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perature. Immersion of only 142” of 


element of thermostat within the tank provides the i exact. 
response to critical temperatures. . 


SNAP-ACTING SPRING LATCH releases valve to 
definite, controlled temperature. Does not wander. 
DISC-TO-METAL SEATING assures seal 


‘off gas to the burner in event of 
conditions. 


GAS FROM 
SUPPLY 
PRESSURE 
RELIEF VALVE 


— 
HOT 


No. 500 


| 
GAS TO 


BURNER 


fp [ S atet When water gets too hot in a it features a simple push button which must be manually 
- . hot water supply system, you reset in order to resume heater operation. 
need a dependable, temperature-sensitive safety device. 


The No. 500 Automatic Gas Shutoff valve developed by for Sales Watts No. 500 Automatic Gas 


Watts engineers affords precise temperature protection Shutoff (A.G.A. rated) is just one 
by automatically shutting off the fuel supply when the in a complete line of Watts protection and control de- 
water temperature reaches 210°F ... unlike a tempera- vices. Designed to protect your customers, it also creates 
ture and pressure relief valve, which protects by releasing additional sales opportunities because it is also partic- 
hot water. Moreover, the No. 500 Gas Shutoff provides ularly suitable for installation in cellarless homes and 
warning of malfunctioning of normal operating controls: other places where spillage may be objectionable. 


Be on the safe side W th Get all the SALE-ient facts whout Warts No. 


500 Gas Shutoff, including installation dia- 


fiw grams. Send for Bulletin F-500, or see your 


hole saler. 
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Watts Regulator Company + Lawrence, Massachusetts 
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HARRISON & ABRAMOVITZ & ABBE 
architects 

JAROS. BAUM & BOLLES 
mechanical engineers 

GEORGE A. FULLER COMPANY 
general contractor 

CRONIN, ING. 

plumbing contractor 

NEW YORK PLUMBERS 
SPECIALTIES ING. 
plumbing wholesaler 


CORNING GLASS 
TOW ER- 


© EZRA STOLLER 


NEW JEWEL NEW YORK SKYLINE 


e Standing majestically at 717 Fifth Avenue, New York, 
is the 28-story office building of the Corning Glass 


Works. The main building. towering above the lower 
structures, is placed on the 30.000 square foot plot so 
that part of the entire frontage is left open for a pic- 
turesque pool and landscaping. The entire “skin,” both 
vision and non-vision areas, requires nearly 200,000 
square feet of green-tinted, heat absorbing glass. The 
building has year ‘round air-conditioning throughout 


its 365,000 square feet of office space, with windows 
permanently sealed for uniformity of appearance from 
the outside and freedom from dust and dirt inside. The 
main lobby and 100-foot corridor which joins entrances 
from two streets contains displays of the uses and his- 
tory of glass. Two banks of automatic elevators serve all 
floors. As are thousands of other fine office buildings, 
the magnificent Corning Glass Tower is completely 
equipped with SLOAN Flush VALVES. 
S > 


FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO ILLINOIS 


Another achievement in efficieney, endurance and econ- 
omy is the sLtoan Aet-O- Matic sHoweRr HEAD, which is 
automatically self-cleaning each time it is used! No clog- 


ging. No dripping. Architeets and Engineers specify, 
and Wholesalers and Master Plumbers recommend the 
Act-O-Matic — the better shower head for better bathing. 


Write for completely descriptive folder 
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The inside story 
on valve quality 


Take a close look at this cut-away photo of a representative 
HAMMOND industrial valve. Notice the rugged construction .. . 
the generous use of bronze in body and trim for greater durability. 
Look at the sturdy bronze stem . . . the clean Acme stem thread 

. the extra deep packing of graphited asbestos with copper 
inserts and gland follower to insure tightness. Study the clean 
modern design. (You can’t tell from the photo, but seat and plug- 
type swivel disc are of stainless steel with ‘500 Brinell”’ hardness.) 


All of these features are designed for long, trouble-free wear- 
life. Added together they spell out quality . .. and users have 
learned to expect quality second to none in the valve industry 
from HAMMOND. 


Yet HAMMOND valves carry surprisingly moderate price tags. 
For HAMMOND is one of the world’s largest producers ‘of bronze 
valves. Every manufacturing step, from the melting of the virgin 
ingot down to final individual packaging is performed under one 
roof in a modern “‘automation”’ factory. This permits production 
economies which are passed on to the user. 


Hammond offers a complete selection of over 550 different 
styles. There is one to most effectively and economically 
meet your particular flow control requirements. Write to- 
day for free copy of Catalog No. 158. Address Hammond 
Brass Works, Hammond, Indiana. 


HAMMOND Number 610 gate valve is spe- 
cially designed for those applications where 
quick action is needed to open the disc. Solid 
wedge disc operated by lever for fast and posi- 
tive action. Has bolted cap, malleable iron 
handle. Rated for 125 lbs. steam, 200 lbs. w.o.g. 


HAMMOND BRONZE VALVES 
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SCENE: THE EXTRA BATH. 


In the big remodelling push going on all over Amer- 
ica, the urgent need for expanding families every- 
where is for an extra shower—a shower versatile 
enough to do an outstanding job in practically any 
location. In the extra bath upstairs. near the work- 
room downstairs. Off the game room or the den. Per- 
fect answer is the Cutler Shower Cabinet—quality en- 
gineered and decorator styled with models. doors and 
colors available for any and every type of installation. 
Plus genuine terrazzo receptors. Plus free-flowing 


PRODUCTS 


.. PERFECT SETTING FOR THE 


rounded corners on all doorways. Plus new heavy- 
duty streamlined shower heads and valves. In a word, 
the No. | Shower Cabinet for any and every situation 
where an extra shower is needed. the very finest you 
can buy—and the easiest to install. The Cutler Show- 
er Cabinet opens up new business for you not only 
in residential remodelling. but in prefabs. summer 
cottages, camps, schools, hotels. motels. industrial 
plants and institutions. The new Cutler Shower Cata- 


log has the complete story —write jor your copy today. 


CUTLER METAL PRODUCTS CoO. 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 
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Specowny, by Brass Ceaft 
IS YOUR MEASURE OF QUALITY... 

| ; THE DESIGN, ENGINEERING AND SALES 
> LEADER IN FLEXIBLE WATER SUPPLIES 


Ask for 54 


... Be sure you get themy > Ss 


@ Over 2000 Pre-packaged Job Kits @ Complete Line of Copper Compression and Copper Sweat Valves and 
Fittings @ 250 Different Valve Sizes and Styles @ All Products Trademarked and Sizemarked @ Triple-Plated 
Polished Chrome Finish @ Quality Controlled @ Code Approved @ Contractor Designed for Specification Work 


ASK FOR AND_GET 


SPEEDWAY, SUPPLIES by Brass Cra t 


©1958 Brass-Craft Mfg. Co. 
Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich. for complete information ; 
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QUALITY SUPREME 
GALVANIZED SHEETS 


Use Wheeling sorTiTE® Galvan- 
ized Sheets. Ideal for every fabri- 
cating operation, they never flake 
or peel. So we make this challenge 
— Anything that can be made of 
steel sheets can be made of 
soFTiTE Galvanized Sheets. 


STRONG 
STEEL PIPE 


Use Wheeling Continuous Weld 
Galvanized Steel Pipe. Consist- 
ently strong, ductile and uniform, 
Wheeling Pipe fabricates and 
welds easily because it is always 
made of Wheeling’s own con- 
trolled quality steel. 


TOP-QUALITY 
SERVICE 


Call your nearby Wheeling Dis- 
tributor. He has years of experi- 
ence in serving customers just like 
you. And he always carries a well- 
rounded stock of Wheeling Steel 
Products so he can quickly and 
efficiently fill your needs. 


Ask your Wheeling Distributor for full details today. Or write, Wheeling Steel Corporation, 
Wheeling, West Virginia. District Sales Offices located in Atlanta, Boston, Buffalo, Chicago, 


Cincinnati, Cleveland, Detroit, Houston, New York, 
Philadelphia, St. Louis, San Francisco, Wheeling. 


IT’S WHEELING STEEL 
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Guaranteed by 
Good Housekeeping 


45 


more sing a-bout! 


You get more to sing about...more to sell... 
when your central heating appliances 
feature controls designed, engineered JW 


BRISHAV 
and backed by the name she knows best...... JSUAY 


INQUIRE TODAY... CONTACT 


Kobectshaw: advertised in Goon Housexeerinc SuNsET 
GRAYSON CONTROLS DIVISION +» LONG BEACH, CALIFORNIA AMERICAN Home Saturvay Evening Post 


CONTROLS COMPANY 


> 
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Scotched on the Rocks 


A ved-nosed, bleary-eved= 
Keeps telling us every Mon 
(day those toe 
that are bad far vou 


Well, be day 


trapped Dy Her foe She 


thy the oom 
mechanism elutehed hes hana 
tighter than oldtitve teeman 
evel eould have husband 
able to free her, called the police 


who worked 30 minutes before 


winning out 

The housewife was treated for 
frostbitten fingers. The refrigera 
tor was sent out to get well oiled 


Like Being Paid for Voting 


Lloyd Johnson is in the plumb- 
ing and heating business in Detroit 
and thinks he’s pretty lucky in 
many regards 

Detroit found that out recently 
when Johnson was summoned fo) 
jury duty for 20 days. Johnson, 
unlike so many Americans, didn’t 
try to dodge the call—what’s more, 
he refused the $8 a day pay! Court 
officials say it’s the first time this 
has ever happened, but Johnson 
has a simple explanation: 

“Accepting pay which I don't 
need for jury duty would be like 
getting paid for voting.” 


Amen! 

Charles Van Doren, the Colum- 
bia University professor whose re- 
markable memory won $120,000 on 
a TV quiz contest last year, is an 
amazing young man... up to a 
point. 

Interviewed recently on Edward 
Murrow’s 


R 


“Person-to-Person” 


programs he revealed that he as he is af tl book hai 
completing evoond book prised’) Murrow who asked Van 

lather and unele have alveady pra really Wes bendy as well as brats 
value tle is a leetu va he replied witely 
er EV authority: anc Hat cla satay 
‘ 


Living for Young Pig Makers 


Are your porkchops looking better these days? They 
ought to be—today’s pigs are living high on the hog. 

Take the “pig parlor” built by farmer Milo Banta of 
Lebanon, O. Farm Quarterly magazine says his 50 pigs 
are spending the summer under a fine mist spray that 
cools them in the hottest weather and keeps them gaining 
weight. Other farmers use cool-air ducts, refrigerated 
concrete slabs and water-filled bathtubs. 


e Don’t be surprised at bathtubs. Pigs are clean folks 
and wallow in mud only to keep cool. Given a chance 
at air conditioning, they keep as clean as a pig's whistle. 
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COMPRESSION FITTINGS 


Finest Materials Precision Machining 
Any Combination of Styles and Sizes for 
Lavatory, Closet and Sink Supplies. 


IMMEDIATE 
DELIVERY 


from one of the 
world's largest stocks 


. 
« 


EASTMAN 


PRODUCTS CORP. 


PLANO, TEXAS 
Factory Branch: Lovisville, Kentucky 


Domestic ENGINEERING, SEPTEMBER 1958 


f 
aa 
| 
(eee 
Ht if 
2 
— ab 
| 
i 


MODERNIZATION POSTERS 
PUT TO WORK AT ONCE 


NraGara FAtts, Ont.—The two 
posters you sent us as promotional 
We put them 
in our showroom window at once. 


aids are excellent. 


In recent months we've been real- 
izing more and more how interest- 
ing and helpful your publication is 
in comparison to the other trade 
papers. 

We'll appreciate any additional 
sales aids you may have, especially 
those on modernization. 

JOHN SHARPE 


e We are glad to help readers with 
their merchandising, management 
and technical problems. For a com- 
plete list of the services available 
from DE, write to the editors. 


A DYNAMIC MARKET 
CALLS FOR ACTION 


BLuFFTON, IND.—We de - 
lighted that you are publishing a 


are 


Utica, N. Y.—I'm in the process 
of arranging for the promotion of 
Privazoning with a local builder 
and plumbing contractor. If at all 
possible, I would appreciate three 
copies of everything you've pub- 
lished on the best idea the plumb- 
ing industry has had in 20 years. 


# As yet, Privazoning has not been 
promoted in this area, and I am 
very anxious to see the local reac- 
tion to this new concept of multi- 


use bathroom facilities. I person- 


ally am very much enthused as to 


12 


Wholesaler Calls Privazoning “Best Idea.” 


series of articles to picture and de- 
fine the water systems industry. 

Your special reports in recent 
issues are a grand start! 

Rising farm income and the tre- 
mendous growth of suburban liv- 
ing make the dynamic water sys- 
market 
right now—an 


tems doubly attractive 
the 
specific and detailed editorial treat- 
ment you are giving it. 
ROBERT 
Vice 


Franklin Electric Co. 


ideal time for 


NIXON 
President 


CALLS SUBMERSIBLES 
“A SHOT IN THE ARM” 


MANSFIELD, O.—The special re- 
ports on water systems in recent 
of Domestic ENGINEERING 
are a tremendous contribution to 
all segments of the domestic water 
systems industry. 


issues 


Your authoritative presentations 


(Please turn to page 16) 


Plans 
Promotion Tie-In with P-H Contractor, Builder 


the potential of Privazoning and 
wish to compliment Domestic 
GINEERING on the fine job it has 
done in promoting this new idea 
for our industry. 

J. T. Roperts 

Vice President 
Utica Plumbing Supply Corp. 


e Articles on Privazoning, the new 
concept in bedroom-bathroom-dress- 
ing room facilities, have appeared in 
DE’s March through August issues. 
This month’s report on “the best idea 
the plumbing industry has had in 20 
years” appears on page 109. 


Between Ourselves 


(Continued from page 10) 
of the future will have cooking and 
plumbing facilities. 

What he didn’t tell the world was 
who will design these new vehi- 
cles. Will it be a designer from oui 
industry who has spent a lifetime 
concealing piping and valves so the 
public can compact 
unit? Or be the auto de- 
signer who has spent years stick- 
ing gee-gaws over the modern car? 


have a neat 


will it 


elf Detroit follows its usual trend, 
however, it will probably hire an 
engineer from the plumbing and 


heating industry to conceal the 
pipes—and then assign its own de- 
signer the task of adding fake 


chrome pipes, so everybody will 
know what's concealed. 


Pocket-Sized Booklet 
on Installment Selling 


“Don't sell how much sell 
how little” advises a new 20-page 
booklet by Barnes Manufacturing 
Co. Entitled “Installment Selling,” 
this pocket-sized booklet discusses 
eight types of financing available 
tc build extra sales volume. 

Pointing out how much money 
is diverted from the industry when 
financing is not made easily avail- 
able, the booklet lists details, ad- 


Installment 
Selling 


he Ips you build business! 


vantages, interest rates, payment 
tables and application information 
on various types of consumer fi- 
nancing plans. 

Available from: Barnes Manu- 


facturing Co., Mansfield, O. END 
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Order the *THRIFTY FIFTY PAK from your 
favorite wholesaler TODAY. 


Union Malleable is now offering you for 
the first time a convenient, easy to carry 
assortment of popular size, high quality 
U-Brand pipe fittings. Just look at the 
“extra-profit” features the “THRIFTY FIFTY 
PAK gives you: 


*An assortment of 50 popular 
size fittings in one package. 


*Your choice of 2 or 4%" pipe 
fittings in either black U-Cote 
or galvanized finish. 


*A rugged, convenient bin- 
type tray that is built to last, 
with no staples to cut or 
scratch the hand. 


Me *Designed to your needs, with 


each section clearly marked— 
you'll have the fittings you 
want when you want them. 


*The *THRIFTY FIFTY PAK on 
the job saves time, wasted 
trips, and loss of fittings. This 
means more money in your 
pocket. 


THE UNION MALLEABLE 
MANUFACTURING COMPANY 
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Galvanized and Black U-Cote Malleable Iron Pipe Fittings-Unions-Plugs 
and Bushings-Cast Iron Drainage and Screwed Fittings-Steel Nipples and Couplings-Metal Insert Fittings for Plastic Pipe 
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R866, R867 (above) New low voltage 


two-piece recycling oi] burner controls 


for packaged oil-hred furnaces and 
boilers. For intermittent or interrupted 
ignition. Available with new junction 
box base for quick wiring and simplihed 
installation. Choice of two Hame 


detectors shown at right 


C549 blast tube flame detector. 
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Honeywell Two-piece Oil Burner Relay offers new operating flexibility 
and ease of installation. It’s new and better—out of Honeywell's research 
and engineering facilities, bringing you new controls to make your business 
more profitable. What’s more, Honeywell's way of doing business backs 
you up 100 percent. You get reliability; easier installations; simplified inventories; 
fast help when and where you need it, from 112 sales-service offices; 
educational programs for your staff —and above all, far fewer costly call- 


backs. Added up, these benefits mean more profit from every job when 


your units have all-Honeywell controls. Ask your Honeywell man to prove it. 


Honeywell 


For information on Honeyavell’ 

line of control systems for heating and 
cooling, call your local frie. 
Or write Minneapolis-Honeyrve 

Dept. DE-9-19, Minneapolis 8, Minnesota. 
World-wide sales and service. 
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(Continued from page 12) 


of the subject as a result of thor- 
ough market surveys will certainly 
stimulate many of your readers to 
take full advantage of this dynamic 
market opportunity. 

I thought the report on Pilot 
Area No. 1 was particularly effec- 
tive in producing a revealing, first- 
hand review of how to get the 
water systems selling job done. 

The survey on submersibles was 
significant, and while all manufac- 
turers were not in complete agree- 
ment on the future of submersi- 
bles, certainly their comments 
point up the fact that submersibles 


can prove a real sales stimulant in 
the years ahead. 

None of us is willing to write off 
jet pumps, particularly convertible 
packaged jets, because of their ease 
of handling in stocking, displaying 
and installing. Jet pumps account 
for more than 75 percent of the 
total market and will continue to 
be a strong factor. 


ws However, the submersible has 
supplied the “shot in the arm” to 
the water systems industry, par- 
ticularly for deeper setting appli- 
cations. It seems to us that, down 
the road, convertible packaged jets 
for the shallower settings and sub- 
mersibles for deeper installations 
combined will present the consum- 
er with a real water supply value. 
I will be anxiously looking for- 

ward to succeeding articles. 

Hour 

President 
Barnes Manufacturing Co. 


Has Question Mark Been Removed? Gerry Young 
Makes Strong Case for Submersible Water Systems 


Dayton, O.—The initial effort in 
your May issue to build interest in 
water systems shows great prom- 
ise. The over-all approach is good 
and I feel sure already that this 
series will greatly benefit our 
client, The Tait Manufacturing Co., 
as well as the entire pump indus- 
try. Of course, in encouraging 
plumbing contractors to go out 
after pump business, you will be 
helping them, too. 

Your merchandising cover is ex- 
cellent. Showing both a submer- 
sible and a jet is good. And your 
analysis of the market potential 
does a fine educational job. 


s But I am not sure that you have 
created the impression that you, as 
the leading magazine in the field, 
are completely and solidly con- 
vinced that plumbing contractors 
should get into the submersible 
pump business now. You present 
a case history of a pump dealer 
who is doing quite well without 
submersibles. 

Your story on submersibles be- 
gins: “Submersibles ... the pump 
of the future?” And that question 


mark never quite disappears in the 
analysis because, in general, them 
that has them say “yes” and them 
that hasn't say “no.” 

And what Domestic ENGINEERING 
does by way of conclusion or sum- 
mary certainly does not inspire the 


plumbing contractor to rush out 
and try one tomorrow. In present- 
ing so much controversy among 
manufacturers, without taking a 
somewhat strong stand of your 
own, you may encourage the con- 
tractor to hesitate and wait 

That you have treated submer- 
sibles at all; that you devoted so 
much space to them; that you dis- 
cuss advantages and disadvantages 
-all indicate that you think they 
are important. 


a We are pleased, though, that you 
quoted some of the friends of sub- 
mersibles first. And you made a 
major contribution in establishing 
the fact that the submersible of 
today is not the submersible of 
yesterday and, therefore, forme: 
experience with subs are not cur- 
rently typical. 
G. W. YouNG 

Public Relations 


e@ We greatly appreciate the opinions 
of-a man as highly regarded in this 
field as Gerry Young is. As pointed 
out in DE’s June issue, much of the 
success of Tait’s highly imaginative 
sales and public relations program 
is due to him. It may be that, in 
the first report cited by Mr. Young, 
we leaned over backward in an ef- 
fort to be as objective as possible on 
this provocative subject. 

Subsequent reports, based on con- 
tractor experience with submersibles, 
have removed, we feel, the question 
mark about the importance of this 
“baby” to the water systems industry 


There's a Handyman Problem in Finland, Too... 


HEtsINKI, Frntanp—Your fine 
publication originally came to our 
attention at the United States Li- 
brary here in Helsinki. The service 
that you offer to subscribers at a 
time when politicians run govern- 
ment offices and press the work of 
a private company into ghostly 
shadows by taxes and restrictions 
is a sunbeam of spring. We are 
especially anxious to receive fur- 
ther information on your campaign 
against handyman installations. 


a We are specialists in the sale of 
plumbers’ tools. We stock tools of 
Finnish and foreign make and im- 
port from Ridge Tool in the U. S. 

No doubt more business could be 


done between these two countries 
in usual times, but our licensing 
policy now stops all trying in the 
very beginning. Probably more 
could be done through triangular 
business with a third country and 
in other than dollar currency 
Further, the difficulty in obtaining 
credit from banks adds next to the 
last drop to wipe out the spark of 
private enterprise from this other- 
wise so good a country. 


e However, we cannot at this time 
do anything about it, and we await 
your sending us the information on 
the above-mentioned campaign. 

J. PARKKIVAARA 
Euroopan-Tuonti Oy END 
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Mode! CA8036 
and CA8056 


BUDGET 


V3 H.P, 
H.P. 


Pumps for Shallow Wells, 


DoMESTIC 


Shallow Wel// + Convertible 


Model CA8430-—'/3 H.P. 
ond CA8450—'/ H.-P. 
Convertible from Shallow 
to Deep Wells. 


Value for Your Customers... 


folume and Profit for You 


» You can really build business with these 
two new F & W Pumps. They make it possible 
for you to offer your customers first line 
features and quality at real budget prices. 
Horsepower for horsepower, they deliver 
capacities, pressures and depths comparable 
to much more expensive models. They em- 
body F & W’s traditional precision manufac- 
ture and quality, corrosion-resistant materials, 


standard make motors and pressure switches, 


Offered in Shallow-W 


models these pumps are compact, 


ell and Convertible 
efficient 
and each is available with Y; and \Y H.P. 
motors. The convertible converts from shallow 
to deep well without anything extra to buy. 
Best of all, 
you'll 


regular discounts apply so that 
enjoy increased profit along with in- 
creased volume! Write us today for full infor- 
mation on these new F & W money-makers, 


and ask for our “Budget Line Bulletin.” 


FLINT & WALLING MANUFACTURING CO., INC. 
976 Oak Street, Kendallville, Indiana 
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Picture 
Paragraphs 


NO DUST CATCHER: Charles Dye, La Porte, Ind., 
contractor, reports good results from this display 
rack for manufacturers’ literature. It’s neat, attrac- 
tive and arranged for easy reference to hundreds 
of industry products 


WE'VE GOT A FEELING HE’S FOOLING: He's no 
bathing beauty, but Emmett Kelly, famed circus 
clown, really enjoys his luxurious bubble bath 
despite the woebegone expression. The picture 
won a prize in a national photo contest 


HERE’S a new twist 
sunglasses without 
glass! The young lady 
is wearing ao pair 
made by Reflectal 
Cor p., Chicago, to 
demonstrate the ef- 
fectiveness of its 
product, KoolShade 
sunscreen—an aid to 
air conditioning. 


HE’S RIGHT, AMY, plumbing is an art, as the in- 
dustry’s been saying right along. This plug for 
new apprentices appeared recently in newspapers 


GEE! HOW HE 
FILLS ME WITH 
AMBITION ! 


throughout the nation in the comic strip ‘Junior 
Grade.” It originates with the Register and Trib- 
une Syndicate in Des Moines, la P 
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, Little Giant Unit Heaters 

1 34 models. 34,000 to 
684,000 Btu/hr. Motor 
and fan removable with- 
out taking unit down. 
Publication 402 


for every Unit Heater application 


you can think of 


Versatility of application, combined with good looks and de- 
pendable, economical performance, makes Nesbitt Unit 
Heaters the choice of experienced heating contractors. 


Nesbitt offers a wide range of sizes and capacities. Heating 

elements in all units are adaptable for either steam or hot 

water systems without sacrificing capacity. Nesbitt design Propeller Fan Unit Heaters 
simplifies installation, and piping is planned to permit max- Fight babie sizes, 24 oe 
imum headroom. Nesbitt units are quiet—tested and sound models, 15,200 


to 335,000 Btu/hr. 
rated under AMCA code. Publication 401 


Gas Fired Unit Heaters 

The new Series K units 

are lighter weight, more 

Giant Unit Heaters Twelve basic sizes, choice compact. 25,000 to 

of 10 heating elements. For large capacity 250,000 Btu/hr. input. 
heating and/or ventilating. Publication 404 Publication 400 


Send for publications now 


the name to go buy in UNIT HEATERS 
Manufactured and sold by John J. Nesbitt, Inc. 
Philadelphia 36, Pa. 
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these features | 


a sure sign 


The exclusive CS&B Tube Tee is a typical example of the cost savings, 
quality leadership and sales appeal that have become the hallmark of the 
Connecticut Stamping & Bending Co. ... Wherever you see this sign, you 
can be sure of a complete line of plumbers’ tubular brass goods engineered 
for ease of installation and dependable performance and produced by 
the most modern methods for both economy and uniformly high quality. 


CcSaBCco 


¥ 


THE CONNECTICUT STAMPING & BENDING CO. 


NEW BRITAIN, CONN., U.S.A. 
affiliate: TUBE BENDS INC. aircraft parts 
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Here’s a simple test. Install Harcraft on your next job. 
Check Harcraft’s many advantages... proven quality, 
graceful styling, lasting chrome, easy installation... 

: and the right price. Then you'll know why 
7 experienced plumbing contractors install 
Harcraft Brass on all their jobs. 

Whether it’s plumbers’ brass, stops, or flexible 
supplies, your number one buy-line for 


repeat performance is Harcraft Brass. 


we thing 10 wale... 
Harcraft Brass 


A DIVISION OF HARVEY ALUMINUM 
Warehouses in Atlanta, Boston, Chicago, 

Dallas, Los Angeles, New York. 

GENERAL OFFICES: TORRANCE, CALIFORNIA 
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SELF-RIMMED BOWL FEATURING SLIDE-LOCK SYSTEM 


A n d y ou ma y ® CONVENTIONAL rim eliminated .. . no extras to stock or buy 


© EXTRA clamps can be added... even after installation 


W | N A T H U N D _ R B | R D CHANNEL allows clamp locations exactly where needed 


FLEXIBILITY of slide-lock system speeds installation 


Both MiraRIM shown here POSITIVE seal around entire MiraRIM assured 


and new Elkay SINKette may ® SMOOTH flat rim looks better—is out of way 
make you the grand prize 

winner—ask your wholesaler 

or write Elkay. 


Now, more than ever, ELKAY MEANS EVERYTHING in sinks of stain/ess steel. 


ELKAY MANUFACTURING COMPANY 


*Elkay Trademark : 
1874 South 54th Avenue e Chicago 50, Illinois 


3 2 

4 : 

\ RETUECTION OF GOOD TASTE 


Heat Exchanger Catalog 

A cover-to-cover revision of its 
fluid cooler (air cooled heat ex- 
changer) sales catalog has been an- 
nounced by The Trane Co. Two 
basic models—vertical or horizontal 
air flow—in 23 sizes are described 
and illustrated. Typical applica- 
tions of the heat exchanger for in- 
dustrial and processed cooling are 
described. Also included are equip- 
ment capacity and dimension tables. 

Available from: The Trane Co., 
Second and Cameron Ave., La 
Crosse, Wis. 


Unit Heater Catalog 

An eight-page catalog describing 
and illustrating its new line of gas- 
fired unit heaters has been issued 
by John J. Nesbitt. Ten models in 


GAS FIRED unit nesters 


the new line, ranging from 25,000 
to 250,000 Btu hr, are illustrated 
by cutaway photographs and dia- 
grams. Performance data, dimen- 
sion tables and application sug- 
gestions are included. 

Available from: John J. Nesbitt, 
Inc., State Rd. and Rhawn St., 
Philadelphia 36. 


Through-the-Wall Room 
Air Conditioner Bulletin 

A six-page bulletin describing its 
new through-the-wall room air 
conditioning unit has been issued 
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by Modine. How the new unit of- 
fers “all the advantages of central- 
ized heating and_ decentralized 
cooling” are described and _illus- 
trated in the new bulletin 

Available from: Modine Manu- 
facturing Co., 1534 Dekoven Ave., 
Racine, Wis. 


Septic Tank Data File 

A data file on septic tank and 
sewage applications has been is- 
sued by Kenco Pump. Included is 
a complete roundup of under- 
ground and above ground disposal 
filter systems, together with engi- 
neering data on the firm’s sewage 
system and septic tank products. 

Available from: Kenco Pump 
Division, 1305 Oberlin Ave., Lo- 
rain, O. 


Water Heater File Sheet 

A full-color file sheet describes 
the new direct oil-fired water heat- 
er introduced by Petro for domes- 
tic and commercial applications. 
Three completely packaged models, 
all with 30-gal. reserve tanks and 
able to heat 135, 200 or 270 gph re- 
spectively, are described. A con- 


GOOD READING FOR P-H CONTRACTORS 


struction diagram and spec ification 
data are included 

Available from: Petro, 3170 West 
106th St., Cleveland 11 


Zone Control Heating Folder 

A new zone control package for 
hydronic heating, offering multiple 
zone control with one circulator and 


¥ 


PECONTROL | 


FOR HYDRON MEATIN 


~ 
makes Zoned Easter ||| 
o to Sen Cute Your Coors 


one relay, is described in a new 
folder by White-Rodgers 

The two-color folder tells how to 
save costs on circulators, relays and 
flow valves; and on piping, fittings 

(Please turn to page 28) 


The Aesthetic Appeal of Off-the-Floor Fixtures 
in Home Bathrooms Is Covered in Zurn Booklet 


A new system for supporting off- 
the-floor water closets in home 
bathrooms is described in a four- 
page manual issued by Zurn. The 
aesthetic appeal of off-the-floor 
bathroom fixtures and _ sanitation 
benefits are illustrated. Features of 
the new Zurn Systemette are de- 
scribed. Also included are com- 
plete specification data, installation 
methods, ordering data and com- 
prehensive roughing-in dimensions 
and drawings. 

Available from: Zurn Industries, 
Inc., Plumbing Products Division, 
1801 Pittsburgh Ave., Erie, Pa. 
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GUARANTEED TO END AIR TROUBLES 


/\ 


AIRTROL SYSTEM 
Airtrol Airtrol 


Tank | Boiler 
Fitting Fitting 


GUARANTEE 


"B&G" Airtrol Systems are guaranteed to prevent the accumu- 
lation of air in heating units and prevent noises caused by 
entrained air in the piping. In case of the failure of any B&G 
Airtrol System (within the U.S.A.) to operate correctly, when 
installed in accordance with our published instructions, we will 
provide, free of charge, the services of a factory-trained engi- 
neer who will supervise the changes required to produce 
satisfactory results. 


In thousands of hot water heating systems, the B&G Airtrol 
System is providing a guaranteed service in Curing air troubles. 
This patented B&G equipment preves** air-bound radiation, 
waterlogged compression tanks, gurgling pipes...ends profitless 
call-backs. It eliminates the need for automatic atr vents! 


The B&G Airtrol System is simplicity itself. It consists of two 
easily installed parts—the Boiler Fitting and the Tank Fitting. 


Their combined function is to trap air in the compression tank B&G Airtrol 
and prevent its return to the boiler, piping and heat distributing Side Outlet 
Boiler Fitting 


units. All air bubbles are caught where they form—vn the hovler! 


For full information on the only guaranteed method of con- 


trolling air in hot water systems, send for Bulletin HM-456. 


AFTER MAKING UP 


WN AS 


BeG COMPRESSION TANKS 
Complete range of sturdy tanks, welded into absolutely airtight units: 
Handsomely finished in baked enamel. 


B&G Airtrol System installed on top outlet boiler 


The world’s most complete B E L L & G Os Ss ETT 


line of Hydronic equipment yi | te c O M P A N Y 


Dept. FK-1, Morton Grove, Illinois 


Canadian Licensee: §. A. Armstrong Ltd., 1400 O' Connor Drive, Toronto 16, Ontario, Canada 
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high fidelity 


AAA 


0000000009 


Domestic ENGINEERING, SEPTEMBER 1958 


BERG 
Lewin-Mathes’ quality strikes a responsive accord. 


Despite the large number of new customers for Lewin- 
Mathes Copper and Brass tube, pipe and rod in recent 
years, better than 90 per cent of our business comes 
from repeat customers. High fidelity of a rare order! 


So long as we remain faithful to the highest standards 
of tolerance, temper and uniformity, we can expect our 
customers to remain loyal to Lewin-Mathes products. 
And as specialists—with a completely integrated plant 
designed specifically for the manufacture of tube, pipe 
and rod— it’s in our own best interest to be perfectionists. 


For the most fitting accompaniment to your plumbing, 
heating and air conditioning installations, specify... 


DIVISION OF CERRO DE PASCO CORP, 
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FOR THE FASTEST 
GROWING SKYLINES OF THE WORLD 


ARCHITECTS: BUILDERS ENGINEERS CONTRACTORS AND OWNERS SPECIFY 


THE FASTEST GROWING NAME IN PLUMBING FIXTURES 


Distinguished both for variety of handsome designs and wide color range. 
Richmond Plumbing Fixtures are more and more the choice for engineered quality 
and ageless styling .. 


. whether the building is for industry, commerce, 
multiple residence or single-family living. 
Shown here are a few of the outstanding buildings which include, among other 
quality specifications, the name RICHMOND. Each is impressive testimony to the 
versatility of the Richmond line. 


RICHMOND PLUMBING FIXTURES DIVISION rucem manuracturinc company, METUCHEN, NEW JERSEY 


224232872928 


Inland Steel Building, Chicago, Ill. 
Architect—Skidmore, Owings & Merrill 


375 Park Avenue, New York City Tishman Building, New York City 575 Lexington Avenue, N. Y. C. 


Architects—Mies van der Rohe and Architect—Carson and Lundin Architects—Sylvan Bien, Robert L. Bien 
Builder—Turnér Construction Co Philip Johnson Builder—Tishman Realty ond Builder—Sam Minskoff & Sons. In 
Plumbing Contractor—Economy Associate Architects—Kahn and Jacobs Construction Co., Inc Mechonical Engineer—Sears & Kopf 
Pibg. & Htg. Co., Inc Builder—George A. Fuller Company Consulting Engineer—Cosentini Assoc Plumbing Contr.—Fein-Schlosberg, Inc. 


Plumbing Wholesaler—Warren Barr 
Supply Co. 


Consulting Eng.—Jaros, Baum & Bolles 
Plumbing Contr.—Eugene Duklauer, Inc. 
Plumbing Wholesaler—Glauber, Inc. 


Piumbing Contr.—John Weil Pibg. Corp 


Plumbing Wholesaler—Glouber, Inc 
Plumbing Wholesaler—Smolka Co., Inc 


19999999 


449999999959 


i 


Canada House, New York City 
Architect—Eggers and Higgins 

Contr.—Walsh Constr. Co., Inc 
Mech. Eng.—Syska & Hennessy, Inc 
Piumbing Contr.—C. H. Cronin, Inc 
Plumbing Wholesaler—New York 


Harrison Park, E 
Architect—Romolo 


ast Orange, N. J. 


Bottelli 


Builder—Harrison Park Constr. Co. 
Mechanical Engineer—Edmund Assoc 
Plumbing Contr.—Paramount Pibg 


& Htg. Co 
Piumbing Wholesa 


Roosevelt Raceway, 
Westbury, N. Y. 
Architect—Arthur Froehlich & Ass 
Builder—George A. Fuller Compa 
Structural Engineer—Henry M 
Plumbing Contr.—M. J. Harmonoy 


oc. 
ny 


layne 


Corp 


a 
400 Park Avenue, New York City 
Architect—Emery Roth & Sons 
Builder—Fisher Brothers 
Mechanical Engineer—Henry B. Oehrig - 
Plumbing Contractor—Paramount 
Pibg. & Htg. Co 


Plumbers Specialty Co., Inc ler—Harlem Pibg Plumbing Wholesaler—Smolka Co., Inc Plumbing Wholesaler—Horlem Plbg 
Supply Co., Inc ; Supply Co., Inc 
RICHMOND CREATES THE FINEST BATHROOM AND KITCHEN PLUMBING FIXTURES « HEATING EQUIPMENT t 


OTHER RHEEM PRODUCTS: WATER HEATERS + WATER SOFTENERS + WEDGEWOOD GAS RANGES «+ STEEL CONTAINERS 
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Work Bull 1001 with Backhoe-Back- 


Stretch Dollars ...Save Manpower with equipment that does more! 


COORG £3 with 


POWER-MATCHED AUBURN TRENCHER 
WILL DIG IN MORE ADVERSE 
CONDITIONS THAN ANY OTHER! 


Here is a top-quality rig for digging utility lines, sewers, irrigation ditches, 
foundations, footings, laterals, gathering lines, and hundreds of other profitable 
jobs ...and it’s the best in the business when the going is really tough! 


TRACTOR AND TRENCHER FORM AN INTEGRATED DIGGING UNIT 
with geared spacer of the Auburn Trencher built into the power train of your 
Work Bull 202. The Tractor is lengthened 314”, providing better balance and 
control for straight, smooth-walled trenching. Exclusive Gear-Draulic Drive \ets 
you operate at speeds variable from zero to 600 feet per hour ...automatically 
adjusts power to compensate for changing ground conditions. Complete control 
from the driver’s seat facilitates fast, accurate digging with a minimum number 
of work interruptions. 


PATENTED NON-CLOGGING CUTTING BITS have no pockets ...do not 
fill with loosened dirt, nor jam under wet and clay conditions. Special chisel-type 
Pent-A-Bits in 5”, 8”, 11”, and 14” widths are available for digging in rock, 
shale, or frozen ground that other equipment can’t handle. 


VERSATILITY FOR WIDE RANGE USE! Your Auburn Gear-Draulic 
Trencher travels from job to job at the road speed of your Work Bull 202... 
sets up fast in corners and other difficult locations. 190° vertical operating are 
lets you dig straight down from the starting position or back-trench under 
sidewalks, streets, and other obstructions. You can dig 6”, 8”, 10”, 12”, and 14” 
widths in trenches up to 6’ deep! Combined with a Davis Loader on the front 
of your Work Bull 202, one rig efficiently handles your complete digging/ 
backfilling operations. 


OTHER MASSEY-FERGUSON POWER-MATCHED PACKAGES include 
the Work Bull 1001 Multi-Purpose Tractor Loader (60.3 hp), Work Bull 303 
Tractor (54.5 hp), Work Bull Fork Lift, and Davis Loaders and Backhoes... 
plus a multitude of integrated attachments for each basic unit. 

For information on the complete Massey-Ferguson line ask for Brochure G-4. For specific 
information on the Work Bull 202 with Auburn Trencher, ask for Brochure A-2. Write 
Massey-Ferguson Industrial Division, 1009 South West Street, Wichita 13N, Kansas. 


MASSE Y-FERGUSON 
INDUSTRIAL DIVISION 
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Davis 210 Backhoe on Work Bull ee, 
202 or 303 . . . only machine that = 
can dig flush alongside walls, etc. ’ 
4 
chide 
Pipe and Cable Layer on Work Bull Fg 
202 buries lines up to 1'2” dia. a 
to a depth of 1842” at 2 to 3 mph. 3 
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Trade Literature 


(Continued from page 23) 

and labor on the line-voltage wir- 
ing Also illustrated are cost com- 
pansons of conventional zone con- 
trol systems and the new White- 
Rodgers system, plus five recom- 
mended wiring diagrams. 

Available from: White-Rodgers 
Co., 1209 Cass Ave., St. Louis 6. 


Oil Burner Gasket 
Reference Chart 

A reference chart illustrating re- 
placement gaskets in actual size 
for a variety of name brand oil 


rt 


burners has been issued by Hydro- 
valve. The 17 by 22-in. chart is a 
revised version of an earlier model. 
It is available without charge. Hy- 


drovalve is a leading manufacturer 
of neoprene-binder gaskets and 
precision-engineered oil burner 
replacement parts. 

Available from: Hydrovalve Co., 
1319 Utica Ave., Brooklyn 3. 


Volume Water Heating Booklet 

A 24-page bocklet entitled “How 
to Design, Specify and Buy Large- 
Volume Water Heating Systems” 
has been published by Cleveland 
Heater. Designed as a_ reference 
manual, the booklet contains com- 
plete instructions, tables and charts 
for estimating water heating re- 
quirements for installations such 
as multiple dwellings, laundries, 
hospitals, schools, swimming pools 
and restaurants. 


ws The booklet also gives details on 
controls, safety devices and acces- 
sories required for various systems 
and specifications for the firm's 
line of Rex gas water heaters for 
volume production. 

Available from: The Cleveland 
Heater Co. (Dept. L6), 2310 Supe- 
rior Ave., Cleveland 14. 


Boiler-Burner Folder 

A folder describing the construc- 
tion and operation of its new 
Smith-Mills 25J4 boiler-burner 
unit is available from H. B. Smith. 
The’ unit is for use in small com- 


mercial buildings and is designed 
for use of No. 4 and No. 5 oil. 
Printed in two colors, the folder 
shows the net ratings, gross output, 
burner capacity (in gallons), chim- 
ney size 


for water or 


and other specifications 
pertinent to 
the cast iron water tube boilet 
Available from: The H. B. Smith 
Co., 57 Main St., Westfield, Mass 


(Please turn to page 32) 
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This Can Help You Educate the Public on the Hazards of Do-It-Yourself. . . 


Plumbing contractors through- 
out the U. S. are getting a promo- 
tional assist in their efforts to edu- 
cate do-it-yourself handymen to 
the dangers of indiscriminate home 
plumbing. “don’t-do-it-your- 
self” story, prepared by the Copper 
& Brass Research Assn., has been 
distributed to more than 15,000 
newspapers, consumer 
and house organs. 
Quoted in the booklet as an au- 
thority on proper plumbing is L. 
Glen Shields, chief inspector of De- 
troit’s Bureau of Plumbing. 


editors of 
magazines 


Does the Wife Approve? 


Beginning his warning lightly, 
but ending in dead earnest, Shields 
has this to say: “We have failed to 
observe any housewife’s disposition 
improve while her hero plumbs. 
Few do-it-yourselfers differentiate 
between galvanized steel, black 
steel, wrought iron and even brass 
pipe. We find them mixed together 
in various parts of an installation, 
and at the terminal stands the do- 


it-yourselfer, wondering why his 
fixtures and laundry are stained 
with rust. 
Mop Strands in Pipe Joints 
“We have seen every material 
conceivable—from plaster to mod- 
eling clay to old rags and mop 
strands—used to make joints in 
pipe. We have seen drains laid 


with such sags and bends in the 
pipe that it was impossible for the 
system to drain. Other drains were 
laid with the slope reversed, bring- 
ing waste into the house! 


It's Not Funny... 


“If it were only funny, the tink- 
ering might be worthwhile, but the 
sad fact is that it’s tremendously 
costly and dangerous. Serious fires 
have been started by defective and 
carelessly used gasoline torches. 
And only experienced master 
plumbers and journeymen know 
how to avoid cross connections that 
could result in all sorts of difficul- 
ties—from contamination of drink- 
ing water to, in at least one case, 
supplying expensive hot water for 
lawn sprinkling!” 

The story is available to con- 
tractors for distribution to their 
customers. 


w Available from: Copper & Brass 


Research Assn., 420 Lexington 
Ave., New York City 17. 
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One Year Unlimited Warranty 


on your first installation of a 


Sur 


& 


The unrivaled success of Rapidayton submersibles has 

encouraged us to make this unprecedented get-acquainted offer to installers who have not 
yet tried one of these sensational pumps. On the first installation of a Rapidayton 
submersible pump we will give @ ONE-YEAR UNLIMITED WARRANTY. 


This offer reflects our supreme confidence in our product and provides a 
risk-free incentive to pump installers who thus far have been “watching 
and waiting” or whose experiences with other submersibles may have been 
unhappy ones. We are convinced that a competent installer can 

. successfully install a Rapidayton submersible, that he can do it easily and 
inexpensively, and that the pump will give outstanding performance 

and dependable service. This one-year unlimited warranty makes 

it possible for the installer to prove it to himself. 


LOW PRICE 


% h.p. 2-wire pump, 
including attached cable 
and overload protection 
box, retails for only 

If you have hesitated to sell subs because of cases of in-warranty 50 

charges by some manufacturers for slight sand damage, lightning, | 
or other causes which seemed to place unusual risk on the installer, 

wait no longer. Try a Rapidayton submersible at no risk whatsoever. Write 


today for a “Try One” eligibility form or call your Rapidayton wholesaler. 


Your choice of 2-wire or 3-wire models 


Rapidayton submersibles are offered in the widest range of 4” sizes— 
in both 2-wire and 3-wire models—for wells 0 to 500 ft. For big 
volume, high profit, and easy installation, try a 2-wire, the most 
advanced, simplified submersible on the market. Has factory-attached 
cable, eliminating water-tight splicing problems. No electrical control 
box required. The superior design and construction of these subs— 
including “double life” stages and “plus power” motors—eliminate 
problems which may cause other manufacturers to insist upon a 
lengthy and involved warranty. Rapidayton’s standard warranty is the 
most liberal and workable in the industry. 


SUPERIOR FEATURES 


“Double Life’ stages have tough 
- nylon impellers, “Loose” tolerances 
over first 20 days during which 
nylon is expanding to a predeter- 
mined limit, insure maximum protec- 
tion against sand, give greater i 
efficiency, longer life ¢ High effi- 3 
ciency “plus power” motor operates 
(in the 2-wire) like conventional 
capacitor-type jet motor. Hydraulic 
starting switch (with special mercury 
cut-out) permits use of super size 3 
capacitor, giving high-torque starts. < 


é 


* TRADEMARK ©i9se co. 


Avision 


The Tait Manufacturing Company, Dayton 1, Ohio r! 


_ Established 1908 as The Dayton Pump and Manufacturing Co. 
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Now Crane offers the grace- 
ful new CROWN Round 
Lavatory designed for easy 
installation in any type of 
countertop as well as marble 


BOLD NEW 
CRANE DESIGN 


Bold new Crane color— Desert 
Turquoise—An exciting and 
beautiful fixture color created by 
decorators, designers, and house- 
wives for modern color planning. 
All Crane fixtures including the 
new Crown round lavatory are now 
avatlable in Desert Turquoise. 


You know the big problem with oval lavatories up to now. You had to mount 
them under the counter. Which meant using a finished material like marble. 
And making an exact cut to match the rim. 

But now you can give your customers an even more beautiful lavatory 
in any type of countertop— without the trouble. No rough edges, no misfits. 
Simply set the new Crane Crown in a round cut with metal frame, and have 
today’s newest, easiest, and smartest countertop installation! 

The new Crown is designed by Henry Dreyfuss and features a hidden 
front overflow and deep oval basin. It’s made of hand-finished vitreous 
lavatory. No extra cuts for supply china in all 7 Crane colors and white. Overall size only 18 inches. Plan to 
fittings. use this graceful new lavatory in your next job. 


CRA 


Crane’s new Singl-ese control— 


PREFERRED 
PLUMBING 
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them 


There’s a new addition to the big family of Reichert solderless copper 
floats and rubber tank balls and it’s a tough baby... has been repeatedly 
dropped more than 30 feet onto hard surfaces just to prove its ability to take it. 
A long life is obvious... . Takes to any water regardless of chemical content. 
Guaranteed not to leak. 

Vital statistics: 4’' x 5'’. Packed 12 to the carton and 6 cartons to a 
master shipping carton. Also bulk packed 100 to a carton. 
Almost a score of manufacturers already have filed applications for its 


adoption as O.E.M. 


We'd like you to see our high impact, polystyrene float. Just Send Coupon Below. 


2230 Smead Avenues Toledo 6, Ohio 


Send literature and free sample of Reichert plastic float 
to our firm. 


NAME 


FIRM 


STREET 


CITY & STATE 
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Trade Literature 


(Continued from page 28) 

Tubular Products Handbook 

A 40-page “Handbook of Tubular 
Products” has been issued by Beth- 
lehem Steel. A foreword to the 
book describes pipe of the com- 
pany’s manufacturer. Tables of 
pipe sizes, weights, wall thick- 
nesses, diameters and test pressures 
are presented. Couplings and joints 
for the various pipe applications are 
illustrated, and standard specifica- 
tions are given. 

Available from: Bethlehem Steel 
Co., Bethlehem, Pa. 


Brass Fittings Catalog 

A catalog on its recently intro- 
duced all-brass line of fittings has 
been published by Kohler. The cat- 
alog covers two series: the Galaxy, 
which is furnished in either 
brushed or polished chrome, and 


The New Sara: 


the Constellation, in polished 
chrome. Both series are individ- 
ually styled to blend with the con- 
temporary design of the company’s 
fixture line. 

Available 
Kohler, Wis. 


Kohler Co., 


from: 


Automatic Lawn Sprinkler 
Controls Bulletin 

A four-page, two-color bulletin 
describing its line of lawn sprinkler 
controls and accessories has been 
published by Automatic Valve. 


aA graphic explanation of the 
reasons an automatic lawn sprin- 
kler control system pays for itself 
in convenience, reduced labor cost 
and healthy plant growth is in- 
cluded. The bulletin explains how 
the system permits tailoring of 
watering programs to the particular 


needs of a landscape—how lawns 
require a different watering sched- 
ule than shrubs and trees, how high 
grounds should be watered fre- 
quently, why low grounds should 
have a chance to dry out, why the 
best time to water many areas is 
at night or in the early morning 
hours, and how an automatic con- 
trol will take these 
chores at a fraction of normal cost. 

Available from: Automatic 
Valve Systems Co., 1535 Monrovia 
Ave., Newport Beach, Calif. 


system over 


Furnace Data Sheet 

A data sheet describing and il- 
lustrating its recently introduced 
oil-fired winter air conditioner 
(the Comet 571 series) has been 
issued by Thatcher Furnace. Six 
special features of the factory-as- 
sembled and wired unit are listed 
Included is information on filters, 
insulation, blowers, combustion 
chamber and oil burner. Engineer- 
ing data and capacities are given, 
along with two cutaway line draw- 
ings and a photograph that detail 
the unit’s front and side. 

Available from: Thatcher Fur- 
nace Co., Center St., Garwood, N. J. 


Centrifugal Pump Bulletins 

Two bulletins presenting com- 
plete selection tables for two mod- 
els in its centrifugal pump line 
have been issued by Bell & Gossett. 
The pumps covered are series 1531 
and 1510. Also included are com- 
ponent parts. Quality and service 
features illustrated by 


1531 


are cut- 


photos and diagrams. Both 
described as able to 
handle a wide variety of liquids 
with assurance of leak-free opera- 
tion and long life. Stock sizes 


away 


series are 


available for immediate shipment 
are listed. 

Available from: Bell & Gossett 
Co., 8200 N. Austin Ave., Morton 


Grove, Il 


Relief Valve Folder 

Two series of safety relief valves 
(230 and 240) for hot water space 
heating covered in a 
four-page bulletin published by 
McDonnell & Miller. The booklet 
contains diagrams and basic data on 
the selection and installation of re- 
lief valves in keeping with current 
requirements of the ASME low- 


4 
= 


230 and 240 SERIES 


boilers are 


pressure heating boiler code (sec- 
tion 4). It also discusses the con- 
ditions safety relief 
meet in hot water heating service 


valves must 
and points out the advantages of 
manifold-type with 
progressive settings on large boil- 
ers. A table 
both large and small boilers. 

Available from: McDonnell & 
Miller, Inc., 3500 N. Spaulding Ave., 
Chicago 18. 


using valves 


covers selection for 


Hot Water Generator Specs 

A line of hot water generators 
recently offered by Cyclotherm are 
described in newly-revised specifi- 
cation sheets. A complete page is 
used to describe each of the 10 hot 
water models in the company’s 
line. 

Available from: Cyclotherm Di- 
National-U.S. Radiator 
E. First St., Oswego, 


vision of 
Corp., 157 
N.Y. 


Air Conditioning Catalog 
A 72-page catalog to assist in the 
accurate selection of central station 
air conditioning units has been is- 
sued by Carrier. With the new 
catalog, equipment can be chosen 
from two new Weathermaker lines 
for conventional and multi-zone 

(Please turn to page 132) 
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Famous Mine-to-Market Quality 
that means Dependability 


Phelps Dodge copper water tube’s out- 
standing reputation for superior quality is 
the result of complete Phelps Dodge con- 
trol of materials and manufacturing meth- 
ods, from the mining operation to the fin- 
ished product. Phelps Dodge water tube 1s 
made of the highest grade copper from 
Phelps Dodge’s own mines . . . is carefully 
controlled for quality throughout fabrica- 
tion... and has unsurpassed tube proper- 
ties, including precise uniformity of wall 
thickness, due to Phelps Dodge’s unique 
Hot Forged-Extrusion Process. 


PHELPS DODGE 


Phelps Dodge Copper Water Tube 


CORPORATION 


INC. PLUMB 


Dependable Distributors with 
Complete Service Facilities 


Phelps Dodge distributors can supply plumbing and 
heating contractors from complete stocks of pipe, 
copper water tube, copper drainage tube, copper re- 
frigeration tube and other essential plumbing equip- 
ment of all kinds . . . everything needed for home 
building, industrial expansion, heating and air condi- 
tioning and factory maintenance. Phelps Dodge dis- 
tributors also offer expert advice and valuable job 
tips, plus practical knowledge from Phelps Dodge rep- 
resentatives that help to solve on-the-job problems. 


Your Phelps Dodge distributor has the best of everything: 


top-quality products and friendly service! 


5 z 
= STANDARDS 
OF AMERICAN INDUSTRY 


NEW YORK, N. Y. + LOS ANGELES, CALIF. 
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The exclusive third door on this INTERNA- 
TIONAL panel speeds entry, loading and unload- 
ing. What’s more, full-width rear doors provide 
extra load accessibility from back, too. Panel 
body measures 147 cu. ft., has clear, flat floor — 
handles longer, larger loads. Top this with smart 
“Action-Styling” and full Sweep-Around wind- 
shield — projection-free door opening and soft- 
cushioned cab comfort. When you add them all 
up, it’s easy to see why an economy-minded six- 
cylinder INTERNATIONAL panel is your best buy! 


INTERNATIONAL TRUCKS 
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When you need a pickup to meet the pace of faster 
work schedules . . . here’s the truck to do it! Bonus load- 
space all-steel bodies measure up to 814 feet long — haul 
tools, materials and equipment in one big load. More 
room up front, too. Seat measures over five feet door-to- 
door .. . three big men can ride in comfort. All-truck 
engineering builds in durability that takes any load, any 
road in stride. Choice of standard (above left) bodies or 
service-utility bodies over 8 feet long (above right). See 
your INTERNATIONAL Dealer! 


cost least own! 
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INTERNATIONAL HARVESTER COMPANY, CHICAGO 


Motor Trucks « Crawler Tractors 
Construction Equipment « McCormick® 
Farm Equipment and Farmall® Tractors 
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The Good Salesman Knows When to Talk— 
And When to Stop Talking! 


“THAT GUY TALKED himself 
right out of a sale!” 

Probably everyone in business 
has heard this remark some time 
or other. It means the salesman 
talked too much and pressed too 
hard in trying to put across his 
product or services—and ended 
up not only by losing a particu- 
lar sale but perhaps permanently 
alienating a customer as well. 

The tendency to overtalk is 
strongest when business is tight, 
but it happen any time. 
Plumbing and heating contrac- 
tors can avoid this tendency by 
observing four general rules. 


can 


#® (1) Size up the customer. Can 
he spare the time just then to 
listen to a lengthy sales talk or is 
he in a hurry? How strongly has 
he been presold by the contrac- 
tor’s or manufacturer's advertis- 
ing? Is he a mild personality or 
a strong one who prefers to take 
the lead in a conversation? 

If the customer is in a hurry 
or if he has a forceful pers »nal- 
ity, it might be very easy tu over- 
talk the sale and lose it. If the 
customer obviously has plenty 
of time, if he’s been presold by 
advertising or if he has a mild 
personality, it will be easier to 
approach him with a detailed 
sales talk. He'll listen. 

(2) Use the right words in 


trying to sell the customer. It's 
a good idea to plan what to say 
instead of launching haphazardly 
into a sales talk. The wise sales- 
man avoids too much repetition. 
He points out the advantages of 
the product, the ease of time- 
payment financing, the benefit of 
purchasing from a dealer who 
will service the product or in- 
stallation later. He points out 
the advantages of quality mer- 
chandise and proper installation. 


# (3) Let the customer talk. The 
sales talk may be the best in the 
world—and still not answer the 
customer's particular questions. 
Give him a chance to join in the 
conversation—to convince him- 
self that he wants the product. 
Get him into the conversation by 


asking questions he must answer. 
The 


argue with a customer's opinion 


good salesman doesn’t 
If it’s necessary to disagree, he 
says something like, “Yes, but 
what do you think about . . .?” 
This gives the customer a chance 
to change his own mind without 
making the contractor sound ar- 
gumentative. The customer wants 
to feel that he’s convincing him- 
self, not that he’s being sold. 


a (4) Ask 


decision. 


the 
Ask him if he agrees 
with the points you’ve made. If 
he does, ask him if he wants to 


customer for a 


buy—now. Throughout the sales 
the 
should be given a chance to buy. 
If he’s sold, there’s no need for 
further talk. The selling point— 
which well may be the custom- 


presentation, customer 


er’s saturation listening point— 
has been More talk 
might lose the sale instead of 
cinch it. END 


reached. 


TALK IS CHEAP, but it can be expensive if the salesman talks so much the 


customer never has a chance to buy. 


Let the prospects have their say, too. 
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HO W SUNODSTRANOD UNITS BACK U P 


Ass Customer Satisfaci if 
rand Certified 


Here's a case where the best costs no more—so wherever Sundstrand-equipped oil burners go 
why settle tor substitutes that won't meet stand across the nation, you are assured of quick, easy, 
ards set by you or your customer? Genuine economical service that contributes materially to 
Sundstrand parts are available at Sundstrand Certi- customer satisfaction. Heating contractors, as 
hed Service Stations carefully assigned across the well as oil burner manutacturers, have come to 


nation and displaying this decal. know that the combination of original quality and 


Quality parts and expert service by factory certified service, available only from Sundstrand, 
trained specialists are yours whenever you bring is the best insurance for continued heating comfort 
your fuel unit to a Sundstrand Certitied Service It's no accident that year after year Sundstrand 
Station. Because these service stations are located remains first in fuel unit 


HYDRAULIC DivistO WN 
of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Illinois— Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. © Fuel Units Made in Canada by John Inglis, ltd., 14 Strachan Ave., Toronto; In Sweden by 
Sundstrand Hydraulic AB Stockholm; in France by R.S. Stokvis, et Fils, S.A., 20-22 Rue Des Petits-Hotels, Paris 
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the Ottawa BACKHOE 


WITH NEW IMPORTANT FEATURES! 


@ Digs 12‘ feet deep @ Has 190° continuous swing @ Turret-type seat pivots 
with boom @ Reverse-mounted cylinders place rods up safely from rocks and 
dirt @ Rod-fed cylinders do away with exposed hydraulic lines @ “Bite” has 
7,000 Ib. force at bucket edge @ Two levers (dual “One-Trols”) control all 
backhoe actions @ Ejector bucket automatically forces all wet sticky material 
from bucket @ Hydraulic laydown shifts backhoe up and over rear axle for 
perfect roadability @ Quick on-and-off frees truck for other work in minutes! 
WORK MANY JOBS — IN DIFFERENT AREAS — THE SAME DAY! 
The Ottawa Truck-Mounted Backhoe is designed to meet the need of public 
utilities, plumbers and contractors for a COMPLETELY MOBILE DIGGER! 
It's an UNBEATABLE COMBINATION for 
MUSCLE! The powerful hydraulic system of the Ottawa ‘Big Muscle’’ Backhoe 
provides EXTRA POWER for fast, smooth, economical operation! 
MOBILITY! Use it anywhere, anytime . . . one job or several jobs at different 
locations during one day! The Ottawa WORKING UNIT is also the MOBILE 
UNIT ready to move anywhere with great roadability, ready for operation 
seconds after arrival at a new jobsite! 
VERSATILITY! Dig trenches and ditches faster . . . load dirt direct from trench 
to truck . . . dig square graves that need no hand finishing . . . dig and 
maintain irrigation channels . . . clean roadside drainage ditches . . . dig 
building footings and septic tanks . . . use as a boom to lay lightweight pipe 
... the Ottawa Backhoe is COMPLETELY MOBILE to your needs! 


BUY the Ottawa BACKHOE and the Chevrolet TRUCK! GET the BEST BENEFITS of each . . . PLUS 


... the NEW, DYNAMIC ADVANTAGES of the COMBINATION TRUCK-BACKHOE! 
AVAILABLE ONLY AT YOUR CHEVROLET TRUCK DEALERS! 


OTTAWA STEEL DIVISION 
Young Spring & Wire Corp. 
Ottawa, Kansas 
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PRESS TIME 


Hankering for a ride on a flying saucer’? So are sales 
reps associated with wholesaler Ed Moran of Chicago. For 
the story on how this million-dollar-a-year wi olesaler 
uses showmanship to grow big... fa it, “turn to page 88. 


WANT A RIDE 
ON A 
FLYING SAUCER? 


The economic recovery, already faster than in any other 
postwar upturn, continued to pick up Speed last month, 
Here's the good news? 


ECONOMIC RECOVERY 
SPEEDS Ut 


. In July, housing starts rose to an annual rate of 
Almost 1,160,000, 14 percent higher than July, 1957, and 
the highest in 2s years. For the first half-year, 
residential bullding contracts totaled §$0,505,000,000, a 
wain of 1 peroent over last year, 


Housing Starts 
Kise 


Industrial production ih July ateed at tao on the 
Federal Reserve lidea, up three point inee June and seven 
points hiaher than the Peeesaion low af Lea th April, At 
this Pate, evenemisnta prediet, the preerevus level of 


146 way be tepped before the year’ eld, 


Induaterial 
Preduetion Up 


Personal ineotie reached ah annual rate of bi 

Personal -theome Lion, the highest in history, The new level is $0.4 hil 

Highest higher than the previous reeord of $452.1 billion set in 
August of 


is 
Lion 


At 4:11 a.m. Sunday, August 24, death came to the s5o0- 
called bid-shopping bill (H.R. 7168, Federal Construetion 
Contract Procedures Act). That's when the Senate adjourned, 
and, since the bill had not come up for final action, it was 
killed automatically . . . and went the way of its several 

DEATH COMES predecessors. 

TO H.R. 7168 The bill had been the subject of sharp controversy ever 
since it was passed by the House in June, 1957. Leading 
proponents of its passage were the Council of Mechanical 
Specialty Contracting Industries and the Mechanical Contrac- 
tors Assn. of America. Leading the opposition fight was the 

National Assn. of Plumbing Contractors and the United Assn. 


For the first time, on-the-job journeyman selling was 
included in the United Assn.'s apprentice instructor train- 
ing course at Purdue University. 


JOURNEYMAN SELLING The introduction to selling was taught by James Peery, 
. TAUGHT AT secretary of the Central Supply Assn. 
APPRENTICE SCHOOL "The intention was to familiarize the apprentices and 


instructors with the importance of selling, and to point 
out specific suggestions as to how selling could be in- 
corporated into local training courses," Peery said. 
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continued... 


Winners in the rifth annual nationwide apprentice con- 
tests sponsored by the United Assn. are as follows: 

In the plumbing category, Warren Weltsek of Krooklyn, 
NeYe took the first prize of $1,000. The second prize winner 
is Roy Caesar of Houston, Tex., and third prize went to 
William Gorman, Kansas City, Mo. 

In the pipefitter competition, first prize was won by 
econd prize by Donald Sawyer, River 


APPRENTICE WINNERS 
NAMED 


Leon Hoelscher, C 


ird prize by Edward Geib, Milwaukee. 


service callbacks on gu 


tullations’ Kead the article 


strong gains for gas-fired central heating equipment 
were indicated by July shipments, according to the Gas 
Appliance Manufacturers ASSne 


Boiler shipments totaled 11,600, up 16 percent over 
July, 1957. For the first seven months of the year, total 
Shipments show a 6.1 percent gain over last year. 


GAS-FIRED HEATING 
SHIPMENTS UP é 
Furnaces accounted for an 18.6 percent gain in July over 

last year and were up 9.9 percent over year-earlier totals. 


Conversion burners showed the only decline, down 23.7 
percent in July and down 7.6 percent for the first seven 
months. 


Shipment. of 218,700 gas-fired water heaters in July 
brought the seven months total to 1,554,900. The latest 
WATER HEATER SALES monthly figure is 13.6 percent higher than the July figure 
SHOW GAIN IN JULY of last year, and for seven months the new total is 1.9 
percent above the 1,525,500 shipped for the same period 
in 1957. 


All the assets of the Toledo Desk and Fixture Division 
of Crane Coe have been sold to Toledo Desk and Fixture 
Co. of Maumee, 0. 

The sale involves all the inventory, machinery, tools, 
dies, jigs, fixtures, real estate, patents and trade-marks 
of this division of the Crane Co. ; 

The division has been manufacturing kitchen and bathroom 
cabinets. The new owner will continue manufacturing these 
products, but also plans to expand into other fields. 


!OLEDO DESK BUYS 
‘RANE CO. DIVISION 


Three new programs that will extend the Better Heating- 
poling Council's hydronic promotion are under study. 
One Study group is reviewing the industry's marketing 
practices and considering the need for new and expanded | 
HEATING-COOLING promotional efforts. Another study group is investigating 
‘OUNCIL TO EXPAND the development of a broad wholesaler program to aid sup- 
HYDRONIC PROMOTION pliers in promoting hydronic equipment, and a third group 
is determining problems and methods of promotion in the 
ight construction and institutional fields. 
The study wroups will report to the Council's third 
innual meeting in New York City, Nov. 17-19, 
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Take a full line of pumps and water svsteris 
(like Barnes’ 1958 line), and you're set to 
every customer who steps in your door. Ther's 
a pump or water system for every need. aid 
price range to match every customer. Single- 
source service cuts down your inventory paper- 


work, speeds delivery. Liber. sales promotion 


The Blue Ribbon Line 


1958 is a Barnes Bluc 
Ribbon Year—new mod- 
els, new 
program, new 
tor and dealer policics, 
Rew Plant expansion, 
new sales contests. join 
Barnes—tor profit! 


WEW SUBMERSIBLES 


Stock just one Siiper-Seal Submers- 
ible each Of sizes. 
Provide Capacities!) S50 «ph. at 
depths to 420 Simplifies sales 
and service, keeps inventory down. 
All-purpose performance. 


FULL LINE OF 
SUMP PUMPS 


Five models of pedestals 
and submersibles with 
capacities to 3100 g.p.h., 
heads to 20 ft. Heavy- 
duty industrial sump 
pumps with capacities 
to 4800 g.p.h., heads to 
20 ft. A complete line 
for extra profits. 


DEEP WELL 
WORKING HEADS 


Brand new series de- 
livers up to 530 g.p.h. 
Pumping levels to 300 
feet. Double- and sin- 
gle-acting cylinders. Oil 
and moisture proof steel 
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THE WATERFRONT! 


‘ Make BARNES Your Pump Headquarters 


und ad\ ertising material, 24-hour parts delivery, 
plenty of help in the field. And, you can tell 
your customers that every Barnes pump and 
water system is thoroughly tested under actual 
operating conditions before it leaves the fac- 
tory. \lake Barnes your Pump Headquarters— 
youll do better with @pery customer! 


New completly 
\ 


aged convertible je® 


water systems—self- 
priming for shallow or 
deep wells. Capacities 
to 720 gallons, depths 
to 80 feet, and hp 
True convertibility, no 
extra parts to buy, 23 
other models to meet 
every water system Te- 
quirement, 


“33,000 for 1” SELF- 
PRIMING PUMPS 


Lightweight, portable # 
self-priming centr i{ugalg 
perfect for all 
tions. Pump 33,000 gale 
lons water 
gallon ot casolinl con- 
sumed. 1500.6 
g.p.h. Gas@liney electric 
or universal drive, 


_ NEW SHALLOW-WELL 
RECIPROCATING 
PUMPS 
Low-cost line of 4% h.p. 
packaged units with 
capacities 275 g.p.h. 
(standard) and 400 

-g.p.h. (heavy-duty ). 
New long-life materials; 
clean, enclosed design. 
Precision air control. 


See your BARNES Distributor or Write Dept. N-98 


BARNES MANUFACTURING CO. 
MANSFIELD, OHIO 
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the exciting 


new Price Prister CROWN IMPERIAL LINE 


diverters, 
£ tub 
1G) fillers, 
Attuned to the modern shower 
homemaker's quest for beauty, the ta 
fittings 


Crown Imperial Line has been 
created with a new concept in 
design to attract the beauty- 
educated eye of the plumbing 
contractor, builder and 


home owner. 
#12 DSH —1 piece 8” body, 
3 valve diverter, with chrome-plated 
Price Pfister Zamack spout, shower head, arm 
products and flange. With cast brass spout, 
install easier — #12 SH. Choice of IP or copper 
work better — union connections. In solid copper #12 PSHE 
last longer— connections, no unions, #10 DSH. 1 piece 8” body, 2 valve di- 
: i verter with Ejector Tee (for 
For by-pass connections, specify fast economical installation). 
suffix “BP.” Chrome plated automatic pull 
up spout, shower head, arm 
and flange. Choice of IP or 
copper union connections. In 
solid copper connections, no 
unions, #10 PSHE. For twin 
rice fister ell in lieu of ejector tee, omit 
BRASS MFG. CO 3011 Humboldt St. Los Angeles 31, Calif. 


ber. For by-pass connections, 
specify suffix “BP.” 


Warehouses in these principal cities: Birmingham, Alabama — Boston, Massachusetts — Chicago, Hlinois — 
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with adjusta-fit design 
offers over 2 inch adjustment... 


gi 
overall 


adjustment 


overall 


adjustment 


#60 H 


1 piece 8” body, 2 vaive 
shower unit with chrome 
plated shower head, arm and 
flange. Choice of IP or copper 
union connections. In solid 
copper connections, no unions, 
#50 H. For by-pass connec- 
tions, specify suffix “BP.” 


Dallas, Texas — Detroit, Michigan — Kansas 


#60 DS 

1 piece 8” body, 2 vaive tub 
filer with chrome plated Za- 
mack spout. With cast brass 
spout #60 S. Choice of IP or 
copper union connections. In 
solid copper connections, no 
unions, #50 DS. For by-pass 
connections, specify suffix 
“BP.” 


City, Missouri — Minneapolis, Minnesota 


Roughing in corrections can now 
be easily overcome by the large 
24%” overall adjustment auto- 
matically provided for in the ex- 
clusive adjusta-fit design of the 
Crown imperial fixtures. (See 
illustration at left.) Think of it 
— no more last minute scurrying 
for expensive, high, low or me- 
dium flanges. Finish the job the 
way it was planned. The specially 
designed trim of the Crown 
Imperial Line allows you extra lee- 
way — extra profit. Whatever the 
need in beautifully styled quality 
plumbing brass at a competitive 
price — specify Price Pfister. 


Body completely cast in one 
piece. Perfectly aligned for easy, 
swift installation. In addition to 
many other tests, a 100% pres- 
sure test is made at 3 important 
stages of production which as- 
sures a leak-proof fitting and a 
full flow through unit. 

Body packed complete with 
chrome plated tube sleeve and 
tube sleeve protector. This in- 
sures a clean and perfect instal- 
lation of handles and flanges. 
Reversible plug makes shower fit- 
ting or tub filler from same unit. 


#332. ¥” straight shower 
valve threaded for 

LLP. connection. 

#334. Same except for copper 
to copper connection, available 
in 4” and 3”. 

#342. 14” corner shower vaive 
for |.P. or copper to copper 
union connection. 

#344. Same except for solid 
copper connection, no union. 
#342-BP. 1” By-pass corner 
valve for |.P. or copper union 
connection. 

#344-BP. Same except with 
solid cooper connection, no 
union. 
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OPPER TUBE LIFELINES BY CHASE 
COST LESS INSTALLED! 


> 


Water, Drainage and Radiant Heating jobs 
All can be handled now with quality copper tube 


Here are actual figures—)ased on in-the-field cost 
estimates—that show vou can bid on every job HOUSE: 6 ROOM, 11/2 BATH 


using quality plumbing Liretines® of American- Drainage, Waste and Vent Installation Only 
made Chase Copper Tube. Just look at these Total cost for an all-copper job $278.25 


costs! See for vourself—how the final cost of Cop- Total cost for Cast Iron and Steel 317.16 


per LirELINES® is less than for rustable pipe: 


HOUSE: 7 ROOM, 11/2 BATH RANCH HOME 
Water Supply Right across the country, plumbing contractors 
report comparable savings using LireLines” of 
abor costs 4 : 3 
TOTAL COST (rustable Chase Copper Tube. Ask for the Chase Booklet 


that gives you a detailed break-down of costs to 
LIFELINES® of Chase Copper Tube, 
material cost (estimated) Cher eer ee the last Tee. It has all the information you need 


Labor cost « $5.50 per hour 55.50 to talk business with every home builder in your 


area. Or write for it direct to Chase Headquarters. 


COPPER TUBE LIFELINES COST $11.01 LESS! Get your copy Now! 
Drainage, Waste and Vent Lines 
Rustable materials cost (estimated) ... $244.04 
Labor | $5.50 per hour ... 238.65 
TOTAL COST (rustable pipe) $482.69 
LIFELINES® by Chase, 
materials cost (estimated) 
Labor $5.50 per hour F 
TOTAL COST (LIFELINES® 


COPPER TUBE LIFELINES COST $73.10 LESS! BRASS & COPPER CO. Q 


The Nation's Headquarters for Brass, Copper and Stainless Steel 
Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston Indianapolis Kansas City, Mo. Los Angeles 
Milwaukee Minneapolis Newark New Orleans New York (Maspeth, L.1!.) Philadelphia Pittsburgh Providence Rochester St.Louis San Francisco Seattle Waterbury 
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MINUTES WITH BERGIE 


By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


“Life's Wonderful” . . . You're Invited to Join 


OLE optimist Bergie has joined 
another club. This one bears the 
title “Life’s Wonder- 


ful.” There are no meetings—no 


engaging 


dues—and no officers. But don’t 
let that lead you to the conclu- 
sion that it can’t be worth very 
much if it’s that loosely thrown 
together. Before you make up 
your mind as to its value, let me 


give you a brief explanation. 


Stop the "Cry Babies” 

The main object is to dispense 
“sloom busting lotion’”—to stop 
the “cry babies’ —to radiate con- 
fidence and optimism. 

The whole idea was originated 
by a golfing partner of mine. He’s 
a big shot vice president with 
Spector Freight System, Ine. 
(Val, that plug will cost you 10 
strokes.) 

Anyhow Val 


were entirely too many people 


decided there 
whose outlook was gloomy, for- 


lorn and hapless. Something 


had to be done. It seemed like 
a good idea to dust off an old 
truism given us by the wise men 
years ago, namely: 

“Grieve not for the 


which ye have not, but rejoice 


things 


with which ye have.” 


People Lost Their Faith 

Val says what’s even worse is 
that people started to lose their 
faith and put the brakes on their 
spending. Not everyone had all 
the things he wanted or needed, 
but a lot of us started to apply 
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‘he “wait-see” attitude instead 
cf a buy now attitude—and as a 
the 


headed for a nasty mess. 


result whole country was 


Spread the Good Word 
let’s 


“Life’s Wonderful” thing means 


So now see what this 


me and how we 


The 


of course, signifies that all who 


to you and 


can apply it. very name, 
join will agree to carry out the 
idea that life is a thrilling, worth- 
while experience, and that we 
are determined to spread cheer, 
good-will and confidence to all 
with 


contact. 


those whom we come in 

Ralph Waldo Emerson is cred- 
ited with saying that “you can’t 
pour the perfume of happiness 
on others without getting a few 
drops on yourself.” All of which 
means when we become confi- 
dence and optimism spreaders, 
some of it will spill on ourselves. 


it's an Attitude Builder 

The idea is really a wholesome 
builder. There 
plenty of examples of how the 
right attitude raises a person to 
great heights. That’s all this new 
club hopes to do—keep our atti- 
tudes wholesome and confident. 

You have folks in your own 
area who 
heights and accomplished great 
things under very great handi- 
caps, and yet I'll bet if you asked 


attitude are 


have risen to great 


them if they were happy in their 
eternal struggle upward most of 


them would answer with a “yes.” 

And Id like to have a lot of 
my friends in the plumbing and 
heating industry join the “Life’s 
Wonderful” club. It’s real easy. 

The only obligation on your 
part is to make at least two 
optimistic observations daily con- 
the 


about you. 


cerning things or people 


How to Join the Club 


If you promise to do that, send 
me your name and address. 
Shortly thereafter you will re- 
ceive (for free) a pretty button 
and membership card. They will 
entitle you to all the benefits of 
membership, better, 
happier, abundant life. 
Drop me a note real soon, won't 
you, please? (836 S. Michigan 
Ave., Chicago 5, III.) 

And Val, you may be thinking 
about the wonderful life that 
will come to those who ship by 
truck, but when it comes to joy, 
happiness of 


namely a 
more 


living and good 
health, there’s nothing that com- 
pares with modern-day plumbing 
and heating. 


What a Bath Did for One Man 
And listen to this story about 
a guy who put a very beautiful 


bathroom in his home. Oh how 
he loved that room! Every day 
it brought him much joy. 

They laid him to rest a few 
weeks ago, and it took seven 
undertakers 22 hours to get the 


smile off his face. END 
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built-in Quality... 
Republic 


REPUBLIC ELECTRUNITE @ STAINLESS TYPE 316 


4 

eS 

\ PULP AND PAPER 

¥, | --4 4 4 

: 
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with lasting Economy 
Steel Tubing and Pipe 


HEAT #638433 ASIM SPEC-A-249 REPUBLIC ELECTRUNITE @ STAINLESS TYPE 316 


STAINLESS IYPE 316 


Quality of your job is protected when quality materials 
are built in. Both you and your customers benefit from 
Republic’s high quality-control standards when you in- 
stall Republic ELECTRUNITE® Stainless Steel Tubing and 
Pipe. 

Produced by Republic Steel—world’s leading producer 
of alloy and stainless steels—in Republic mills to Repub- 
lic’s rigid specifications, ELECTRUNITE is welded by an 
exclusive process that unites the wall under pressure with- 
out additional foreign or extra metal. Tests prove the 
ELECTRUNITE weld is as strong, or stronger, than the 
original base metal. 

Easy to install—ELECTRUNITE can be welded, threaded, 
or used with compression fittings. The ELECTRUNITE 
process assures uniformity of wall thickness, strength, 
ductility, concentricity, diameter, and other physical and 
mechanical properties for dependable, predictable work- 

+1 REPUBLIC FARROWTEST’ ... This is the best in non-destructive tests for 
ability. . tube irregularities. The tube moves through a group of test coils. The signal 

And ELECT RI ‘NI It quality offers end-users over-the- from these coils remains constant as long as the tube is uniform and defect- 
years economies. Smooth, free-flow lines resist corrosion free. Only Republic offers this exclusive electronic "eddy current” type non- 
and contamination. Product purity and quality are pro- destructive test. Specify FARROWTEST with your next order of ELECTRUNITE. 
tected. Clean-up and maintenance time is substantially 
reduced. Minor Dimension 

Pipe sizes are available from 4%" I.P.S. through 2” I.P.S. Wall Thickness of the Defect 
in A.S.A. schedule 40S; from %" I.P.S. through 4” I.P.S. Rongth or Beg) 
in schedule 10S; and from 4" I.P.S. through 4” I.P.S. in 20 ga. .006”’ 


1 
. . . . . 
schedule 5S wall thickness. Positive identification is sten- 18 ga. 
| 


Length X Depth Area 
in Square Inches 


.006 
16 ga. 12% f Wall 
ciled full length with type, heat number, and specifica- iaauetien. 1240 of Wall 


tion. You can easily identify it no matter where it’s cut. 12 ga. and heavier 122% of Wall 
ELECTRUNITE ENDURO*® Stainless Tubing can be fur- 
nished with I.D. O.D. polished or both I.D. and rejects defects 
and O.D. polished to meet any sanitary requirement. th, Or greater Hen, 
Where required, sensitivity of FARROWTEST equipment can be cali- 
For more information see your nearest Republic ELEC- . : . 
INITE Stainle owe 8 seas 4d Pine diccih brated to reject defects of lesser specified area than shown in 
FRUNITE Stainless Stee ubing an ipe distributor. table, at extra cost. 
Or, send for free brochure. 


3158 EAST 131st STREET « CLEVELAND 8, OHIO 


r 
| 
| 
| 
| 
| 
¢ e | Please send me your free ELECTRUNITE Stainless Steel 
Worlkds Witdeat Kange Tubing and Pipe brochure. 
| 
| 
| 
| 
| 


REPUBLIC STEEL CORPORATION 
STEEL AND TUBES DIVISION 


Name Title 


Standard Steels and 


Firm 


Address. 


Steck Produce 


City Zone State 
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best way to 
buy the best 
pump switches 


PUT AN END TO 
TIME-WASTING DELAYS 
AND EXTRA TRIPS! 


You'll always have a pump switch 


handy when you buy them two- 
at-a-time in the convenient Penn 
TWIN-PAK! Two Series 154 
switches are individually packed 
in one carton. Break TWIN-PAK 
apart...use one switch...and you 
have one in reserve. Look for Penn 
pump switches in the new TWIN- 
PAK now at your wholesaler’s! 


PENN series 
154 pump switch stays 
on the job much longer! 


Built to keep your customers satis- 


fied! Handles all normal range and 
differential needs for jet, centrifu- 
gal, piston pumps in shallow or 
deep wells. 


PENN CONTROLS, INC. inion 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 


AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, 
APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


pe THER! 
| 1...USE ont 
| 
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..-the invisible tag 


attached to every 


Onginal Hudee sink frame 


Potent Nos. 
2,440,741 
2,704,370 


Send for 
“‘Proof-of-Profit’ 
Portfolio 


Prove to yourself what PRE- 
SOLD means to you. The 
HUDEE "'Proof-of-Profit"’ 
Portfolio shows how HUDEE 
establishes and pre-sells 
the market for you. Send for 
your copy—no obligation! 


Every buyer of Hudee Frames quickly 
realizes he can put his complete confidence 
in every frame he buys. 


He knows that the experience of 
manufacturing over 5 million Hudees has 
established a tradition of dependability. 


You, too, can have the confident assurance 
of the finest engineering, quality 
manufacturing, positive uniformity and 
on-time delivery to meet your most 
exacting requirements. 


A Hudee frame tells everyone that your 
product is worthy of the best. The perfect 
frame for your masterpiece. 


WALTER €. 


225 West Hubbard St. 
Chicago 10, Illinois 


AND COMPANY 
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DUNHAM.BUSH VACUUM PUMP, 
DUPLEX UNIT, 
TYPE VRD, MODEL C2 


OUNHAM-BUSH VACUUM PUMP, 
SINGLE UNIT, 
TYPE VR, MODEL C2 


Vacuum Pumps 
give you ALL these Features 


COMPARE THESE FEATURES Mow Many “Yes” Checks? 


Vacuum Pumps | Pump Pump Pump ‘‘C”’ 


1. CAPABLE OF PRODUCING 26” VACUUM OR HIGHER AS STANDARD. 


2 


@au NO CLOSE CLEARANCES REQUIRED TO MAINTAIN CAPACITY. 
ONE PRINCIPAL MOVING PART. 


Gq ONLY ONE MOTOR FOR REMOVAL OF BOTH AIR AND CONDENSATE. 


| 


ONO VACUUM ON PUMP STUFFING BOX. 


[s4 “CODE RATED” GUARANTEEING ADEQUATE CAPACITY (AIR AND WATER)—NO 
™ NEED FOR OVER-RATING TO COMPENSATE FOR FUTURE WEAR. 


a 
Par ar 


7 HEAVY. GAUGE COPPER BEARING STEEL TANKS FOR MAXIMUM RESISTANCE 
™ TO CORROSION. 


8. SINGLE AND DUPLEX—2500 THROUGH 65,000 EDR. 


9g NO EXTRAS TO BUY, ALL STANDARD UNITS HAVE CONTROLS MOUNTED AND 
@ WIRED—DUPLEX HAVE MECHANICAL ALTERNATOR AS STANDARD EQUIPMENT. 


LEVEL RETURN LINE CONNECTION, NO NEED FOR EXTENSIVE PITTING. 


~ ou may get some of the ten important vacuum pump features in other 
pumps, but only Dunham-Bush gives you ail. 

The comparison chart tells the story! 

No wonder top rated Dunham-Bush vacuum pumps have been delivering 

dependable performance . . . economical operation for years. 


Get further proof why Dunham-Bush vacuum pumps are your best bet. Write 
for Bulletin 1401 or ask a Dunham-Bush sales engineer to call. 


Dunham -Bush, Inc. 


AIR CONDITIONING + REFRIGERATION + HEATING + HEAT TRANSFER 
WEST HARTFORD 10 CONNECTICUT U. S. A. 
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@ “Capacity flow with minimum fall-off’ means the regulator 
valve is full open with little drop in reduced pressure—insuring 
smooth delivery without excessive pressure loss and the chattering 
and flow pulsation which result in seat damage 
and short regulator life. 


The extreme accuracy and sensitivity of Mueller H-9300 
Regulators are the result of a carefully engineered solution to 
the problem of seat area, spring load, and diaphragm 

force balancing... 


HB Optimum seat diameter pro- BB Three spring combinations 
vides longer valve travel in- provide proper loading to 
suring stability at all flows, allow extremely accurate 
eliminating chatter and seat pressure adjustment... 
wear... 


BB An accurately proportioned 
diaphragm completes the 
balancing problem, insuring 
maximum sensitivity, accu- 
racy and long trouble-free 
service... 


Mueller H-9?300 Regulators are 

available in three outlet pressure ranges, 

5-28 p.s.i., 25-84 p.s.i., 50-125 p.s.i., 
and sizes through us 


See your plumbing wholesaler and Ky & MUELLER co. 
request your free copy of Catalog W-99 te 
and get the complete story on 
the H-9300 or write direct ’ , 
Factories at Decatur, Chattanooga Los Angeles 
in Canada Mueller Limited Sarnia Ontario 
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Holland Furnace Co. Is Given Final 
Order to Stop Scare Selling Tactics 


FTC wants proof of compliance in 60 days 


WaAsHINGTON, D. C.—-Holland 


diction in the matter, that any such 


je cted this on the basis that Holland 
owns and operates 475 branch of- 
fices and retail outlets, plus sub- 
branches, and deals directly with 
the consumer through them. The 
FTC cited Holland’s claim of “500 
direct factory branches serving 
»yver 15,000,000 customers” as 


establishing the flow of interstate 


Furnace Co. has been ordered to offenses were at the local level. if commerce. Further. the FTC said. 
filea report with the Federal Trade true, and therefore were not. in many Holland branches do operate 
Commission within 60 days, show- nterstate commerce. The FTC re-_— across:state lines 


ing in what way it has halted al- 
leged unfair selling practices. The 
FTC entered the order in denying 
an appeal by Holland Furnace Co. 
to set aside an earlier FTC ruling 
in the case. 


wHolland had been ordered pre- 
viously (DE, January, page 52) to 
stop such practices. The FTC had 
charged that employees of the Hol- 
land, Mich., firm had posed as gov- 
ernment or utility representatives 
to gain entry to homes for sales 
purposes, then had used “scare tac- 
tics, misrepresentation and duress” 
in selling its products. 


alIn some cases, according to the 
report by FTC Examiner James 
Purcell, Holland employees would 
dismantle furnaces for inspection, 
then refuse to reassemble them on 
grounds they would cause a fire or 
explosion. In other cases, custom- 
ers were told the furnaces were 
not worth repairing or that the 
manufacturer was out of business 


and parts were not available. 


The FTC ‘charged that this was 
part of a systematic sales plan by 
Tolland. Holland complained on 
appeal that the FTC lacked juris- 


Heres Help with Your Copper Plumbing Jobs . . . 


WATERBURY, Conn.—An advisory 
service to help contractors deter- 
mine the best techniques for in- 
stalling copper tube plumbing and 
drainage systems is now available 
from Chase Brass & Copper Co 
Chase provides up-to-date techni- 
cal data, information on special- 


iz>1 tcols and fittings, and personal 


assistance by Chase's field. staff 
all geared to the specific request 


received from the contractor 


eFurther information concerning 
the advisory service may be ob- 
tained from Chase sales offices o1 
from the firm’s headquarters at 
236 Grand St., Waterbury 20, Con: 


C'mon in... the Waters Fine! 


BEAUTY IN THE BATH: Hollywood actress Helen Mowery demonstrates the 
pleasure of a warm bath in soft water. She appears in Dow Chemical Co.'s 
movie, “Soft as a Cloud,’ which has been shown to an estimated 23 million 
viewers in the past three years. The film tells the benefits of soft water 


DoMEStTIC ENGINEERING, SEPTEMBER 1958 


= AK ‘ 
A 
Xx 
| 
> 2, 
‘ 
Je 


NOMESTIC 


SEPTEMBER 
1958 


American-Standard Sets 
Hard Sell Boiler Drive 


New York Ciry—Boiler replace- 
ments will get major emphasis this 
fall as American-Standard launches 
a hard-hitting sales campaign to 
help contractors sell more hydronic 
equipment during the peak heating 
sales season 

Local newspaper advertising will 
get the drive under way, supported 
by shelter magazine ads 


eDuring the drive period, the 
Plumbing and Heating Division of 
American-Standard will offer a 
specially created promotional 
package to all contractors who in- 
stall the company’s boilers. It in- 
cludes colorful direct mail material, 
service stickers and ad mats. 

The material contains colorful 
postcards (above right), including 
two boiler scenes and a living room 
scene showing the company’s Radi- 
antrim baseboard heating panels. 
Contractors will have a choice of 
the gas or oil-fired boilers on the 
cards. The cards point out that the 
boilers are guaranteed for 25 years 
and they offer a free estimate. 

The service stickers also provide 
a large area for the contractor's 


name, address and phone number. 


eThe complete promotional pack- 
age, including 75 full-color post- 
cards, 10 service stickers and a spe- 
cial co-op ad, is offered free to all 
contractors who return a postcard, 
obtained at the time a boiler is 
purchased, to American-Standard 
headquarters in New York City 
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COLORFUL PICTURE POSTCARDS urging homeowners to replace obsolete boilers 
are part of a special promotion package offered by American-Standard to all 
contractors who install the company’s boilers in September and October. 


Wisconsin Revises Code on Gas Water 


Heaters; No Longer 


MApison, Wis.—Gas storage 
water heaters have been taken out 
of the “boiler and pressure vessel” 
class in the state of Wisconsin, and 
the Gas Appliance Manufacturers 
Assn. hopes similar code revisions 
will follow in other states. 


aThe Wisconsin Industrial Com- 
mission recently published a re- 
vised boiler code which no longer 
requires certain water heaters of 
more than 100,000 Btu input to 
conform to requirements of the 
boiler and pressure vessel code of 
the American Society of Mechanical 
Engineers. The revision followed 
hearings at which representatives 
of GAMA’s water heater division 
pointed out the ASME boiler code 
was not intended originally to cov- 
er today’s automatic water heater. 


ain May of this year, ASME ap- 
proved a code revision to except 
gas storage water heaters with an 


in ‘Boiler’ Class 


hourly input of 200,000 Btu or less 

At the Wisconsin hearings in 
March, Herbert Luoma, GAMA di- 
rector of technical services, pointed 
out that his organization endorses 
the ASME code as a boiler code. He 
added: 

“However, it is our opinion that 
the typical water heater is not a 
‘hot water supply boiler’ and if it 
were to meet the requirements of 
the ASME code, which applies to 
such boilers, the public would not 
be as fully protected as it is now 


es “We are certain that an automatic 
gas storage water heater which 
meets the 65 pages of requirements 
detailed in the American Standard 
Approval Requirements for Gas 
Water Heaters far more fully pro- 
tects and benefits the public.” 
The move by the Wisconsin board 
assures local acceptance in the state 
of heaters approved by GAMA. 
(NEWS continued on page 54) 
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News ... continued from 


page 53 


MILESTONE: The Bantam crane-excavator shown here is the 1,000th unit 


produced by Schield Bantam Co. (Waverly, la.) since March, 


1953. From 


left to right are company executives Harold Bannister, director of engineer- 
ing; Wilbur Schield, president; and Vern Schield, chairman of the board. 


June Construction Reaches All-Time 


High; Up 12 Percent Over Old Record 


New York City—For the second 
consecutive month, construction 
contracts in the United States hit a 
new all-time peak, according to the 
F. W. Dodge Corp., construction 
news analyst. 

June contracts totaled more than 
$3.8 billion, a big jump of 12 percent 
over the previous all-time record 
established only a month earlier, 
in May. June contracts were 18 per- 
cent higher than a year ago. 


eGains were general through all 
types of construction with only a 
few exceptions, according to the re- 
port, and were paced by public 
works and residential contracts. 
While several large utility con- 
tracts connected with the St. Lawr- 
ence Seaway did much to boost the 
June total, the spurt in home build- 
ing was considered the most en- 
couraging to the economy. 


aJune residential contracts were 
valued at $1,364,231,000, a gain of 20 
Largest 
increase in this category was for 
large residential buildings, up 69 
percent, but one-family and two- 
family homes 


percent over a year ago. 


leaped 17 percent 


54 


The 


dwelling units totaled 


number of 
107,014, up 


over last year. 


Schield Bantam Builds 
1000th Crawler-Digger 


Waver-y, [a.—An 
milestone in its history was reached 
last month by Schield Bantam Co 
the 1,000th 
crane-excavator rolled off the com- 


important 


when crawler model 
pany’s production line 

Buel Wallis, general sales man- 
the crawler model has 


ager, said 


come to represent a_ substantial 
percent of the company’s total con- 
sales since its 


struction machine 


introduction in March, 1953 


aThe Bantam crawler offers two- 


speed independent travel, power 
boom hoist, one-man operation and 
an ll-attachment versatility on 
literally hundreds of different jobs 
including a wide variety of job-site 


uses, Wallis said. 


24 percent from June, 1957 
Total for the first 
months came to $16,.788,.625,000, 


contracts SIX 
down 1 percent from the compar- 
Residential total 


for the six months was $6,504,707,- 


able 1957 period 


000, up 1 percent 


400 Buy Exhibit Space for January Heating Show 


New York City—With the event 
still five months away, the list of 
exhibits at the 14th International 
Heating & Air Conditioning Exposi- 


tion already is bigger than the last 
exposition held in the same city, 
Philadelphia, in 1955 

More than 
turers have reserved space for the 


26- 


100 leading manufac- 


exposition, scheduled for Jan 
29 at 
Hall. 


has been opened in the south build- 


Philadelphia's Convention 


An additional displey area 


ing to take care of the flood of ap- 
plications for space. 


a The American Society of Heating 
Air 


sponsor of the event, will hold its 


and Conditioning Engineers, 


64th annual meeting concurrently 


NICE PACKAGE: This 
container is now being used by 
Ingersoll-Humphryes Division, Borg- 
Warner Corp., for its line of vitreous 
china fixtures. The new look in design 
is augmented by functional hand 
holes for easier handling. 


shipping 


new 
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RHOADES PICKS WINNER: NAPC president John Rhoades hands the winning 
card to Ist vice president Irvin Rechkemmer in the Cast Iron Soil Pipe Institute 
prize drawing at the NAPC convention. From left to right are George Inglis, 
Homer Robertson, Robert Duffey, Rechkemmer, Rhoades, Marcus Jones and 
Manley Hendricks. Robertson is executive vice president of the institute 
and the others district managers. First prize, $100 worth of cast iron soil 
pipe and fittings, was won by R. P. Waltz, Portland, Me., contractor. 


Kohler Cites New Evidence; Asks to 
Re-open NLRB Hearing in '54 Strike 


Kouter, Wis.-The 1954 Kohler 
strike has been called a “minority 
strike” by the chairman of the 
company’s management committee, 
Lyman C. Conger. The charge was 
made recently in a motion to re- 
open the National Labor Relations 


Board hearing into the case 


Conger revealed that the McClel- . 


lan Committee hearings in Wash- 
ington early this year showed that 
only 1,105 out of 3,344 employees 
voted for the strike. 

This and other evidence disclosed 
by the McClellan Committee (the 
Senate Select Committee on Im- 


proper Activities in the Labor or 
Management Field) should be in- 
troduced into the NLRB record. 
Conger said 


e Other instances of testimony be- 
fore the McClellan Committee are 
referred to in the motion, which 


concludes by asking for re-opening 
of the NLRB hearing 

Kohler was closed by a picket 
line for 54 days, but the Wisconsin 
Employment Board put in a re- 
striction and the firm resumed pro- 
duction with a full force of old 
employees and replacements, Con- 


ger pointed out 


Management Seminar 
Set for Chicago 


Cuicaco—A seminar on plumb- 
ing, sponsored by the Plumbing 
Contractors Assn. of Chicago, will 
begin Sept. 10, according to George 
Connelly, president of the group. 

Meetings will be held each Wed- 
nesday evening from 6:30 to 8:30 in 


the association’s conference room 


aSubjects to be covered include 
management, estimating, overhead, 
profits, accounting, sales, advertis- 
ing, public relations, credits and 
collections and othe: subjects re- 
lating to plumbing and sanitation. 

The program was arranged by a 
special committee under the chair- 
manship of James Henderson 

A registration fee of $15 will be 
charged for association members 
and key personnel]. Those who at- 
tend 80 percent of the sessions will 
receive a graduation certificate. 


(NEWS continued on page 56) 


Wholesalers Get Short Course in D-B Valves .. . 


Jensen Executive Scores 
High in U. S. Glider Meet 
Cuicaco—Piloting his sailplane, 
“The Flying Sink” (DE, August, 
page 115), Harold Jensen glided to 
third place in the 25th annual U. S. 
national soaring competition § at 
Bishop, Calif., last month. 
Jensen, who is vice president 
of production for Jensen-Thorsen, 
stainless steel sink manufacturer, 
scored 5,417 points in the open- 
class meet against champion Rich- 


ard Schreder’s 5,905. 


weed 


A PRODUCT DEMONSTRATION featuring Dunham-Bush valves was given by 
Walter Browning, vice president of heating sales for the West Hartford, Conn., 
company, at Nelson Co.’s headquarters in Detroit recently. The company is 
a newly appointed distributor for Dunham-Bush products in the Detroit area. 
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News ... continued from page 9309 


CONGRATULATIONS and keys are passed by Rupert Gustafson (left) of Sund- 
strand Engineering Co., to J. E. Rettke, president of Nu-Way Corp., Rock 
Island, Ill., which purchased a controlling interest in Sundstrand. Showing 
approval are John Olson, Nu-Way vice president and sales manager, and 


Russell Parmenter, secretary and treasurer of the company 


report on page 144.) 


Also, see news 


Mechanical Contractors Take Hard 
Look at Issues in NAPC Merger Plan 


New York City—A five-man 
study group has started the task 
of deciding what issues have to 
be considered for the proposed 
merger of the Mechanical Con- 
tractors Assn. of America and the 
National Assn. of Plumbing Con- 
tractors. 


wsThe group, a subcommittee of 
the MCAA, met recently with rep- 
resentatives of six local associa- 
tions in compliance with a resolu- 
tion passed at the recent MCAA 
convention directing that this 
meeting be held prior to a meeting 


Southwestern Begins 
Sales Training Program 


MINERAL WEL.ts, Tex.—South- 
western Plastic Pipe Co. has 
launched a field sales training pro- 
gram aimed at wholesaler sales- 
men in the plumbing industry. 

Training meetings, already held 
in central Texas, are scheduled for 
various locations in Oklahoma, 
Colorado and Arizona as well as 
other Texas areas, according to A. 
J. Brumbaugh 


sales manaver 


Southwestern’s 
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with an NAPC committee 

The MCAA merger study com- 
mittee includes Joseph Spitzley, 
chairman, of Detroit, immediate 
past president of MCAA;: Thomas 
Eagan, Washington, D.C., a forme: 
president; S. A. Pope, Chicago: 
John Scanlon, New York City, and 
Wray Scott, Omaha, also a_ past 
president. 

The advisory group, from local 
affiliates, includes Paul Kroeschell, 


Chicago; Robert Miller, New York 
City; Maurice Goldring, St. Louis: 
B. Y. Kinzey, Richmond, Va.; Fred 
Brenner, Milwaukee, and Fred 
Wendel of New Jersey. Also at- 
tending were Horace 
Cleveland, MCAA president; L. B. 
Gruman Jr., national secretary; J 
C. Fitts, consultant; L. V. Almirall, 
legal counsel; E. R. Teske, execu- 
tive secretary, Chicago; and W. H 
Oleson, executive vice president, 
Milwaukee association 


Westinghouse to Make 
Full Line of Furnaces 


PiTtsBuRGH—The appointment of 
Joseph Cerny as_ product sales 
manager last month marked the 
entry of Westinghouse Electric into 
the home heating field as a full- 
line furnace manufacturer 

Cerny, who was previously di- 
rector of engineering and manu- 
facturing for Bryant Industrial 
Products Corp. of Cleveland, de- 
signed the new line of furnaces 
which will be manufactured at the 
firm’s plant in Staunton, Va 


Both gas and oil-fired models 
will be offered in the new line, 
Cerny said. Thirty-four of the new 
furnaces have standard motor and 
drive and 10 are supplied with 
direct-connected motor-blowe1 


drive. Seventy models in all will 
be offered, Cerny told DE. 
(NEWS continued on page 58) 


PLASTIC PIPE CLINIC: Field salesmen of plumbing and heating wholesalers are 
learning new developments and uses of plastic pipe in a series of meetings 


sponsored by Southwestern Plastic Pipe Co. Harry Riley, Jr., 


assistant sales 


manager of the Mineral Wells, Tex., firm, is shown conducting a typical meeting 
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and it’s 


Pot. Applied For 


Hex 


gives you Time-Saving, Positive, 4-Sided Grip on Hex Nuts, 
Square Nuts, Valve Packing Nuts, Unions, Gas Cocks 


Here’s the adjustable wrench you’ve always needed for 

hexes, squares and flatheads, rough or finished. Extra- 

useful on every job. No more skinned knuckles or rounded Fg For hexes 
nut shoulders. New wide-open jaw goes on easy... won’t 

slip off. 4-sided grip gives extra leverage. Stays to adjusted 

size during use. 


Famous RIGID heavy-duty construction with 
guaranteed housing. Narrow jaw design makes work easy p For squares 
in tight places even on thin nuts. Comfort grip I-beam 
handle has handy hang-up hole. The new RIGID 
Hex Wrench gives you more for your money than wrenches 
costing twice as much. Try it, buy it at your Wholesaler’s. 
Flatheads, too. 
No. 11, to %” 
Available in 3 Sizes © No. 17, %’’ to 1%” 
No. 25, 1” to 2”” 


The Ridge Tool Company - Elyria, Ohio, U.S. A. 
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from page 56 
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RETIREMENT OVER: Robert Harris (center) came out of retirement to join Zeigler- 
Harris and Co. as vice president and general manager. He’s congratulated by 


company executives Donald Obbink (left) and George Harris. (See item below. 


Wholesalers to Match Wits with 
Each Other at Executives Clinic 


CuicAco—Wholesalers will match 
wits with other in a 
the Executive 
Management Institute of the Cen- 
tral Supply Assn. Nov. 10-15 at 
the Del Prado Hotel 


each man- 


agement game at 


here 


e The 


Minneapolis-Honeywell as a man- 


tool 


game Was developed by 


agement training Honey well 


calls it “an exercise in decision- 


Former Elkay President 
Joins Zeigler-Harris 

BurRBANK, CA.Lir.—Robert Harris, 
former president of Elkay Manu- 
facturing Co. of Chicago, has come 
out of retirement to become vice 
president and general manager of 
Zeigler-Harris and Co., 
turer of 


manufac- 
steel sinks 

Harris was associated with Elkay 
than 


stainless 


for more 25 years. His ap- 


pointment was announced by 
George Harris, board chairman of 
Zeigler-Harris, and Donald Ob- 
bink, president. (See photo above.) 


Harris will 


sion in a growth 


} ] 
the sales divi- 


lead 
and expansion 
program and a “vigorous new drive 
to better serve the 
the 


trade across the 


nation,’ two officers said 


p8 


the first 
used outside the 


making,” and this will be 
time it has been 
Honeywell concern 

According: to CSA secretary 
James Peery, the Honeywell tool, 
called “Top Brass,” will be one of 
several features available to whole- 
“students” at the 


Tuition, 


saler institute 


covering materials and 


operating costs, is $100 pe student. 


wsThe goal of Top Brass is to al- 
low 
the 
ment decisions, 


Mold, 


sonnel for 


participating managers to see 


results of top-level manage- 
according to How- 
ard director of sales per- 


Honeywell. Manager 
students are divided into four-man 
teams. One man functions as pres- 


ident, one as sales manager, one 
as comptroller and the fourth as 
production manager 


Each team operates a “company” 


THE FIRST Rheem Manufacturing Co 
water heater to be made in Canada 
rolls off the line at Hamilton, Ont., 
under the watchful eyes of Trumbull 
Warren (left), president and general 
manager of Rheem Canada, Ltd., and 
C. V. Coons, executive vice president 
of the parent U. S. organization. 


in the same market, beginning the 
company’s 2!s-year life span with 
the same cash assets, personnel and 
facilities. The 10 business quarters 
are operated in 15 to 20 minutes 


each. Each company decides on 
what plants to construct, what 
salesmen to hire, how many pro- 


duction units to make, ete., for 


each quarter, and considers such 


things as advertising, market re- 
search and so on 
During each quarter, Top Brass 
umpires use problematic odds ta- 
bles based on data from real busi- 
ness experience to determine which 
(Please 144) 


turn to page 


Watts Regulator Names 
Chaffee to Head Sales 


LAWRENCE, 
Watts 
Regulator Co 


announced the ap- 


Nas 


pointment of Rob- 
ert Chaffee as 


executive vice 


president in 
charge of sales 
Chaffee brings a broad back- 


ground in the promotion and sale 
of hot water heating specialties in 
the plumbing and heating industry 


to his new post. 


a Watts said an increase in execu- 
tive personnel has become neces- 
sary because of expansion in many 
the 


fields served by 


company 


News ... continued 
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PISTON PUMP 


A really new design in Piston Pumps. 


A Piston Pump designed to meet the water 
needs and pressures of modern household 
appliances. 


A Piston Pump incorporating these post- 
war automotive features: short stroke- 
big bore—low friction piston design. 


A Piston Pump with an Oil Dip Stick for 
your convenience. 


A Piston Pump designed and guaranteed 
with 12-gallon tank, air volume not to leak . . . featuring the exclusive 
control, pressure switch, Lancaster double seal stuffing-box. 


and “% H.P. motor. 
NOTE! Also available as a tankless, fresh water pump for areas where 
space is at a minimum, or where a portable, easy-to-carry pump 
is wanted 


weer 


FACTS YOU SHOULD KNOW ABOUT PISTON PUMPS 


. One out of every 3 shallow well pumps sold in the 3. A Piston Pump is the most economical pump for 
United States is a Piston Pump. The new, LAN- sustained capacities at pressures above 30 lb.* Are 
CASTER AQUA-PAK Piston Pump is your as- you giving your customers the best possible value 
surance of getting your share of this profitable to meet their needs ... economically day after day 
market. : . ? You are when you install the new LAN- 

Cc ASTER AQUA-PAK! 

. A Piston Pump has been proven the most efficient *Minimum pressure required to operate most mod- 
pump for shallow wells with lifts from 15 to 25 ern appliances efficiently. 
feet. Are you recommending Piston Pumps in 
these situations ... ? More important, are you . For really tough jobs when sand is a factor, for 
recommending the right Piston Pump... the LAN- instance, you simply can’t beat a Piston Pump .. . 
CASTER AQUA-PAK! especially the LANCASTER AQUA-PAK. 


Yes, your line isn’t complete, or profitable, unless you stock the 
New LANCASTER AQUA-PAK Piston Pump ... THE PUMP THAT 
IS EASY TO SELL... EASY TO INSTALL ... EASY TO SERVICE. 


WRITE Box 778F FOR DETAILS ... PRICES . . . DISCOUNTS! 


LANCASTER, PENNA. 


Domestic ENGINEERING, SEPTEMBER 1958 


. 
3 Led 
— 
>. — «=| * 
50 
= 
= 
if 
| 
LANCASTER 2 
LANCASTER PUMP & MANUFACTURING co., INC. 
59 


Self-Selling Sink Frame 
Carton Offered by Ardee 

A new carton with “eye appeal” 
and “buy appeal” has been designed 
for merchandising Ardee sink 
frames. The blue and white design, 
illustrating an actual frame instal- 
lation within the silhouette of a 


ARDEE 


ERIE Rox 


GREENVILLE, PENNSYLVANIA 


frame, is printed on sturdy corru- 
gated board. The carton, which 
stacks easily for storage and stock- 
ing, will be introduced gradually to 
replace former packaging. An ex- 
planatory label on the end of each 
package designates the style and 
size of frame. 

Ardee frames are manufactured 
in both satin-finish stainless steel 
and polished aluminum. 

Available from: R. D. Werner 
Co., 295 Fifth Ave., New York City. 


Wall-Hung Water 
Closet Display Stand 

A display to help plumbing con- 
tractors sell its new residential 
wall-hung water closet has been 
announced by American-Standard. 
The display—which illustrates ma- 


comms] 


jor selling features of the closet 
costs $70. The price includes the 
fixture’s wall carrier and all ship- 
ping charges. 

On the reverse side, a cutaway 
section shows how the carrier is 
tied directly to wall studs. The dis- 
play is 5 ft high at its highest point, 
2'2 ft wide and about 3 ft deep. 

Available from: American- 
Standard, Plumbing and Heating 
Division, 40 W. 40th St., New York 
City 18. 


Merchandising Tag for 
Puritan Toilet Seats 

A merchandising tag for attach- 
ment to its Puritan Venetian 
marble toilet seats is offered by 
Century Products. Die cut in the 


shape of a Puritan seat cover, the 
tag includes a guarantee (on the 
back) that the Venetian marble de- 
sign will not scratch, peel, crack, 
Also listed 
on the tag are five major features 
of the line. 

Available from: Century Prod- 
ucts, Inc., 3510 Chatham Ave., 
Cleveland 


mar, fade or discolor. 


Sales Training Aid for 
Gas Refrigerators 

A comprehensive sales training 
aid for gas refrigerators has been 
issued by Whirlpool Corp. The aid, 
a multi-page flip chart of which a 
portion is animated and illustrated, 
is being released to Whirlpool dis- 
tributors to use in familiarizing 
dealers with the firm’s new gas re- 


frigerator. The gas-fired absorp- 
tion method of refrigeration is also 
fully explained. 

Available from: Whirlpool Corp., 
St. Joseph, Mich. 


Wall-Hung Closet Display 

A colorful stand for displaying 
its wall-hung closet combination 
has been developed by Ingersoll- 


Humphryes. The display is one 
feature of a special merchandising 
package which includes descriptive 
folders, envelope stuffers, news- 
paper advertising mats and othe 
promotional materials. The closet 
combination is available in both 
horizontal and vertical discharge, 
and the bowl and optional access 
panel in white and six colors 
Available from: Ingersoll-Hum- 
phryes Division, Borg-Warne 
Corp., Mansfield, O END 


Robertshaw-Fulton Ads 
to Feature Mrs. America 

New York Crty—Mrs. America 
will tell the sales story in a new 
series of advertisements for the 
Controls Co 
beginning in September 

Mrs. Helen Giesse, of Cleveland, 
and her three children will be fea- 


Robertshaw-Fulton 


tured in full-page ads in several 
national consumer magazines. She 
was named Mrs. America for 1958 
in recent national finals at Ft 
Lauderdale, Fla. 

The ads will feature the newest 
household controls of the company, 
which produces a wide variety of 
temperature, pressure and level 
controls for water heaters, cooking 
ranges, home heating equipment, 
refrigerators, air conditioners, 


and other household appliances 
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The NEW 


METALBESTOS 
CHIMNEY 


is the FIRST truly 
ALL-FUEL CHIMNEY... 


The Metalbestos Chimney is designed for use with every fuel... 
efficiently removes all combustion products released by oil, gas, coal, 
wood and domestic incinerators. 


Light-Weight Insulation Means Simple ‘‘Twist-Lock’’ Coupling Simple, Strong Support Up Choice of Four 
Fast, One-Man Installation Eliminates Screws. Cement. Mastic To 53-ft. Chimney Height Attractive Tops 


SEND TODAY FOR COMPLETE INFORMATION ON THE NEW 
METALBESTOS CHIMNEY... modern, economical answer to the complete 
removal of all combustion products. Write Dept. DD-9. 


Stocked by principal distributors 
in major cities. Factory ware- 
houses in Akron, Atlanta, Chicago, Ul 
Dallas, Des Moines, Los Angeles, | 

New Orleans, Woodbridge, N. J. 
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“JAL-CON-WELD” 


CONTINUOUS WELD PIPE 


produced by pre-heating skelp in coil form to 
welding temperature of 2,450°F. and then weld- 
ing by forcing edges together through pressure 
rolls. Another series of rolls reduces Jal-Con-Weld 
pipe to correct diameter. 


JONES & LAUGHLIN ANNOUNCES 


superior quality continuous weld pipe 
produced on two modern mills at Aliquippa, Pa. 


Jones & Laughlin, the modern steel com- 
pany, is proud to announce another major 
addition to productive capacity, two mod- 
ern continuous weld pipe mills costing a 
total of $18,000,000. 

Jal-Con-Weld, the high quality pipe 
produced on these outstanding facilities, 
is available in sizes from |» inch through 
four inches. 

The continuous weld process utilizes 
skelp in coil form. Weld is formed by pres- 
sure rolls, under ideal temperature condi- 
tions. Before skelp enters the welding pass, 
a jet of air is blown on the edge to remove 


Most recent addition at the Jones & Laughlin 
Aliquippa works, this continuous weld mill utilizes 
J&L quality controlled skelp coils ranging in 
weight from 2,500 to 3,800 pounds. Material 
handling is completely automatic in the mill. 


STEEL 


scale and increase temperature for a 
stronger weld. 

As a major integrated steel company, 
J&L is able to control pipe quality from 
ore through finished product. This control 
includes complete testing by skilled per- 
sonnel using the most modern equipment. 

This added J&L capacity means faster 
service when you need it. Your J&L dis- 
tributor will be able to furnish top quality 
welded pipe in the sizes you need for any 
job. Get the facts from your distributor, 
or write direct to Jones & Laughlin, 3 
Gateway Center, Pittsburgh 30, Pa. 


Finishing operations include cutting to proper 
length, straightening, facing, threading and hot- 
dip galvanizing. A series of inspections includes 
hydrostatic testing in modern Schloemann test- 
ers, two of which have been installed on each mill. 


Jones & Laughlin Steel Corporation 


PITTSBURGH, PENNSYLVANIA 
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Exclusive 
vith 
US: 


CONSOLIDATED 
SHIPMENTS 


QUALITY DESIGN SERVICE PRICE 


99.44% perfect fixtures and HEATING PRODUCTS 


Less Inventory 

Less Insurance 

Less Freight 

Less Warehouse Space 

Less Property Tax 

) Fresh Stock Always 

, Fewer Orders and Checks 

Well Balanced Stock Always 

, Turn Stock 18 Times a Year 

All Cast-Iron Lavatories Acid-Resistant. 
Save 10%. 

Deluxe Glass-lined Water Heaters at 
Economy Prices 


Merchandise is sold before Invoice is 
Due. 

Combined Products Shipped on Same 
Load Direct to Job or Warehouse 


- 


64 


Yes, these and many other advan- 
tages are exclusive to U.S. Distribu- 
tors. Full line of cast-iron, steel, 
vitreous china plumbing fixtures, 
lavatory vanities, together with gas 
and oil-fired heating boilers, gas and 
oil-fired, glass-lined water heaters, 
baseboard radiation, oil burners. Alli 
products manufactured by U.S. 


Following the modern trend, U.S. 
engineers have designed a one-piece 
toilet that is the best looking and 
most efficient in the industry. It is 
only 25” high and extends but 22” 
from the wall. Fabricated of the finest 
stain and acid-proof vitreous china, 
highly glazed, it will last a lifetime. 
Comes in white or colors. 


UNITED STATES 


PLUMBING FIXTURE, HEATING & COOLING MFG. CORP. 
1180 CITY PARK AVE., COLUMBUS, OHIO 


A request will bring the latest U.S. Catalog. 3 
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NOW... 


PLASTIC INSERT 
FITTINGS NYLON 
COPOLYMERS 


Now you can buy plastic fittings from the e Corrosion, rust and 
largest independent insert fittings manufacturer. scale, inherent in 
‘ I.P.F., the manufacturer who pioneered the devel- metal fittings, are 
opment of plastic insert fittings for polyethylene eliminated. 
pipe, is an expert and specialist in the fittings field. eBurst strength 
Over 12 million I.P.F. plastic fittings are in use greater than that of 
today. the pipe itself. 
I.P.F. is the first to offer a full line of insert fittings e Easily withstands 
in nylon or styrene copolymers, and has sales and the temperature ex- 
service facilities to promptly handle orders and tremes encountered 
service wholesale customers. in polyethylene pipe 
installations. 


Buy from I.P.F., the fittings manufacturer who 
stands behind their products. ¢ Smooth inside sur- 
face of fittings has 
a low coefficient of 
friction to prevent 
pressure drop or 
flow reduction. 


Approved by the National 
Sanitation Foundation. 


INDUSTRIAL PLASTIC FITTINGS CO. 


FACTORY: 3891 w. 150TH ST., CLEVELAND, OHIO — WINTON 1-3800 
SALES OFFICE: 11 W. PENNA. AVE., TOWSON, MARYLAND — VALLEY 5-1126 


Call or write our Sales Office for: 
CATALOG and WHOLESALER DISCOUNT SHEET 
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It’s open season 
on new 


construction business . . 


eee eee 


with DODGE REPORTS 
to track down your live prospects 


A good nose for construction news is a big asset What are Dodge Reports? They're daily no 
to any eoantractor, But you can't hope to eorner tives mailed directly to you — telling in advance 
all Vour proapects at the moment they're to build what and where any 
Ho Matter how many doorbells you Where ia the eastern states 
OF HOW You You apeecity the area and types of joba you 
Reports lead you sthaight to ithe Watt toy Cover, Dodge tells you Whom to see and 
Narket prospects, so You eal Coneenthate yout When to bid even who is bidding on all 
efforts Where they Tl pay off Phases of Construction 


WRITE FOR FREE BOOK 


FW. Dodge Corporation, Construction News Division 
119 West 40th Street, New York 18, NY. De pt. 8098 


send me the book “Dodge Reports How To Use Them Effectively 
and let me see some typical Dodge Reports for my area. l am interested 
in the markets checked below 


House Construction General Building 


|_| Engineering Projects (Heavy Construction) 
Area 

Name 

Company 

Address 


City 
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Two men with hammers 
ll it takes to install 
baseboard in two medium 
sized homes in one day! 
That's the dramatic way in 
which this new “contractor 
designed” baseboard radia 
tion Slant’ opens up 
a whole new profit poten 
tial for the alert contractor 
It gives him the opportunity to buy top 
quality at a competitive price — and lets 
him pocket real profits (instead of pennies 
“saved” on materials) with the fastest, most 


efficient installation in baseboard history. 


Every way, Slant, Fin 34” Baseboard works 
for the contractor, from the moment it 
comes on the job in color-coded, easy-to- 


4 


hatidle ated sort packages, Convenient 4, 4 


5, 6, S-foot lengths eliminate costh 


cutting handy access: 


to te 12 


WY panel adjusts 
extensions. Prano-hinged acces 
sories permit access to the element at all 


times without disturbing the installation 


Another important feature: Slant) Fin 


Baseboard comes fully assembled within 
the carton — support brackets, track hanger 
and pivot-action damper-vane (supplied 
without extra charge) are in position! No 
time wasted figuring what goes where! The 
back panel is nailed to the wall — all com- 


ponents snap, clip or telescope into place. 


We'd like to hammer home all the facts on 
Slant/Fin’s unique design, and help you 
nail down more baseboard profits. You'll 
get the whole story in our free descriptive 
booklet. Use the coupon at right. 


Pleuse send me, tree 


NEW SLANT ON CUTTING 
BASEBOARD INSTALLATION 


with complete checkliat ef all the 


Also send asomple of Slant Fin? 


Baseboord 


loma 


Heating Engineer Architect Builder 
Contractor Wholesaler Other 
Name 
Firm 
Address 
City __State 


: 87-51 | 130th Street, Richmond Hill 1% NY 


DAY 


4 
that can affect my baseboard inatel 
ation jobs 
: : 
 SlantFin | 


Oil-Fired Boiler 
An oil-fired 
featuring several “entirely 
innovations, has been announced 
by Spencer Heater. The boiler op- 
erates without a refractory com- 
bustion chamber. It is installed 
merely by sliding the boiler shell 
into place over a precast refractory 
base, assembling the jacket and 
positioning the burner. A reduction 
in waterline height 
space-saving feature. 


packaged _ boiler, 


new” 


provides a 
The unit is 


available in capacities of 312,000 to 
1,350,000 Btu output 

Manufacturer: Spencer Heater 
Lycoming Division, Avco Manufac- 
turing Corp., 652 Oliver St., Wil- 
liamsport, Pa. 


Water Heater Tank 
Protection System 

A low-cost that 
nates disassembly of water heater 
tanks for the 


anodic rods has been developed by 


system elimi- 


visual inspection of 


Cleveland Heater. The system, 
called Visigard, is now standard 
equipment on the firm’s line of 
large-volume Rex booster wate 


heaters. Located on the jacket of 


the heater, the unit is actuated by 
the galvanic current generated as 
the anode performs its “self-sacri- 


ficing” function. A meter dial indi- 


cates whether the anode’s condition 
“unsafe.” 
The 

Superior 


is “safe” on 
Manufacturer 

Heater Co., 2310 

Cleveland 14. 


Cleveland 
Ave., 


Convertible Jet Pumps 

A new series of convertible jet 
water systems has been added to its 
line by Barnes. Among the features 
of the “highly 
are positive 


line 
even 
with the foot valve exposed; com- 


competitive” 
self-priming 


pact size; a simplified ejector as- 
sembly that 
shallow to 


permits conversion 


from deep well use 


merely by placing the ejector at the 
foot of the pipe into the well—with 
“nothing more to assemble and no 
extra parts to buy.” It is available 
in and sizes with capaci- 
ties to 720.gph in deep wells and to 
620 gph in shallow wells 

Manufacturer: Barnes Manufac- 
turing Co., 651 N. Main St., Mans- 
field, O 


Zone Control Package 

A control package providing 
multiple zone control using’ only 
one circulator and relay in hy- 
dronic heating systems has been 
announced by White-Rodgers. A 
thermostat and a small motorized 
the desired 
zone The 
(45 sec.) 
to prevent water hammer and is of 


& 


water valve maintain 


temperature each 


valve is slow-opening 


the 
The valve is installed by removing 
from the 
valve body to permit sweat-solder- 


rotary self-cleaning design. 


the entire top assembly 


ing of the body to the piping with- 
out injury to the operating parts 
The “heat 
pated” to match the valve, assuring 
uniform control of the zoned area 
The with 
valves of 34, 1 and 144-in. pipe sizes 
Manufacturer: White - Rodgers 
Co., 1209 Cass Ave., St. Louis 6 


thermostat is antici- 


package is available 
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Three-Sided Lavatory Frames 

A series of three-sided stainless 
steel frames, specifically designed 
for vitreous china counter lava- 
tories, has been added to the Kin- 
kead line. The line has a satin fin- 


ish. It includes frames for three- 
sided lavatories manufactured by 
American-Standard, Briggs, Crane, 
Eljer, Kohler, Richmond, Univer- 
sal-Rundle and others 

Special support brackets which 
hold the lavatory in piace while 
lugs are being fastened and newly- 
engineered fastening lugs are two 
innovations of the Kintrim line 

Manufacturer: Kinkead_ Indus- 
tries, Inc., 5860 N. Pulaski Rd., Chi- 


cago 46. 


Powder-Driven Fastening Tool 

A new powder-actuated concrete 
and steel fastening tool has been 
introduced by Omark. The tool 
drives the full standard range of 
1, and ®xg-in. drive pins, using a 
single caliber cartridge. A feature 


of the new tool is an interchang- 
able, integrated barrel-guard sys- 
tem that makes rapid adaptation of 
the tool to various job applications 
possible 

‘Manufacturer: Omark Industries, 
Inc., 9701 S. E. McLoughlin Blvd., 
Portland, Ore 


Air Filter Service Switch 
An air filter service switch, for 
operating a warning light to in- 
dicate the need for air filter re- 
placement, has been introduced by 
Bacharach. The switch is designed 
especially for use with domestic 

(Please turn to page 70) 


Your Trenching Jobs Can Be Speeded Up with New 
Tractor Attachment Offered by Massey-Ferguson 


A trencher attachment for its 
Work Bull 202 industrial tractor 
has been announced by Massey- 
Ferguson. Called the Auburn gear- 
draulic trencher, the rig will dig 
up to 800 ft an hour, automatically 
compensating for varying ground 
conditions. It will handle trenches 
up to 6 ft deep at 6, 8, 10, 12 and 
14-in. widths. All operations are 
controlled from the driver's seat 
The trencher can dig straight down 


from a starting position or it can 
back-trench underneath sidewalks 
and other obstructions. The hy- 
draulically operated digging boom 
has a vertical operating arc of bet- 
ter than 190 degs. Crumber and 
grader attachments and special bits 
for digging rock, shale and frozen 
ground are optional equipment. 

Manufacturer: Massey-Ferguson 
Industrial Division, 1009 South 
West St., Wichita, Kans 
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(Continued from page 69) 
central heating and cooling 
tems, packaged air conditioners in 


SyYS- 


stores and offices, room air condi- 
tioners, unit ventilators and simi- 
lar appliances. When it is time to 
change filters, the switch turns on 
a filter warning light. 

Manufacturer: Bacharach Indus- 
trial Instrument Co., 200 N. Brad- 
dock Ave., Pittsburgh 8. 


Gas-Fired Unit Heaters 

A series of gas-fired unit heaters, 
10 lightweight models 
25,000 to 250,000 
hr, has been added to its line 


available in 
from 


ranging 


Btu 


A multi-stage jet pump for deep- 
well water systems has been intro- 
duced by Goulds. It is available in 
wate pressure ranges from 20 to 
40, 40 to 60, 60 to 80 and 80 to 100 
lbs. It may be adapted on the job to 
the pressure range desired 


a The pump is available in °4 and 
1-hp two-stage, hp three-stage 
and 2-hp four-stage for well depths 
to 300 ft, capacities to 930 gph and 
pressures to 115 lbs. Complete jet 
assemblies are furnished with com- 
plete systems 


a Among many features listed for 
the pump are a leaded bronze lower 
bearing that is protected against 
sand or other abrasive materials by 
a combination impeller nut and 
sand slinger. Installation is simpli- 
fied by a 3-way base with five tap- 
pings for the well pipe, permitting 
fast and easy over-the-well or off- 


Quick Convertibility to Most Efficient Pumping 
Range Is One Feature of Goulds New Jet Pump 


by John J. Nesbitt. As an example 
of the light weight of the 
models, the 35,000 Btu unit weighs 
only 66 lbs, making it 
handle, ship and install. In addi- 
tion to overcoming the weight 
problem, Nesbitt has also made the 
line 


new 


easy to 


new more compact, saving 
head room and working space. To 
simplify maintenance, controls are 
the outside rear of the 
In addition, 


motors in all units are directly con- 


located at 


unit for easy access 
nected to the propeller fan 

Manufacturer: John J. Nesbitt, 
Inc., State Rd Rhawn St 
Philadelphia 36 


and 


New Lavatory Features 
Off-Center Styling 
lavatory off- 


featuring an 


center curved bowl and a wide 
integral vanity ledge has been an- 


American-Standard 
The new china fixture, named the 


nounced by 


Sherrilyn, is primarily 


although its 


designed 
for residential use, 
functional china ledge and compact 
24 by 20-in 
for hotel 
In the latte: 


size make it suitable 


also and motel installa- 


tions installations, it 


set installations without the need 
for extra fittings. 

Manufacturer: Goulds Pumps, 
Inc., 45 Black Brook Rd., Seneca 


Falls, N. Y. 


also may be equipped with an ice 


water spout and soap dispenser. It 


is available in white and eight 


lors. 


American-Stand- 


Manufacturer: 


ard, Plumbing and Heating Divi- 
sion, 40 W. 40th St.. New Yorl 
City 18 
Self-Rimmed 
Stainless Steel Sink 

A self-rimmed sink in ‘“mirror- 
finish” stainless steel has been in- 
troduced by Jensen-Thorsen. The 
new sink, made of high chromium- 


steel and featuring 


the company’s exclusive “see 


stainless 


type 
your- 
surface, 
frame An 
device 1S 


self has a built-in in- 
improved 


included to 


stalling 
clamping 


simplify and speed up installation 


In commenting on the sink’s new 
features, Elmer Ziegenfus, vice 
president of sales, told DE: “In- 
stallers can fit the self-rimmed sink 
firmly and easily into position with 
a proven and 
system It 


positive clamping 

flexible 
positioning and watertight sanitary 
seal all around the bowl.” A white 


undercoating is used 


allows for a 


Jensen-Thorsen 


Manufacture? 
Addison, Iil. 


Corp., 


Pipe Threading Machine 

A pipe and bolt threading ma- 
chine for use with }2 to 4-in. pipe 
has been added to its line by Beav- 
er Pipe Tools. Called the Speed- 
King, the new unit machine cuts, 
threads, reams, grooves, chamfers 


(Please turn to page 74) 
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Armaflex is extremely flexible. follows 


contours of piping 


| or tubing without spec ial cutting, 


You can cut pipe covering costs in half 
with flexible new Armstrong Armaflex 


Look for Andy 
Armaflex on dis- 
plays, windows 
and door ce ( als. 
He identifies the 
sale who 


St lls Armaflex. 


The great flexibility of Armaflex pipe 
covering helps you speed the insulation 
of fluid cooling and heating lines. In 
fact, Armaflex goes on so fast and easy 
that labor costs are often reduced from 
50% to 70% compared with the cost of 
applying wrap-on type insulations to 
pipes and fittings. 

Just slip Armaflex on pipe or tubing 
It fol- 
lows contours readily without any spe- 
cial cutting or fitting. A talc-like coat- 
ing inside makes application extra easy. 
If piping is already in use, simply slit 
Armaflex lengthwise, snap in place, 


before connections are made. 


Armstrong 


and seal with Armstrong 520 Adhesive. 
Made of foamed plastic, Armaflex 
has a closed cell structure that seals out 
air and moisture. No separate vapor 
barrier is needed. Armaflex prevents 
condensation on cold lines, saves heat 
on hot lines operating up to 200° F. 
Available in three nominal wall thick- 
nesses — 38”, 42”, and 34” 
lengths up to 3” I.P.S. 
Recommended thicknesses for various 
service conditions are listed in a free 
descriptive booklet. For a copy, write 
Armstrong Cork Company, 2209 Todd 
Avenue, Lancaster, Pennsylvania. 


—and in 6’ 


INSULATIONS 
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Typical waste and soil line layout 


In big jobs, too, Copper Tube drainage systems 
provide substantial installed-cost savings 


iivantages add substantial 


‘We preter to use copper tubes because we have ce Hapare | 
and come up with copper Vins 
jobs and small jobs alike, plumbing contractors 


material and installation 
ICOVETING thre Savings possible 


costs 
tube as the most economical of the spec ified materials every 
Farrell ot Farrell Bros plumbing over the country are 
“The light weight of copper sanitary 
hazards 


lrainage systems. Why not 


2 Tf voure limiting 


th copper tube Itt 
How 


finne savs David L 
contractor of Albany, N.Y 

makes it easier to work with and reduces the 
f handling heavy, bulky materials Copper tubes 


iccurately cut to desired Ie neths and much more 


thiate vour own costs right 


to small jobs Vou re good 


copper tube overlooking some 


DEISTTIOSS 
write 


t new publication on All-Copper plumbing 
The American Brass Com 


tribe 
all he 
big 
Fon 
ton Public ition ¢ 3 
Waterbury 20. Conn. In Canada 


Address 
Anaconda American 


Brass Ltd Vew Poronto Ont 


COPPER TUBE AND FITTINGS 
Products of The American Brass Company 
Available through Plumbing Wholesalers 
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ucts! That's why Sterling insists on correct 

‘styling and precision manufacturing. When 

you install Brass Products bearing the Ster- 

Jing name, you gain in customer satisfaction — 
and you have far fewer call-backs. It all — 
adds up to a Better Profit Picture — 
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New Products 


(Continued from page 70) 

or bevels pipe; and the die head 
and cutoff carriers throw out, ren- 
dering it a makeup machine. An 
added feature, for those wishing to 
make up flanges and fittings in the 
rear of the machine, is a step-block 
chuck with rocker grip inserts like 
those used in the front. A major 
feature of the new machine is that 
it threads 21% to 4-in. pipe without 
changing dies. Only three heads are 
required to thread the entire range 
from 12 to 4-in. pipe. 


Beaver 
368-400 Dana 


Manufacturer: 
Tools, Inc., 
Warren, O. 


Pipe 


Ave., 


Water Heater Line 
Features New Gas Burner 

A new line of gas water heaters, 
featuring a revolutionary gas burn- 
er called Magic Mix, has been an- 


nounced by Jackson. The elimina- 
tion of certain installation and 
servicing procedures is claimed for 
the new burner. For example, the 
company says that all air adjust- 
ments in the field elim- 
inated as is the problem of linting 

W. L. Jackson, company presi- 


are now 


dent, told DE: “With nothing to get 
out of adjustment, more hot wate 
for the fuel dollar is possible, as- 
suring peak burner efficiency for 
the life of the heater. We believe 
we have something that may set a 
new trend in gas burne) 

Manufacturer: W. L. Jackson 
Manufacturing Co., 1222 East 40th 
St., Chattanooga 7, Tenn 


design.” 


Gas-Fired Furnaces 

Three gas-fired fur- 
naces, designed for commercial and 
industrial buildings, have 
added to the OverHead 
line. The new models, 
142,000, 182,000 and 


overhead 


been 
Heaters 
rated at 
252,000 Btu, 


New Closet Carriers by Josam Are Easy to Install 


in Limited Space. 


A new line of “close” closet car- 
riers and fittings has been intro- 
duced by Josam. The Unitron line 
is designed for use in limited space; 
for example, the double carriers 


Many Other Features Listed 


for back-to-back installa- 
tions can be easily installed in an 
8-in. pipe space. Among the fea- 
tures (1) The carrier is re- 
versible to accommodate 


closet 


are: 
blowout 


Left: Carrier and fitting in blowout position. Right: In syphon jet position. 


feature 
which 


special burners 
provide control of 
combustion gases through the heat 
exchanger. The units can be used 
with or without and are 
adaptable to either right or left- 
All models are 


controls, 


power 


close 


ducts 


hand installations. 
furnished with 
burner and blower. 

Manufacturer: OverHead Heat- 
ers, Inc., 1612 Book Bldg., Detroit 


pow el 


New Line of Gas-Fired and 
Electric Water Heaters 

A half-century-old manufactur- 
er, the H. C. Little Burner Co.. has 
entered the domestic and commer- 


cial water heater field with a line 
of gas-fired and models 
The line will be marketed through 


electric 


(Please turn to page 80) 


or syphon jet bowls, or women’s 
urinals, regardless of manufactur- 
er. (2) The single or common vent 
on the double offset fitting provides 
more effective air circulation for 
the fixture and branch, and permits 
a group of closets to be loop or cir- 
cuit vented. (3) The double offset 
fitting has a full baffle to deflect 
water discharge into the stack, 
away from the opposite fixture 
a (4) The carrier is rigidly aligned 
and locked to the fitting to form an 
integral unit, and the fitting can be 
rotated 45 degs. to meet special 
construction requirements. (5) Due 
to the location of the feet, maxi- 
mum adjustability for variations in 
roughing-in dimensions can be ob- 
tained. (6) Feet can be wholly in- 
stalled in chase space and wall 
Manufacturer: Josam Manufac- 
turing Co., Michigan City, Ind. 
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NEW PACKAGED 


for schools, institutions, apartments, hotels, 
factories, offices and all modern buildings. 


These three new series of Forced Draft 


— 


Model P 


Packaged Bouler-Burner Units represent 


+ 


the result of over 72 years of boiler design 
and manufacturing experience. They in- 


corporate many distinctive and exclusive 


features that assure economical, low cost, 


low maintenance ope ration 


These Scotch-Type Boilers feature full 
fillet welded butt heads for added strength; 


a pressurized, gasketed smokebox with 


side hinged, gas-tight doors for ease of 
access for care and maintenance; A.S.M.E. 
Code (or better) construction; and The’ 
Fitzgibbons-Developed “Full Wet Back 
and Sides’’ design which completely sur- 


rounds the rear combustion chambers 


.with circulating water for higher efficiency, 
plus the elimination of rear refractory and 
its expensive maintenance 


The burners are the quality product of 


a nationally known company and are ex- 


New York Sales and Executive Office 


101 PARK AVE., NEW YORK 17, N.Y. 


Branches and Representatives in Principal Cities 
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3 Fitzgibbons Boiler Company, Inc. 


Field Sales Office and Piant 
OSWEGO, NEW YORK 


For steam and hot water heating and hot water supply 


Three Models Available 


MODEL R 
59-464 H.P. Horizontal Rotary, 
Oil-Oil Gas-Gas 


MODEL P 
59-93 H.P. Pressure Atomizing, 
Light Oil-Oil Gas-Gas 


MODEL PB 
59-93 H.P. Pressure Atomizing, 
Oil Only—Through #5 


cellently designed, easily serviced and 
field supported by an extensive service 
organization. 

The unit is fire tested at the Fitzgibbons 
Plant to insure optimum performance and 
a certificate is issued detailing the test 
results. Certified efficiency of the boiler is 
over 80%. The unit is ready for installa- 
tion when shipped. Write today for 
full catalog material on these most 
modern packaged units. 


Dept. 50 


t 


ab 
a 
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a* 
. 
3 
— 
7 
(Full 
Wet 
Design 
> 
FB-136 
75 


Female 

TEMPERATURE AND PRESSURE 


ae SAFE RELIEF of temperature and pressure in a hot water 
—— heater is vitally important. Here’s a new automatic reseating 
ie | Temperature and Pressure Relief Valve that’s really dependable 
for years of operation. Numbers 170M and 170F comply with 
State Codes requiring this type of valve. They are ideal for in- 
stallation on all types of domestic hot water heaters. Both have 
the same construction, except one has a male inlet while the 


other has a female inlet. Each has 34" female outlet. 


TESTED AND RATED 


No. 170M and No. 170F Thrush 
AGA LISTED 


ASME RATED 


Temperature and Pressure Relief NO. 170M on 
‘ HOT WATER NO. 
Valves are rated as follows ™ 


AGA TEMPERATURE RATING COLD WATER 
550,000 BTU 
Maximum Input : 
. 
ee ASME PRESSURE RATING 
75 lb. 450,000 BTU 
100 Ib. 575,000 BTU 
iia 125 Ib. 700,000 BTU 
BTU ratings. over- 
Can be fur- FLOW 
nished with " ee your whotesater toe ay or 
write Department A-9 for litera- . 
short stem. : 
ture and prices. 


= Model 170M, shown installed 


H. A. ™H RUSH AND COMPANY with an automatic water heater 


FOR SAFETY AND QUALITY, CHOOSE THRUSH 
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NO SERVICE CALL-BACKS! 


You Need Both to 


THE JOB 


ONE SELLS THE OTHER! 


Millions of homeowners rely on a General Fuel Oil Filter 
for economy and protection against burner failure. Their 
satisfaction and freedom from worry has attached to the 
name GENERAL a mark of quality, synonymous with 
‘trouble-free.’ These same owners are your best pros- 
pects for a trouble-free, low-cost General Humidifier. 
When you sell or service a General Filter ‘‘do the job 
right’ — recommend a General Humidifier — service both 
with a single call! 


FAST, PROFITABLE INSTALLATIONS! 


No complicated assembling or fitting — both General 
Humidifiers and General Filters install with minimum time 
and labor. Template for cutting humidifier opening in 
plenum simplifies your job . . . makes every installation 
profitable! 


Here again, you protect your profit. The ‘800’ Humidifier 


is trouble-free (no fleat, no tricky pan leveling). Special 
‘Porous Weave’ plates resist clogging. General Filters 
have proved their dependability —on over 3 million 
installations! 


SURE, YEARLY REPLACEMENTS! 


Once each heating season install a set of ‘Porous Weave” 
Evaporating Plates (tray holds up to 15) in every humidi- 
fier you service, and a genuine General Filter Replace- 
ment Cartridge in every filter. You make a handsome 
extra profit—and your customers are fully protected! 


2A-700A 24-300 2A-17A Model 90 
Filter for Filter for Filter for Water Trap for 
Large Homes Depth Filtration Heavy Fuel Oils side or bottom 


outlet tank 


Canadian General Filters Ltd., 39 Crockford Blvd., Scarborough, Ontario 


General 

Model 18-254 MODEM 

General 1A-25A 

Fuel Oil 4 
Filter 


Hi-density Wool Felt Cartridge; 
lifetime construction. 


GENERAL 
Moisture - Matic 


featuring float- 


less Auto-Valve and 
“Porous Weave” 


Evaporating Plates. 


HERE ARE THE FACTS 
ABOUT FUEL Oil FILTERS! 
Comparison of GEMERAL FUEL FHLTERS 


with other Manes 


| 

CHART 

Cc N INSIDE AND OUTSIOE ves 
VENTS ON BOTH 

OPEN ves MO NO NO TES NO MO 


YOUR ves NO NO 

EYES 


INOENSATION AND 
“a ves NO NO YE TE 
TRAPS WATER SCALE 
t 


Clean Right Compares Generals with other leading 
Soot Remover makes of filters. Only General Filters 
removes up 2" have all 10 features which influence 

layer in 2-5 sales. Write for handy pocket-size 

minutes! reproduction. 


ENERAL FILTERS, INC. 


Dealer Information — or Write 


Direct to Factory. GRAND RIVER AVENUE e-NOVI, MICHIGAN 
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...PLUS A LITTLE MORE 


Wheatland gives you the finest quality steel pipe 


made. But Wheatland means a little more. It means people 


—men who have made pipe their life 
your satisfaction their ultimate goal. The cold steel pipe 


they produ e has warm concern behind tt 


Yes, we sincerely believe you oe 


from Wheatland. 


ye witty THe 


For information about Black or Galvanized Steel Pipe, contact 


SWHEATLAND TUBE CO. 


BANKERS SECURITIES BUILDING, PHILADELPHIA 7, PA. 
MILLS: WHEATLAND, PA. « DELAIR, N.J 
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SELL WESTINGHOUSE... 


LARGEST SELLING BRAND 
WATER COOLERS 


You get a complete line of water coolers to sell . . . 21 
models in all, with exactly the right type and size for every 
requirement. You get more “exclusives” to sell—features 
that greatly reduce maintenance costs and assure more 
years of trouble-free service. You get pre-sold prospects, 
thanks to Westinghouse year-in, year-out local and na- 
tional advertising plus a name that has always stood for 
quality and dependability. 


Westinghouse Water Coolers are available through 
AMSTAN, Noland and other leading plumbing whole- 
salers. Also through all branches of Westinghouse Electric 
Supply Co. They are listed in the Yellow Pages. CORPORATION 
WATER COOLER DEPT. 


you CAN BE SURE...1F rs Westinghouse SPRINGFIELD 2, 


MASS. 


WESTINGHOUSE 
ELECTRIC 


4 
Es 
Water-Cooled Models Explosion-Proof Models Air-Cooled Models et B Models: 
| 
— 
—| 
j ‘and Cold Bottle Models | 
| 
| 
Hot and Cold Bottie-Compartment Models a, 
Hot and Cold Pressure Cooleret Pressure Models Compartment Models “Bilt-in” Models 
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New Products 


(Continued from page 74) 
qualified wholesalers and dealers, 
the company said. Both galvanized 
and glass-lined tanks ranging from 
20 to 100-gal 
fered. 


capacities are of- 


aJohn Youngblood, general sales 
manager of the company, told DE 
that the new line will be 
heavy promotion support. 

Manufacturer: H. C. Little Burn- 
er Co., Woodland and Dubois, San 
Rafael, Calif. 


given 


Lead Work Tool 

A new tool for swedging of lead 
pipe joints has been announced by 
Phillips. The tool is designed for 
swedging preparations on pipe sizes 
of 144 through 4 ins. by the use of 


five interchangeable hardwood 
maple heads. It is designed to save 
time and labor on the job 


Manufacture Phillips Impact 


Swedging Tool, 1327 N.E. 125th St., 


North Miami, Fla ‘ 


Submersible Sump Pump 
A  float-operated submersible 
sump pump (model 46) has been 


introduced by Zoeller. Among the 


the 
long-cycle float operated switch, a 


features of new unit are a 


heavy cast brass strainer, a cast 


brass impeller and a !3 hp motor 


The pumping head of various sizes 


in the new line ranges from 5 to 


New Pump Support Is Designed to Make Plastic 
Pipe ‘Practical’ for Submersible Water Systems 


A submersible pump support, de- 
signed for installation between the 
pump discharge bowl and the rise 
(or discharge pipe), has been de- 
veloped by Bonded Plastics 

Attachment of the support 
(called Bongrip) is made by screw- 
ing the male end of the unit direct- 
ly into the female thread of the 
pump bowl. The support is then 
locked into position at the desired 
depth on the well casing. It carries 
the entire pump and motor weight, 
thereby eliminating torque move- 
ment and load from the riser pipe. 


alin a recent test of the Bongrip 
pump support, it was shown that, 
after seven days of continuous op- 
eration, no slipping or shifting of 
the support occurred. It was also 


shown that the unit can be clamped 
to any desired place in the well 
casing and that it can be easily re- 
moved from the casing if service to 
the pump becomes necessary. Don 


Linkous, president of Bonded Plas- 
tics, told DE that 


well 


this 
only 


the use of 


support “removes the 


15 ft in 2's ft and capacity 
ranges from 2,800 to 1,200 gph. The 
pump, which can also be furnished 
for manual operation, is 9 ins. wide 
by 11 ins. high (maximum) 
Manufacturer: Zoeller Co., 
Millers Lane, Louisville, Ky 


steps, 


3280 


Baseboard Expansion Coupler 

An joint for 
board hot water heating systems, 
designed to eliminate the problems 


of expansion and contraction, noise, 


expansion base- 


stress and strain, has been devel- 
oped by American Tube Products 
The new unit, called the base slide 
expansion coupler, is installed be- 
tween the lengths of radiation o1 
on the supply piping 


eA unique 
called the slide design,” 
enables the coupler to be fully ro- 
tated in either direction, which sim- 
plifies its installation. The couple: 


construction feature 


“piston 


will accommodate the expansion 
and contraction movement of 100 
lineal feet of baseboard radiation 


(Please turn to page 114) 


4 FLEXIBLE OF RIGID 
PIPE 


PULL CORD 
extends to 
top of wel 


Z 


previous objection to the use of 
plastic pipe in submersible water 
systems.” 

Manufacturer: Bonded Plastics, 
Inc., 638 East 5th Ave., Columbus 
3, O. (Distribution to wholesalers 
is through Yardley Plastics Co., 
Columbus, O.) 
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There are good reasons why these /eaders 


Belt-driven 
Series Blowers 


. 
Direct Drive Blowers 


THE BIG WHEEL in air moving 


Here's just 
a partial list 


(we'll show you more /ater) 


look to LAU — 


| 


Electro-Wheel ® 
Blowers 


Engineering advances such as Preslok*® construction and 
Electro-Wheel Blowers. Delivery —quick and sure. Com- 
petitive prices. Talk to any of our customers and you'll 
find they have good reasons for calling Lau to help 
them move air. Maybe that’s why we've grown each year 
until we sell more blowers and components than any 
other manufacturer. And isn’t that a pretty good reason 
for seeing Lau about your air moving problems? 
Lav Blower Company, 2027 Home Ave., Dayton 17, Ohio. 
OTHER PLANTS at Irwindale, Calif., and Kitchener, Ont. 


spot help 


Cincinnati 30, Ohio Dearborn, Michigan 
Don G. Jensen J. B. Wallace 

6422 Glade Avenue 9 Byfield Lane 
Cleveland 24, Ohio Denver 2, Colorado 
Charles C. Miley Ben T. Clark G 
1561 Woodrow Avenue 1421 Court Place 


William J. Lohrey 
2047 77th Avenue 


E. C. Wolford 
11 English Village 


R 


Kansas City 14, Missouri 
Charles L. Sigman 
8906 Holly Avenue 


Irwindale, California 


Mergenthaler 


15601 Arrow Highway 
Cranford, New Jersey Elmwood Park 35, Hlinois Prairie Village 15, Kansas 
Victor Stewart 
7112 Buena Vista 


Seattle 55. Washington 


William M. Peistrup 
19246 Lago Place 
Syracuse, New York 
Henry Seebach 

560 Allen Street 
York, Pennsylvania 
>. F. Humphrey 
327 Lambeth Drive 
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Nothing Like MAID-O'-MIST 


AUTOMATIC FLOAT -TYPE 


AUTO-VENTS 


to vent air out of ALL (hydronic) hot water 
heating and chilled water cooling systems 


"VENTS CONTINUOUSLY 


a that block circulation! 


MAID-O’-MIST does the job 
so well . . . for so little! 


Ask any successful heating or air conditioning contractor. 
He'll tell you that MAID-O’-MIST Auto-Vent makes any 
(hydronic) hot-water heating or chilled water cooling system 
perform better because it CONTINUOUSLY vents air that 
stops the free flow of water. Install them quickly, easily, 


economically . . . and forget them. They’re trouble-free! 


NO. 7 AUTO-VENT 


No. 7 is justly famed for doing a competent automatic 
continuous job of venting air that chokes circulation. The 
sketch at left shows self-closing float-operated valve. For 
vertical mounting only .. . on pipe-lines, coils, convectors, 
radiant panels, unit heaters, ete. No air chamber required. 
Up to 75 lbs. working pressure. Small... size 4%,” x 214” 
for 1,” 1.P. female connection. 


NO. 67 AUTO-VENT NO. 72 AUTO-VENT 


If your space is limited, Number A fast-venting valve of the ex- 
67 will do the job for you. Little pansion type for convectors, base- 
but mighty, its overall size is just board and free standing radiation 
3%,” x 116” with 1%” LP. male For vertical or horizontal mount- 

ing. Size 1144” x 15" with 4g” LP. 


connection. Up to 30 lbs. pressure 
nale connection. Dise dries quick- 


Like all MAID-O’-MIST Auto- 
Vents, it is simple in design, yet 
wonderfully effective in opera- N°72 


tion 


ly because of immediate drain- 
age 


FLOAT TYPE 


Get full information from your jobber or write for catalog today! 


AUTOMATIC HUMIDIFIERS . « « « WATERLINE CONTROLS 
AUTO VENTS . . « HEATING AND AIR CONDITIONING SPECIALTIES 


Ince 


bf 
4 
: 
5 
‘ 
= . 
boil 
y 
». 2106 
4 
Aj 
3 
f HIC | 
/ 
No. 7 
= TYPE 
ier 
No. 67 
if 
NORTH PULASKI ROAD - CHICAGO 41, ILLINOIS 


FLOAT TYPE 


NO. 27 AUTO-VENT 


Smaller sized vent—for hori- 
zontal raounting. Construction 
and internal working parts are 
the same as the No. 7 Auto- 
Vent but designed for horizon- 
tal mounting only with 144" LP 
female side connection. For 
use on convectors, free stand- 
ing radiation and radiant heat- 
ing coils, etc. For air pressure 
up to 50 Ibs. Size 3” x 2% 


FLOAT TYPE 


<+—wo. 37 

AUTO-VEMT 
Q NO. 37 
| AUTO-VENT 


Same size and 

general con- 

struction as the 

No. 27 Auto- 
Vent but designed for horizon- 
tal mounting with '.” I.P. ver- 
tical male bottom connection 
For combination heating and 
cooling convectors, base board 
radiation, radiant panels, etc., 
where space is limited. For air 
pressures up to 50 lbs. Size 3” 
x 215”, 


BALANCING VALVE 
ADAPTER UNITS 


make ALL water systems perform 


No. 14 No. 15 No. 16 


Install in copper Install in cast Install in cast 

or bronze tee to iron tee to brass tee to 
complete a complete a complete an angle 
balancing valve balancing valve balancing valve 


for (hydronic) hot water heating . . . chilled water cooling 
. . . Or any system where liquid is circulated .. . 


With MAID-O'-MIST balancing valve adapter units, you can avoid 
carrying heavy stocks of balancing fittings. That’s because the MAID- 
O'-MIST units can be installed without advance planning. They're 
simple as A-B-C to install, and they cost a mere trifle. They are 
sweat-fitted into copper, bronze or brass tees, and threaded into cast 
iron tees. And what a remarkable 
job they do in letting water flow 
freely thru the tee! Since the pipe 
diameter isn’t reduced, there’s no 
water restriction except for the bal- 
ancing required. Contractors and 
Engineers agree: MAID-O’-MIST 
Adapter Units, teamed with MAID- 
O’-MIST’S famed Auto-Vents make 
a hard-to-beat team for efficient 


water circulation 


No. 14... Phantom view of 
one-inch Adapter Unit in oa 


Get full information from your tee ready for balancing. 


jobber or write for catalog today! 


Inc. 


> 


> 
Par FOR 4 
| 
CHIGAGQILL. 
better thru BALANCED FLOW a 
@ 
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COOLING 
WATER 
Pume 


BALANCE TANK 


REFRIGERAT 
INE CT 


DN 
ONS TO 


REVERSE LOOP 

BRINE HEADERS 

GRADUATED 
IN SIZE 


BRINE MIX TANK 


BRINE RETURN 


EXPANSION 
JOINTS 


Diagram by Huxley Madeheim 
Consulting Engineer 
( opyright ]}957 Jenkins Bro 


How to plan piping for 


AN ARTIFICIAL ICE SKATING RINK 


rinks during recent vears, a closed system body bronze mounted Ssone 2 tonk 
42 (BBM Fg BIA 
with a balance tank located at its highest fig 651 A (Bam fig 240A 


point has been commont!y installed. The . Fig. 106 A Bronze Fig All Globe 


pipin laveut presented here utilizes Fig 47 U Bronte 2404 pore 


This system is suitable for any of the mounted valves are recommended 6 Fig 106 AB hig 7S AA | Control brine 
common brines. Caleium chloride brine- Where gate valves are specified for shut 
nost ( ) ore af von Valves Sere 
ire the most common, but others of a oft cerviees. sing spindle types, which ode Que Jenkins Valve L 
‘ osive n ire > “ntl 2 fig 47 UB Gote 
lon-corrosive nature are frequently used indicate wedge position, have been chosen : te 
Che cooling medium, which is circulated 4 | 4? Gate 
it i mM. s emiared wate 
T/ sturdy Jenkins Fig. 241 OS. & v 6 A Bronze Globe | trol fresh water d 
in the rink coils to freeze the water into Phe J Fig. 24 & } | seepage 
U-Bolt all-iron gate, is favored by engi shut of 
ice, is usually chilled by a multiple woter flow 
ww Fig 106 & Bronze Globe 4 
Ammonia or Freon refrigeration installa neers and contractors for corrosive brine t t ] ane 
tion like the system in the diagram. Coils “Y*tems. Jenkins Fig. 106-4 renewable 
on li e sys ag ris Fig 92 A Bronte Swing | Prevent be throug 
the makin brin n composition dise bronze globe valve is heck | 
‘ ving 1e ce-mak e ge Fig te Globe ontro!l woter supp! 
, recommended for installation on individ yg 92 a8 Swing | Prevent backflow inte 
erally 1” or 114” iron or steel pipe on 4 z | | = 


centers, with welded connections. Each ual coils, brine coil air vents, and for 
other regulatory services where accurate 
ve t 


coil loop is shown with a g Id 
lo mtrol and drop-tight closure are 
control and shut-off at one end. A gate How contr 


valve provides for shut-off and complete essential. 
ation of the individual coil at the To assure efficiency in the job when 


ther end. Each coil has an air vent, planning any major piping installation, wen “ 
wey N 
consult with accredited piping engineer- 


Either or both of the two brine pumps 
per lin n sj and contractors, and select your valves 
me used epending on spec c con- ¢ SINCE 1864 
ree from the Jenkins Catalog 
ns al juirements. In addition to 
he brine t, the cooling water circuit Enlarged diagram and full description of Grew Lire 
to the « -er and compressors is this layout No. 79 free on request. to 7 
* diagram Ordinarily, valves in this Jenkins Bros., 100 Park Ave., New York 17 Sold Through Leading Distributors Everywhere 
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As the 


It! 


You ll Be Meeting the Nation's Top Contractors in the Coming Months . . . 


How WouLD You LIKE to sit in with some of the 
nation’s top contractors and watch them operate” 
Compare notes with them on how they set up a 
remodeling operation that handles the ccmplete 
job? Find out how they develop the remodeling 
potential in their areas into actual business”? 
Learn how much they spend on advertising and 


where they spend it? Ask them how they meet 
competition from non-industry outlets? In short, 
live with successful contractors and pick up point- 


ers that you can use yourself? 


sLiving with the nation’s top contractors is 
obviously impractical for most of you. But you 
can do the next best thing. You can read pene- 
trating accounts of their operations, written by 
editors who have lived with them and watched 
them operate 

Next month’s issue will be DE’s annual special 
remodeling number. It will carry a dramatic por- 
trait of the remodeling market in residential, in- 
stitutional, commercial and industrial buildings. 
It'll be a practical picture of the high profit po- 
tential in remodeling that will be an inspiration to 
everyone interested in increasing his sales and 


profits 


« The issue will kick off a dramatic new series of 
contractor success stories. Starting off the series 
will be a full-scale account of how the T. D. Gus- 
tafson Co. of Minneapolis conducts its remodeling 
operation. Gustafson, you'll remember, was 
named the nation’s outstanding remodeling mer- 
chandiser by a seven-man board of distinguished 
industry judges, an honor that brought him first 
prize in DE’s Big Push Remodeling Sales Con- 
test. The story of Gustafson is the story of suc- 
cessful merchandising in a big city. 

This same special issue also will feature an 
account of how Stan Green of Huntsville, Mo., 
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runs a successful business in a town of 1,700. 
Green, too, was a top winner (No. 4 in the na- 
tion) in the Big Push contest 

Both stories will prominently feature the 
merchandising evidence that won prizes for these 
two contractors. In addition, they’ll include first- 
hand accounts of Gustafson’s and Green's busi- 
ness practices, gleaned by DE editors in person 
Subsequent issues of DE will carry stories on the 
business practices of other Big Push contest 
winners 

No matter how good an operator you are al- 
ready, you'll enjoy reading these success stories 
—and you're sure to pick up tips from these 
experts that you can put into practice in your 


own business 


elf your business is in an area in which you're 
getting competition for the lucrative remodeling 
market from non-industry outlets—such as lumber 
yards, chain stores, Diu’s and so on—ycu'll be 
especially interested in a phase of the coming 
contractor series that directly faces up to this 
problem. 

We're calling this phase of the contractor series 
“Meeting the Challenge of Competition.” This 
title was chosen with care, to best describe ex- 
actly what we mean. Because there is, indeed, a 
strong bid by people outside our industry to make 
inroads into the remodeling potential. And there 
are many industry contractors who are meeting 
the challenge successfully. 


= Notice, we're calling this bid for plumbing and 
heating remodeling business a “challenge” rather 
than a “threat.” Because the latter suggests a 
menace that can have disastrous results and is 
negative in connotation. “Challenge,” on the 
other hand, suggests a problem that brings out 
the best in us in the process of meeting it. END 
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MORRISON, ILL. \ 


\ 


Add it to the list of reasons why your customers should 
use only the services of a qualified contractor for p-h work 


SOME OF Tinker 
strike a 


qualified installer as downright 


THE THINGS 


Jacklegg does would 
funny—if they weren't potential- 


ly so dangerous. 


es Take the case brought to our 


attention by Harry Traum of 
Morrison, II] 

Traum was called to a home to 
Go- 
the 


his 


install bathroom equipment 


downstairs to shut off 
the 
life. There was a fine new water 
the 
into the 


ing 
water, he got shock of 


heater there—vented into 


air duct leading 


kitchen! 


Warm 


e Traum did a double take and 
saw scmething else. The pressure 
relief valve was pointed toward 
the basement stairs’ If something 
went wrong, a steam bath await- 
ed anyone using the stairs! 
Traum 


what alternatives the installation 


told the homeowner 


offered—asphyxiation or scald- 
ing—and the job was set right 
before the “comical” error be- 
came a deadly serious one. 

It turned out that the installa- 
tion was the work of an unquali- 
fied installer employed by a local 
appliance store. That particular 
fellow isn’t working on installa- 
tions for this customer anymore, 
but Traum 


Lee: 
aSKS 


worriedly 


jobs haven't 


“How many of his 


been discovered yet. 


sLuck in the form of a timely 
discovery may have saved the 
But 


Traum isn’t the man to trust just 


lives of several persons. 
to luck. He's a strong participant 
in DE’s Qualified 


Campaign—a c 


Contractor 
effort 
to help p-h contractors put the 


ntinuing 


unqualified installer out of busi- 
ness permanently by publicizing 
how dangerous he can be. 


One of the significant victories 


fellow 
contractors in Morrison was win- 


won by Traum and his 
ning the cooperation ol telephone 


company officials to get unli- 


censed men out of the Plumbers 


listing in the classified directory. 


has 

“It takes 
the 
remind us 
the 
qualified installer,” Traum says 
“He 
again and again.” 

What are Traum’s most effec- 
weapons Tinker 
The Qualified Con- 
tractor Kit materials—and Tink- 
“Show 
handymen 


that Tinker 


had to go underground 


eThis m: 


water 
that 


an installation like 


heater vent to 


you can’t stop fighting un- 


keeps popping right up 


tive against 


Jacklegg? 
er’s work. 


own people 


what these do,” 
“and they'll never 
The trouble is 


that a ‘comical’ installation some- 


Traum. says, 


hire them again 


times has to turn into tragedy 


before they believe it.” END 


DomEstTIC ENGINEERING, SEPTEMBER 


1958 


T NKER JACKL 
ON Ti 
/ 
tig <\NKER 
\ 
6) 
“4 YACKLES® | 
{ 
. 
86 


QUALIFIED 
CONTRACTOR 
PROGRAM 

... (Part 25) 


IT COULD HAVE BEEN FATAL: Contractor Harry Traum shows 

' . how a gas water heater was vented into the warm air heating 
supply duct of a Morrison, Ill., residence by a handyman in- 
staller. Fortunately, it was discovered and corrected before 
a serious mishap to the home’s occupants occurred 


The Qualified Contractor Kit 
Can Help You Steer the Public 
Away from Jackleggs 


importance of a qualified contractor 


eA sales letter explaining the hazards of 
improper installations 


eA fact sheet detailing reasons for the 
DE’s QUALIFIED Contractor Kir is Qualified Contractor Program 


designed to help you tell your custom- 


e Two window posters identifying qualified 
ers about the hazards of letting unquali- contractors to the public j 
fied persons do their plumbing and heat- : — fi 
e A certificate of qualifications for office or 
ing instaliatlons—an It seus you as a showroom display — 


contractor who is qualified. 
e The “Classic Cases” reprint, describing 


Here’s what’s in the kit: 


e Three newspaper ads explaining the im- 
portance of proper installations 


e Four newspaper releases warning against 
jacklegg installations 


e An outline for a speech that explains the 
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installations by unqualified persons 


The kit is available free to DE sub- 
scribers submitting evidence of their 
qualifications. Write Domestic Enc1- 
NEERING, 1801 Prairie Ave., Chicago 16. 
Complete details on request. END 
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Ed Moran 


Moran 


A DOZEN YEARS ago, Ed Moran 
was a man with a little capital 
and a big ambition to go into 
business for himself. Today, he 
runs a million-dollar-a-year 
plumbing and heating wholesale 


operation in Chicago 


# How did he do it? 

“Naturally, I worked hard,” 
Moran “But if I had to 
single out one thing that helped 
my fast, I'd 


Says. 


business grow big 


rub “nies P 


say it was getting the right kind 
of publicity.” 

There’s nothing pat or routine 
the Moran~—a 


showman—gets himself 


about real 
the 


Here are some typical 


way 
inte 
limelight 
examples: 

He’s offered helicopter deliv- 
ery service 


He’s advertised for a subma- 
rine to take plumbing and heat- 
ing contractors on a lake 


He's his 


cruise 


announced appoint- 


e Ss 
k marines: fot Presidents re) 


m 


From flying 


saucers 


lls how..... Showmanship Helped Him 
Grow Big... 


FAST! 


the first distributor of 


plumbing and heating supplies 


on Mars 


flying saucer to bring sales rep 


ment as 


and advertised for a 
resentatives back after a trip 
Moran pulled off all of 
these stunts—and many more 
The Spec - 


tacular, in terms of publicity and 


has 


successfully result 
increased business 

Back in May of 1946, when he 
was 30 years old and just out of 


the service, Moran's capital wa 


THIS NEWSPAPER STORY on Moran’s helicopter service 
and submarine party is typical of the type of publicity 


his off-beat promotions have brought to his business. 


LOADING UP in front of his warehouse, Moran’s helicopter 
prepares to take off on its first flight to deliver an 
emergency shipment of plumbing and heating supplies 
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to submarines 


a scant $2,500. His only experi- 
ence in the plumbing and heat- 
ing field came from a job as 
traveling salesman for a manu- 
lacturer ol pipe nipples 
Ambitious to go into business 
for himself, Moran first took on 
‘a line of plumbing brass, then 
gradually widened his lines. His 
first warehouses were his dad’s 


coal shed and a two-car garage. 


ein a few months, Moran Sup- 
ply Co. was doing well enough 
to enable Moran to buy the cor- 
ner lot his firm now occupies. 
On St. Patrick’s Day, 1947, he 
broke ground for a new ware- 
house. In June of the same year 
he paid cash for the warehouse 


Please tu to page 90) 


FLYING SAUCER NEEDED 
FOR RETURN TRIP FROM MARS 


We are proud to announce that we have been appointed the first Distributors of 
Plumbing, Heating and Industria! Supplies to the Planet MARS! 


The following Companies have granted us exclusive Distributorship on the Planet 
MARS: 


The Chicago Faucet Company 

Kohler Fixtures 

Weil-McLain Boilers and Radiators 
Union Malleable Fittings 

Bell and Gossett Company 

McDonnell & Miller, Inc. 
Minneapolis-Honeywell Controls 
Youngstown Sheet & Tube — Steel Pipe 


We have appointed Mr. Wilbert J. Higgins as our Industrial Representative and 
Mr. Matt Foley as our Plumbing Representative. 

Moran Supply Company has been able to book passage to MARS for our two 
representatives but we ere urgently in need of a Guaranteed Return Flight. Any 
Company, manufacturing Space Ships or Saucers and can Guarantee Return 
Passage, please contact Mr. Robert W. Collins, our Traffic Manager. It would be 
desirable for Companies furnishing return passage to provide some sort of enter- 
tainment for above mentioned men due to length of time required for flight. 

At the present time we are still considering other lines to distribute. Firms inter- 
ested in having us represent them on MARS—please contact Mr. Bernard P. Lynch. 
It is with great pride that we embark on this new and exciting adventure, However, 
we want all our friends in the Plumbing, Heating and Industriel lines to know we 
shell continue to give the same prompt and courteous service we have always aiven 


them here in our locel area and want to publicly thank them for the patronage 
they have given us 


MORAN SUPPLY COMPANY 


Edward M, Moran, President 
250! N. Central Avenue, Chicago 39 NAtional 2-8300 


FLYING SAUCER AD “for a return trip from Mars” brought comment 
from all over the United States, tied up Moran's switchboard for days 

and paid off in business. Moran says such promotions help con- 
tractors, as well as manufacturers, remember his company name. 


.. . and from fisticuffs to floats 


HELICOPTER settles down in a vacant lot near the con- AND HERE’S YOUR MERCHANDISE, Moran tells the con- 


tractor’s place of business in a Chicago suburb. The trip 
took minutes instead of three hours normally required. 
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tractor. Delivery by helicopter attracted the attention of 
manufacturers, earning Moran his first big publicity break. 
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Showmanship... 


(Continued from page 89) 
(the first 25 feet of his present 
building, which he extended 
early in 1951). 
“We were growing all right,” 


Moran 


problems. I was a small supplier 


says, “but we still had 


in an out-of-the-way location on 
Chicago’s West Side. I 


have much financial reserve and 


didn't 


I couldn’t get many of the lines 
I really wanted to sell. I was a 
small supplier and I wanted to 
become a big one.” 

Moran decided that the way to 


(Please turn to facing page) 


MORAN’S “TROPHY ROOM” includes examples of 
his many publicity successes and the results they 


bring—like the banner headline in the 
Tribune for his sponsorship of an Irish 


the Golden Gloves tourney. He estimates that 
millions of people have read about his activi- 
ties in dozens of publicity stories around the U.S 
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MASTER SHOWMAN: The advertisement for a 
submarine to take p-h contractors on a Lake 
Michigan outing brought a lot of laughs to 
the public and some unprecedented news 
paper publicity like the story at left for Ed 
Moran. The ad appeared in the sports sec 
tions of Chicago’s biggest newspapers 


el id 
currences 
provid 


ing about fifty (50 


and bartender. The 


dinner and 


mentioned cities. 


marine, please write 


SUBMARINE WANTED 


Wea are desirous of renting one (1) submarine for the nurpose of carry. 


S+. Joe and Benton Harbor. Owner of submarine must f irnish p's’, cook 
latter must be able to prepare delicious Roast Beef 


mix finest of drinks. Hatch must be large encugh to admit one 
Kohler of Kohler bath tub 


pipe, Walworth Valves and fittings for delivery to our friends in above- 
Any club, corporation or individual on the Great Lakes owning a sub- 


Edward M. Moran, President, 


MORAN SUPPLY COMPANY 


250! No. Central Avenue, Chicago, Illinois. 
Telephone: National 2-8300-01 


prumbing and heating contractors to Michigan City, 


one bundle of Youngstown Pipe, some soil 


wire or cal! 


Chicago 
boxer in 


= 
of drinks: 
another 
the hatch © je ene 
sel must be be Jowe! ed 
bathtub to 
permit 
rho! | 
plane and 
| 
« 
| 
| 
| 
| 
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MORAN MADE HEADLINE NEWS when he 


brought over 


Irish flyweight Chris Rafter and 


sponsored him in Chicago’s Golden Gloves. In 


one newspaper photo (above), 


weight champ Jack Dempsey 


to Dempsey) and fight officials 


former 
right), Moran 
appeared at 


heavy 
next 


weighing-in ceremonies before the tournament 


become big faster was to create 
a little that 
the attention of 
turers. 

In 1952, he uncorked the first 
of his big attention-getters. The 


excitement would 


gain manutac- 


day before the annual convention 
of the Central Supply Assn., 
Chicago newspapers heralded the 
introduction of helicopter deliv- 
ery service by Moran. 

# Moran had located an adven- 
turesome pilot who could, and 
would, land a helicopter in the 
open field across from his ware- 
house. He painted two Moran 
Supply Co. signs on the sides of 
the ‘copter and invited key man- 
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ufacturers to attend his “inaugu- 
ral flight.” 


Dozens of manufacturers 


showed up, willing to take part 


in this industry “first” and to 
pose beside Moran’s helicopter 
with their products. When Moran 
walked into the opening session 
of the CSA convention the fol- 
lowing morning, manufacturers 


who now recognized him as 


an aggressive, forward-moving 
wholesaler eagerly offered him 
the lines he’d been so anxious to 
obtain. 

Moran arrived, but he 
didn’t stop with one successful 
plunge into the limelight. 

Just one year later, in Septem- 


had 


ber 1953, Chicago’s four daily 


newspapers carried a small ad 
(just 


inches at the bottom of the sports 


two columns by three 
page). The ad announced: “Sub- 


marine Wanted.” 


‘We 
one (1) submarine for the pur- 
pose of carrying about fifty (50) 
plumbing and heating contrac- 
tors to Michigan City, St. Joe 
and Benton Harbor,” the ad read. 


are desirous of renting 


“Owner of submarine must fur- 
nish pilot, cook and bartender. 
The latter must be able to pre- 
pare delicious roast beef dinner 
and mix finest of drinks. Hatch 

(Please 


turn to page 9?) 


a 
F Chicago Daily Tribune OWTS 
| ‘ND'S GIET To COLDEN CLOVE. | 
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Showmanship .. . 


continued 


(Continued from page 91) 
must be large enough to admit 
one Kohler of Kohler bath tub, 
one bundle of Youngstown pipe, 
some soil pipe, Walworth valves 
and fittings for delivery to our 
friends in above-mentioned 
cities. Any club, corporation or 
the Lakes 
submarine, please 
write, wire or call: Edward M. 
Moran, Moran Supply Co.” 


individual on Great 


owning a 


BUSIEST CORNER 
in the world, Chi- 
cago’s State and 
Madison streets, 
provides the back- 
ground for this 
phote of Moran’s 
St. Patrick’s Day 
float in the city’s 
big parade 
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Wire services picked up Mo- 
ran’s story. Articles appeared in 
ol 
newspapers, including the Akron 
3eacon-Journal, San 
Chronicle, Arizona Republic, Los 
Angeles Times, New York Times, 
San Antonio Express, Pittsburgh 


Press, and others. 


some the country’s leading 


Francisco 


s Advertising Age, a publication 


for advertising agencies and 


Kc 


sue Standings 


| AMERICAN LE 


6 5 
13 42 
Il 
1315 
13 35 
12 15 


GAMES SATURI 


Records in 
Clevelang 


HE’S IN THE MAJOR LEAGUES when it 
comes to publicity. Newspaper articles 
about the baseball team he sponsors 
put Moran’s name right in the middle 
of the sports page—and to the 
widely-read major league standings 


next 
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ark, 


“idea” men, featured the story 

Radio 
Moran's 
coast. NBC even requested per- 


ship-to-shore 


carried 


to 


and television 


name coast 


mission to put 


telephone aboard the sub so they 


could broadcast hourly reports 


on the party’s progress 
Manufacturers’ house organs 
spread news of his stunt across 
the broad horizon of the plumb- 
(Please turn 171) 
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DomESTI 


JOB PROBLEMS...and how to solve them 


Reader asks: Can he use the extra capacity of a 
walk-in refrigerator to cool condenser water? 


To the Editor 


customer who would 


eliminate the expense of 


ig city water in a five-ton ail 
conditioner in his grocery store 


rily we would install a cool- 

on this type of job, but 
ve another idea about which 
like 
The store has a 


would your opinion 


large walk-in 


1 
gerator with some excess Ca- 


pacity, and our idea is to run the 


circulating water from the air con- 
into the re- 


trigvgeratol cool it off 


ditione: condense! 


there, and 
pump it back to the air conditioner 
eaWe could use a coil of finned 
tubing in the refrigerator for fast 
heat exchange and provide a 40- 
gal. tank, also in the refrigerator, 
for cold water storage 

Would this arrangement work? 

In the event you suggest using a 
cooling tower, would it be better 
on the roof (the building is three 
stories) or on the ground in back 
of the building? 

Connecticut E.B 
To the Reader 

The 


Water 


idea of getting condense: 


out of the refrigerator prob- 
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ably can be made to work, but it 
may not be the most efficient way 
of eliminating the cost of city con- 
densing water. 


# The use of a cooling tower or air- 
cooled condenser is usually con- 
sidered the best procedure 
Considering your plan, one must 
remember that the heat 


now be- 


ing carried to waste by the city 


water would be transferred to the 
refrigerator condensing 


This 
72.000 


system 
amounts to 
Btu hi 


conditioner is 


approximately 
Although the air 
rated at only five 
tons or 60,000 Btu hr, the circulat- 
ing water system for a refrigerating 
job picks up 20 percent additional 
heat on the average from ambient 
The big 


have to answer is whether 


sources question you 
would 
the refrigerator can stand this load. 

Another point to consider is this: 


(Please turn to page 94) 


SPRAYS 


MAKE-UP WATER 
SCREENED 


BASIN 


orain’*, 


Fig. 1 shows the piping arrangement and essential components of a cooling 


tower installation. 


Before connecting the tower, all applicable local codes 
should be consulted. Note the open connections to drains 


The cross-section 


of the overflow pipe should be double that of the make-up water pipe, which 
should be installed six ins. above the overflow, or as required by local codes. 


| Hepat © | 1. 
aa } \ , | | 
\ ee e = 
° | yo) a 
7 
We ha 
like 
mM. MM 7\\ 
4 
ay 
| | 
rant 
FLOAT 
OVERFL VALVE % 
= 


(Continued from page 93) 


In a 


tures are lowe) 


meat reirigerator, tempera- 
than 28F, and the 
circulating water can freeze unless 
precautions are taken. 

An arrangement of temperature 
controls and bypasses, to keep the 
cutside of the 


water refrigerator 


when the air conditioner is on the 
off cycle, plus the needed bypass 
piping, might cost more than the 
city water saving would justify 
wAn easier scheme might be to 
size the water chilling coil in the 
refrigerator to produce water at 
60F to 70F while the air conditione: 
is running and have the system 
loaded with anti-freeze to keep it 
from icing during the period the 
compressor 1s stopped 


othe: 


vou. 


There are two alternate 


methods involving plan to 


produce air conditioning 


a First, could run water that 


is chilled in the gerator to 50F 


you 


thereby 
needed 


to a fan-coil combination 


providing cool alr a 


could elimini » the Wa 


you 
cooled condense f the ah 
tione) rie 


enough 


gas from the air conditioner com- 
pressor and back to the expansion 
Allow 
the condenser 

(4) Cost of 


stalling a cooling tower to be used 


valve. credit for salvaging 


furnishing and in- 
with the air conditioner instead of 
constant use of city water 
(5) Cost ol 


stalling a 


furnishing and in- 


remote air-ccoled con- 


denser to be used wi 1 all 


conditioner instead of 


effected 
should pay off the changes in five 


eAny water savings 


years as a rule. Industrial plants 


usually figure that a seven or eight 


year payoff is good, but smaller 


commercial establishments like to 


get their money back in less time. 


If you decide to use a cooling 


tower, or a remote air-cooled con- 


dense whether you mount on 


the ground or on the roof must be 


] 
cal con- 


roof 
where 


tional weight. By contrast, 


towers are out of the way, 


they won't be handled by unau- 
thorized persons and possible noise 


problems are minimized 


a The 
eithen 


piping is not complex for 
Fig. 1 


components 


shows the 
The 


calculated to 


location 
essential pump 
discharge head IS 
overcome the pipe triction between 
the pump discharge and the con- 
denser and between the condensei 
and the spray nozzles in the towe1 
The friction 


and nozzles, 


loss in the condense1 
plus the difference in 
elevation between the tower basin 
and nozzles, also must be fully con- 


sidered 


a The horsepowe) needed to lift the 


water from the pump level to the 


basin level factor 


balanced by the wate1 


towe! is not a 


j 
1s 


sin to the suction 


ir-cooled cor 
ideration 
piping 


END 


How to provide temperature control and 100 
percent humidity for a solarium steam room 


SPRAY NOSELES 


VATER 


Fig 3. If 
the eteam 
desirabl: 
midificati 
doina it 


above 


viel eoond pereont 


noeded at all 


This calle for the 


i 
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ity water. 
& 
decided after evaluating |”! | rom the basin 
zt litions inlet of tl n 
dition the pump 
ae eee Ground sites are usually less ex- With a remote a 
pensive for cooling towe1 ince dense the mail 
oe ee they require less piping and elim would be the ref E 
ter- inate anv need for thy the conditions 
Se ondi roof structure to carry th ld lenser and back again _— 
install 
trigerator to acta to 
the hot \ hare mi the 
is \ \ 
7 
(9) of Nolsture on the surfaces Your is really two prob 
mom ehe ry Fie > je 
separate of hh 
fem, using the te required. One wey ot 
efrigerator a Willey to | 
(3) Cost of routir efrigerant collecting pan as shown 
ae 


SOLENOID VALVE 


a STEAM HOLES 


THERMOSTAT HUMIDISTAT 


BOILER 


CONVECTORS 


FLOOR DRAIN 


RETURN UNDER FLOOR 
OR AS CONVENIENT 


©} HOT WATER CIRCUIT 


Fig. 2 shows a method of providing both heat and humidification from a 
single source for a steam room ina solarium. Using a single boiler, the system 
provides room temperature using convectors and a circulator hooked up as 
shown. Steam is introduced into the atmosphere by means of a U-loop of small 
pipe drilled with '\4-in. holes. Steam to the loop is controlled through a sole- 
noid valve by the humidistat. Note the floor drain, which is essential, since 
the steam will condense on every cooler surface and must be drained away. 


two instruments in the steam room emitting steam. Steam to the U- 

a thermostat to maintain temper- loop is controlled through a sole- 
ature and a humidistat to monitor noid valve by the humidistat. This 
the vapor in the atmosphere arrangement is illustrated in Fig. 2 


Room heat and humidificatior 


in be obtained from the same sA floor drain is essential here 
eparat ource ol since the steam watel Vapol will 
humidification might be lesirable ( e on every. ¢ urtace 
i ¢ iit { I that it contact ad you can expect 


Airechange method or crack technique: Which is 
best for figuring the heat loss of a church? 


Vhs that leat load better than the other. 

approached the jinfilleation then corpoeth 

from two direction First. we eon The dimensions of the chureh are 

idered the cubie content. or air Q5\ ft lone by 35 ft wide by 30 ft 
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fication is needed 


A humidifier that discharges a 
small volume of dry steam into the 
atmosphere and is controlled by the 
humidistat would do the job. Equip- 
ment from manufacturers in the 
form of steam jets with or without 
fans to distribute the Vapo! also is 
available. Other manufacturers of- 


fer compressed air atomizers o 


centrifugal sprayers 
An alternative to these sug- 
gestions Is to mount a water spray 


nozzle above a collection pan as 


shown in Fig. 3 END 
high It has brick walls 12 ins 


thick, lathed and plastered on the 
inside and insulated with 3-in. rock 
wool. There are 3 wood sash 
vindows, each 3 ft by 14 It Two 
of the walls are exposed 

How should we figure the heat 


New York B M 


An English gentleman nee told 
us that “East is East and West is 


West, and never the twain shall 


meet 
ent apple ust 
Wet ch ul ill 
} 
cn 
\ \ 
t \ | 
\ 
t 


for veatibul Pecephhon room 

where people ve coming in and 
(Please » to page 178 


| d 
STEAM PIPE - rie 
f 
WATER | LINE “ 
| 
| 7| | 
- 
| 
1OSS 
> 
To the Re ide! 1 
the place to be wet all the time ; 
eli a bork lows the job thi Isture om surlace 


Fifth report of a special series: 


A pump is behind it all. This 


is a favorite expression in the 


industry dedicated to supplying 


water under pressure for the 
nation’s homes and other build- 
ings beyond the city water 


mains—and for the operation of 
water-using appliances and fix- 
tures in these buildings 

A pump is, indeed, behind it 
all. And behind that pump is a 
dependable electric motor—the 
heart of a water system. 


We Go to Those Who Know 
As part of its continuing series 


on water systems—based on 
depth interviews with contrac- 
wholesalers, 


tor - dealers, man- 


ufacturers and consumers—Do- 
MESTIC ENGINEERING editors went 
to Bluffton, Ind. for an exclusive 
interview with officials of the 
Franklin Electric Co 

Their objective: to learn more 
the 


plumbing and heating contrac- 


about motors and things 


OG 


tors should know about them as 
they relate to water systems 
Franklin is a leading manutfac- 
turer of electric motors for water 
the 
ducer of motors for the relative- 


systems and largest pro- 
ly new submersible pump, sup- 
plying approximately 50 percent 


of this total market. 


What Are the Issues? 

DE editors asked Franklin of- 
ficials to comment on the issues 
before the water systems indus- 
try today—particularly those re- 
the 


vantages and service and selling 


garding advantages, disad- 
features of submersible pumps. 

Among those present for the 
Schaefer, 
president; A. C. BeVier, general 


interview were E. J. 
sales manager; and Harold Lam- 
boley, supervisor of advertising 
Others 


appear in the picture on page 97. 


and promotion. present 
The interview, in question and 


answer form, follows: 


Cxclusive 


a 


A Big Name in the Electric 
Motor Field Talks About... 


DE interview with 


Since Franklin produces some 
50 percent of the motors that go 
into submersible pumps, we 
know you think submersibles 


have a good future. But would 


you. gentlemen make some 
specific comments on this 
point? 
We definitely think the future 
for submersible water systems 
is bright. Let’s take a look at 


some statistics of past sales to 
predict the future sales picture 
In 1953, there were 34,783 subs 
sold. By 1957 the 
65,196, an 


while 


number was 
Increase ol 
the 


systems market as a whole was 


up to 


87.5 percent water 


growing by only 3.3 percent 
Would interpret this 
rather phenomenal rise for our 
readers? 


It means, first of all, that the 
manufacturer is doing a good 
job of convincing the dealer, 


who in turn is doing a good job 
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HEADQUARTERS of Franklin Electric 


is this modern plant in Bluffton, Ind 


some people (and still is with 


many)—people who couldn't 
bring themselves to believe that 
an electric pump could work un- 
der water. 


And second—? 


Second, we were able to con- 
vince people that the sub is a 


good pump because it is. The 


manufacturer is turning out a 
good product. Flaws in the early 
submersible have been elimi- 


nated, and the product is being 
improved all the time with such 
things as improved designs and 
materials used in impellers, cas- 


ings, switches, water seals, and 


officials of Franklin Electric Co. 


e Many of the early installation 
and service problems—due as 
much to poor installation as 
anything else—have been elimi- 
nated because the installer has 
learned how to do it properly. 

of convincing the consumer, that industry. Particularly, they have Incidentally, as a manufacturer 
a submersible pump is a good done a good job of demonstrat- of electric submersible motors, 
product, and one that he should ing that the pump’s motor can we naturally want to emphasize 
become completely familiar with work even though it’s down in how important a quality motor 
if he’s going to keep pace with the well—something that was a’ is to the pump. May we carry 


progress in the water systems major stumbling block with (Please turn to page 98) 


ON HAND FOR THE INTERVIEW were (1) William Garvey, sales office; (5) Kermit George, design engineer; (6) Ed- 
chief engineer of submersible motors; (2) Harold Lam- ward Schaefer, president and manager of engineering; 
boley, supervisor of advertising and promotion; (3) Ed 7) Jack Weyler, supervisor of service, (8) Paul Werner, 
Howard, a DE editor; (4) Bill Campbell, manager of the ‘ DE editor; and (9) Albert BeVier, general mgr. of sales 
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continued ... 


QUALITY CONTROL plays a major 


role at Franklin. Here Earl Dillon, 
manager of inspection and quality, 
explains procedures to DE editor 


and Jack Weyler, service supervisor 


(Continued from page 97) 


this point a little further? 
By all means. 


One of the stumbling blocks in 


getting the submersible pump 


SERVICE SCHOOLS are keld pericdi 


cally for personnel from Franklin’s accepted obviously is the fact 
¢ field service stations. Shown at a that it has to be pulled to be 
recent session are a student (left); serviced, a costly business. The 
Poul Werner, DE; and Jack Weyler ; 
more potential servicing prob- 


lems you can eliminate, the bet- 
ter accepied the pump will be 
There’s no question in our minds 
that one of the reasons the sub- 
mersible caught on as it did is 
that the necessity of pulling the 
pump for service has been cut 


to a minimum. 


You've indicated that one of 
the commonly cited disadvan- 
tages of the submersible— 
namely the necessity of pulling 
it for servicing—has been re- 
duced. This brings us to a good 
point to ask: What, in your 
opinion, are the advantages 
and disadvantages of the sub? 


INTENSIVE INSPECTION and testing 
is given motors throughout the en- 
tire manufacturing process. Here Al 
BeVier ‘left) explains how motor is 


given a halogen gas test for leaks The advantages are greater than 


THE NEXT 
INSPECTOR 
IS THE 
CUSTOMER 


stant reminder that the customer is the 
in the photo are Al BeVier 


EMPHASIS ON QUALITY is evident throughout the Franklin plant. 


Signs like the one here, placed at key areas, serve as a con- 


next inspector.’ Shown 


right) and DE editor Ed Howard 


the disadvantages, so let’s begin 
The 
install, 
over the well 


with them submersible is 


easy to doesn't need a 


housing and can 
easily be provided with a sani- 
tary seal. It pumps more water 
than others of similar horsepow- 
er. Its quiet operation and the 
fact that 
problems are other advantages. 


Then there’s the fact that it will 


there are no treezing 


operate in crooked or offset 
wells. The sub doesn’t lose its 
prime. It can be lowered easily 


if the water level drops. 


What about the limitations? In 
our surveys of contractors, 
they listed the following: high- 
er initial cost, can’t be installed 
in wells less than four inches 
in diameter, the pump must be 
pulled—we've already covered 
this point to a degree, of course 
—can't be used in wells with 
excessive sand or corrosive 
conditions, and they require 
specialized training to install. 

take the last first. 


Let's. point 
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Every time a new preduct is 
introduced, a certain amount of 
education on how to put it in 
and service it is nec ssary. We 
think objections to the sub on 
the grounds that learning to in- 
stall it is a complicated business 
will disappear rapidly. If it’s a 
good pump—and we think it is- 
then men interested in selling it 
will learn how to install and 
service it 


What about the cost factor? 


It seems that people are com- 
paring the price of one type 
pump with another, instead of 
considering the over-all instal- 
lation cost, which is less expen- 
sive with submersibles in the 
long run. They should also con- 
sider the fact that they’re get- 
ting more pump for their money 
because the submersible  pro- 
duces more water for less elec- 
tricity. On the subject of cost 
may we make an_ additional 


point? 


Certainly. We know that the 
cost factor is an important one. 


We at Franklin feel very strong- 
ly that maintaining a quality 
product Is more important than 
lowering the cost. Lowering the 
cost by lowering the quality of 
the motor, for example, is not 
the answer to how the = sub- 
mersible will meet its competi- 
tion costwise. The answer lies 
elsewhere—in promoting the 
many advantages of the sub- 
mersible and pointing out how 
much the customer is getting for 


his money. 


What about the point that the 
sub needs at least a four-inch 
well? 


We can safely say that the two- 
inch and under wells are on the 
way out. They just don’t supply 
enough water in many areas to 
meet the requirements of mod- 


(Please turn to page 101) 
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Franklineering .. . the story behind 
the story at Franklin Electric Co. 


The Home of Dependable Electric Motors—that’s the 
official slogan of Bluffton, Ind. The slogan’s inspiration: 
Franklin Electric Co. 

A mere 14 years ago, Edward Schaefer and a partner 
started Franklin Electric Co. in a modest second-flocr 


machine shop in Bluffton, with six employees 


A Story of Progress: from Six Men to More Than 600 

Last year, Franklin did a business in electric motors in 
excess of $91 million. It’s a leading manufacturer of 
water systems motors and the nation’s top maker of 
submersible pump motors. It has a payroll of some 650 
people in two modern plants, with approximately 180,000 
square feet of floor space. 

How did this happen? The story of Franklin Electric is 
basically, the story of two men, Edward Schaefer and 
T. W. Kehoe, with a not too unusual dream: to strike out 
for themselves and build a successful business. In their 
case, they wanted an electric motor business. And the 
saw their dream come true. 


A Story of Personal Planning, Engineering Wizardy 
According to Mr. Schaefer's associates and customers, 
much of the firm’s success rests lareely in the personal 
planning and engineering wizardry of Ed Schaefer him- 
self, who is an electrical engineer and, in a quiet but 
forceful way, an excellent organizer (Kehoe is no longer 
with the company as an officer, but continues as a member 
of its board of directors.) Mr. Schaefer, however, prefers 


‘to say that it’s been “simply a matter of developing 


quality products consistently and making the Franklin 
name ‘the mark of dependability’ "—or Franklineering, as 
Ed Schaefer himself likes to put it. 

This phrase—“the mark of dependability”—coupled 


(Please turn to center of page 100) 
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‘continued ... 


The people behind the 
story at Franklin 


E. J. Schaefer 
President and manager 
of engineering 


(Continued from page 99) 
with a portrait of Ben Franklin, is 
the company trade-mark. Franklin 
was chosen “because Ben was one 
of our first electrical engineers and 
a pretty dependable sort of fellow 
himself, ‘proverbial for his ability 


and integrity 


s This emphasis on quality has 
been an integral part of company 
policy from the beginning—and it 
has paid off from the beginning 
In its organization vear, in 1944, 
the firm did little business. Just 
a year later, however. it grossed 
$390,000—and was on the way! 
Five years after its founding, the 
gross had reeched more than $3 
million, and the firm was suffering 
serious growing pains It needed 


room to expand 


ae In 1950, the Bluffton Chambe: 
of Commerce and local business- 
men—recognizing what an econom- 
ic factor the company was coming 
to be in the community—decided 
to give it a hand in solving its ex- 
pansion problem. The citizens of 
this northeastern Indiana commu- 
nity of some 6,000 launched a drive 
for funds to finance the construc 


tion of a S200,000 factory building 


R. P. Nixon 
Vice president of 
finance and control 


of sales 


The drive was successful, and the 
building was completed in the fall 
of 1952 at a cost of $217,000. Ar- 
rangements were made for the 
money to be repaid over a 15-yea 
period at an annual interest rate of 
percent 

Two years later the company 
again had outgrown its plant, and 
in July of 1953, contracts were let 
for a $303,000 expansion that dou- 
bled its facilities 


s Growth in the company’s statur 
in its field accompanied its physical 
expansion—and was further en- 
hanced by Franklin's perfecting of 
the submersible pump motor and 
its position of leadership in the 
continued development of it 

Ed Schaefer gives credit for the 
firm’s healthy growth in sales and 
physical facilities to the excellent 
esprit de corps ot his emplovees. 
whose pride in their quality prod- 
uct led to the adoption of Bluffton's 
slogan, “The Home of Dependable 
Electric Motors.” 


s Efficiency and pride of workman- 
ship are encouraged by the man- 
agement team in an incentive pro- 
gram whereby employees share in 


the income of the company. Timely 


A. C. BeVier 


General manager 


Ray Dunphy 
Superintendent of 
factory operations 


reminders of Franklin emphasis 


upon quality appear throughout the 


plant—such reminders as signs that 
read “the next inspector is the cus- 


tome! 


e The enthusiasm and dedication 
manifest in Edward Schaefer are 
transmitted to and shared by his 
associates—A. C 

manager of sales: R. P. Nixon, vice 


president of finance and control 


general 


Ray Dunphy, plant superintendent 
Harold Lamboley, 


advertising and promotion, and thi 


supervisor ot 
others 


es What lies ahead for the moto: 
manutacturer? “The future is 
bright.” Mr. Schaefer says, “for th 
manufacturer who accepts the re- 
sponsibility of continued effort in 
developing quality motors to satisfy 
the needs of his individual cus- 
tomers. Since this always has been 
and remains our alm—to give our 


customer the motor he wants—we 
expect to continue to grow 

This is no idle dream. Franklin 
right now has new facilities in the 
planning stage, with work sched- 
uled to begin the latter part of next 
year that will once again double 


production END 
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(Continued from page 99 ) 


ern-day living. There’s a defi- 
nite trend to bigger wells and it 


will accelerate, as more people 


upgrade their standard of living 


by buying more water-using ap- 


pliances 


What about using submersibles 
in shallow wells? Our con- 
tractor survey revealed that 
some of them are installing 
subs in such wells. 


There’s nothing wrong’ with 
putting a submersible in a shal- 
well if it has sufficient ca- 
As long as there’s plenty 


the 


low 
pacity. 
will work 


of water, pump 


fine 


Would you comment further 
on what is, possibly, the single 
biggest “objection” to the sub- 
mersible—namely that it has to 
be pulled to be serviced? 


Well 


this objection 1S 
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real only 


HERE'S HOW they work: 
A. C. BeVier explains 
the operation of a sub- 
mersible pump motor to 
DE’s Jim Purnell. Frank- 
lin accounts for 65 per- 
cent of the industry's 
output of sub motors 


to the degree that it occurs. The 
modern sub is such a good pump 
that, if it’s installed properly, it 
will seldom if ever have to be 
pulled. As a matter of fact, even 
the often 


pulled needlessly 


earlier pump was 


Can you cite some experience 
on this point? 


Yes 


maintain a quality product, we 


Since we naturally want to 


used to have every motor that 


was pulled sent to our factory to 


find out what the trouble was 


We found that at 
of every three was pulled need- 


least one out 


lessly. There was no defect what- 


soever. It was a matter either 
of improper installation or of in- 
the 


the product is 


accurate diagnosis of trou- 
ble. Now that 
better known, the pulling situa- 


tion is much better 


. Incidentally, may we cite some 


(Please turn to 198 


PROMOTIONAL AND TECHNICAL HELP is offered to p-h 


contractors by Franklin. 
is the story of water supply through the 


Water Mains, 
ages. 


‘All's Well 


Consumer booklet, ‘Beyond the 


That’s in Well” is a humorous book 


let giving do’s and don’t’s for installing submersibles 
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AN ACHIEVEMENT AWARD, suitable 
for display in the contractor's store 
as a reminder to customers of his 
management ability, was presented 
to all 199 Big Push contest winners 
by DE. Here, the presentation is made 
by A. G. Zibell of Kohler Co. ‘right 
to Richard Weider of Rochester, N.Y 
Weider’s big prize was a Kohler bath 
room complete with fittings and 
of course the valuable local publicity 
gained in connection with the award 


ALL BRASS FiITT 


” 
ww 


KOHLER | 


1 


‘ 
Wee 


big Push contest winners demonstrate... 


HOW TO GET VALUABLE PUBLICITY 


“WHAT'S PUBLICITY but a lot of 
bother? I’ve never heard of any- 
one getting a customer because 
he had his name in the paper. 
Publicity is for the birds—or 
screwy actresses!” 

If you've ever found yourself 
in this frame of mind, take a 
look at the varied examples of 
free publicity on this and the 
following pages. It went to con- 
tractors who were prize-winners 
in DE’s Big Push contest—and 
to the manufacturers who do- 
nated prod:ict prizes. 

(For other good examples of 
publicity, see DE’s August issue, 
pages 98-105.) 


# What did these men gain from 
being in the limelight? 

Each gained something that’s 
intangible—that can't be meas- 


ured in dollars and cents or e 


specific number of new custom- 
ers—but which is extremely im- 
portant to his customer relations. 
He added to his stature in his 


community 


# Which means he also gave his 
company’s good will a big boost. 
Because he not only made the 
news—it was good news. He had 
won in a nationwide contest. 

Now no one is going to suggest 
that a contractor’s business is 
going to boom just because he 
got some good publicity. Or that 
it's a substitute for advertising. 
It isn’t. But it’s an important 
adjunct to advertising. 

For the contractor who made 
the news because he won in DE’s 
contest, publicity tells his com- 
munity that he’s a progressive, 
recognized leader in the plumb- 


ing and heating field—a good 


man to go to when a job needs 
to be done 

One of the reasons why good 
publicity is powerful is that it 
isn't trying to sell anything. Even 
people who wouldn't be inter- 
ested in advertising at the mo- 
ment are willing to listen to 
news—to be impressed by it and 
remember it. So publicity really 
is indirect selling 


Sometimes this indirect selling 
can be double-barreled. Take, 
for example, the contractor who 
received his prize and/or DE 
Achievement Award (a hand- 
some certificate presented to 
each winner) at a club dinner or 
meeting. First of all, he gained 
prestige before his fellow citi- 
zens, many of whom are leaders 
in their communities. Then the 


prize presentation merited a 
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“THE MOST PENETRATING analysis of busi- 
ness prospects we've ever heard.” 

This was the reaction expressed by many 
Rochester, N. Y., p-h contractors who heard 
a talk on the remodeling market by A. G. 
Zibell, vice president and general sales man- 
ager for the Kohler Co., a leading manufac- 
turer of plumbing fixtures. The occasion was 
the formal presentation of Kohler’s Big Push 
contest prize to Lawrence A. Weider and 
Son at a dinner hosted by Kohler. A cock- 
tail party held by Samuel Sloan and Co. 
and the Hunting Co., local Kohler distribu- 
tors, preceded the dinner. 

Because of Mr. Zibell’s prominence in the 


news item in the local paper. 

In many cases, contractors in- 
cluded the good news about the 
national recognition that had 
come to them in their newspaper, 
direct mail, radio or TV adver- 
tising. By doing so, they in- 
creased the direct impact of the 
news upon potential customers— 
who would link reliability and 
prestige with the man whose ad 
they were reading. 


« The important thing to remem- 
ber here is that many things 


that happen to a contractor can 
bring him publicity, if he takes 
the trouble to convert it into a 
news item with sufficient flair to 
interest the public. Such things 


retirement, a company picnic— _ ing approval is 
make it news! Let it be an indi- 
rect salesman for you! END 
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At Big Push presentation in Rochester, N. Y.: 


about bright new sales opportunities for contractors 


Kohler exec tells 


industry and the widespread interest in the 
topics discussed, Domestic ENGINEERING is 
publishing his talk. It follows: 


s Kohler Co. is proud to have cooperated 
with Domestic ENGINEERING in promoting the 
Big Push Remodeling Sales Contest. It was 
a splendid effort, thoroughly planned and ex- 
ecuted, and skillfully promoted. Its effects 
will be felt for months and even years. 

We think the Weiders will agree with us 
in our praise of the contest. Aside from the 
honor of winning the contest and the prize, 
the Weiders know the value of the remodel- 


(Please turn to page 109) 


HAPPY WINNER: Doan Landsberg of Chicago (center) receives a Pipemaster 
tube cutter and a set of five heavy-duty Pipemaster wrenches as his prize in 
as an open house, an employee the Big Push contest from Harry Johnson of Erie Tool Works, Erie, Pa. Show- 


Ellen Finch, secretary for the Chicago contracting firm. 


(second of three articles) 
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continued ... 


Wuen Bos Reep, La Grange, IIL, 
vas named a winner in the Bis 
Push contest. he redoubled his own 
3i9 Push for more remodeling 
business by announcing the open- 
ing of his new “kitchen mart” and 
holding an open house to celebrate 
the occasion (see ad at left) 

In the store (upper left), Reed 
displayed his Big Push prize, an 
oil burner contributed by The Car- 
lin Co.. Wethersfield, Conn. A DE 
editor (right) was on hand to con- 
gratulate Reed on his victory 

A letter (above) from Reed to 
The Carlin Co. expressed his 
thanks for its cooperation with DE 
to stimulate remodeling business 
Incidentally, Reed’s letterhead was 
adapted from a design in DE’s Let- 


terhead Design Clinic END 
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ENGRAVED INVITATIONS assured a large turnout for Reed’s open 
house to see the new kitchen displays. Each visitor was asked to 
fill out a questionnaire (right) indicating the type of product he 
, is interested in. The cards are used as leads for remodeling jobs 
(also, see following pages) 
KITCHEN DISPLAYS were tagged with cards HUNDREDS TURNED OUT for the open house and learned i Ae 
showing the names of manufacturers who con- about Reed’s remodeling services. To help out during the big 
tributed to the over-all display. Reed provided rush, several manufacturers’ representatives were on hand to 
special packets of manufacturers’ literature answer questions about their companies’ particular products 


for use in kitchen, bathroom and heating modernization. 
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St. Clair Winner 
Of National Award 


Reggie St 


Clair, owner 
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Big Push contest winners 


1, 


Connett 
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A Prize Display . .. 


Inc.., Chicago, 


imbing and Heating, 
Ind., turned its prize, 
less steel sink frames 
yy Vance Industries 
‘a good-looking 
splay—and capitalized 
.<tige - building new 
local paper as well 


Local Recognition ... 


of National 
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success 
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Business 


Connett Plumbing & Heating Co., 
Inc., 2024 Broadway, has won a 
top national prize in competition 
sponsored by Domestic Engineer- 
ing, plumbing and heating publica- 
tion, for its aggressive sales tac- 
tics, implemented by a program 


SINK FR AMES 


INDUSTRIES INC 


rize are Cleo Fox left), — 
president of Connett Plum 

field representative for 
ort Wayne for the 


ADMIRING their Big Push pris 
dnd R. Q. Hahnert right), vice 


Jottings 


of advertising and promotion. Rob- 
ert Simper, field representative for 
Vance Industries, Inc., was in the 
city Friday to present R, Q. Hahn- 
ert, president of the Fort Wayne 
firm, with a dozen stainless steel 


sink frames as the firm's prize. 


ing and Heating Co. Robert 

Vance Industries, Chicago, 
The Achiever 
resentation ceremony. 

ae DE is displayed in another section © 


Award certificate 
f the showroom. 
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JOURNAL 


Pablished tvery Thursdas Sister Publication Te The Valley Journal. Cleres, 0. 


Volume Thursday July 


Price Hill Day 
At Coney Island 
Wed., July 16th 


Preview Of Slide For Westwood Commons 


Srnc& 


RICH 


Advisor In Religious Serious Traffic 


ayer Western Hills 


FRONT PAGE NEWS STORY about Geiler Plumbing and 
Heating Co.’s success in the Big Push contest drew con- 
siderable A prominent local judge even took 
time to write the Cincinnati firm a personal letter of con- 


gratulations for its prize-w 


attention 


Louis Buckreus accepted the 


100 feet of baseboard radiation, 
contest by Slant/Fin Radiator Corp., Richmond Hill, N. Y. 


IRC VLATION 
2000 Controtied 
Mo! Coverage 
AL 


Nember 36 


Louis F. Buckreus Wins National Merchandising Award 


KIWANIS OPFRATING 


inning lien 


award for Geiler’s. 


Geiler’s prize, 
was donated to the 


Morrill Wins 
National Award 


R. T. Morrill, of the R. T. 
* Morrill Plumbing and Heating 
Co., 524 East Grand ave., today 
received a national award for 
putstanding achievement in the 
plumbing, heating and air con- 
ditioning industry. 

Morrill’s entry in Domestic 
Engineering Magazine's “Big 
Push” remodeling sales contest 
was chosen by a panel of seven 
judges from more than 700 en- 
tries. 

“I didn’t really think I would 
win when I sent my entry,” 
Morrill said. “But winning this 
award just goes to show that 
our efforts in planning and exe- 
cuting remodeling work are re- 
warding both to our customers 
and ourselves.” 

Morrill, who has been in busi- 
ness in Beloit since 1920, was 
chairman of the plumbing ex- 
amining committee, Wisconsin 
state board of health more than. 
20 years and has been president 


R. T. Morrill 


of both the Wisconsin and Na 
tional Association of Plumbing 
Contractors. Last year he was a 
representative of the sanitation 
and public works industry at a 
conference of the United Nations 
at Geneva, Switzerland. 


A KIWANIS MEETING was the occasion for the presenta- 


THE GOOD NEWS about R. T. Morrill Co.'s prize-winning 
entry made the local papers in Beloit, Wis. The prize, six 
dozen water closet floats, was contributed to the contest 
by Ayling and Reichert Co., Toledo, O. Three years ago, 
during his term as president of the NAPC, Morrill helped 
organize the all-industry modernization committee. 


tion of a Big Push prize to Hazleton Plumbing Co., Hazle- 
ton, Pa. Thomas Marini (left), president of Romac Indus- 
tries, Camden, N. J., and Joseph Ellis of the Tapper Sup- 
ply Co., awarded the prize-baseboard radiation and a 
Vectemp unit to Andrew Yenchko, a partner in the firm. 


DoMEStTIC ENGINEERING, 


SEPTEMBER 19°! 107 


turn 
page 


€ 


T 
COVIDALE 
BRIDGETOWN 
4a 
— 
\ 
Prt, 
4 
| 
|| 
clue || 
J 
| 
| 


Jimmie West Is Honored at Kiwanis Meeting. . 


His fellow businessmen heard about Jimmie West’s accomplish- 
in the 
Shown 
in the photo as he received his Achievement Award certificate are 
(left to right) Victor Pell, representing Eljer Division, The Murray 
Corp. of America, which donated the prize; Jimmie West; Harry 
Rhodes, Modern Pipe and Supply Co., Eljer distributor; and Don 


ment when he was honored for his prize-winning entry 


Big Push contest at a meeting of the local Kiwanis club 


Snyder, Kiwanis vice president. 
West's contest entry won a three-piece Eljer bathroom complete 
with fittings. Shown at right is an example of the newspaper cover- 


age West's accomplishment local 


was given 


in papers 


Local plumber 
wins award 


Receives honor 
at Kiwanis meet 


Jimmie West, of the 
jimmie West Plumbing compa- 
ny, 7526 South Vermont avenue, 
recently received a_ national 
award for outstanding achieve- 
ment in business management 
ind merchandising in the 
plumbing, heating, and air-con- 
ditioning industry. 

West's entry in Domestic En- 
cineering magazine's “Big 
Push” remodeling sales was cho- 
| sen by a panel of seven expert 
| judges from more than 700 en- 
tries from all parts of the United 
States. 

Presenting the award at a 
luncheon meeting of the South- 
west Los Angeles Kiwanis club 
was Harry Rhodes, of Modern 
Pipe and Supply company. Pre- 
siding at the luncheon was Don 
Snyder, acting president of the 
club. 

“IT really didn't think I'd win 
when I sent in my entry,” said 
West. “But winning this award 
just goes to show that our ef- 
forts to be helpful and consid- 
erate and neat in planning and 
executing remodeling work is 
rewarding both to our custo- 
mers and to ourselves.” 

West, a member of the South- 
west Los Angeles Kiwanis club 
for more than 10 years, now is 
serving as its vice-president. 


ownel 


Getting to Know You... 


tions, 


sentatives 


industry 


One of the benefits of the prize 
of the 


say many sig 


of the manufacturing 


Here J. C 


Renne 


(To be concluded ne 


Domestic ENGI! 


NEERING 


pi 


Push 


winners, was the opportunity to meet repre- 


nd 


prize, a sump pump, Queen Mary 


rt 


esenta- 


contest 


of the 


(left), Cincin- 
nati, has that opportunity as he receives his 


Adjusto 


shower and an Albany faucet, from Marvin 
Williams, sales representative of Milwaukee 
Faucets, Inc., Milwaukee 


month ) 


EPTEMBER 


— 
| 
| 
i 
fry 
; 


DoMESTIC 


Kohler Exec Tells . . . 


(Continued from page 103) 
ing market. They, like other plumbing con- 
tractors, have seen their remodeling business 
fill the gap left by new construction. 

DE’s contest was unique because everyone 
who took part was a winner. True, there 
were extra rewards for those whom the 
judges selected as prize winners—but every 
plumbing and heating contractor who en- 
tered the contest was a winner. Everyone 
who took part tapped a new source of busi- 
ness whose great potential can mean profit- 


able days ahead 


# The Weiders, like the 700-plus other con- 
tractors who took part in the contest, know 
what the remodeling and modernization 
market is. Borrowing a few words from the 
Hollywood publicity boys—it’s fabulous, it’s 
spectacular, it’s colossal! It’s something we 
should all promote, exploit and sell! 
Consider this: The average age of plumb- 
ing installed in homes in this country is 35 
years. When you realize that over 10 million 


of | 
afi? i\ 


595 STREET! 
5 » 


homes in the United States are at least 50 
years old and 25 million are 30 years old, it 
doesn't take long to conclude that in many 
homes the plumbing is getting pretty ancient 


and replacement is long overdue 


eWe all know that there are many homes 
with no plumbing, and in too many homes 
there are only limited facilities. There are 
homes with a TV aerial on the roof but no 
bathtub in the house. There are homes where 
large families are using one tub and wate: 
closet, and there are homes where the kitch- 
en sink is doubling as the lavatory. 

Privacy is almost completely lacking in 
many homes and the comic strips that show 
Dad in the bathtub and the kids tramping 
through or bringing in the neighbor kids are 
not far-fetched. 


Some time ago, DOM ES TIC ENGINEERING 
took the famous Bay City, Mich., remodeling 
survey and came up with some amazing 
facts. For example, today fewer than 20 per- 
cent of the homes have more than one bath- 


(Please turn to page 178) 


MORE PRIVAZONE FANS: Some 20,000 persons in Kansas 
City visited the second Privazoned model home (above) to 
be opened for public viewing. A third house will go on 
display near San Francisco this month, and more are in 
the offing, according to the Plumbing Fixture Manufac- 
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turers Assn., originator of the new concept in bedroom- 
bathroom design. The new design concept could double 
plumbing fixture sales, the association believes. For 
details on the concept and industry and consumer re- 
action to it, see DE, March through August issues 
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THE DOMESTIC WATER HEATER has shown tre- 
mendous growth in demand—and improvement 
in performance—in the past 10 years. I'd like to 
discuss these performance improvements with 
you. The more and better you understand how 
Wh t Y C D the water heater works, the more likely you are 
| ou an ©] to avoid expensive service callbacks after a 
heater has been installed 
(what the industry is doing) 
; # Since the water heater division of the Gas Ap- 
pliance Manufacturers Assn. is sponsoring this 
Ab t W t talk, I believe you can understand why I am 
ou a er using the gas-fired domestic heater for purposes 
of illustration 
Heater Callbacks First, let’s touch briefly on the past 10 years’ 
history of the domestic water heater. In 1948 
25,000 Btu hr was a pretty good input with a 30- 
gallon heater. That input has risen to where 
today, 36,000 to 40,000 Btu hr would be consid- 
ered average (Fig. 1) 
By 7! F Tegler, Technical Director s Today's heater is not any larger in size than 
Permaglas Division, A. O. Smith Corp. the 30-gallon heater that you knew in 1948. But 
it is larger in input—almost double. When you ° 
increase input, you're adding heat. Now here's 
(From an address made to the NAPC vhere the first potential callback factor arises 
convention, Los Angeles, July1958) It would be foolish for me to say that you can 
ilmost double the power Input into a heater and 
not hear it. The contractor who installs a new 
heater should tell the housewife this, pointing 
out that the new heater, like the modern auto- 
mobile, now has enough added horsepower to 
permit her to pass any work load she may have, 
INPUT RATES 
GAS FIRED STORAGE TYPE WATER HEATER —7__‘\«— ANODE 
ai 
| 
| fil, 
~ 
| 
a $ 
= FF 
FIG. 1: The Btu input of a typical 30-gallon gas- FIG 2: Fall-off from the magnesium anode is not 7 
fired water heater has grown from 25,000 Btu/ a contributing factor in the noise caused by solid 
hr in 1948 to 36,000 to 40,000 Btu/hr today. matter settling in the bottom of the heater tank. 
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such as multiple clothes washing, ete. Tell the 
housewife that her new, faster heater is expect- 
ed to sound different from the olde slow- 
recovery heater—and avoid a callback 


Now let’s look inside a typical heater (Fig. 2) 
Contractors have expressed concern about the 
magnesium rod causing rumbling heater com- 


plaints 


1e© water heater storage vessel acts 


a settling tank. Solid 


entering the tank will 


settle out and accumulate on the bottom head 


These solids come from several pla es They 
can consist of the natural muddiness of the wa- 
ter, turbidity as it’s called in water softene: 
work. Or water can be particularly subject to 
sludging In anew s ibdivision, w here the lines 


are new or cut-ins to the main are frequent. Ir 
any event, the solid material will settle out on 


it 


the bottom of the tank 


s How thick does the solid material have to be 
before the thumping noise Starts and the in- 


staller gets a complaint? That dept nds upon the 


nature of the solids that have settled out In 


some cases a very thin layer wi.l bring on the 


noise. In other cases, where the material is soft 
and fluffy, it has to be considerably thicker be- 
fore the noise commences 
e.What happens is that, as the solid material 
accumulates on the bottom head. the water that 
seeps through is super-heated and flashes to 
steam, causing the thump 
What part does the ma od pla In this? In 
6 
4 
A 
‘ 
~ — 3 


FIG. 3: Capacity curves show the small differ- 
ence made by the length of the dip tube (figures 
at right).in the delivery capacity of the heater. 
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some high-conductivity waters or waters al- 
ready containing high solid content, the mag rod 
will go into solution faster than it will in soft 
water, but its contribution to the sludge on the 
bottom head is relatively insignificant. In short, 
if you do get an off-fall from your mag rod, it 


is going to be a light, fluffy substance that will 


Wil 


not cake and cause that flash to steam condition 


a Why does the rod go into solution? The rod 
is placed in the tank to protect against mino 
imperfections. Even with no imperfections in 
the tank, the rod will eventually dissolve in the 
water. In some water, a resistor is added be- 
tween the magnesium and the tank metal to slow 
down the battery action—to prevent the rod 
from going into solution rapidly—but the value 
of this resistor has not been fully determined 
One of the main causes of the rod’s going into 
solution is the surface reaction—localized gal- 
vanic action. Research is under way to retard 
the surface reaction that’s the primary cause of 
the off-fall of the magnesium. To.date, we don't 
have the answer, but remember, the magnesium 


anode is not the cause of a thumping type noise. 


s One other point should be touched upon here 
The particle size of some sludge accumulation 
can be such that it’s necessary to remove the 
draincock—which has a relatively narrow pas- 
sageway—and insert a 34-inch nipple, so that 
the heater can be properly flushed. This is a 


(Please turn to page 182) 


HOT WATER 
OUTLET; COLD WATER 


ANTI-SIPHON 
346 TUBING 


FIG. 4: When anti-siphon devices are used, they 
should be installed at a high point on the sys- 
tem and protected from constant line pressure. 
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Amenican-Standard 


upper 


BALANCED HEAT is the title of a colorful eight-page 
brochure issued by American-Standard to help heat 
ing contractors sell the two-furnace-heating idea 


IN THE TWO-LEVEL HOUSE illustrated below, area 
control is achieved by using one furnace for the 
level 


and another for the lower. Another 


variation of the same idea can be achieved by di 
viding the house vertically instead of horizontally 


Two-furnace heating 


Is It Practical for Medium-Cost Homes? 


In an exclusive interview with trend-setters, DE gets the answers. . 


TWO-FURNACE 


HEATING, already 


used in large, custom-built homes, 


is getting a strong promotional 


boost in another direction—the me- 
dium-cost home 

Behind the promotion is one of 
the industry’s leading manufactur- 
the Air 
Conditioning Division of American- 
Standard 


ers of warm alr furnaces 


a Briefly, the concept involves the 
installation of two furnaces instead 
of one for heating separate zones 


of a home where heating needs 


may vary, and to meet the special 
heating problems of such “harder- 
to-heat’” homes as the split-level 
or the rambling ranch 

A number of questions about the 


plan naturally 


two-furnace 


arise 


Is it economically feasible? What 
advantages does it offer? What 
are its disadvantages? How can 


it be effectively merchandised? 

To get the answers to these and 
DE 
American-Standard executives W. 
H. Baker, Henry Rossell and Wil- 
liam Sheehan. Baker 


dent of sales, Rossell is sales man- 


other questions, interviewed 


Is vice presi- 


ager and Sheehan is manager of 
advertising and sales promotion 
The interview follows: 


To get us started, gentlemen, 


tell us why you decided to 
merchandise the two-furnace 
idea? 


Well, with the trend to larger 
homes of split-level design, more 


windows and so 


wings, picture 
on—not to mention the combi- 
nation of varied building mate- 


rials in about 20 
percent of the new homes need 
zone-control heating. We 
the installation 
offers an excellent answer to this 
growing need 


one dwelling- 


be- 


lieve two-unit 


How does the two-furnace sys- 
tem accomplish zone control? 


It makes it possible to divide the 
home into two areas, each sup- 
plied by its own furnace and 
controlled by its own thermostat. 
It makes it possible for a partic- 
ular area of the home to be kept 
warmer at time than 


one an- 
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other, without affecting the second part of 
the house 


Would you give us an example? 


Yes. Take the playroom of a split-level 


home. It needs more heat when there’s a 


toddler there during the day than when 
used by active teen-agers in the evening 
Such variances are easily met in the two- 
unit installation 


What size homes do you think this two- 
furnace concept applies to best? 


Generally speaking, it should be most ad- 


vantageous in homes that require more than 


a 100,000 Btu input. Certainly, any home 


with more than 150,000 Btu input, and which 
is to be heated by warm air, should have a 
two-furnace installatior 


Could you estimate what price range of 
homes the system is designed for? 


We'd say its application begins with homes 
in the $18,000 price range 


What effect will this heating concept have 
on home sales? 


We think the idea—which, incidentally, we 
call “balanced heat’ —will offer home build- 
ers a dramatic new sales feature, one never 
fully exploited before 


Would you care to elaborate on this? 


Well, furnace installations historically have 
been sold too much on the basis of price 
Instead, the advantages of its heating sys- 
tem could be one of a home's strongest 
selling points. We believe the two-furnace 
system makes heating an important visible 
sales feature. It can give a builder new 
prestige and promotional strength. 


And the results for the heating contrac- 
tor are—? 


Better and more profitable installations. A 
quality installation always upgrades the sale 
and takes the heating contractor out of the 
cut-throat competition class that too often 
prevails in new construction. 


What about the cost of a two-furnace 
system? 


A complete two-furnace installation, includ- 
ing equipment, will run from $50 to $150 
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more than a one-furnace installation. The 
greatest part of the difference in cost lies in 
the equipment. Two 75,000 Btu gas furnaces 
cost about $95 more than a 150,000 Btu. Two 
100,000 Btu furnaces cost only $14 more than 
a 200,000 Btu furnace. The difference in oil- 
fired equipment is slightly more 


Would larger, more complicated jobs in- 
crease the cost? 


No. Actually, the larger and more compli 
cated the job is, the less cost difference there 
is between a single and a double unit. This 
is because a two-furnace installation divides 
the home into two simple heating layouts 
with attendant savings in duct installation, 
balancing, etc. It’s conceivable that, in many 
cases, a dual installation would cost no more 
than a single one 


What are the comparative maintenance 
costs of two furnaces over one? 


Generally speaking, this should be of small 
consequence. Periodic lubrication and 
changing of filters are about all that are 
normally required. Because the demands 
are less on each unit, there should be less 
equipment trouble and probably lower main- 
tenance cost for two furnaces than for one 


(Please turn to page 188) 


pers” 


“That'll be $42.50 — $10.00 for the drain 
and $32.50 for a new tool box...” 
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continued from page 80 


Style, Performance and Economy Vie for 


(Continued from page 80) 


tubing. It 


maintenance and 


or copper requires no 


may be used on 
either high or low-pressure instal- 
lations 


Because of its compact size, the 
manufacturer says, the coupler will 


fit easily 


into the narrowest of 
baseboard enclosures or other small 
pipe chases. It is available in five 
to 2 Ins 
Manufacture American 


Products Co., 100 Pulaski St 


Warwick, R. I 


sizes from “4 
Tubs 
West 


Flexible Duct Liner 


A flexible liner for internal ap- 


plication on all rectangular and 


round warm air heating and ait 
metal 


announced by Owens-Corning. The 


conditioning ducts has been 


] 1 ] 
liner, made of mat-faced Fiberglas 


combining thermal and acoustical 
properties, has a low 


coefficient (.020 


alr-Triction 
maximum when 
finished duct) 


The product is fire 


adhered inside a 


resistant and 


meets Underwriters Laboratories 
specifications The liner may be 


1 O00 
manufactured in 


used at aii 
fpm. The 
ly and 1-ir 

Manufacture 
Fiberglas Corp., 
ledo, O 


velocities up to 

liner is 
thicknesses 
Owens-Corning 

P.O. Box 901, To- 


Chimney Housing 
A chimney housing available in 


either brick or plain finish has been 
introduced by the Metalbestos Di- 
vision of William Wallace Co. A di 
luxe model of the new housing is 


buff 


mode | 


available in either red brick o1 
brick finish, and a standard 
can be painted any desired colo 


The 16-in 


] 
proauceda o and 


square NousIngs are 


heights 


Four 


sliploc k edges are delivered flat ana 


are easily assen ble A 2-piece 
flashing nd ilumiz ed steel t Dp 
complete the housing units The 
new l ts pprovec n Unde 
writers Laboratories and can b 
ised with either the company’s 
Metalbestos chimney or gas vents 


Manufacture! Metalbe tos Divi- 
Sion, William Wallace Co Box 137. 


} 


Belmont, Calif 


Automatic Water Filter 

filter of the 
oxidizing type has been announced 
by Permutit. The filter 
to prevent iron 


bathtubs and clothing as 


An automatic wate 
IS designed 
sinks, 


well as to 


Stains on 


Beauty in the Bathtub: Moen Introduces a New 
Line of One-Handle Shower and Tub Faucets... 


series ot 


A new one-handle 
. tub and combination show- 


er-tub faucets has been added to 
its line by Moen. Both water tem- 
perature and rate { flow are con- 


handle and 


trolled by the single 
» sealing system of the 


The 


tub and shower faucet utilizes 


valve 


new 


“rotten egg” odor of wate 
The 


zeolite bed is re- 


stop the 


containing hydrogen sulfide 
filter's manganese 
generated simply by 


turning one 


valve, placing dry potassium per- 
manganate crystals directly in the 
unit and setting 
The unit, 


aomestk 


an automatic time! 
which is attached to the 


water supply line, is 54 


in diamete) 
Permutit Co 
k City 36 


ins. high and 12 ins 
Manufacturer: The 
330 W. 42nd St., New 


Pipeline Strainers 
A line of 


strainers 1n sizes 


self-cleaning pipeline 


through 


f 1, 
from 
announced by 


3 ins. has been 


Sarco. They will be available to a 
the industry late this fall. Features 
of the new strainers include high- 


tight 


internal fit of the screen cylinder, 


strength, semi-steel bodies 


Which prevents buckling; perforat- 
ed heavy-gauge screen with spot- 
welded lap seams that insure maxi- 
with 


and a 


mum_ rigidity smooth inner 


surfaces: built-in sediment 


precision-engineered stainless steel 
working parts and synthetic rubber 
“O” rings to provide no-drip, no- 
leak 


core 


Interchangeable 
available if 


operation 
assemblies are 
maintenance is required. 

Manufacturer: Moen Faucet Co., 
102 Woodland Ave., Elyria, O. 
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Attention in This Month's New Products... 


collection chamber integral with 
the cap. The 45-deg. design facili- 
tates clearing of the strainer by 
blowoff 

Manufacturet Sarco Co., 635 
Madison Ave., New York City 


Adjustable Fittings 

A change in Price Pfister’s line 
of diverters, tub fillers and showe1 
fittings combines modern design 
with a unique adjustment feature 
which gives extra roughing-in lee- 
way. The Crown Imperial line of- 
fers better than a 2-in. overall 


adjustment to fit any wall depth 


Corrections are made by adjusting 
the sliding flange to the wall depth, 
thus eliminating cost and time loss 
of obtaining extra flanges. A set 


screw on the chrome plated es- 


cutcheon assures permanent posi- 
tion. Threaded bonnet and work- 
ing parts may be easily removed 
after installation 

The body of each fitting is com- 
pletely cast in one piece and pres- 


sure tested at three stages of pro- 


New Closet Supports by Zurn Are Adjustable 
to a Wide Range of Residential Installations 


Top 
construction. Center left: Yoke-supported 
unit for slab construction. Bottom left: 
Behind-wall view of bar-supported unit 


A new series of behind-the-wall 
supports designed specifically for 
home bathrooms and other single 
installations where tank-type wate 
closets are used has been an- 
nounced by Zurn. Called the Zurn 
Systemette, the units are available 
in two basic types. One is a bar- 
supported unit for frame construc- 
tion, and the other, a yoke-sup- 
ported type for slab construction 
Both are available in 3 and 4-in. 
stack sizes 


s The units are completely adjust- 


able in every direction. Four level- 
ing screws, located at the base of 
the face plate, control vertical po- 
sitioning and keep assembly plumb 
A special coupling permits forward 
and backward: adjustments even 
after the wall is plastered 
Manufacturer: Zurn Industries, 
Inc., 1895 Pittsburgh Ave., Erie, Pa. 


left: Bar-supported unit for frame 


duction to assure leak-proof fit- 
tings and full flow The body is 
packed with a chrome-plated tubs 


sleeve and tube-sleeve protecto! 


Manufacturer: Price Pfister Brass 
Manufacturing Co., 3011 Humbolt 


St Los Angeles 31 


Boiler-Burner Unit 

A boiler-burner unit, designed 
for small commercial buildings and 
using No. 4 and No. 5 fuel oil, has 
been announced by H. B. Smith 
The new unit is an addition to the 
Smith-Mills 250 Series cast iro 


water tube boiler and is 


asa complete unit with a gun-type 
burner, prefab combustion chambe1 
and controls. Four units with net 
steam ratings of 1,950, 2,275, 2,600 
and 2,925 sq ft and water boilers 
with equivalent ratings are avail- 
able. Built-in tankless heaters sup- 


ply up to 12 gals. of domestic hot 


water per min 
Manufacturer: H. B. Smith Co., 
Westfield, Mass 


Through-the-Wall Room 
Air Conditioning Unit 

through-the-wall room ait 
conditioning unit for year-round 
applications has been introduced by 
Modine. The company says that 
the advantages of centralized 
heating and decentralized cooling” 
are integrated in the new self-con- 
tained Airditioner unit. With the 
new units, which are especially 


(Please turn to page 116) 
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New Products 


distribute heat from the 25,000 Btu 


burner. When direct, over-the-fire 


Continued from page 115) 


adaptable to apartment and office 
buildings, tenants can select their 
own room temperature. No central 
control station is required, and 


Modine 
10 percent less than 


electrical consumption, 
says, is nearly 
that required by a central system 

The Airditioner 


room-by-room 


can be installed 
wing-by-wing 
The new unit 


either 


on a planned basis 


can be used with steam 01 


includes a 


heating and 


not wate! 


Oil-Fired Boiler 

Crane Co 
of hot water residential boilers with 
the 
It is available in 


has broadened its line 


the introduction of oil-fired 


Sunnyday Seven 


two sizes—78,000 and 118,000 Btu 
hr. Only three pieces of equip- 
ment other than piping must be 


the site 


boiler, 


job 
they 
control, thermostat and relief valve 


added on 


with the are: 


All 


front of 


mounted on 
which is 


controls 
the 


are 


boiler, 


closed in a heavy gauge steel jacket 
baked-en- 
A tankless water heat- 


and hammertone gray, 
amel finish 
Boile: 
guaranteed for 20 years 


Manufacturer: Crane Co., 
Michigan Ave., Chicago 5 


er is optional sections 


836 S 


116 


Shipped 
draft 


the 


are 


broiling Ol barbecuing l des red 


the drippings fall on the glowing 
self-contained compressol -cooling- 

coil circuit, with an air-cooled con- 
denser. All functions of a complete 
comfort conditioning system are in- 
filtering 


heating, cooling, 


and 


cluded 
dehumidifying 
stale room ait 


exhausting otf 


s The unit is 38 ins. long, 18"s ins 

1 99 ceramic coals and return a simu- 
deep and ins. high and in-  , 
lud | - | lated charcoal flavor to the meat 
cludes a room inciosure Ins. Geep 
that mav be 1 Manufacturer: Majestic Co., 419 
bla a ecessec¢ as mucn as 
‘ F Erie Ave., Huntington, Ind 
31s, ins. It can be installed so as not 
to protrude beyond the exterior 
fall f Air Distributing Units 
wall face. If desired, the aluminum 

outside screens can be anodized to A line of multi-zone air distrib 
match the color of the building's Uting units for commercial build 
1] | 

exterior walls. It is rated at 8,700  !"8S and al blending in multiple- 
Btu hr cooling capacity, 15.000 zone application na been aD 
Btu hr heating on lbs steam or nounced by Westinghoust Ph 


13,100 Btu hr on 180F hot wate 

Manufacturer: Modine Manufac- 
turing Co., 1500 Dekoven, 
Wis 


Rac ine, 


Gas-Fired Barbecue Grill 


That newest addition to the art 
ot “gracious the 
has been given a boost by an indus- 


Majestic Co. has units, 


living,” eat-out 


made to handle 


which can be 


try manutacture! 


developed a gas-fired built-in bar- up to 16 separate zones, are avail- 
becue grill called the Char-Grill able in seven basic sizes from 4,000 
The new unit employs radiant to 34,000 cfm The units are the 
“char-roks,” random pieces of spe- blow-through type with the out- 


cial ceramic material placed over a __ let divided to serve either cooled or 


cast iron grate to hold and evenly (Please turn to page 118 


With New Additions to Its Line, Watts Can Meet 
Any Installation Need for T & P Relief Valves 


Two self-closing temperature and added to its line by Watts Regu- 
pressure relief valves have been lator. Both feature male inlet and 
34-in. female outlet connections 

Ki. One model (141S) is equipped with 

a lever and short thermostat, while 

the other (141X) is equipped with 

a lever and extension thermostat 


Both valves are of all-bronze con- 
struction and have a steam pressure 
discharge rating of 1,028,000 Btu’ hi 
at 125 lbs AGA tem- 
perature wate! 750,000 
Btu/hr. With 


new | 


setting in 

rating ol 
the 
any 


addition of the 


models, installation re- 
quirement can be met by the com- 
pany’s line 
Manufacturer: Watts 
Co., 10 Embankment Rd., 


Mass 


Regulator 


Lawrence, 
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engineered beauty 


THAT MAKES A CARLTON SINK SO EASY TO SELL 
—SO PROFITABLE TO INSTALL! 


CARLRIM!—The newest Carlton Stain- 
less Steel Sink —the sink that needs no 
separate frame or rim to install—the sink 
that can be sealed forever into any counter 
top material in half the usual time. 

CARLRIM!-—the sink that provides the 
most sanitary installation ever devised. No 
rim to gather dirt or smelly waste — no 
possibility of seepage to create rot and 


decay around the sink’s edges. 
CARLRIM!-—the sink with all the famed 
Carlton features that have made Carlton 
the No. | Stainless Steel Sink choice of 
homeowners the world over. 
CARLRIM!—just drop it in the cut-out 
counter-top, then tighten the adjustable 
lugs (patents pending) and it’s sealed in 
place as long as the house lasts! 


Send today for the New Carlrim Catalog No. 320 to Carrollton Manufacturing Co., Carrollton, Ohio 


Carlrim is the trade-marked name 
for the newest development in 
Carlton Stainless Steel Sinks, the 


million modern American kitchens. 


You just cont: buy bottor-when.you buy Carbion 
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New Products 


Carlin Introduces Pedestal 


(Continued from page 116) 


heated air or controlled mixtures of 
the two to each zone 

The number of zones which can 
be served by a single unit varies 
with the unit’s size. All sets of 
dampers are interconnected with a 
single, continuous external con- 
necting rod that can be cut in the 
field to suit the required number of 
zones. Individual zone control is 
then obtained by the use of separate 
modulating damper motors 

Manufacturer: Westinghouse 
Sturtevant Division, 200 Readville 
St.. Boston 36 


Swimming Pool Filters 

A major expansion in its line of 
water conditioning equipment has 
been announced by Bruner Corp 
The company is now offering a new 
series of residential and commercial 
swimming pool filters and acces- 
sories. The filters (sand type )in- 
clude a circulating pump with 


heavy-duty motor and a large ca- 


pacity hair-lint strainer. The resi- 


| | 


(- 


4 


dential models are furnished as 
single and twin units in 11 stock 
sizes and the commercial models in 
twin and triple units in eight stock 
sizes. typical one-unit filter 
system is illustrated 


a Included in the new line of pool 
accessories are chemical solution 
containers, water test kits, vacuum 
cleaners, automatic time clocks and 
filter-flow indicators as well as a 
line of chemical accessories 
Manufacturer: Bruner Corp 

4763 N. 32nd St., Milwaukee 9 


Air Volume Control 

Individual room control of air 
volume in office buildings, hotels, 
restaurants and similar institutions 


Mount for Oil Burners 
Two models in the Carlin line of 
oil burners (150F and 150SF-2), 


is provided by a new static pres- previously furnished only with 


sure regulator announced by Pow- 


flange mounting, are now offered 
ers. The unit is installed on ceiling 


with pedestal mounting as well 
window mixing boxes in high- The 


line is designed for efficient 
velocity air conditioning systems firing in small boilers and furnaces 
It automatically maintains a con- Model 150F has a firing range fron 
0.65 to 2.00 gph Model 150SF-2, 
equipped with a shell head burner, 
fires from 0.65 to 1.35 gph. The 
pedestal mount has two burner- 
leveling screws in the base 


stant air delivery from the mixing 


box, regardless of changes in the 


hot or cold air supply. An adjust- 
ment on the regulator enables the 


Manufacturer: The Carlin Co 
Wethersfield, Conn 


mixing box to provide different ai: 
flows to meet changing conditions 
For example, if a room originally 
used as a one-man office now ac- 
commodates two or more, the ai 


Float Traps 


flow can be easily increased with- 


out affecting other rooms in the A line of float traps, featuring 
building increased capacities for draining 

Manufacturer: Powers Regulato: condensate or moisture from steam, 
Co., 3434 Oakton St., Skokie, II Please turn to page 120) 


High-Performance Submersible Pumps for Homes 
and Light Commercial Use Offered by Barnes 


High performance ratings and 
trouble-free service are among the 
advantages claimed for a new sub- 
mersible water system offered by 
Barnes. The trouble-free feature. 
Barnes says, is a result of the self- 
contained pump and motor unit be- 
ing submersed below the water lev- 
el and the foot of the well pipe 


wA special dielectric oil lubricates 
and cools the motor for life, and a 
cushion of well wate prevents 
wear and heat damage to the pump 
components. Specially designed 
friction-proof seals keep grease in, 
water and foreign material out 
Corrosion resistant brass and stain- 
less steel parts round out the trou- 
ble-free feature. Three models fo: 
residential and light commercial 
applications are available in capac- 
ities to 850 gph, pressures to 80 lbs 
and well depths to 420 ft 

Manufacturer: Barnes Manufac- 
turing Co., 651 N. Main St.. Mans- 
field, O. 
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CONDENSATE SYSTEMS 
with CAST IRON RECEIVERS 


‘47 HV SERIES. With Burks HV 
for low pressures. All bronze impeller and 
Mechanical shaft 


Designed, engineered and built for top perform- e Return tapping only 7” above floor; easy ‘in- 
ance and years of dependable service, Burks stallation in limited space . 
Condensate Systems are available for a wide 
range of applications. Check the features—see 
for yourself why Burks Condensate Systems are 
in a class by themselves. 


© Adjustable float switch permits close control of 
receiver water level, eliminates alternate flood- 
ing and starving of small boilers 


e Super Turbine models for high pressures to 80 e Single units illustrated—duplex units available 
psi; Centrifugal models for low pressures, 20 psi © Completely factory assembled and performance- 
maximum tested 

e Condensate capacities to 360 gph; pump ca- : 
pacities to 1080 gph; radiation (EDR) from 500 © 3 to 1 safety factor provides ample reserve for 
to 12,000 square feet peak loads 

« Will not steam bind—temperatures to 210° F e High quality cast iron receiver tanks 


Full line of condensate return systems and industrial pumps for pressure up to 150 psi. 


i | DECATUR PUMP CO., 33 ELK ST., DECATUR, ILL. 
f . f Please rush full details on the BURKS line of 
ar Condensate Systems and Industrial Pumps 

; - 

® 


Company 


| Address 


FAMOUS FOR FINE QUALITY SINCE 1914 . 


City.— State 
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7C SERIES. With famous Burks Super Turbine 
_ for high pressures. All bronze impeller and 
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New Products 


(Continued from page 118) 


air and equipment, has been 
announced by V. D. Anderson. The 
units are designed for draining 
condensate from steam equipment 
continuously and automatically. 
Capacities range to 32,000 lbs of 
water per depending 
the differential pressure 


Las 


hour, upon 
The traps 


are designed for a maximum steam 


operating pressure of 250 lbs and 


are furnished with or without a 
gauge They 
three sizes with 
in. to 2 ins 
Manufacturer: V. D. Anderson 


Co., 1935 W. 96th St., Cleveland 


glass. are offered in 


tappings from }2 


Closet Flange Spacer 

A metal cylinder designed to be 
placed around soil pipe 
controller has been announced by 
Stuvel. The unit is held in place by 
metal tabs which hook onto the end 
of the soil pipe. Workmen laying 


as a space 


the floor can fit snugly to the 
and still allow the journeyman to 
properly install the flange 
The spacer unit also permits a test 
plug to be inserted into the 
pipe. 
Manufacturer: 

turing Co., 776 N 
Indianapolis 1 


pipe 
closet 
soil 


Stuvel Manufac- 
Ave 


3ancroft 


Recessed Supply and Drain 
for Clothes Washing Machines 
A line of recessed supply and 
drain units for washing machine in- 
stallations has been announced by 


120 


Dick-Gray. Units are 
do away with exposed piping, 


designed 

en- 
washing machines to fit 
against the wall line with other 
appliances. One model (illustrated) 
is furnished with an electric re- 
ceptacle and is sized for a 6 by 11 
by 4-in. rough wall opening. The 
other model without elec- 
trical receptacle and is sized for a 
6 by 9 by 4-in. opening. Both 
are supplied with 42-in. brass mpt 
valves, for 


abling 


comes 
units 


hot and cold supply, 
ith the drain fastening to the re- 


cessed box by means of a lock nut 
and bushing. Units are punched 
out for either 142 or 2-in. drain 


pipe and are shipped without nipple 


— 


or drain pipe. Surface and recessed 
models with top water supply and 
bottom drain connections for base- 
ment applications are also available. 

Manufacturer: Dick-Gray Man- 
ufacturing Co., P.O. Box 392, Padu- 
cah, Ky 


Tube Cutter 


A new 
or aluminum tubing from 14 in. to 
in. 
Reed. The 
sign that is said to 
rapid and accurate 
the tube. The 


cutter for copper, brass 
od has been announced by 
de- 


more 


cutter features a 
permit 
positioning on 


cutter wheel is in 


the spring-loaded, movable arm 
so that the cutter and tubing can 


be held in position with the left 


hand while the right hand tightens 
the The unit also features 


a machined and hardened 


screw 
reame} 
that snaps open or closed as needed 

Manufacturer Reed Manufac- 
turing Co., P. O. Box 1321, Erie, Pa 


Gas-Fired Boiler 

gas-fired, 
featuring multiple staggered heat 
announced by 
Horizontal heat 


cast iron boiler, 


passages, has been 


Peerless transfer 


through the staggered passages in- 
the 


hot gases before they 


heat absorption of the 
reach the flue 
chamber. Called the Mighty Midget, 
the unit is completely packaged. It 
is wired with automatic 
tested, assembled with the 
and crated at the 
handling and installation 
Manufacturer: The Peerless 
Heater Co., Boyertown, Pa 


creases 


controls, 
jacket 


factory for ease of 


Centrifugal Compressors 
American Blower has expanded 
its line of centrifugal compressors 


Single-stage sizes in the line range 


from 25 to 2,500 hp, with pressures 
from 1 to 74% psig and intake vol- 
umes from 2,500 to 140,000 
Multi-stage (2 to 5) compressors 
for air service applications requir- 
ing intake volumes from 2,000 to 
3,600 cfm and discharge pressures 
from 134 to 6 psig, with speeds to 


cfm. 


(Please turn to page 122) 
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Like money in your pocket! 


BRIDGEPORT COPPER 
Drainage Tube DWV 


SAVES MONEY: SAVES INSTALLATION TIME 
SAVES LABOR 


Money Saving! You'll save as much as $50 per 
house with Bridgeport Copper Drainage Tube 
DWY. It goes in faster with less labor and fewer 
tools and fittings 


Time Saving! Using Bridgeport DWV in place of 
other materials cuts installation time at least 
50°; . It’s quickly and easily cut to size. Simple- 
to-make solder joints eliminate the need for time- 
consuming threading, caulking and leading. And, 
since it’s furnished in standard 20 ft. lengths, you 
can plan on longer runs, fewer joints. 

Labor Saving! [bridgeport Copper is easy 
to handle— weighs only !; as much as other ma- 
terials. In fact, 20 ft. of 3 in. DWV weighs only 
34 pounds. And, the light weight and solid joints 
of a Bridgeport DWY tube assembly allow pre- 
fabrication in the shop or on the job—a big 
factor in keeping the work flowing smoothly and 
efficiently. 

Cash in now on the BIG profit-boosting ad- 
vantages of Bridgeport Copper Drainage Tube 
DWYV. Use it on your next job. It’s carried by 
leading wholesalers everywhere. 


BRIDGEPORT COPPER TUBE 


srid geport Brass C ompany, Bridg 5. tl 2, Conn. 
Sales Offices in Principal Cities 


In Canada: Noranda Copper and Brass Limited, Montreal 
BRASS 
Bridgeport 
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New Products 


(Continued from page 120) 
3,600 rpm, are also available. 
Also new to the American Blow- 
er line is a compact 10-in. design 
for either air or gas service requir- 
ing intake volumes from 2,500 to 
1,000 cfm and discharge pressures 
from 3.4 to 2 psig. The compressor 
casing is of cast iron construction 
with a 12-in. intake and 10-in. dis- 
charge flange. A single-stage 10-in. 
model is shown. 
Manufacturer: American Blowe1 
Division of American-Standard, 
811 Tireman Ave., Detroit 32. 


torized zone control valves. Built- 
in automatic air eliminators are in- 
cluded. The new models range 
from 1,200 to 4,000 sq ft ratings at 
gross output rates from 100,000 to 
600,000 hr. 

Manufacturer: Edwards Engi- 
neering Corp., 101 Alexander Ave 
Pompton Plains, N. J. 


Humidifier Pan 

A new-type humidifier pan, 
which is designed to lengthen the 
life of its Model 800 furnace hu- 


Vitreous China Lavatory 

A vitreous china, ledge-type lav- 
atory has been added to its line by 
Gerber. The 22 by 18-in. lavatory 
features an anti-splash rim, two in- 


tegral soap dishes, concealed front 
overflow, 4-in. drill, and screw 
holes for positive lock to the wall 
It is competitively priced. 

Manufacturer: Gerber Plumbing 
Fixtures Corp., 232 N. Clark St., 
Chicago 1 


Gas and Oil-Fired Boilers 


Four new sizes of gas and oil- 
tired boilers have been added to 
its line by Edwards Engineering 
All boilers feature prepackaged and 
prewired components that may be 
obtained with pre-assembled mo 


midifier, has been announced by 
General Filters. The pan is made 
of phenolic compounded plastic, a 
substance used for its resistance to 
water, heat and stress. In a state- 
ment to DE, Robert Redner, re- 
search engineer of the firm, said 
“Pans made with this compound 
are absolutely rust and corrosion- 
resistant. They will not chip, crack 
or develop pin holes through con- 
tact with water and heat. The 
substance withstands extremely 
high temperatures, and will not 
burn, It is unaffected by sulphuric 
acid and sodium hydroxide, and it 
will not corrode from electrolysis 

Manufacture General Filters 
Inc., Novi, Mich 


Multi-Zone Conditioners 


A line of multi-zone air condi- 
tioners in eight sizes has been an- 
nounced by American Air Filte: 
The new units feature an automatic 
filter section, called the Roll-O- 
Vent, which assures filtered air de- 
livery at all times. The unit is a 
single, central-station air condi- 
tioner of sectionalized construc- 
tion. Sizes range from 3,400 to 36,- 
000 cfm 

Manufacturer: American Air 
Filter Co., 215 Central Ave., Louis- 
ville 8, Ky 


Bathtub Enclosure 

A bathtub enclosure which fea- 
tures heavy aluminum framing and 
obscure glass panels has been add- 
ed to the Vogt line. The glass pan- 
els (%2 in. thick) are cushioned by 
plastic channels and slide easily on 
nylon ball bearing rollers. The en- 
closure is available in standard 412 


and 5-ft sizes. Other sizes are 
available on special ordet 

Manufacturer: Vogt Bros. Manu- 
facturing Co., P, O. Box 922, Louis- 
ville 1, Ky 


Please turn to page 128) 


No Pit or Heated Enclosure Is Needed with the 
Monitor PJ, Bakers New Pitless-Pump Unit... 


\ pitless-pump unit that i 
nected to and forms the upper part 
of the well casing extending above 
wround has been announced by 
Hake unit KHOW thre 
Monttor inebluce spectall 


il 
Trost 


Within the ta 


hy Willy 


eo claw 


i needed and pu } 


and water connection 
re automatically provided wher 
the PUois attached to the well ca 

Only a single run oat pipe trom 
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For automatically fired 
one-pipe steam systems 


—Dole No. LA Vari-Vent 
Air Valve 


This popular valve has a rotating cam 


that provides an infinite number of venting speeds 
from fast to slow. Fits oil, gas or stoker fired one-pipe 
heating systems. Vari-Vent feature provides simple 


adjustment for equalizing steam to all radiators. 


For information on this or other 
Dole Valves, call your jobber or write: 
THE DOLE VALVE COMPANY, 
Plumbing and Heating Division, 6201 


Dakton Street, Morton Grove, Llinois 


Dele Flow Centro! Valve Dole Ne, 100 Water Mixer Dele 20 SR, Aly Vent Dole Relief Valves 


Contro/ with 
| Fast ; 
a 
Suburb). 
‘ \ 
7 
| 
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profit 
savers 


...for business minded 


dealers 


New installation or replacement 
service—there’s a dependable, ac- 
curate White-Rodgers Control to 
eliminate the call-backs that trim 


your profit margin to the bone. 


If your profits and business reputa- 
tion are built with each job you do, . 
use White- Rodgers for replacement 
service ...and on every order for 
new equipment write ‘‘Ship with 


White-Rodgers Controls’ 


Makers of FASHION and 
PUSHBUTTON ... World's 
Most Modern Thermostats 


Automatic Controls for Heating, Air Conditioning and Refrigeration 


ST. LOUIS 6, MISSOURI e TORONTO 8, CANADA 
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A complete line of OIL BOILER-BURNER 


UNITS BY WEIL- McLAIN | 


TESTED 


AND 


RATED 


P-OB 


PRESENTING NEW AND EXCLUSIVE DESIGNS FOR HIGHER 
EFFICIENCY...GREATER DEPENDABILITY...AND LONGER LIFE 


Weil-McLain now offers a single source of supply for 
oil heating units in net capacities from 68,000 to 
2,709,600 BTU hr. These are boilers designed specifi- 
cally for oil-firing, with many exclusive features which 
assure dependable operation and fuel economy. The 
burner and other components are engineered and tinte- 
grated tofunction asa unit; so that the basic requirements 
of efficient oil-firing are fully satisfied. 

All Weil-McLain Oil Boiler-Burner Units are I=-B=R 
tested and rated...your assurance that they will deliver 
performance as published. These units are also avail- 
able as oil-fired boilers. 


BOILERS- RADIATORS 


LEE Address literature requests to Dept. A-978 
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Weil-McLain Boilers are also distinguished by numer- 
ous features which contribute to long, trouble-free life. 

Built of corrosion-resis- 
tant cast iron, assembled 
with multiple short draw 
rods and made gas-tight 
with new asbestos rope 
seal, they can be rapidly 
erected in a strain-free 


assembly. 

Let us send you these catalogs A a 
on Weil-McLain Oil Boiler- 
Burner Units for residences, . 

commercial and industrial 

buildings. 


MICHIGAN CITY, INDIANA 
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In the manufacture of Kohler products, no detail is 
overlooked—however small—that can provide ad- 
vantages for you and your customers. The new 


Kohler Bath Fittings 


@ Available for either conventional or shal- 
low wall construction. One valve body for 


2'4 —3” roughing-in, the other for 1!2 — 2”. 


@ Valve bonnets extend well beyond finished 
walls—require no special tools. Plastic sleeves 
protect threads during installation. 


@ Protective cardboard holder for handles 
and escutcheons keeps them together until 
needed. Other parts 

wrapped separately. 

Each complete fit- 

ting is boxed, with 

identifying illus- 

tration on label. 


All-brass Fittings 


All-brass, one-piece valve bodies protect 
against leakage, insure maximum resistance 
to corrosion and wear. Interchangeable valve 


units afford easy, economical maintenance. 


KOHLER CO. Established 1873 KOHLER, WIS. 


time-saving installation. 


Edgewater 
Sink Fitting 


@Setscrews eliminate lock nuts on 
each valve—are easily fastened with 
screw driver. 

@ Escutcheons can .be set at exact 
level desired in one simple, time- 
saving operation as setscrews are 
tightened. 

@ Kohler shelf-back lavatories also 
have this feature. 


45 


Kohler quality works for 


Kohler all-brass fittings include not only distinguished 


new design, but practical features which insure easy, 


Centra 
Lavatory 
Fitting 


@ All-brass lock nuts are 
separated from underside 
of fixture by 1-inch spacers 

for easier access, rapid 
installation. Rockford sink 
fittings also have this fea- 
ture. 


KOHLER 
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The most versatile 
valve on the market 
Here’s the secret .. . it’s 
the remarkable NIBCO Buna-N 
disc. This virtually indestruct- 
ible material takes the guess- 
work out of your stop and waste 
valve selection...and the 
selection of other low pressure 
valves, too, when you specify 
HiBCo NIBCO. For free catalog... 
726 — Stop & Waste Vaden SEE YOUR NIBCO WHOLESALER 
OR SEND COUPON BELOW 
CHECK THESE FEATURES, TOO! 
Other outstanding features Of 
NIBCO valves include bodies and 
Working arts ade OT So-0-0-0 Cas 
ws Elkhart, Indiana 
brass, the most corrosion-resistant 
Please send free catalog of NIBCO valves. 
alloy; stainless steel dise screws 
that never corrode, never freeze; and 
name 
full waterways for maximum 
- delivery. See catalog for other firm 
reasons why you get more shut-offs 
address 
per dollar with NIBCO 
city, state 
a 
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New Products 


(Continued from page 122) 

Food Waste Disposer 

A new food waste disposer, called 
the Citation, has been added to its 
line by National Rubber Machin- 
ery. The unit features a quick- 
mounting arrangement, thick 
rubber cradle to noise 
and a three-stage grinding element. 
The unit is operated by the cover 
control and can be turned on only 
when the cover is in place. It is 
competitively priced and fits all 
standard sinks. 


eliminate 


National Rubber 
47 W. Exchange St., 


Manufacturer: 
Machinery Co., 
Akron 8, O. 


Package Control System 
for Unit Ventilators 

An all-electric package control 
system for face and bypass-type 
unit ventilators has been intro- 
duced by Barber-Colman. The dual 


element controller, as the new unit 


is called, combines the function of 
thermostat and controller in a sin- 
gle prewired package. The unit 
consists of a motor operator for 
damper control actuated by its own 
self-contained dual temperature 
sensing elements. 


s The control utilizes two coil-type 
sensing one for 
temperature, and the other, an av- 
eraging type, for discharge air tem- 


elements; room 


128 


perature. The controller is mounted 
within the unit ventilato: 


the room alr sensing element Ina 


housing; 
sampling chambe1 


Manufacturer: Barber-Colman 
Co., 1300 Rock St., Rockford, Il 


Nylon Anchors 


A line of nylon anchors has been 
announced by Robert Q. Partridge 
Tap-It, the 


Products. Called an- 


chors are designed for installation 


into all types of bases, including 
concrete, glass, plaster, metal and 
plastic. Available in three 


(16 by 1 in., 14 by 1 in. 


S1ZeS 
and 14 by 


Llo i: the anchors are packed In 


boxes of 109 and include rustless 
nails and extractor tool. Special 
drills are optional. For installation, 


the anchor-size hole is 
drilled, the nylon anchor is inserted 
through the 
and then into the hole, and the nail 


is tapped simultaneously to spread 


required 


object to be fastened 


the anchor in place 


Manufacturer: Robert Q. Part- 


1010 E. 15th 


ridge Products, Inc.., 


St., Hialeah, Fla 


Heavy-Duty Fan 

A new line of heavy-duty airfoil 
fans designed specifically for me- 
chanical draft and similar applica- 
Westing- 


The new units may be used 


tions is available from 
house 
as forced-draft fans for combustion 
with 
boxes t 


air supply inlets ith 
inlet 


alr, 


open 
» handle pre-heated 


industrial 


process supply and 


exhaust applications; and as_ in- 
duced-draft fans for oil or gas-fir- 
The 
4.000) are available in 15 sizes, with 
volumetric capacities from 10,000 to 


ing applications lans (series 


700,000 cfm and pressures up to 45 


ins. of water. They can operate 


ovel a 


temperature 


range [trom 


the manufacturer says 
Manufacture) Westinghouse 
Sturtevant Division, Readvill 


St.. Boston 36 


Chattanooga Royal Announces a Through-the-Wall 
Gas Heater with Choice of Three Control Systems 


A through-the-wall model has 
been added to its line of vented gas 
heaters by Chattanooga Royal. The 
new heater is available in 20,000 and 
30,000 Btu capacities. The smaller 
model requires a 612-in. diamete: 
hole in any outside wall, and the 
larger model requires an 8-in. hole 
A simple vent installation adjusts 
quickly on the job to fit any wall 


from 45, to 12 ins. in thickness. 


a A “safety-sealed’’ combustion 
chamber outside air exclu- 
sively. A blower is optional. The 
units are available with a choice of 
three control systems: an automatic 
wall thermostat, a built-in ther- 
mostat or a manual control. All 


uses 


three are equipped with safety pi- 
The unit, approved by the 
American Gas Assn. testing labora- 
used 


lots 
with natural, 
LP Bas 
Chattanooga Roy- 
Delman Sts 
END 


tories, can be 
manufactured o1 

Manufacturer 
al Co., First 


Chattanooga, Tenn 


and 
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: Custom appearance with standard 
a: units! TRANE Wall-Fin brings draft- 


nes : free heating to long wall and window 
Bll areas. Wide variety of styles: sloping, 
top or front outlet. 4” and 514" depths, 
three heights. May be used with $48 
steam or hot water. “A 
hy 


Simpler, sturdier Trane Wall-Fin 
cuts installation time four ways ‘ 


Here’s radiation designed to meet the contractor’s special problems! 


New materials, new precision production methods, new 3. It's stronger! Full enclo- Z 
design make TRANE Wall-Fin the most dependable, _, Sure length channel at top ; 
easiest to install radiation equipment available. You'll cut 
your on-the-job labor costs—and give your customers an a close, airtight fit against ’ 

installation with “custom appearance.”’ Here are the four the wall. Rolled form at E i 
reasons why TRANE Wall-Fin will cut your installation bottom also adds strength. F 


Gussets welded into enclo- > 
sures keep unit in shape. 
Slip joint construction makes 
joints stronger. 


time and costs: 


1 It's easier to hang! Hanger is offset at — A 
bottom and top (A) to receive top channel Tiaoef') 
and bottom snap-on. No second brace needed | 


Just two bolts and a hanger provide support 
for both element and cabinet. Hanger holes | 


B) are slotted for easy leveling. Precision- . ‘ : . 
4, Dampers are simpler! Steel spring spiral (F) 


eliminates tension washers or adjusting Be 
bolts. Damper opens to any desired position — 
not just full-open or full-closed. Can't rattle! 


held dimensions eliminate on-the-job fitting. 


Fewer parts to mble. 


2 It's designed better! Hanger supports ride 


on ball bearings (C) during expansion and % 
contraction to eliminate strain, end noise 
problems. Grille louvers (D) are only two Wont more facts? Just call your nearby TRANE Sales Office—or 
inches in length for greater strength. Enclo- write TRANE, La Crosse, Wisconsin—for complete facts and illus- 
sures are phosphatized and primed after spot trated booklets that answer the contractor's questions on radiation. 
e welding to prevent rusting. Includes selection examples, complete capacity data. af 


For any air condition, turn to TR Me | C 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, HEATING, VENTILATING AND HEAT TRANSFER EQUIPMENT 


THE TRANE COMPANY. LA CROSSE. W * SCRANTON MFG. DIV.. SCRANTON. PA © CLARKSVILLE MFG, DIV., CLARKSVILLE. TENN. © TRANE COMPANY OF CANADA, LIMITED, TORONTO * 97 U.S. AND 19 CANADIAN OFFICES 
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Get pipe sales snowballing... 


with this 
th th 
on snow melting 
Fi Now is the time to tell your customers 
a about SPANGRID steel pipe snow melting 
systems. This free booklet, “Snow 
Melting Systems,” explains to your 
E customers the benefits of snow melting, 
the cost, its installation methods 
and maintenance 
SPANG is backing up your sales effort with ads in 


GET YOUR FREE such nationally-circulated magazines as Purchasing 


and Factory Management & Maintenance. This promotion 


BOOKLETS TODAY tells your customers why they need sPANGRID snow 


& melting systems . . . for their driveways, loading docks, 
. by calling your regional ramps and walks. 
ite SPANG Sales Office. Order 
: f as many as you can use. SPANGRID is especially suitable for snow melting, 
* 2 Mail them to your prospects refrigeration and radiant heating systems. It is produced 
- Ey with your personal sales under strict quality-controlled methods, and 
= 4 message. Start selling NOW. every shipment is thoroughly inspected to insure you 
and your customers top-quality performance. 
* 


STEEL PIPE 
DIVISION OF THE NATIONAL SUPPLY COMPANY 
GENERAL SALES OFFICE: TWO GATEWAY CENTER, PITTSBURGH, PA. 
District Offices and Sales Representatives in Principal Cities 
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for BR 421 


AMERICAN for 
-Standard 
DRESSLYN LINDSAY 


introduces a new line of 
3-sided stainless stee/ sink 
frames specifically designed 
for the vitreous china counter 
lavatories shown here. 


CYNTHIA 


Just 3 simple steps to install 


Use batten strip to make counter top edge equal 


to thickness of lavatory ledge. for 

Just snap frame over lavatory! Exclusive sup- K 

port brackets on frame hold lavatory in place 0 H L 7 R 
while lugs are being fastened. PIEDMONT 


A brand new fastening lug—just push it straight 
up and tighten bolt. This simple new way is 
quick, easy, sure-fire. 


= RI 425 
warren for 
- RICHMOND 
COUNTESS 


Contact your wholesaler or write 


UNIVERSAL 
-RUNDLE 
CHRISTINA 


KINKEAD INDUSTRIES 


INCORPORATED 


e 6860 N. Pulaski Road, Chicago 30, Ill. 
6260 W. 102nd St., Los Angeles 45, Cal. 
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Trade Literature 


(Continued from page 32) 
applications in five minutes—a se- 
lection job that previously took up 
to two or three hours, according to 
Carrier. Included in the catalog are 
product features, mechanical and 
guide specifications and examples 
showing how to use all work sheets 
and other materials. Also pro- 
vided are performance curves and 
rating tables for hot water and 
steam coils 

Available from: Carrier Corp., 
Carrier Parkway, Syracuse, N. Y 


Industrial Valve Catalog 

A 28-page condensed version of 
its general catalog on industrial 
valves has been issued by Ohio 
Injector. Included for the first time 
is a section on the firm’s bronze- 
brazed joint valves and nickel-iron 
line. A forged and cast-steel valve 


section showing valve trim desig- 
nations and pressure-temperature 
charts with ratings to latest ASA 
specifications is also included. A 
valve comparison chart which of- 
fers a quick cross reference to the 
most commonly used figure num- 
bers of 10 valve manufacturers is 
provided. 

Available from: The Ohio Injec- 
tor Co., 275 Main St., Wadsworth, O. 


HTHW Product Bulletin 

A bulletin covering specialized 
application information for its line 
of heating equipment for high- 
temperature, high-pressure, hot 
water systems has been issued by 
Trane. Products covered in the 
bulletin include unit heaters, pro- 
jection heaters and coils. Complete 
capacity tables and charts, conver- 
sion factors, methods of calculating 


capacities, coil selection data and 
recommended engineering specifi- 
cations are given 

Available from: The Trane Co., 
Second and Cameron Ave., La 
Crosse, Wis 


Baseboard Rating Catalog 
The Institute of Boiler and Ra- 
diator Manufacturers has com- 
pleted check tests of baseboards for 
which I-B-R ratings have hereto- 
fore been in effect. The results are 
included in a new catalog. The rat- 
ings are issued for various averagt 
water temperatures ranging [trom 
1I50F to 240F: also for steam if 
requested by the manufacture: 
Available from: The Institute of 
3oiler and Radiator Manufacturers, 
608 Fifth Ave., New York City 20 


Steam Trap Manual 

A 40-page engineering manual, 
“How to Select Steam Traps and 
Other Specialties,” has been pub- 
lished by V. D. Anderson. “All the 
data necessary” to engineer a trap 
installation is covered in the man- 
ual, the company says. Subjects 
include (1) a steam trap selection 
guide, (2) an explanation of the 
four basic types of traps and how 
each performs its function, (3) the 
four steps to follow in sizing a 
steam trap, (4) table of factors and 
(5) detailed instructions on how t 


select steam traps for more than 
45 major classes of equipment in 
virtually every industry using 


steam. Product information on the 

company’s line is also included. 
Available from: V. D. Anderson 

Co., 1935 W. 96th St., Cleveland 2 


Gas Burner Folder 
A six-page folder describing its 
line of conversion gas burners for 


residential furnaces and steam or 
hot water boilers has been issued 
by Timken. Included are dimen- 
sional drawings, cutaway views, 
specifications, ratings and text on 
design and installation features 
Models covered range in input rat- 
ings from 50,000 Btu to 300,000 
Btu hr 

Available from: Timken Silent 
Automatic Products, 3710 W. 106th 
St., Cleveland 11 


Greénlee Provides Mailer 
On Angle Bending Gauges 

An envelope stuffer describing 
its new No. 1802 angle bending 
gauge is available from Greenlee 


The mailer describes the features 


simplifies checking 
degree of bend 


< 


GREENLEE 


No. 1802 
ANGIE 
BENDING | 


of the product, including step-by- 
step operation instructions. The 
gauge features a notched protracto! 
design that allows the exact de- 
gree of bend to be locked in when 
bending pipe and conduit 
Available from: Greenlee Tool 
Co., 12th St., Rockford, Ill END 


Inflation Business: Lau Looks 
Into Buildings on Air 

One of these days you may be 
living, shopping and enjoying your 
favorite entertainment under the 
shelter of a thin fabric coated with 
plastic and entirely supported by 
air. The Lau Blower Co. of Dayton, 
O., is doing research on the new 
air-supported structures, trying to 
learn what it takes to keep then 
up and what they require in ai: 
conditioning and heating 


# Using a 20-foot hemisphere-type 
structure, research engineers have 
been inflating and deflating the “air 


(Please turn to bottom of page 142) 
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APPLICATION 


HEATING ONLY 


COOLING ONLY 


COOLING — with 
system interlock for 
separate heating 
thermostat 


COMBINATION 
Heating-Cooling 


FAN 
SELECTOR 
SWITCH 


AUTO-ON 


AUTO-ON 


AUTO-ON 


AUTO-ON 


AUTO-ON 


SYSTEM 
SELECTOR 
SWITCH 


AUTO-OFF 


AUTO-OFF 
AUTO-OFF 


HEAT-OFF-COOL 


HEAT-OFF-COOL 


HEAT-COOL 
HEAT-COOL 
HEAT-OFF-COOL 
HEAT-OFF-COOL 


PENN “RIMSET” 


handles 12 different 
heating and cooling jobs 


Here's versatility that reduces your control inventory! 
All you need is one thermostat unit ... the Penn “RIM- 
SET”... then stock various sub-bases. Look at the chart 

. all variations for 12 different heating-cooling functions 
are in the sub-base, the thermostat unit fits them all. 


Here’s simplicity that saves installation time! Leveling 
is not essential for accurate operation. All wiring is on 
sub-base where large terminals are accessible. Thermo- 
stat is simply plugged into sub-base. 


And, unlike other thermostats, the “RIMSET” does not 
chatter to cause undesirable “on-off” operation when vi- 
bration occurs. On your next job, use the Penn “RIMSET” 
... the thermostat that keeps customers sold on you! 


AND, THERE’S MORE FOR YOU a 


Pate. 
j ‘ \\ 
# 
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é 
la 
— 
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A PROFITABLE POINT TO REMEMBER... 


1 (on al poe eatiny s fen ones 
ire inst ed propel heir depend 
| Wa (tet er tne 
s the nd of carefree performance 
reate etter-sat ed ! ale 
| ) nye proot and nsta 
| 4 
aS Oil burner stack switches 
either in single or two unit 
models. All available for Type 926 gas valve with 
continuous or intermittant straight-through flow and 
SS ignition service vertical self-cleaning seat 
Pressure regulators and pi 
lots available 
Type 442 safety limit or 
operating immersion con 
t j tr wit trigger quick 
~ ——— response for hot water jobs 
Type 520 liquid expansion 
»mbination far and limit 
: contr with calibrated di = 
als tor warm air furnaces 
enn con I OLS, in C. Goshen, Indiana 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


| 
if 
‘ 
You ur promise to customers with 


New Concept in C 


REMINGTON 


Power-M 


...plus choice of 4 interchangeable Stud Driver Kits 


K-1. CAPTIVE STUD KIT—d+ ed to pre- K-2 Juces all-purpose K-3. MEDIUM-DUTY KIT permits use of K-4 AND ‘WEAVY- DUTY KIT for 

vent free flight of studs when base materia t Ha f your fastening ir I diameter Remington Studs with low t 2 tougt gned for use with 

ade t { t Power. Mate this rete or steel. K-1 and K-2 use 4” diameter aliber Power Loads. Tt assembly give diameter Re gi tuds and scientifi- 
afest Stud Driver ever designed, Remington Studs and 22 caliber Power Loads. top performance economically ally graded 22 or aliber Power Loads. 


Most versatile tool ever designed for Remingto1 Le On Le “oreo 


fastening wood or metal to concrete or steel 


Now you can have the power you want, the stud size you oy & UD DRIVER 


need with the new Remington “Power-Mate.” The tool is 
easy to use. Just a squeeze of the trigger is all it takes to 


anchor wood or metal sections to concrete or steel. No 4 to ms Company, In =| | 
pre-drilling, no outside power connections required! Dept. DE-9 52 1 
The Remington “Power-Mate” is flexible, too. Permits Please send free booklet on the Rem- ygiiiiiag : 
use of 144” or 48” diameter alloy steel studs and 22 or 32 i: sere Power Mi i 
. I am especially interested in th 
caliber Remington Power Loads to furnish driving force. I Captive Stud Kit ; 
lake the “Power-Mate” Basic Unit, attach the Stud Name ee ee ! 
Driver Kit of your choice—and the tool is ready to use! _ Tithe ! 
It will handle any fastening job—light, medium or heavy Poy 
duty. That’s why the Remington Stud Driver is the most _ 
versatile construction fastening tool ever designed! 


DomEstTIcC ENGINEERING, SEPTEMBER 1958 135 


4 
onstruction Fastening: 
é 
| 
7 » = 
> 
4 


CONTRACTORS WHOLESALERS MANUFACTURERS 


CONTRACTOR ASSNS. . . . National 


Sept. 20-26—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Claridge Hotel, At- 


lantic City, N. J 


Oct. 12-15—RACCA—Annual con- 
vention of the Refrigeration and Aji: 
Conditioning Contractors Assn 
Broadmoor, Colorado Springs, Colo 


Jan. 11-13 (1959)—NARDA~— Annual 
convention of the National Appliance 
and Radio-TV Dealers Assn.; Conrad 
Hilton Hotel, Chicago 


Jan. 26-29 (1959)—ASHAE—Annual 


meeting of the American Society of 
Heating and Air Conditioning Engi- 


1 With the 


neers. (Held in conjuncti 
14th International Heating and Air 
Conditioning Expositior Convention 
Hall, Philadelphia 


Apr. 28-May 1 (1959)—MCAA—An- 
nual convention of the Mechanical 
Contractors Assn. of America: Shore- 
ham Hotel, Washington, D. C 


June 1-4 (1959)—NAPC—Annual 
convention of the National Assn. of 
Plumbing Contractors: Conventior 


Hall, Miami Beach, Fla 


CONTRACTOR ASSNS. .. . State 


Sept. 26-28—Maryland—Annual con- 
vention of the Associated Plumbing 
Contractors of Maryland: Ft. Cumber- 
land Hotel, Cumberland 


Oct. 4—Pennsylvania—Fall meeting 
of the Pennsylvania Assn. of Plumbing 
Contractors; Penn Harris Hotel, Har- 


Jan, 26-29 (1959)—Illinois—Annual 
convention of the Illinois Assn. of 
Plumbing Contractors: Faust Hotel. 
Rockford 


Feb. 2-4 (1959)—Wisconsin—An- 

nual convention of the Wisconsin 
Assn. of Plumbing Contractors: 
Schroeder Hotel, Milwaukee 


Feb. 5-7 (1959)—Ohio—Annual! con- 
vention of the Ohio State Assn. of 
Netherland- 


Plumbing Contractors 


Hilton Hotel, Cincinnati 


Feb. 12-14 (1959)—Minnesota—An- 
la conventior the Minnesota 
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Assn. of Plumbing Contractors; St 
Paul Hotel, St. Paul 


Feb. 13-14 (1959)—Kansas—Annual 


WHOLESALER ASSNS. 


Oct. 1-3—CSA—F all! meeting of the 
Central Supply Assn.; Palmer House 


Chicago 


Oct. 22-24—ACRW—Annual meeting 
of the Air-Conditioning and Refrigera- 
tion Wholesalers: Sheraton-Palace 
Hotel, San Francisco 


Oct. 26-29—AI—Annual convention 
of the American Institute of Supply 
Assns.; Hotels Roosevelt and Jung, 
New Orleans 


Nov. 9-12—NCSA—Annual meeting 
of the Northern California Suppliers 
Assn Del Mor te Lodge Pebble 


Seach, Calif 


onvention of the Kansas Plumbin 
ind Heatine Contracto Asst Broad 
Hotel, Wichita 


Mar. 9-10 (1959)—Nebraska—An 
nual convention of the Nebraska 
Plumbing and Heating Contractors 
Assn.; Hotel Sheraton-Fontenelle 
Omaha 


Mar. 18-19 (1959)—Maine—Annua 
convention of the Maine State Assn. of 
Plumbing Contractors; Hotel Eastlan 
Portland 


Apr. 9-10 (1959)—Michigan—An 
nual convention of the Michigan Assn 
of Plumbing Contractors; Statler- 
Hilton Hotel, Detroit 


Apr. 10-11 (1959)—Virginia—Annua 
convention of the Virginia Associated 
Plumbing and Heating Contractor 
John Marshall Hotel, Richmond 


Apr. 13-15 (1959)—South Dakota 
Annual convention of the South Da 
kota Assn. of Plumbing Contractor 
Marvin Hughlitt Hotel, Huron 


Apr. 15-16 (1959)— Massachusetts 
Annual 
chusetts State Assn. of Master Plumb- 
er Hotel Somerset, Boston 


convention of the Massa- 


Apr. 16-18 (1959)— Washingtor 
Annual convention of the Associated 
Plumbing and Heating Contractors of 
Washington; Benjamin Franklin Hotel, 


seattie 


Apr. 23-25 (1959)—New Jersey 
Annual convention of the New Jersey 
Assn. of Plumbing Contractors; Had- 
lon Hall Hotel, Atlantic City 


Apr. 23-25 (1959)—Iowa— Annua 
convention of the lowa Assn of 
Blackhawk 


Plumbing Contractors; 


. Hotel, Davenport 


May 1-2 (1959)—Louisiana—Annual! 
(Please turn to page 140) 


Nov. 30-Dec. 3—NHAW—Fall con- 
vention of the National Heating and 
Air Conditioning Wholesalers: Hotel 
Statler, Cleveland 


Feb. 15-17 (1959)—WDA—Annual 
convention of the Wholesale Distribu- 
tors Assi Shamrock-Hilton Hotel 
Houston, Tex 


Apr. 5-7 (1959) MAWA—Annual 
convention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hall, Atlantic City, N J 


Apr. 22-24 (1959)—SWA—Annual 
onvention of the Southern Whole- 
saiers Assn Palm Beach 
Hotel, Palm Beach, Fla 


Biltmore 
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Install you 
next sink 
with the 


im a chain. If there's 
weak Tink it would be 


‘stainless steel _ 


sink 


Pat. Nos. 2,440,741: 2,704,370 


Vance Industries. 


7403 Wilson Avenue, Chicago 31, Ill. 
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PIPE CUTTERS 


For Easier Grip . . . Straighter Cuts 
Choose one of TOLEDO’s Four New Models 


Now ... faster, straighter, cleaner cuts than ever with 
TOLEDO’s brand-new line of pipe cutters. From the 
new form-fitting handle to the strong malleable frame— 
both designed to fit your hand—you can’t buy better. 
New sliding block construction, new replaceable slide 
plate, new high-alloy steel cutting wheel, new heavy- 
duty frame, guarantee you tops in satisfaction every 
time. For use with power drive, choose either the No. 
201 or No. 202, with extra-wide rollers for even 
straighter cuts. Make your next cutter a TOLEDO. 
Check your supplier soon. 


THE TOLEDO PIPE THREADING MACHINE COMPANY + TOLEDO 4, OHIO 
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Specify Republic Steel Pipe for maximum 


Selecting building materials for economy as well 
as reliability helps you gain a competitive edge 
in today’s housing market. The more you save, 
the more you can invest in extra-value features 
with proved sales appeal. 

This is the reason why it will pay you to specify 
Republic Steel Pipe for waste line service. It 
provides immediate savings for you plus a life- 
time of trouble-free service for your buyer. 

Beyond initial low cost, however, steel pipe 
offers you relative stability in price and avail- 
ability. As a result, profit robbing estimate 


variations and installation interruptions are 


economy in waste line service 


eliminated. And since one grade of steel pipe 
meets all requirements, you encounter no costly 
problems caused by installing the wrong grade. 

Finally, Republic Steel Pipe provides unex- 
celled workability. In the hands of any reputable 
plumbing contractor, Republic Steel Pipe assures 
a fast, economical installation. 

Now is the time to take full advantage of 
the extra-value potential of steel waste line 
piping. For complete information, contact your 
Republic Pipe Distributor or write Republic 
Steel Corporation, Department DE-5702A, 
1441 Republic Building, Cleveland 1, Ohio. 


REPUBLIC STEEL 


Witeal Range Standard antl Stak Product 


DomMEsTI 


ENGINEERING, SEPTEMBER 


1958 


} > 
see 
but don't “Gold-Plate” the drain! >... 
‘ 
a 
= 
= 
a 
| 
138 


Why should you 
sacrifice profits 
to compete in this 
cheap plumbing 
fixture market? 


SELL 


The 


The Mighty Middle — the vast majority of buyers — 
want quality products but can’t afford expensive ones 
with useless fancy trimmings. Here is the biggest, 
most profitable market for plumbing fixtures. 


The Mighty Middle is Gerber’s market. To help 
you sell it, Gerber specializes in quality plumbing 
fixtures with deluxe features usually found in lines 
costing much more. 


The Mighty Middle is a market where sensible 
prices pull sales. With Gerber you can sell the 
Mighty Middle without sacrificing quality or cutting 
your profits. 


Gerber makes a complete line of vitreous china, 
steel enamelware, and brass plumbing fixtures. Write 
for catalog G-7, and you'll see how you can sell The 
Mighty Middle. 


SELL 


GERBER Plumbing Fixtures 


Gerber Plumbing Fixtures Corp., 232 N. Clark St., Chicago 1, Ill. 


gle. Bid Dependable service from leading jobbers, or delivery 


direct to your job from any of 5 modern plants: 


Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind. 
Export Division: Gerber International Corp., 500 Green St., Woodbridge, N. J. 
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Beaver 
Speed-0-Matio 
Equipped with 

Electrimatic 
Chuck 


Electrimatic Chuck 
Operating Panel 


New Beaver 
Electrimatic Chuck 
(Patent Pending) 


GUARANTEED TO GIVE YOU THE 
MOST PRODUCTION AT LOWER COST! 


Completely eliminates manual chucking! Grips for- 
ward or reverse—the instant you flip the switch. Trouble 
free! The last word in operating simplicity! Precision 
built! Adjustable for “tight or light” grip, for hard or 
soft material. (1%," to 2” pipe or rods.) Available on the 
fast and famous, rugged, lightweight Beaver Speed-O- 
Matic or the super-fast, powerful and rugged, production- 
packed Beaver Model A. 

You must have tops in performance and produc- 
tion to survive in today’s competitive market. So, Buy 
Beaver — Now. 


See your Beaver distributor today, 
or write Beaver direct! 


-” Beaver Pipe Tools, Inc. 
=< ‘273-500 Dana Ave. Warren, Ohio 


140 


Domestic ENGINEERING, SEPTEMBER 


Convention Dates 


(Continued from page 136) 


convention of the Associated Plumbing 
Contractors of Louisiana; Captain 
Shreve Hotel, Shreveport 


May 5-7 (1959)—California—Annual 
convention of the Associated Plumbing 
Contractors of California; Stardust 
Hotel, Las Vegas, Nev 


May 8-9 (1959)—West Virginia 
Annual convention of the West Vir- 
ginia Master Plumbers Assn.: Chan- 
cellor Hotel, Parkersburg 


May 22-23 (1959)—Utah—Annua 
convention of the Utah Plumbing and 
Heating Contractor Assn Hotel 
Utah, Salt Lake City 


June 18-21 (1959)—New Jersey 
Annual convention of the New Jersey 
State League of Master Plumber 
Hotel Shelburne, Atlantic City 


MANUFACTURER ASSNS. 


Sept. 9-10—PBI—Fall meeting of 
the Plumbing Brass Institute; Tropi- 
cana Hotel, Las Vegas, Nev 


Sept. 16-17—PFMA—Meeting of the 
Plumbing Fixture Manufacturers 
Assn.; Hotel Statler, Dallas 


Sept. 17-18—BRI—Conference of the 
Building Research Institute; Shera- 
ton-Park Hotel, Washington, D. C 


Sept. 22-24—AMCA—Annual meet- 
ing of the Air Moving and Condition- 
ing Assn.; The Greenbrier, White Sul- 
phur Springs, W. Va 


Sept. 22-24—PFMA—Fall meeting of 
the Pipe Fittings Manufacturers Assn 
Seaview Country Club, Absecon, N. J 


Sept. 28-30—NIWKC—Fall conven- 
tion of the National Institute of Wood 
Kitchen Cabinets; Skytop Lodge, Sky- 
top, Pa 


Oct. 2-7—NAHB—Fall meeting of 
the National Assn. of Home Builders 
Hilton Hotel, San Antonio, Tex 


Oct. 5-9—CIPH—Annual meeting of 
the Canadian Institute of Plumbing 
and Heating; Seigniory Club, Monte 
bello, Quebec 


Oct. 13-15 AGA Annual conven 
tion of the American Gas Assn.; The 
Auditorium, Atlantic City, N. J 


Oct. 16-17—FOWHMA—Fall meet- 
ing of the Fuel Oil and Water Heater 
Manufacturers Assn.; Columbia Uni- 

ersity Club, New York City 


(Please turn to page 14?) 
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DEALERS ENJOY NEW PROFITS 
with Unusual 2-Furnace Promotion to Builders 


The visual sales appeal of a two 


furnace installation —with its Feadily 
appreciated advantages of greater 
comfort, longer furnace life and lower 
fuel cost... makes the heating system 
the most important new selling fea- 
ture in any home. Builders are quick 
to realize that BALANCED HEAT will 
help them to sell more houses, faster 


. and at greater profit. 


This means better quality, higher 
profit installations, with less competi- 
tion, for American-Standard* dealers. 
The American-Standard Air Condi- 
tioning Division BALANCED HEAT 


promotion ts pre-selling the nation’s 


DOMESTIC ENGINEERING, 


leading builders on this important 
new idea through national magazine 
advertising and direct mail. The 
‘Two Furnaces for the Price of One 
for Model Home Installations” offer 
gives you the ideal sales clincher. Con- 
tact your nearest American-Standard 
Air Conditioning Division distributor 


for complete details at once. 


= 


BROS FEATURE 2 FURNACE 
_— ATING IN IDEA HOME oF YEAR 


OR THE PRICE OF 1 


HE 


2 FURNACES F 


= an-Standard 


NATIONALLY ADVERTISED TO LEADING BUILDERS 


Throughout the nation, the new American- 
Standard campaign with its special ‘2 Fur- 
naces for the Price of |” offer ts exciting the 
interest of promotion-minded builders. Cash 
in on extra sales by contacting your local 
American-Standard distributor for his full 
support in selling your local builders! 


* Amenican Standard and Standard ® are trademarks of American Radiator & Standard Sanitary C *rporation 


“Si, 


American-Standard 
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Convention Dates 


(Continued from page 140) Oct. 27—TSMA—Annual meeting of 
Oct. 19-23—NCPM—Fall meeting of the Toilet Seat Manufacturers Assn 
the National Clay Pipe Manufactur- Roosevelt Hotel, New Orleans 


ers; Key Biscayne Hotel, Miami, Fla 
Oct. 29-30—NADFPM — Annual 


Oct. 20-21—SBI—Fall meeting of meeting of the National Assn. of Do- 
the Steel Boiler Institute; Claridge mestic and Farm Pump Manufactur- 
Hotel. Atlantic Citv. N. J ers; Sherman Hotel, Chicago 

Oct. 23-25—FCI—Fall meeting of Oct. 30-31—AHLMA—12th national 
the Fluid Controls Institute; Drake home laundry conference sponsored 
Hotel, Chicago by the American Home Laundry 


MILES OF 
PLASTIC PIPE? 


USE 
MILES-AHEAD 


PIPE CLAMPS 


AERO-SEAL Clamps go hand in hand with plastic pipe — because 
AERO-SEALS are the original precision worm gear drive clamps, with 
band, gear and housing all of 302-18-8 stainless steel. They provide 
greater strength — a completely leakproof seal without pinching or dam- 
aging pipe. They offer maximum corrosion resistance. The precision 
worm gear is self locking, and once tightened, AERO-SEALS will not 
come loose. When desired, they can be removed in seconds and are 
re-usable again and again. Others may LOOK like AERO-SEALS, but 
why not get the first and foremost in pipe clamps? 


REGULAR WORM GEAR HOSE CLAMPS 
MAAR 


BREEZE CORPORATIONS INC., 700 LIBERTY AVE., UNION, NEW JERSEY 


Manufacturers Assn.; Chase Hotel, St 
Louis 


Nov. 10-14—NE MA Annual meet 
ing of the National Electrical Manu- 
facturers Assn.: Traymore Hotel, At- 
lantic City, N. J 


Nov. 17-19—BHCC—Annual meet- 
ing of the Better Heating-Cooling 
Council: New York City. (Hotel to be 


announced.) 


Nov. 30-Dec. 3—NSPI—Annual con- 


vention of the National Swimming 
Pool Institute Ambassaco1 Hotel, Los: 
Angeles 


Dec. 4-5—NWAHACA—Annual con 
vention of the National Warm An 
Heating and Air Conditioning Asst 
Statler Hotel, Clevelar 


Jan. 26-29 (1959)—IHAE—I4th In- 
ternational Heating an Air Condi- 
tioning Exposition. {Held ynjunc- 
tion with the annual meeting of the 
American Society of Heating and Ai 
Conditioning Engineers); Convention 


Hall, Philadelphia 


Apr. 1-3) (1959) GAMA—Annua! 
meeting of the Gas Appliance Manu 
facturers Assn.; Americana Hote Bal 
Harbour, Fla 


Apr. 8-10 (1959)— WCF Annual 
neeting of the Water Conditioning 


Four ion: Edgewater Beach Hote 
Chicago 

Apr. (1959)—OHI—Anr ial conven- 
tion of the Oil-Heat Institute ol 
America Olympi Hote Seattle 


Wash. (Date not vet determine 

June 2-5 (1959)—OHINE—Biannual 
convention of the Oil-Heat h 
tute of New England; Statler Hote l 
Boston 

Nov. 2-5 (1959)—ARI—lIth exposi- 
tion of the Air Condition ind Re 
frigeration Inst oriun 
Atlantic City, N. J END 


Inflation Business 
(Continued from page 132 


house” with a standard squirrel 
cage blower like those in a fur- 
nace or all 

Chief engineer William Wentling 
says, “At present, you can’t lay 
down a definite set of rules and re- 
quirements to fit all air houses 
Air pressure for inflating and sup- 
porting the structure can vary tre- 
mendously. Temperature differen- 
tial imposes a variety of heating 
and air conditioning requirements 
However, our work indicates that 
the time will come when these 
problems can be solved. Then we'll 
have portable shelters wherever 
needed.” END 
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Promote your good name with another... KitchenAid! 


“A man is judged by the company he keeps”—so keep 
company with quality to maintain your prestige and fully 
satisfy your customers’ need for efficient, automatic dish- 
washing. 

With over 60 years’ experience in engineering and 
manufacturing dishwashers, Hobart makes KitchenAid, 
and builds to only one quality—the very best! 

KitchenAid is best for the plumber because it is easy to 
install and requires a minimum of service. Built-in stand- 
ard cabinet width, straddle construction permits unit to 
slide in easily over roughed-in plumbing. A// connections 
can be made handily at the front. Service is seldom needed, 
but when it is, the unit is entirely serviceable from the 
front without unplumbing. 


KitchenAid ® 


The Finest Made... by (J 


The World's Largest Manufacturer of Food, Kitchen and Dishwashing Machines 
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KitchenAid is best for your customers because it washes 
and rinses thoroughly and safely—with the exclusive 
Hobart revolving wash arm. KitchenAid has completely 
effective capacity. There are no blind areas in the wash 
pattern. The dual strainer system keeps water clean and 
prevents food particles from spraying back on tableware. 
Drying is complete with sanitized air, heated electrically 
and circulated by a separate blower-fan. Uniform heat 
prevents crazing and discoloration of dishes. 

Your satisfied customers are your best source for addi- 
tional dishwasher sales. Make sure with KitchenAid. 


KitchenAid Home Dishwasher Div., Dept. KDE 
The Hobart Manufacturing Co., Troy, Ohio 
(In Canada, send to: 175 George St., Toronto 2) 


Please send literature and specification sheets on full 
line of KitchenAid dishwashers. 
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LETS EVERYTHING 


DRAIN OFF... 


CHEM-WELD PLASTIC 
DRAINAGE PIPE 


S word 10 


gh. strong and durable 


CHEM-WELD 
DRAINAGE PIPE js the “he-man’ of 


plastic drain pipe. Yet, it is remarkat 
ht-weig 
ta// with no waste. Chen ally-f 
nts are water-tight and 
Completely resistant t t and 
fr ele 


SOUTHWESTERN CHEM-WELD 
PLASTIC DRAINAGE PIPE ava 


adie in a wide range of diameters a 


Mail Today! 


Gentlemer 


| 

| 

| 

| Please send me additional informotior | 

| 


Please have APPLICATION ENGINEER 


PLASTIC PIPE Co. 


P.O. Box 117 * Mineral Wells, Texas 
Phone FA 5-3344 
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News 


(Continued from page 58) 


Wholesalers Match Wits... 

company sells which customers, 
how much a given amount of ad- 
vertising will add to sales, ete. And 
at the end of each quarter each 
company figures its profit and loss 
and assets and liabilities before 
starting to make decisions for the 


next quartet! 


Nu-Way Corp. Purchases 
Control of Sundstrand Eng. 


Rock Isianp, Itt.—-The purchase 
of a controlling interest in Sund 
strand Engineering Co. has been 
announced by Nu-Way Corp 

Both firms manufacture oil burn- 
ers and have been active in the oil 
heating field since 1921 

Under terms of the purchase 
agreement, Sundstrand will operate 
as a division of Nu-Way. Rupert 
Gustafson will manage the new 
division. Both burner lines will be 
maintained as separate entities, ac- 
cording to J. E. Rettke, president 
of Nu-Way. (See photo, page 56.) 


Aeroquip Adds New 
Plant in Dallas 


JAcKSON, Micu.—Another indus- 


trial move into the southwest was 


Names in the News 


Willis Stafford has been ap- 
pointed sales promotion and adver- 
tising manager of Detroit Controls 
Division of American-Standard, 
Detroit 


Briggs Manufacturing Co., War- 
ren, Mich., has named Arthur 
Carithers advertising manager and 
Robert Garvin sales promotion 
manager. 


W. Stafford 
Detroit Controls Briggs 


A. D. Carithers 


Domt 


marked last month with the open- 
ing of a new plant in Dallas by the 
Aeroquip Corp 

Aeroquip already had a ware- 
house in the Dallas area for servic- 
ing industrial customers. The new 
plant, with 10,000 square feet of 
floor space, will serve both indus- 
trial and aircraft markets 

Aeroquip is a leading producer of 
flexible hose assemblies, detachable 
and reusable fittings, self-sealing 


couplings, clamps, bands and straps 


Gas Boiler Shipments Set 
Record for First Six Months 


New York City Gas-fired 
boiler shipments for the first six 
months of 1958 totalled 40,500, set 
ting a new record for the period 
according to figures released by 
Edward Martin, director of mar- 
keting for the Gas Appliance 
Manufacturers Assn. The figure 
represents a gain of 3.1 percent 


over the same period last year 


eGas furnace shipments also 
scored gains with the first half 
total of 319,800 units representing 
an 8.4 increase over 1957 figures 
Gas water heaters, with 228,100 
shipped in June, nearly wiped out 


(Please turn to page 146) 


Wallace Johnson has been named 
manager of national accounts of 


Taco Heaters, Inc., Cranston, R. | 


H. C. Little Burner Co., San 
Rafael, Calif., has appointed Robert 
Washburn assistant general sales 


manager 


John Fussner has been named 
manager of the finned surface sales 
of the heating and air conditioning 
division of National-U,. S. Radiator 
Corp., Johnstown, Pa 


R. B. Garvin R. A. Washburn 
Briggs H. C. Little 
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MAXIMUM EFFICIENCY 
USE 


To get top performance on Steam Unit Heat- * 
ers, Steam Heating Systems, Steam Process P. 
Work, Hot Water Heating Systems, Domestic ‘ 
Water, Summer-Winter Units—Water Process 
work, air must be eliminated. Hoffman Vents 
are designed to vent the air accumulations so 
that the equipment will function effectively. 

Installation of these vents now on old or 
new jobs will insure the maximum efficiency 


NO. 74 VENT FOR 
STEAM UNIT HEATERS 


NSTAL 
i 
EVEN WITH TOP 
F UNIT HEAT 
0 EATER ij 


Aa’ 
TO RETURN 


To insure best results, Steam 
Unit Heaters must be “pip- 
ing hot.’ The No. 74 vent 
is a float type vent espe- 
cially designed for use with 
Steam Unit Heaters. This 
vent will expel the air as 
it accumulates. 

Size Connection: %” male, 
Ya" female. Maximum Op- 
erating Pressure: 35 P. S. |. 


DoMESTI¢ 


An air vent for systems, 
supplied with steam from 
constant source such as Dis- 
trict Heating, Pressure 
Reducing Stations and 
Zoned Systems. 

Size Connection: %” male, 
Ya” female. Venting Pres- 
sure: 10 P. S. |. System 
Pressure: 15 P. S. |. 


of the equipment. 


NO. 78 HIGH PRESSURE 
WATER VENT 


WATER 
HILLE 


Designed for use on high 
pressure hot or cold water 
mains and process appli- 
cations. Cast brass body. 
Safety drain connection for 
discharging moisture en- 
trained in the vented air. 
Has drain tube fitting and 
ferrule for 4” O.D. tubing. 


Size Connection: %” male, 
female. Maximum 
Operating Pressure: 150 
P. S. l.— will withstand 
hydrostatic pressures of 
450 P. S. 1. 


HOFFMAN 

BING tat 
4 
SAFETY 

DRAIN 


TAPPING FOR PIPING CONNECTION 
BC TWEEN VALVE DISCHARGE 
AND DRAIN 


NO. 79 WATER VENT 


For good circulation on any 
water system (hot or cold) 
it is necessary to let the 
air out. The No. 79 vent is 
designed for use on hot or 
cold water mains and 
process applications. Tap- 
ped at top for %” |. P. S. 
safety drain connection 
for discharging moisture 
entrained in the vented air. 
Size Connection: %” male, 
Yo” female. Maximum Op- 
erating Pressure: 75 P. S. |. 


SPECIALTY MFG. CORP. 


1700 W. 10th Street, Indianapolis 7, indiana 


Valves, Traps, Vacuum and Condensation Pumps, Forced Hot Water Heating Systems, 
stocked and sold by leading Wholesalers of Heating and Plumbing Equipment. 
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News 


(Contir ed f 


144 recovery in new construction 


the deficit shown for this product “Evidence is mounting that the 
for the first six months. The June recession has bottomed out.’ 
figure was up 7.7 percent, bringing Mack told DE, “and there are in 


the six-month total to 1,332,800 dications that the country’s indus 
units, compared with 1,333,000 dur- trial momentum will rise during 
Ing the same period last veat the last six months of the vear 


Reading Tube Tops 1957 Vogel Announces New Data 
in Both Sales, Earnings on Frost-Proof Closets 
NEw YorK City—Sales ind 


WILMINGTON, DEI In a letter t 


earnings of Readir Tube Corp members of the American Society 
in the first half of the year topped of Sanitary Engineering, the Joseph 
1957 figures for the same period A. Vogel Co. announced it is fu 
according to an announcement by nishing the industry with a new set 
Martin Mack, p esident 

For the first six months, sales - 
were $8,176,000 this year compared 
with $7.906.000 last vea Net earn- e 
ing for the perlod were S387.00) 

1 spacious Camp imstaiation 

compared with $321,000 last yea 


VOGEL 


s Mac k 


the improved conditions in the ° 


coppe! inaust 
spread cutbacks is wel as the ae aes 
see page 161 


YOOF PROST.PROOF HTORANTE 
AND CLOSETS (08 "las 


VOGEL BROCHURE: Shown here is a 
new 4-page brochure issued by Joseph 
A. Vogel Co., Wilmington, Del on 


its line of frost-proof hydrants and 


HERE’S THE LEAD TOOL 


YOU’VE BEEN WAITING FOR 
Labor Reduced By 


Sav lab ° 
@ Saves you labor 4 More than 50°° 
e 


water closets. The brochure describe: 


and illustrates typical installations in 


camp areas where year-around water 


service is necessary. The brochure was 


described in DE’s July issue page 32 


@ Saves you time 


@ Does o better job ot instructions or its trost-prooft 
Swedging jobs are less difficult, re- water closets 
quire less labor and are done more The new instructions involve the 


efficiently when you are equipped 
with the PHILLIPS Impact Swedging 
Tool. Preforms all preparations of 


elimination of a waste connection 


formerly used, that could result 


in a cross-connection The letter 


lead joints, from 1'4" thru 4”, using points out that the company has 


5 easily interchangeable hardwood issued literature stating that use of 


maple heads. the waste connection is not recom- 
Consult your Wholesaler 


IMPACT SWEDGING TOOL 


1327 N. E. 125th St., No. Miami, Fla. 


mended and including drawings of 
proper installations 

Vogel is a sustaining member of 
the engineering society 
Engineered 
for Greatest 


|-M-P-A-C-T > 


Complete Set $35.00 

$10.00 deposit with order. 
Balance shipped C.0.D. plus 
postage 


Orangeburg Sales Gains 
Trim Early ‘58 Deficit 

New York City—Orangeburg 
Manufacturing Co. showed increas- 


es in both sales and earnings for the 


(Please turn to page 148) 
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And, this is it: a host of wholesalers and dealers have 
said that the real operating efficiency of the SHERWOOD 
NO. 86-A Anti-Syphon Ball Cock starts with its precision- 
made, built-in dependability 


t helps build prestige through its adroit ability 
to hold tops to everything you tell the customer 


The No. 86-A is designed right to begin with—simply 
one pin, securely situated for smooth, balanced control, 


holds all parts in place. Result: quiet trouble-free oper- 

ation. Anti-Syphon feature safeguards against back sy- EXPERIENCE 

phonage. Precision cut-off saves on water. Fills 6 gallon awed gai 
? > 

tank in 1-1 2 minutes at 28 lbs. pressure, and works on BALL COCK 

any city water pressure 


Thus, in meeting all code requirements 
the SHERWOOD NO. 86-A Ball Cock meets 
all customer demands—and, incidentally, 
does pretty well by you profit-wise, as a good 
loyal prestige building piece of merchandise 


Manufactured Only by 


SHERWOOD BRASS WORKS 


6331 E. Jefferson Detroit 7, Michigan 
Established 1903 


The name 


SHERWOOD 


on our Ball Cock 
Products is your 
assurance of top 


QUALITY 
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Two great 
NEW products 
together 

solve a 

home building 
problem! 


Entirely New Packaged 
Home Heating Unit 

Table Top High... 
Attractive 

For kitchen, basement, 
utility room 

For gas or oil firing 

Tankless Heater (optional) 


The New Art ee Baseboard 


34” and 1” Models 
Profitable—adaptable to loop systems 
High Capac itv—less to buy, less to 
stock, less to install 
Non-Ferrous—easy to handle, simple t 
connect 
Attractive—blends with furnishings, 
helps sell homes 


Here are two new products by National-U.S. which provide the perfect 
answer to the need for quality heating installations at a moderate price. 

The attractive, table-top-high Mark II Packet transforms the heating 
unit into a “show piece” that is a distinctive feature to help seli the home. 
The new Art Floorline Baseboard, with its high capacity, makes it possible 
to heat any room with a minimum of surface exposure. Modular measure to 
fit any length run, new and faster assembly system, reduce installation costs. 

Write today for two catalogs (Form 1009 and Form FS-1002) describing 
these two new products. 


National-U.S. Radiator 


HE ATING AND AIR CONDITIONING DIVISION 
Johnstown, Pennsylvania 


In Canada: 77 York Street, Toronto 8-18 


Sixty years in thermal hydronics 


News 


Continued from page 146) 


12-week period ending June 15, 
compared with the same period in 
1957 

According to a report by the 
company, sales for the period were 
$3,158,245, compared with $3,137,- 
729 for the same period a year be- 
fore. Earnings for the period were 
$265,995, compared with $256,205 in 
the like period in 1957 

The increases were not enough, 
however, to pull the half-year up to 
the 1957 level. For the 24-week 
period sales were $4,893,722, a 15 
percent decrease from last year’s 
$5,730,538. Earnings for the 24 
weeks were $344,130, or 73 cents pet 
common share, compared with 
9493,832, or $1.04 per common 
share in 1957, based on 472,916 


shares outstanding 


Membership in P-H-C Bureau 
Nears 900 Mark 

CH1IcAGO—Membership in the 
Plumbing-Heating-Cooling Infor- 
mation Bureau has increased from 
33 to nearly 900 since the end of 
January 

Commenting on the healthy 
growth, William Landers, Bureau 
president, said the big increase in 
such a short period of time indi- 
cates a strong interest in the all- 
industry program 

Of the nearly 900 members, 327 
are p-h contractors, 320 are whole- 
salers and 109 are manufacturers 
The remaining members represent 
associations, manufacturers repre- 
sentatives, labor and the trade 


press 


Gas Air Conditioning 
Sales Increase Over 1957 

New York Ciry—A total of 3,436 
year-round residential gas air con- 
ditioning units were shipped during 
the first six months of 1958, com- 
pared with 1,305 units shipped dur- 
ing the first six months of 1957, the 
American Gas Assn. reports 

The industry forecasts shipments 
in excess of 7,000 residential gas 
units for 1958 compared with 2,467 
shipped in 1957, according to W. W 
Selzer, chairman of the AGA air 
conditioning committee 

Selzer said the marked upturn in 


sales of year-round gas units was 
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due to increased sales promotion 


efforts, improvements in design and 
operation of gas al conditioning 
units and to a substantial reduction 


in unit prices in 1958 

He predicted that combination 
gas heating and cooling units would 
get a larger share of the market in 
1959 as the gas industry puts in- 
creasing emphasis on building 


Summet sales loads 


Clayton Mark Ist Quarter 
Sales Maintain 1957 Level 

Evanston, Iti.—Clayton Mark 
& Co., producer of water systems 
supplies, forged steel unions, tub- 
ing and conduit, reports net sales 
for the first half of 1958 of $6,- 
945.972 compared with $6,993,570 
for the same period in 1957 

Net sales for the second quarte 
ended June 30, 1958, totaled $3,- 
980,010, an upturn of 34.2 per cent 
over those of the first 1958 quarter, 
according to the company’s interim 
report to stockholders, signed by 
Griffith Mark, chairman, and Cy- 
rus Mark, president 

Net income before taxes from 
the second quarter's operations 
amounted to $109,191, eliminating 
a deficit incurred during the initial 
three months of the year 


Gas Industry Levels Guns 
for Big Incinerator Push 

New York City—Big sales guns 
of the gas industry will boom a 
powerful message starting Sept 
11 in Greater Chicagoland, as a 
major marketing campaign is 
launched for the new smokeless, 
odorless gas incinerator 

According to William Hebert, 
chairman of the gas incinerator 
division of the Gas Appliance 
Manufacturers Assn., the inten- 
sive sales drive will cover Chicago 
and nearby parts of Indiana, Wis- 


consin and Illinois 


a Nine participating manufactur- 
ers, all members of the Gas In- 
cinerator Bureau of GAMA, will 
have 30 sales. representatives 
working with utilities, distributors 
and dealers. They will spend 
$60,000 for advertising, promotion 
and display materials 

The campaign will start with a 
dramatic demonstration — burning 
loads of garbage and trash in the 

(Please turn to page 150) 


DomeEsTIc ENGINEERING, SEPTEMBER 


1958 


Claude A. Fox, right, advertises under many classifications in the Yellow Pages, 


‘We reach more potential buyers 
with several Yellow Pages ads” 


says CLAUDE A. FOX, VAN NUYS PLUMBING CO., Van Nuys, Calif. 


“Most new business reaches us 


via our Yellow Pages ads, It’s 


new business for all the services 


we offer, thanks to the headings 


we advertise under. 


No wonder so many leading 


plumbing and heating contrac- 


tors are expanding their Yellow 
Pages advertising as they expand 
the scope of their services! Ad- 
vertise all your activities where 
9 out of 10 people look when 
they need a product or service. 
eupcenns Call the Yellow Pages manat your 
Piumbing 

Ar Condinoning 


furnaces Water Heaters 


VAN NUYS 5-2105 Va-PAGE ADS, shown reduced, plus list- 
PLUMBING CO 


ings under the trade-marks of national 
1029 STate 


5.4325 manufacturers, do a complete selling 


job for Van Nuys Plumbing. 


telephone business office now! 
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The ONLY Water Heater 


Winning 4 


CITATION 
awarps 


MAGAZINE 


And this big plus... 
The ONLY Clothes Dryer 
created exclusively 
for you the plumber. 


Since 1881 


RANGE BOILER CO. 


4th and phia 40, Pa 


fav 


(Continued from page 149) 


ballroom of Chicago's Blackstone 
Hotel, to permit civic officials to 
see and sniff for themselves to 
prove the efficiency of the appli- 
ance 

Participating manufacturers are 
Bastian-Morley Co. La_ Porte, 
Ind.; Bowser, Inc., Incineration 
Division, Chicago; Calcinato. 
Corp., Bay City, Mich.; Caloric 
Appliance Corp., Topton, Pa 
Locke Stove Co., Kansas City, Mo.; 
The Majestic Co., Huntington, 
Ind.; Martin Stamping & Stove Co., 
Huntsville, Ala.; Queen Products, 
Inc., Albert Lea, Minn., and Waste 
King Corp., Los Angeles 


New England Oil Heat Group 
Sets Service School Series 
Boston—The 14th annual service 
school of the Oil Heat Institute of 
New England will start Monday, 
Sept. 8, at Fitchburg, Mass., and 
continue for several weeks in var- 


ious New England locations 


s Locations for the first group of 
this year's sessions include Mon- 
days, Fitchburg, Mass.; Tuesdays, 
Orono, Me.; Wednesdays, Portland, 
Me.: Thursdays, Andover, Mass.; 
and F: idays, Manchester, N. H 
General Electric will conduct the 
first two weeks and cover servicing 
of its low-pressure oil burner and 
domestic cooling. The next three 
weeks will be taken by Minneap- 
olis-Honeywell, with emphasis on 
domestic heating controls, electron- 


ic controls and zone controlling 


e Next, the Carlin Co. will discuss 
shell head oil burners, followed by 
Taco Heaters on hydronics, concen- 


trating on service. Webster Electric 


FIRST AWARD for the outstanding 
magazine ad of 1957 was given to 
the In-Sink-Erator Co. by the Milwau 
kee Art Directors Club. The ad, shown 
here with the award, is one of the 
firm’s ‘darling, you’re much too nice 
to be a garbage collector” series, and 
is the second one to win a top award 
in less than a year. (See item below 


then will discuss its fuel pump 
The ninth session will cover Tim 
ken rotary oil burner equipment 
Gulf Oil takes over the last evening 
in this group with a lecture by R. P 


Gilmartin, application engineer 


es Further information may be ob- 
tained from Hollis L. Farrow, di 
rector of education, Oil Heat Insti- 
tute of New England, 839 Beacon 


St., Boston 15 


In-Sink-Erator Wins 
Second Top Ad Award 
Mitwavukere—For the second time 
in less than a year, In-Sink-Erato1 
Manufacturing Co. has won a top 
advertising award 
The Art Directors Club of Mil- 


ise turn to page 152) 
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for greater strength . . . easier assembly 


The new Grinnell Wedge Type Concrete Insert 


design features give Grinnell’s 


(Fig. 281) greater load carrying capacity 


1200 Ibs. for 5s" and 34 


Wedge Type Concrete Insert 


sizes, with a satety 
factor of at least 5 to | 

Heavy gauge steel is die-formed into a wedge- 
shaped box housing. When load is attached to 
the inserted nut and rod assembly, ends of the 
elongated nut press on the wedge-slanted walls. 
These walls, acting in compression with. the 
concrete, provide strength unmatched in steel 
inserts of equal size. 


Grianell Company, tnc 


Providence, Rhode Island 


Preassembly of 
the elongoted nut 
on the rod makes 
quick assembly 
possible. 


Installations can be made in quick time, too 
Just a few turns of the rod tughten the nut 
rigidly in place. Slightly loosening the nut per- 
mits lateral adjusiment along the full length of 
the slot, without fear of rod and nut falling out 
of the body. 


Single body size accommodates four different 
interchangeable nut and rod sizes, to make 
ordering easier and installation simpler—espe- 
cially where hanger rod sizes cannot be deter- 


mined in advance of ceiling construction 


On your next project, specify Grinnell Concrete 
Inserts either steel or malleable iron Quality 
manufactured and priced right! Grinnell 


Company, Inc., Providence 1, R. I. 


CB-Universal 
Malleable Iron 
Concrete Insert 
Fig. 282 


GRINNELL 


PIPE HANGERS AND SUPPORTS 


Coast-to-Coast Network of Branch Warehouses and Distributors 


heaters valves 
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a CB-Junior Wrought Steel 
Malleable tron Concrete Insert 
.¢ crete ert Fig. 280 
\\ Fig. 279 
J 
a pr and Ven e welding fittings engines i pipe hangers and supports The he 
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id 
Da much too nice to Morrisse Co... Chiveavo 
ollector eV) It tion with In-Sink-EFrateo id 


in trad pal col aver H. Wheaton 


THE NEW 


Miho» 


Combining the sealed safety of Pitless 
ation with the economy of the Jet pump 


A completely new idea in water system pre- 
practical. The PJ is an entirely new pitless-pump 
unit which forms the upper part of the well 
contamination meeting the strictest well codes. 
No pit or heated enclosure is needed. The PJ 


Begin your PJ installations with your next job. 
Mail this coupon for additional information” 


BAKER MFG. COMPANY Evansville, Wis 


NAME 

OCCUPATION 

STREET 

city STATE 
MY DISTRIBUTOR IS 

city 


SALES AID Dor Burdine right 


Youngstown Kitchens dealer salesman 
rigged up this pickup truck with tw 
the firm's new Servi-Center pnite 
for $150 and easily exceeded his 
sales quota. He also came up with 12 
dealers, including Morris Leact 
er of Ross Avenue Plumbing. Da . 
Tex hown with Burdine ; 


Sloan Catalog Wins Award 
in Literature Competition 


excellence n product lite 
ature directed to architect 


The new catalég contains more 


n 150 illustrations and cut-aw 


togethes Vith intormatior 


on installation and operatior 


Embassy Steel Moves 
Into Industrial Field 

BrRooKLyn, N.Y Embassy Stee 
Products In the residential an 


commercial heating industry for 


many years has announced the 
ganization of a new indust 
divisior 

Additional manufacturing ine 
varehousing space already hi 


been added for the division, ar 

the tool and die shop already ha 
been enlarged, according to Elliot 
Nelson, president of the company 


Embassy in the past has concen- 


Please turn to page 154) 
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manufactures 


FULL SIZE 


BATH TUB 


PLUMBING 


MIDDLEVILLE MICHIGAN 


NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment Casket 
Securely Seamed Between Halves ®¥ 
Assures Dependable Service! 


QUALITY 
WITH 
ECONOMY 
TYPE “A” 


ENGINEERING, 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE...TOLEDO 11, OHIO 


The Only Manufacturer of 


Make the 
Bath Tub 
Fit the Room 


ARE OUR 
BUSINESS 


Yes, for 50 years, Plumbing Contrac- 
tors have recognized the value of 
Ayling & Reichert'’s quality and ex- 
perience in the manufacture of toilet 
floats. Since we have met all com- 
mercial demands in float require- 
ments, time has proven our products 
are long-lasting, efficient and de- 
pendable 


© 

Ayling and Reichert manufactures « 
wide variety of types and sizes of 
brass and copper floats for liquid 
level control—covering such applica- 
tions as carburetors, humidifiers, 
sump pumps, water closets, etc. These 
are made to customer's specifica- 
tions. We invite your inquiries. 


*Trade Mark Registered 


SEPTEMBER 1958 


4 Ft. 


41> Ft. 


ITE DIRECT TODAY OR 


CONSULT 


APPLIANCE BUILDING CO., INC. 


SEATTLE 7, WASHINGTON 


6505 SEAVIEW AVENUE 


5 Ft. 


YOUR 


Has 
Full Length 
RIM SEAT 


ALES OPPORTUNITIES 
with Big Markets All Ready 


Waiting 
FOR YOU! 


VHO 


Restaurants 
Hospitals 
Churches 
Schools 
Hotels 
Motels 
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ER 


a 
\ | | 
e 
} bad 
: 
Sell : 
Electric Water Heaters! : 
=lectric Water Heaters: : 
AND MORE | NEMAND A TIME 
= — ' es for hot wat th - ° 
— Eact vered by the manufacture wa t 
" - e 
Lx ri 153 


News 


There has beer plenty ot 


CALM CARL...THE COOL CONTRACTOR 


ontinued from page 152 dential and 

‘on ctors. base- 

nostly on convectors, bas« Over the years we have accumu 

fin t Ss ilers id 

fin tube boile: and all ated a vast store of 

ig ulpm t 
equipmen knowledge which w 

reason 


at the disposal Of original equip- 
ning the present move, a 
ent 1 yonent mutac 
t Ne Iso! He expla 
el © ¢ nave el 
t es to desig a We Delieve the ( 
t 


appl < rms opel evel 


ated with r Nelson told DE 


=~, ENJOY COMPLAINT FREE PROFITS. 
2X STAY COOL! STAY HAPPY, like me! 


— With GROTE CABINETS AND FIXTURES you install 
‘dressed up’ bathroom styling that keeps customers happy too. 


A new GROTE CABINET allows you to give your 


| customers that “extra” touch that 
| + glamorizes their home and eliminates 
complaints. Increase your profit. by 
| reducing adjustments 
SOLID... ELEGANT... 
and only GROTE CABINETS are 
\ guaranteed against customer com- 
eB plaints (when installed according to 
i directions). 65 models —one for every 
t purpose and price. Write for Sree 
i! illustrated catalog 
| 
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standard overall width of plete cabinet 48 


Sold Exclusively through jobbers. 


THE MANUFACTURING COMPANY 


BELLEVUE KENTUCKY (Opposit 


pt ite Cincinnati) 


commercial heating 


spec ialized 


nave piacea 


Says: 


be a Harrassed Harry! 


Remodeling Stressed at 


Kohler Training Session 
KouLeR, Wis.—Remodeling and 


tremendous potential it olds 


for the plumbing fixtures industry 


ere stressed during a se! I 
eek-long training eid 
or its sales force by Kohler ( 
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Dresser Introduces New 
Red-"D" Durable Shopcoat 


BrAprorD, Pa.—A new, d 
opcoat as Dresset 
D has dee nnounced by D 
Manufacturing Divisior It 
used o1 ill Dre 
( pipe repalr pro 
ept compre on fittings 
bonds er 
eo The new snopcoat is a res 
e vears research and de elop 
ent to I I the numerou ) 
alized requirements of a pipe 
ipling shopcoat According tk 


Dresser, it has these advantage 


(1) Dresse Red-“D’ wil ‘ 


ore than six months of protection 
nst corrosion, an important 
tor where couplings are kept 
open storage at the job site 


(2) It resists dirt adhe rence 


ease or oil spilled accidentall) 

an be removed with gasoline o1 
bon tetrachloride without d 

ersely affect ne the shopcoat 


It is ce patible with lore 
than 95 percent of the field coating 
ystems in use on pipelines tod 
E en common ground paints « in De 
ised over the new shopcoat it! 
no bleeding through 


(4) It is nontoxic to potable Vi 
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ording to U. S. Governn 


resents is ein POWER to boost job efficiency 
with REMINGTON tools 


$2 Million in Building 


\T 


VIIL WAUKEEI A 


Der 


> 


and 


CSA Meeting to Include 


New Management Clinic 
CHICAGO A naveme lit j j 


one ol 


Flexible Shaft Machine 8 FGP for Grinder, PG 506S; air-r ed; £ Impact Wrench W-120 has reversi 
g ghasfu whee apacity; 6,000 ry AC-[ 4-a tor. Capacity 
Id eve ter 1, j 100 rpm free ; 1,400-r¢ 


governor 


ad. Cut b time naintena 


Powerful, rugged, casy-to 
ke Remington Power 
help vou boost out- 


nd ease the tough jobs. 
: 
Precision 


long service and mint- 


num maintenance. Your aN 


\ 
Remington Distributor 


Stocks and services the tn- 

. 3, 3 

dustry’s widest selection of Heavy Duty % Drill 384 y 
torque ‘capacit 


Polisher, 57P; 9% 
torg pacity: steel, w peed 1,4 n; load sf 
power tools: anc Powerful 5-an C ba AC-DC motor l 
and ' rings | 2 v.; heavy-duty ball bear 


gement consultants i M CHOOSE THE POWER MOST 


ampbell, sales training manager, EFFICIENT FOR YOU. REMINGTON ? 
Ame ! can-Standard and Howard POWER TOOLS ARE AVAILABLE IN Crit On 
Mold, director of sales personnel AIR - ELECTRIC - GASOLINE- a en 
Vinneapolis-Honey wel! DRIVEN MODELS Remington Arms Company, Inc., Bridgeport 2, Conn. 

in Canada: Mali Tool, Ltd., 36 Queen Elizabeth Bivd., Toronto, Ont 


. Mai non-industry speaker wil FREE CATALOG Remington Arms Company, Inc sali 
be Sir Leslie Munro, president Bridgeport 2, Conn. 
Send for illustrated catalog 


the United Nations General 
embly and permanent UN rep: showing complete line of on Remington Contractor & Industrial Tools 


y Remington Contractor and 
Zealand 


Please send me— without obligation— FREE catalog . 


sentative from New 
Industrial Tools with - PORN OR 


A top industry speaker \y pecifications and perform- 


Neele Stearns president of Crane ance data. Mail the cou- 


pon—there’s no obligation. 


naking his first major talk be- 


Please turn to page 156) Specifications subject to change without notice a Zone __ State 
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« foot plant at Stratford. Ont \\ 
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CADWELL NO. 25 

Self-Closing temperature and 
pressure relief. Easy inspec 
tion and cleaning without 
upsetting temperature and 
pressure setting With or 
without test device and ex 
tension bulb. 750,000 BTU 
capacity listed 


CADWELL NO. 75 

Adjustable 25 to 175 Ib. pres 
ure relief. with or without 
plug for temperatur 


There's more 
PROFIT 


installation 


Because Cadwell valves have quality your 
customer can see, it’s easier to sell the 
protection he needs. 


And because you, too, can depend on a 
Cadwell installation, you know that costly 
service calls won't cut into your profits. 


Write today for complete catalog or con- 
sult Domestic Engineering Catalog Direc- 
tory. 


CADWELL NO. N-105TL 
Self-closing temperature and 
pressure relief. With or with 
out test lever 400.000 BTL 
capacity AGA. listed 


ESTABLISHED 1894 
THE BEATON & 


ADWELL 


MANUFACTURING CO. 
NEW BRITAIN, CONN. 


PERFECTION 
FLOOR AND 
CEILING PLATES 


All types and sizes ¢ 


Rive a neat and fin 


ished aopearance to 


all piping jobs 


( a tre 
plu eatu ( 1 
\ pre 
ine Stee 
othe pe Ke I 
: 
St } re 
tant to the e pre ‘ 
TT S Steel He yas one ( 


ed Notre Dame Fou H 
* of 1924 and late 


Villanova ana Wisc 
New NAPC president 


ost-control waerkshops on Oct. 1 


How to Use Report C 

Sales Costs” will be overe 

Don Garrity, Chicago. chairn 

tl sales management com! 

The management met 
ttee, headed by John Robe 

Alliance, O., ill discuss Ho 

Expense Control Works 


Arkla Keeps Light on 

With New Gaslite Model 
SHREVEPORT, LA.—-Dimming 

OL vesteryvear are destined 

still further illumination this fal 
ith the announcement of a nev 

Gaslite model by Arkla A ‘on- 


tioning Corp 


eArkla sparked the ebdirthn ¢ the 

light era this past spring tl 
he introduction of a genuine Ga 
lor homes According t all 
Arkla pokesman, having 


the lead in this program. Ark I 


nas to continue as the manulat 


vith constant Durning rie 
Cabildo model Is a illable 


ost or bracket mounting 


Other Arkla Gaslites, the n 
“Flair” and the traditional “H t- 


age are in full production. To 


add to the line, Arkla has con- 


(Please turn to pause 159) 
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5 " j pense Control.” there will be two 
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= turing and marketing lead 
j decorative outdoor lighti 
ies rehet The new nodel is the Ca le 
2 Tilt-Top.” featuring a hinged top 
eas\ ran ess, a hurricane t ‘ 
himney and an improved burn 
embly with a mantle that | 
A last lor vears the company, VS 
156 
by 


your house sewer 
sales with new 


ea 
New advertising and sales promotion plan helps 
you single out vast numbers of immediate pros- 
" pects for house sewer installation...acclaimed by 
plumbing contractors in test markets 


Here’s a practical, certain way to increase your 
profit through increased house sewer sales— J-M’s 
4 new Big 7 Plan! 
Announced for the first time at the NAPC Con 
a _ vention in Los Angeles, the Plan is catching on 
fast! And there’s good reason why! For the plan is 
gh free to you... yet it contains everything you need 
to increase house sewer sales—7 practical sales 
aids, including a full-length, full-color movie . . . a 
om personalized direct-mail campaign, with Johns- 
pened - Manville handling all the details . . . your own 
eT . , newspaper mats and news stories . . . and a host of 
other market-tested sales promoters. 


The beauty of the new plan is the 
time it saves you in seeking out real 
prospects among homeowners near 
you ... the way it sparks interest in 
the benefits of house-to-street sewer 
connections. 


But you’ll want to examine the 
plan for yourself. Decide its merits 
strictly on its value to your own 
sales requirements. We’ll be pleased 
to see that you receive your copy 
of the plan that takes just a few 
minutes to read! 


Transite® Pipe gives you top-dollar profit on 
every sewer job! Lightweight...easily handied 
..quickly, surely assembled with the Ring- 
Tite" Coupling—it lets you achieve a quality 


line...in measurably less time! 


So fill in and send the coupon, 
now. There’s no obligation of course. 


Johns-Manvillie 

| Box 14DE, New York 16, N. Y 

| Kindly send me information on J-M’'s new BIG 7 PLAN. 


JOHNS-MANVILLE 


100 YEARS OF QUALITY PRODUCTS - 1858...1958 


Street 


City 
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ANEW Gaslite by ARKLA 
TILT-TOP. 


INCORPORATING 


THE MOST 


ADVANCED FEATURES 


AND DESIGNS 


OUTDOOR LIGHTING 


TILT-TOP 
The hinged top swings back : 
for easy access to interior. 


HURRICANE Style Chimney 

Adds a touch of elegance 
reflects the nostalgic 

charm of yesteryear. 


Improved BURNER Assembly 
C) Mixture control offers maximum 
candlepower ... mantle lasts for 
a years, even with constant burning. 


CABILDO MODEL 102 — 
AVAILABLE WITH 


POST OR BRACKET 


MOUNTING 


ror He name Gesu 
ARKLA 


Let the ““ARKLA team” assist you in initiating a successful Gaslite Sales Program. 
Write ARKLA AIR CONDITIONING CORP., GASLITE SALES DIVISION, DEPT. F. ‘ 
LITTLE ROCK, ARKANSAS. 
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Continued from page 156 
tracted with the Welsbach Corp., of Philadel- 
phia, to distribute nationally the reconditioned 
Welsbach lights, the same type that once graced 
the treets of such American cities as Baltimore 


Philadelphia in gaslight days 


New Robertshaw Eastern 

Research Center Started 
New York Criry—Constructior tarted this 
onth in King of Prussia, Pa., on the new East- 


Research Cente of Robertshaw-Fulton 
Cont Co., the firm's fifth such installation 
Co pletior Is exp ted betore the end o! the 
ea ording to Ralph Coles, general manage1 
{f the center. He said i primary objective of the 
new facility will be to bring the advantages of 
idvanced automation within reach of the aver- 
ive co rie 
A al eXample he cited a portable control 
pane » bigger than a wat box, from which a 
r al ntrol such household functions 
ooking, heating, air conditioning, laundering, 
ae et 


The center will occupy 18,000 square feet on 


Site Witt movable partitioning 


roughout. A staff 100 scientists, engineers 


and technicians will be ¢ npl ved initially, and 
in experimental home is planned at the labora- 
tory site Coles said 


Bergdahl Is Featured Speaker at Meeting 
of NAPC Delegates in Honolulu 

T. H.--Salesmanship in 1958 was 
the top ot ar iddress by Hal Bergdahl., man- 


f deale: ale Crane Co delivered 


HAPLASS HARRY 
THE HANDY Maw 


“Don't just stand there, call a plumber!” 


159 


Exposed Disks 
Do the Trick 


\ R Si te 
ing. 
1 pen 
fy g. 
‘ | 


New Vent-Rite No. 40 
for radiators, convectors, 
radiant heating 


H pecial adjusting 


(A \ \ = 


actual size 


Two New Vent-Rite Automatic Bottle 


| Vents, No. 141, 143 for baseboard and 


convector radiation 


The w Pott 
N 
( 


14 4 


Also availab is A N 
ljusting stop.) 
i=: Order From Your Wholesaler 
size 
Replacement Disks 
Answer Your Problems 
When Vents Fail to Vent Freely 
If you have a job with this problem, 
- c you simply and quickly replace the disks 
€ to restore free venting. 


10 sets in plastic tube. 


Cambridge 39, Massachusetts 
; Makers of a Complete Line of 
VENT-RITE VENTING VALVES 


Replacement Fiber Disks Now Available 


"ANDERSON PRODUCTS, INC. 


No. RD30 


HE ’ 
t 
Water Syst 
for Hot War q 
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1 
us 
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As Straight as 


Centrifugally cast in sand lined molds 
for absolute straightness and “Seamless- 
ness"! Thats APCO SAND SPUN SOIL 
PIPE. The automatic quality control of 
the APCO process insures every length 
being true and straight as an arrow. 


APCO 


Gand 
SOIL PIPE 


APCO’s centrifugal casting insures uni- 


form wall thickness which cut easily 
and perfectly—even with a cold chisel. 
APCO walls are amazingly smooth both 
inside and outside. No fins, burrs or 
roughness. No sand holes to cause leaks 
or seepage. 


It's Apt for Your Job! 


Whatever the job, it’s easier to handle 


—to cut—to caulk if it's APCO. It will = I] 


save you time, work, worry and money! 
And APCO is bound to last longer—the | ] | 
pipe you'll never live to see wear out! i! : 
Meets and beats the rigid requirements | id 
of the Cast Iron Soil Pipe Institute. A 


Each APCO SAND SPUN Pipe 
is individually tested with air 
pressure UNDER WATER and 
checked for weight uniformity 

Various other physical and 

chemical tests are made reg- 

ularly. 


Made 2” through 15” in Single 
and Double Hub in service 
weight and extra heavy weight 
specify APCO fittings! 
Send for Folder. 


The End of the Hub is Painted ORANGE 


ALABAMA PIPE COMPANY > 
Offices in principal cities 
GENERAL OFFICES — ANNISTON, ALA. 


WESTERN PLANT & SALES OFFICES: 
S335 Southern Ave. South Gate, Calif. 


MEMBER OF CAST IRON SOIL PIPE INSTITUTE 


Kam Products Names Max-Arnold 


News 


to a group of plumbing and heatin ontre 


here recently 

The group met following a_ five-d: 
trom Los Angeles at the conclusion of 1 
NAPC convention Robert Trohon, Brookli 
Mass., a past director ol the NAPC. presided ! 
the meeting 

Other speakers included Norman Radd 
executive secretary of the Plumbing-Heatir 
Cooling Information Bureau, who talked 
advertising: James Hurst, who cited wavs bat 


can supply loans for modernization jobs: a: 


James West, Los Angeles, who spoke on “‘p: 
ot ownership” as a sales tool. Hurst is ; plun 
ing and heating contractor and bank directo 


Broc kton, Mass 


Lennox Reports 5 Percent 
Air Conditioning Sales Hike 
MARSHALLTOWN, IA.—A_ sales increase of 5 
percent in central residential and comme: 
air conditioning equipment has been report: 
for the first six ,months of 1958 by Len: 
Industries, Inc 
Lennox president John Norris said the gait 
was made despite a general industry-wide 


downturn, with the firm's maximum increas¢ 
coming in the south and southwest. He at- 
tributed the increase to the company s intr 
duction early this year of its Landmark line 
of central residential year-round a-c equipment 

Norris estimates there is a potential market 


of nearly 20,000,000 existing homes for installa- 


tion of year-around air conditioning. In the 
new homes market, he said, more libera] FHA 
regulations make it much easier for « hor 


buver to have central equipment 


Representative in Philadelphia 
3ROOKLYN—The Max-Arnold Co. has bee: 
appointed representative for the Philadelphia 


and eastern Pennsylvania area by Kam Prod- 


ts Corp., maker of tankless water heate 
heat exchangers and storage tanks 

Jack Layton, Kam president, said the appoint 

ent will mean better and faster service 
Kam customers. The full line of tankless wat: 
heaters and heating accessories will be ava 
able from the Max-Arnold warehouse 


Thermo-Products Doubles Its Production 
With New Southeast Plant 

Nortu Jupson, INp.—A new plant in Dentor 
N. C., has been completed by Thermo-Produ 
Inc., doubling the firm’s production capacity 
heating and cooling equipment 

District manager Dean Culver will be 
charge of Thermo’s operations in the southeast 


(Please turn to page 162) 
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The BIG PUSH in plumbing, heating and 
air conditioning is in remodeling. . . 


and DOMESTIC ENGINEERING 


Clearly defines this opportunity for every contractor . . . ie 


for every manufacturer... who is ready 


to GO (sales-wise) WITH REMODELING... 


“Opportunity Street” is Evervwhere, U.S. A. It's the commer- 
cial block in Elmira, New York. It’s that nice residential street 
in Bay City, Michigan. It’s the industrial development in 
Chicago's Clearing District. Decidedly, it’s in your town, too. 
For on Opportunity Street may be found the sales potential, the 
business stimulant, the profit builder that’s part of today’s 
BIG PUSH IN REMODELING. And plumbing, heating and air 
conditioning sales are there .. . in recession-proof quantities 


on every Opportunity Street. 


More and more plumbing, heating and air conditioning contrac- 
tors are discovering in every issue of DE that they can GO 
WITH REMODELING. Go with sales. that is, in this tremen- 
dous “bigger half” of the market. 


DES highly suecessful Bay Crry Story .. . and most recently 


its Bie Pusu Rewoneuinc Saves Convest generated a tre- 
mendous flow of sales action among these prime customers of 
vours. (701 merehandising minded contractor-dealers submitted 
some 20.000 individual examples of merchandising and manage- 


ment methods 199 prizes were awarded.) 


Now in another dramatic move. DES October GO WITH 


CONSULT YOUR ADVERTISING AGENCY 


Sells the Ven HWoho Sell Remode ling 


1801 PRAIRIE AVENUE «+ CHICAGO 16 «+ ILLINOIS 


t 
REMODELING issue will show these contractors . . and 


manufacturers how to discover their own Opportunity 
Street. Concentrating on the informative, profitable, sales build- 
ing ideas of all the Big Push Remodeling Sales Contest winners. 
it will dramatize these ideas for all other contractors to use 
A genuine “how to” approach, fully qualified with actual con- 
tractor-dealer sales results, the GO WITH REMODELING 
October issue will be a bulging storehouse of information for 
readers . . . sales information that will invite them to march 
boldly up Opportunity Street using your products and 
equipment in their march to more business, greater profits. 


Vore business, greater profits for YOU, too 


You're headed in the right direction, up Opportunity Street, 
if vou plan to do something about sales. to forcefully present 
your sales story in DOMESTIC ENGINEERING, beginning right 
now, and including special-emphasis advertising in the October 


GO WITH REMODELING issue. 


Closing date, any issue: 15th preceding. Please write, phone or 


wire for full information. 
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*% Dual protected with Epon Plastic lining. 


% Bronze welded seams. 


x% Designed specifically for water system 
service. 


Contact your supplier or pump manufacturer, 
or write direct for complete information. 


AIR CONTROLS, Inc. 


18th & Ebright Streets, Muncie, Indiana 


* Fabricated from Armco Zincgrip * Steel. 


Brady Water Tanks Are Better Tanks 


“Registered Armco Steel Corp 


News 


page 160 
according to John S. Cunningham, president 

Cunningham said the new building is designed 
for maximum flexibility in both production and 


+7 


ollice space and will permit rapid, low-cost ad 


ditional expansion 


‘Jal-Con-Weld' Selected as New 
Jones & Laughlin Trade Name 

PITTSBURGH—Pipe manufactured in the two 
new continuous weld mills of Jones & Laughli: 
Steel Corp. will bear the trade name “Jal-Cor 
Weld.” 


Welded pipe in a nominal size range, 


through 4-inch, is produced by the two mill 
now in operation at the company’s Aliquippa 
Pa works 


The new continuous weld mills, part of J&L’s 
S75 O00 O00 modernization program, incorpo! it 
the latest technical advances in quality control 


They produce pipe Te plumbing and heati: 


ipplications and oil and distribution lines at 
rates up to 1.000 feet per minute 
Jal-Con-Weld pipe also can be used for sprin 


kler systems, air conditioning installations 


retrigeration systems 


et 


Credit Group Predicts 
Recovery by Year's End 

New Yor«K City The road to economic re- 
overy is one with both hills and valleys. but 


there will be convincing signs of business im- 


provement in the last months of the year, ac- 


cording to Henry Heimann, executive vice pres 
ident of the National Assn. of Credit Manage 
ment, who is quoted in the organization's 
Monthly Business Review 

Heimann said: “We will go ahead a bit, then 
pause and perhaps even rest a little, but we 
should definitely resume our forward progress 
it the close of the vea 


On the favorable side, Heimann cites reduc- 


Please turn to page 165) 


“Like | said—you're not much at plumbing.” 
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Skating Rink —Dance Floor 
features freezing system 
of polyethylene pipe 


At this convertible ice skating rink, installed by the Kalamazoo, 
Michigan, Parks Department, city residents can frolic all year ‘round. 
Eleven miles of USS National Polyethylene Pipe, NSF Grade, make 
up the brine-circulating system—3,700 gallons of brine at 35 psi. 

The lightweight plastic pipe can be removed in just one day to 
permit dancing or roller skating on the rink’s smooth floor. 

When not in use, the pipe, with 2,640 gallons of the brine still 

in it, is stored in a trench next to the rink. 

Installation of the pipe was completed in two days by a crew who 
had no previous experience installing a freezing system of polyethylene 
pipe. The pipe has a 1” inside diameter and a wall thickness of only 
1/10 of an inch. Its glass-smooth inner walls greatly reduce friction 
and minimize pumping problems. When the pipe is disconnected in the 
Spring, each 185-foot loop, including the brine, will weigh about 

110 pounds—light enough to permit easy handling by a small crew. 
USS National Polyethylene Pipe, NSF Grade, can't be harmed 
by most acids, salts, alkalis or other chemicals. It remains flexible in 
temperatures from —90°F. to +120°F. The pipe is made from 100% 
virgin polyethylene to which 2% of an inert black pigment filler has 
been added to prevent deterioration from ultraviolet rays. 

For full information, write to National Tube Division, 

United States Steel, 525 William Penn Place, Pittsburgh 30, Pa. 

Ask for Bulletin No. 29. USS and National are registered trademarks 


‘The world's largest and most experienced manufacturer of tubular products’ 


National Tube 


Division of United States Steel 


Columbia Geneva Steel Division, San Francisco, Pacific Coast Distributors e United States Steel Export ¢ pany 
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Everybody NEEDS THIS NEW. 


TOOL STEEL 
JAWS ARE 


ANY SHAPE 
Round @ Square 


Hex @ Odd g 


The Reed Chain Wrench does everything a conventional 
pipe wrench will do, and a great deal more. It gets into 
tight corners, close to baseboards or between parallel 
pipe lines, and holds round, square or irregular shapes 

. firmly, without “play” or crushing. 


Its fast, ratchet-like action lets you tighten and ‘back 
off’ without taking the wrench from the pipe. 


Ratchet action 
works either 
way from 
either side 


PATENT PENDING 


All sizes of the Reed wrench have ample chain length 
for fully tightening pipe up to the diameters handled by 
ordinary wrenches of equal lengths. Additional chain in 
the 14” model, however, gives the wrench a full working 
capacity up to 2” pipe and a holding capacity up to 4 inches. 
This is @ major convenience in lining up soil pipe stacks, 
straightening studs, setting posts or turning any irregular 
shape within the leverage range of the 14° handle. 


Available at your Jobber in 10", 14°, 18", 24 36, and 48 sizes. 


EE MANUFACTURING COMPANY © Erie, Pennsylvania 


PLUMBING AND 
HEATING 
WHOLESALERS 


Published in 
Two Editions 
the MASTER and 
SUPPLEMENT Copy 


QUICK AND 
EASY WAY! 


Here are two beautitully bound, loose-leat price data books 
tor the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital intormation. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 8'2” x 117 x 1%”. 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have a tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer, Size: 84% x 11 x 1% or 2% inches. Published 
by the publishers of the Bradford Price Book. 


The Write fer Full latormaties Today 


\Mac EWAN MARKET MANUAL’ 
QUINCY 69. MASSACHUSETTS 
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“Sir” Patrick PEERLESS says 


“Buy PEERLESS!” 


QUALITY 
VITREOUS 
CHINA CLOSETS 
& LAVATORIES! 


Avatlable in 


Lifetime Vitreou 
China in rich colors 
rfectly matched with 

Alliance, Crane 


No. 5200 Combination 


Close-coupled reverse trap comt 


Lawndale and 
Southern Porcelain 
nation in pure white vitreous chin 
No. 30 Lavatory also 
available in white or 
matching colors. 


for life-long cleanliness. Has the « 
clusive Peerless 4-bolt tank connec 


tion and extra large trapway 


Write, wire or phone for further information! 


Peerless Pottery, Tuc. 


Quality Vitreous China Since 1902 Evensville 12, Ind. 
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Inventories ncreased consume} Savings 
educt on of consumer and DuUuSINeSS debts 
d unemployment was checked last month 


easier credit situation is being reflected in 


g and construction, he said. and the auto 


ome 


ess “is showing some slight improvement.” 


wders are up 


economist emphasizes that “now is the 


te 
g's: 


to build if pecple are planning on new 
and equipment.” particularly if a two- 
suilding program is contemplated. Noting 
yusing starts and other construction, ex- 

onstruction, are holding up, Hei- 
said that because of the inflationary trend 


juestionable whether at any time ahead 


| be ible t build more cheaply 


vear-end upswing cited are 
ay program lowing of the ‘s 
production, increase in elec- 
iction rising vovernment 


tourist business. a “rea 


et and steady 


i semi-durable 


re 


Federal Announces New 


20-Year Boiler Guarantee _ YOUR CUSTOMERS 


Ni YorK City—The Fede 


nd workmanship on WILL DEMAND 


puts the 


company. THIS SYMBOL OF 


al announce nt 


ARI Publishes Standard 
for Units Superior Quabity 


WasniIncton, D. C.—The first ARI standard 


viv-deve loped types ol heat-operated all AND 


tioning units has been issued by the Air- 
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PLUMBING 
BRASS GOODS 


Write for: 


Our Big, New Illustrated Catalog 


1209-1223 DeKalb Avenue, Brooklyn 21, N. Y. 


“Well, here we go with another 
first for Ed Murrow.” 
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. » backs the Plumbing Contractor 
of Stainless. Steel Equipment thet 
Customer Satisfaction! 


“SOLD ‘THROUGH AMERICA'S LEADING 
‘PLUMBING WHOLESALERS 


Cabineteer 
and Counter 


OTHER JUS 


Sacrarium 


Sink Ledge Type Sink Bowls, Kitchen Ease Sink 
Tops Bowls, Sink and Laundry Trays 


QUALITY PRODUCTS 


vi 


4 


Sinks Scullery Sinks Drinking Fountains 


Quotations Furnished on Specification Work 


WRITE FOR BULLETIN J-105 


ADORESS _ 


9233 KING AVENUE 
FRANKLIN PARK, ILL. 


News 


(Continued from page 165) 


Conditioning and Refrigeration Institute 


The new standard applies to units “whose 
major energy input is in the form of heat, eithe 
directly from gas or oil combustion, or fron 

ch energy sources as hot water, steam o 
units.” It is ARI Standard 
90-58, “Unitary Heat-Operated Air-Condi- 


ng Equipment.” 


lectric resistance 


standard applies to factory-made resli- 
commercial and industrial heat-ops 
conditio: or hed assemblies 
ich normally include an evaporato 
cooling coil, a heat-operated cooling 
nd may include a heating fur 
But it dot Ss yt apply 
individu 


us for separate 


Nine New Firms Appointed 
Trane Authorized Sources 

La Crosse, W1s.—Nine new 
ippointed authorized sources 
conditioning 
innounced by A. C. Menke, vice president 
According to Menke, the ne sources in- 
lude: Uniflow Co 3oston: G. E. Steele C 
Mass.: John Bright & Associates, Sar 
Angelo, Tex.; Tonn & Blank, Michigan Cit, 
Ind.: Pons & Davis. Salt Lake City, Utah; Bar- 
rett Heating & Air Conditioning, Bayshore, L. I., 
N. Y.: North Shore Heating and Cooling, Inc 
Syosset, L. IL, N. Y.; Spencer’s Electric and 
Plumbing Co., Leaksville, N. C.: and Bridges & 
Jarrell, Inc., St. Louis 

Menke also announced that R. Douglas Haze: 


has been named 


package all equipment it 


Roxbury, 


manager of the newly fran- 
chised Trane Co. sales office in Miami. Fla 


Rohm & Haas Offers Prizes 
in Softener Sales Contest 


PHILADELPHIA—T wenty-four salesmen of wate! 
softening service and equipment will be winners 
of valuable awards in a sales contest announced 
by Rohm & Haas Co., Amber- 
lite resins for softening domestic water. 
Contest period runs from Aug. 1 to Oct 
with winners to be determined by number 


manufacturer of 


sales registered in either of two contest divi- 
sions. One division will be for domestic soft 
and the other will be for 
rentals of permanent softeners. 

Prizes include a 1958 Volkswagen, a 1958 Ford 
station wagon, a 1958 Rambler and cash awards 
up to $1,500. 

This is the firm’s third national sales contest 
according to James Winters, head of 
velopment, but the first in 


water service sales o 


sales de 
which salesme) 


could compete in two separate divisions. He 
said a concurrent contest offers cash prizes 


(Please turn to page 171) 
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AUTOMATIC HEATING: 
GAS OR OIL BURNERS, 


REFRIGERATION: 
EQUIPMENT AND/OR 


PLUMBING: 
BRASS GOODS, FIXTURES, 
FITTINGS & SPECIALTIES 
| FOR PLUMBING, HEATING 
what's your line? 


q ‘DOMESTIC 
CATALOG 
| 
7 | that the buyer 
\ 
~ 4 
SEK F 
/ 
= 
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DOMESTIC 


ENGINEERING 


CATALOG DIRECTORY... 


This is a composite picture of 
the Domestic Engineering Cata- 
log Directory Wholesaler . . . 
what he sells...and what he 
buys. Can you find your line in 
his picture? 

Over 2500 of the top Plumb- 
ing-Heating-Cooling Whole- 
salers throughout the nation and 
Canada are subscribers to 
Domestic Engineering Catalog 
Directory. Are they getting pro- 
duct data on your line . . . or 
are you missing a BIG POR- 
TION of sales volume through 
lack of close contact with the 
buyers of these leading whole- 
sale supply houses? 

Imagine getting your catalog 
into the hands of purchasing 
agents in almost 1600 indepen- 
dent wholesale houses — PLUS 
282 Main Offices of the 
country's most extensive branch 
house operations— PLUS 841 of 
of their branch offices. Here's 
sales possibilities unlimited! 

Manufacturers’ product cata- 
logs, bound in Domestic Engi- 
neering Catalog Directory, are 
poised to do a full year's buying 
job among these top wholesalers 
... ready to be consulted daily 
... ready to be used by an aver- 
age of 9 PERSONS fer whole- 
sale house regularly... ready to 
do business for you. 


you! 


To list the stock and inventory carried by whole- 
salers using D.E.C.D. is to note every facet of the 
Industry and its products... from pipe to pulleys 
—grills to gauges—disposers to diffusers—com- 
pounds to cooling towers. It follows: If you are a 
manufacturer of a product for the Plumbing- 
Heating-Cooling Industry, shouldn't you be in 
"The Big Orange Book?" 

Unless you have distribution in an area, you 
can't sell that area. Unless these wholesale outlets 
know your company, your product, they can't buy, 
stock, or sell it. If you have what they carry, what 
they buy... present your complete line to them 
in Domestic Engineering Catalog Directory. 


AUTOMATIC HEATING: 
GAS OR OIL BURNERS, 
STOKERS, CONTROLS, 


REFRIGERATION: 
EQUIPMENT AND/OR 


BRASS GOODS, FIXTURES, 
PLUMBING, HEATING 
& SHEET METAL TRADES 
BOILERS, RADIATION 

3 

& ACCESSORIES 

AIR CONDITIONING: 

UNITS AND/OR- 
SUPPLIES 

‘ = 

ts 


Be 
chasing data on every part of the Directory of Products—5000 


News 


(Continued from page 166) 
the four salesmen submitting the greatest num- th 
ber of valid registration cards during a “bonus e 
week” in the contest. The week will not be dis- 


closed until the end of the contest, and bonus 
winners remain eligible for the grand prize 


Gas Industry Pushing for 
Accelerated Expansion 
New York City—The natural gas industry th 
has asK&ed-the FPC for approval of $1'2 billion IS In 
worth of new construction projects. END 


How Showmanship Helped His 
Company Grow Big... FAST! 


(Continued from page 92) 


ing and heating industry. The president of 
S. C. Johnson & Son, Inc. (maker of John- 
son’s wax) called to offer Moran a $20,000- 
a-year job as his publicity director. 

Hotels called, offering chefs, food and 
liquor for the trip. Crank “river boat cap- 
tains” tried to gain invitations to join the 
cruise. Calls tied up Moran’s switchboard. 


#Finally, a man who claimed to represent 
the Federal Shipbuilding and Drydock Co. 
of Kearney, N.J., phoned to offer Moran a 
submarine. 

“He said the submarine was a relic of the 
war,’ Moran recalls. “He said they were 
ready to scrap it when the Uruguay govern- 


The faster you vent air out of radiators 
... the faster you get heat into radiators 
... this is the secret of efficient steam 
heating, and why Gorton Valves pro- 
vide much larger air outlets for venting 
air faster. 


ment offered to buy it for training purposes. 
He told me the shipyards had reconditioned 
it, that it was in excellent shape, .and that 


(Please turn to page 172) 


With Gorton Valves you save on fuel 
every time the thermostat calls for heat, as 
Gorton Valves make radiators heat fast 
with ounces of vapor instead of pounds 
of pressure. 


To make all radiators heat quickly 
and evenly, there’s a fast venting 
Gorton Valve that’s just right for 
every radiator. Available in sizes 
for radiators and 2 sizes for mains. 
A correctly sized Gorton Valve in- 
stalled on each radiator provides fast, 
even, comfortable heat in every room. 


For steam heat thot can’t be beat, 
insist on Gorton Valves. Available from 
leading wholesalers everywhere. 


“| think we're carrying this ‘employee 
relations’ business too far!” 


Cranford, New Jersey 


ESTABLISHED 
1887 


with steam heat... 
= 
/ 
4 

4 

| f 

FOR EVERY STEAM HEATING SYSTEM 

‘CURE FOR COLD RADIATORS’ 
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D 0 0 U D 0 U ‘| send it through the Great Lakes to us.”’ 


This news made additional headlines. Not 
MP PROBLEM EK E? | only had Moran advertised for a submarine 
PU —he’d gotten one! 

; Newspapers in Michigan City, Benton 
Booster Service Harbor and St. Joseph, the cities along the 
Cooling Towers a route of Moran’s cruise, heralded the ven- 
Water Treatment ture with front-page banner headlines. 
Water Circulation A Navy admiral paid Moran a personal 
Brine Service, Etc. visit to see if he was “some kind of spy”- 


and ended the visit with an invitation for 
Moran to join the U-505 committee. (This 
Hot and Cold Liquid committee was instrumental in getting the 
Refrigerants a U-505, a captured German submarine, to 
“ae Chicago as a permanent display in the Mu- 
seum of Science and Industry.) 


‘ 


® Moran’s jubilation was short-lived, how- 
ever. The offer of a submarine proved to be 


Th Y a Fi d Yo r a hoax and the Great Lakes cruise had to be 
en OU in U cancelled. The real purpose of the whole 
venture had, however, been achieved. 


Best Answer Here— “It was a hectic way to get publicity,” he 


‘ : admits. “But it sure paid off. I couldn’t begin 
F-M Pomona Water-Lubricated Turbine Pumps 
Easily installed, easy to adjust for to put a dollar value on the publicity that 
varying field conditions. Available with that ad brought. The initial investment in 
wide choice of drivers. 
F-M Split-Case 
B Centrifugal Pumps 
Capacities, 


pressures and That year, 1953, was the first in which 
sizes for any 


requirements. Moran Supply Co. topped a million dollars 


Single-stage or It’s maintained that volume ever since. 
multistage. 


the four Chicago papers cost no more than 
$400, but the follow-up publicity was worth 
thousands.” 


eIn February 1955, a year and a half later. 
a similar small ad in the same four Chicago 
papers announced Moran’s next attention 
getter. 
“We are proud to announce that we have 
F-M Westco Peripheral Pumps been appointed the first distributors of 
plumbing, heating and industrial supplies on 


Horizontal single-stage or eee the planet Mars,” the ad proclaimed. “Moran 
ve ; hig assure at norma 

— rs — Supply Co. has been able to book passage to 

operating speeds. 
— Mars for two representatives, but we are 
=p = F-M Builtogether urgently in need of a guaranteed return 

/ Centrifugal Pumps 
*4/ Capacities to 900 gpm. flight ... Companies furnishing passage 
Pressures to 520 ft. should provide some sort of entertainment 
Sizes 34” through 5”. 

Single-stage or for above-mentioned men due to length of 


multistage. time required for flight.”” Moran’s ad indi- 
cated that a flying saucer would be an ac- 
ceptable space vehicle for the return trip. 


? 
FREE! Expert Engineering Help at Your Service 
Be sure of low-cost, foolproof pumping installations — 
match your exact requirements...call in your Fairbanks- . . 
Morse Sales Engineer. Take advantage of his broad s Again, the promotion drew nation-wide 


technical background and expert knowledge of pumps for attention. Free newspaper, radio and TV 
air conditioning, plumbing and heating. ¢ all him today, , 


or write Fairbanks, Morse & Co., 600 So. Michigan Ave., publicity equalled the cost of his ad dozens 
Chicago 5, Illinois. of times over. Wires and phone calls poured 
&) in from all parts of the country. 
, FAIRBANKS-MORSE Moran had done it again. 
@ name worth remembering when you want the BEST Where a routine ad might have drawn 


PUMPS « SCALES « DIESEL LOCOMOTIVES AND ENGINES « ELECTRICAL MACHINERY fractional readership on the one day it ap- 
RAIL CARS « HOME WATER SERVICE EQUIPMENT « MAGNETOS 
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peared in the newspaper, Moran’s ads had 

drawn comment from all over the United 

States, from all types of industry, for periods 

, far surpassing the life of the original ad 
itself. 

Science and Mechanics magazine ran a 

. half-page story on Moran’s helicopter service 

in June 1955, two and a half years after 

the promotion was staged. 


s ‘Hardly a month goes by without someone 
referring to one of those promotions,” Moran 
says. “One manufacturer still sends me books 
on submarines. No matter where he travels, 
he picks up a book on submarines and mails 
it to me.” 

Not all of Moran’s promotions have been 
as “off beat” as the helicopter and the sub- 
marine. As a matter of fact, when Moran’s 
not staging a “shock” promotion, his adver- 
tising is routine, in the sense that nearly all 
of his effort goes into the promotion of brand- 
name merchandise. 


his most recent “full 
promotion came about accidentally. 
It was not planned to be a publicity stunt, 

but an act of charity. 
Actually, the affair didn’t even begin with 
\ Moran, but with a letter to Richard Daley, 
mayor of Chicago. The letter was from a 
22-year-old Irish youth who told Daley that 
his parents were dead, that he was a Dublin 


# Strangely enough, 


scale” 


railway porter and that work was bad in 
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I WILL PERSONALLY 


KNOCK THE TEETH 
OUT OF THE NEXT | 
MAN WHO 
COMPLAINS ABOUT 
WORKING 
CONDITIONS OR 
ASKS FOR A 
RAISE 


“Doesn't leave much room 
to arbitrate, does it?” 
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When you're up against 
Price Competition 


32” stainless steel double sink 


gives you a Big Competitive Eige 


@ When you're bucking price, Mr. Dealer, you can 
do one of three things: Walk away from it, get 
pushed around by it, or fight it out to win. 


And if you're the fighting type, Polar Ware offers 
just what you need to bring business your way... 
a brand new stainless steel sink in the popular 32” 
double bowl type. Here's a sink of 20 gauge, 18-8 
non-magnetic stainless steel, fully workmanlike, fully 
undercoated, fully qualified to carry the quality name 
Polar Ware — yet it's priced to meet the demand of 
that hard-headed buyer who insists on a bargain. 


Polar has it — for him and for YOU. Ask your sup- 
ply house, and if you are not aware of the distributor 
in your area, please call or write for the name. 


Polar Ware Company 


*4900 LAKE SHORE ROAD, SHEBOYGAN, 
Merchandise Mart — Chicago 54, Room —_ 


*415 Lexington Avenue *800 Santa Fe Ave. 
New York 17, N. Y. Los Angeles, Calif. 


Offices in Other Principal Cities *Designates office and warehouse. 
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UNION 
BONNET 
GATE 
VALVES 


FIGURE U-0252 
Rising Stem. Solid 
Wedge. Taper Seat. 125 


FIGURE U-0226 
Rising Stem. Solid 
Wedge. Taper Seat. 150 
Pounds Steam Working | Pounds Steam Working 
Pressure. 200 Pounds | Pressure. 300 Pounds 
Cold Water, Oil or Gas | Cold Water, Oil or Gas 
Pressure. Non-Shock. Pressure. Non-Shock. 
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Two-Piece Union Bonnet Construction 
For Extra Easy Assembly And Disassembly 


Two-piece Radial Seat Union Bonnet Construction pro- 
vides extra easy assembly, long service, dependability 
that gives you extra value. Radial Seat provides line 
contact through accurately machined true ball and socket 
mating surfaces, for leakproof body bonnet joint. Two- 
piece construction eliminates sliding or scraping — pre- 
vents scoring — of body and bonnet mating surfaces 
during assembly and insures even contact pressure for 
perfect alignment of working parts. Heavy union nut will 
not deform under pressure and protects body and bonnet 
from distortion. Valves may be repacked under pressure 
when wide open—top seat above threads—out of line of 
flow—is protected against deposits and excessive wear. 


SERVICE: Recommended for general service on steam, 
water, gas, and oil lines where full, unrestricted flow is 
desired. Valves give long trouble-free operation 


YOURS ON REQUEST: Colorful, illustrated brochure fully 
describes Fairbanks Bronze Gate Valves with Union 
Bonnet Construction, complete with specifications and 
details. Write for your free copy today. 


Order Fairbanks products through your local distributor 
who is always happy to serve you. 


BRANCHES: NEW YORK 3 + BOSTON 10 
PITTSBURGH 22 « ROME, GEORGIA 


Trucks * Valves * Casters * Wheels * Dart & “Pic” 


(Continued from page 173) 
Ireland, that he’d saved his money for a trip 
to the United States, and that he needed a 
sponsor to enter the country. 

Knowing of the strong Irish colonization 
on the city’s West Side, Daley forwarded 
Chris Rafter’s letter to Chicago’s community 
newspapers there. They printed it. 


s When the story reached Moran, he was 
having dinner with William Clark, an Illinois 
State Representative. Moran and Clark im- 
mediately made arrangements to bring Raf- 
ter to America. 

It was after these preliminary plans for 
Rafter’s sponsorship had been made that 
Moran learned of the boy’s high position 
among Irish flyweight boxers. Over a period 
of six years, it developed, Rafter had won 
100 out of 120 fights. At 112 pounds, he had 
beaten the Irish Olympics flyweight John 
Caldwell, winner of a bronze medal at Mel- 
bourne in 1956. He also had beaten the 
champions of Scotland, Wales, Germany, 


England, Hawaii and Holland. 


e With Rafter’s approval, Moran entered 
him in the Chicago Golden Gloves. But 
there were problems: 

(1) Golden Gloves contestants must be 
affiliated with some sponsoring organization. 

(2) A boxer needs a trainer to guide his 
conditioning. 

The Moran-Clark athletic club was formed 

with Rafter as its only member. Then 
Moran arranged with Fred Caserio, head 
coach of the Chicago Golden Gloves, to get 
his boy in fighting trim. 

Before Rafter’s airliner had even reached 
the Chicago airport, Moran’s flair for pub- 
licity had already made Rafter the “people’s 
choice” to win the Golden Gloves flyweight 
crown. 


# When the little Irish boxer arrived, he 
was met by a full entourage. He was given 
a green derby hat, an “Irish” bow tie and 
a black thorn shillelagh straight from Old 
Erin. From the airport, he was taken to the 
mayor’s office, where Daley presented him 
with a key to the city. Flash bulbs were 
going off in every direction—and Moran 
was in every picture. 

When Rafter won the city title and moved 
inte the quarter-finals of the Tournament of 
Champions, competing against the best ama- 
teur boxers from 30 states, Moran’s free 
publicity catapulted into the hundreds of 
column inches. 

Moran chartered special buses to carry 
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125 rooters to the 
waved Irish flags, 


crusted 


arena. Cheering fans 
wore green derbies en- 
with shamrocks, wore ‘“Moran- 
Clark A.C.” T-shirts and paraded around 
the arena, led by a five-piece Irish band and 
sounding Moran-provided noisemakers. The 
Chicago American newspaper said the Moran 
contingent “made more noise than the rest of 
the crowd combined.” 

Rafter lost by one point in the quarter- 
finals, but Moran entered him in the Navy- 
Catholic Youth Organization boxing classic 
immediately following. 
e Newspaper publicity gushed forth 
more, after Rafter 
off” against one of the Navy referees. 
referee 


once 
particularly “squared 
The 
Jack Dempsey, 
former heavyweight champion of the world 

Now, Rafter 
penter’s trade 


was Commander 
is quietly learning the car- 

Chicago and 
for his next fight. 
linked 


months. 


“keeping in 
His name hasn’t 
with Moran’s for several 
But the Pan-American Games are 
coming soon ... and the 1960 Olympics are 
on the horizon .. . 


shape” 
been 


and you can be sure the 


name of Moran Supply Co. will stay with ° 


Rafter as long as he stays in the ring. 


# An interest in sports is natural to Moran, 
himself He be- 
lieves in the pulling power and appeal of 
sports. His earlier “broke” on 
the sports page and most of the publicity 
he got from Rafter’s fights came from the 


letter-winner college. 


promotions 


newspapers’ sports sections. For several 
seasons, he has sponsored a bowling team. 
(Please turn to page 176) 


yor 


“He wants us to move it closer 
to the house.”’ 


Draft Inducer- Regulator 


ENDS DRAFT PROBLEMS 
RIGHT FROM THE START... 


MODELS For Gas... Oil... and Solid Fuels! 


WALKER 


SHUR-FLO 


THE INSIDE STORY OF 
SHUR-FLO EFFICIENCY 
@ Hi Volume Self-Feathering Fan 

@ Self-Cleaning Blades (No soot 


beit-9) @ Stainless Stee! Shaft 


Hub. and Blades 
@ Quiet, burn -out proof 
motor 
@ Silicone oiled bearings 
@ Extra rigid 
Mountings. 
@ Extra heavy 
gauge galv 
steel con - 
struction. 


Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired 


installation because it’s the SUREST DRAFT SYSTEM 


ever devised. 
Here’s an economical 


fool-proof answer to every draft problem from older 
heating installations to modern, low-roofed houses. You 


just install it and forget 


Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside 


air. Building and home 


because it runs quietly, costs less to operate, and requires 
little power. You'll like the Shur-Flo because it installs 

quickly at any angle—vertically, horizontally, or at a pitch 
—-and virtually eliminates costly callbacks and corrections. 


There’s a Walker Draft Control scientifically designed to meet every 
draft problem regardless of fuel. 28,000,000 in use prove efficiency. 
The standard of performance for the industry. 


| don't fuss and fret with uncertain draft anymore 
since Walker brought out this low-priced draft in 
ducer-reguiator combination. Now, | install Walker 
inducers on all my jobs. That puts me way out 
ahead. because with good draft | know every job 
will be exactly right from the start."” 


"Most Efficient 
Draft System 
Ever Made" 


Say Heating Contractors, 
Architects, Home Owners 


draft inducer that’s a 


it. What could be better? 


owners like the Shur-Flo 


fom 


ROYAL PURPLE 
for smaller 
heating plants | 


For full details, see your supplier or write direct 


WALKER MFG. AND SALES CORP. 


JUNIOR LINE 
central heating 
budget control 


| DOUBLE SWING | 
| for gas fired 
equipment 


VENTURI CAP 
for heating 
| and ventilating 


1780 Penn St., St. Joseph, Mo. 


ty 
a 


« 

Eee 

— \ \ if i Ly 
| | 
x 
| 


(Continued from page 175) 


FOR MOST PROFITS, YOU NEED MOST For the past three, he has sponsored a semi- 


pro baseball team. 
| f These are not “sidelines.” Moran ap- 
a proaches them like a professional. 


HERE IT IS Major league scouts attend his baseball 
games. The manager of his team is Dick 
SEWEROOTER JUNIOR : Kokos, former outfielder for the St. Louis 


Browns and the Baltimore Orioles, and one 
AC Heavy Duty Capacitor Moter i of his star infielders is Ed Skowron, brother 
of big leaguer Bill S k owron, New York 
chine’s handling convenience, dur- 
ability, and safety will help you to Yankee ace. 
a more profitable operation. Jt's 
built by the leader! 


eM-ran is now in his mid-forties. He's 
married and the father of three children. 


THE SNAKE THAT r He’s head of a business that grosses more 
- MAKES THE than $1 million a year. Why does such a 


DIFFERENCE! man continue to shock the industry with 

these periodic bursts of Hollywood hoopla? 

“T believe in keeping my name ‘on the 

Patented Flexicore Wiropecenter Snakes means street’ and I believe I can do that best by 

added strength, reduced breakage, longer life, and a 

more efficient operation. Wiropecenter Snake con putting some imagination into my advertis- 
struction is exclusive with General Wire Spring 


Company. All sizes available. ing,’ Moran says. 


Get profit-making details on our complete line of “Nobody expects helicopter delivery. They 
incl ing Equi 
eT read about it, chuckle a bit, tell their friends 


GENERAL WIRE SPRING co. about it and forget it—all except the name 
‘Moran Supply Co.’ They remember that. . . 
906 S. SARAH STREET, PITTSBURGH 3, PA. and that’s the important thing.” 
Distributors throughout U.S. and Canada 
eMoran’s unusual advertising methods 
have produced three important benefits, he 
believes: 
choice of low cost automatics (1) “When I was just getting started, they 
a helped me get good lines in a hurry. That 
in the 


was the biggest asset to me. 


DIAMOND Jr. line (2) “And of course, I always pick up new 


THE DIAMOND JAC-25... customers as a result of all that publicity. 
WITH SWITCH CONTROL (3) “We've helped the industry also by 
creating some excitement, by giving people 

The most efficient, the most economical a laugh, by providing something to talk 


of the “automatics” currently available. - 
about, and by stirring up public interest in 


entire regeneration process in motion. , . plumbing and heating.” 

brine ejection, rinsing, backwashing, 

end return to soft water service. IT’S 
COMPLETELY AUTOMATIC .. . BUT # Moran is a person with strong dedication 
ONLY AS NEEDED! and strong devotion to the things nearest his 


List Pri 45.00 F.O.B. Factor 
heart. Among them is his business and the 


| industry of which he’s a part. 
AMOND JAS-25 .. . 
TIME CLOCK CONTROL I think a man owes a great deal to the 
* industry that supports him,” Moran says. 
: A ! “T try to train my men so they feel this 
simplest and most economical form. ; 
The Electric Time Clock controls same obligation. And they serve me better, 


“Automatic” Regeneration in its 


regeneration at specific TIME | anc > industry bette as : sul 
daily, weakly, ind the industry better, as a result. 


or monthly, dependent upon “As one example of this training, every 
person on my payroll gets a subscription to 
ond... they move fast. For Domestic ENGINEERING, just so he can keep 
complete details, write 


List Price $275.00 at's ‘ ac 
Pm Peni I feel that’s as good a training program as I 


could provide—and it’s paid off in interest, 
OSHKOSH FILTER and SOFTENER CO. loyalty and knowledge of the trade over the 


OSHKOSH, WISCONSIN years.” END 


abreast of new development and new trends. 
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: The only submersible approved by | 
The Underwriters Laboratories, Inc. 


A PACKAGED UNIT. . . priced lower 
than many conventional Sump Pumps 


OPERATES UNDER WATER @ FOR ECONOMICAL INSTALLATION @ 


Hermetically sealed motor with a Is easily installed in a metal tile or 
‘eak-proof rotating shaft seal assures concrete sump 2° to 8’ deep. 
dependable performance at all times 


FOR GAS.-TITE INSTALLATIONS @ 
FOR FLOOD-PROOF OPERATION @ 


If current fails moisture cannot : 
damage pump or motor. Can be installed thru a 15" opening. 


tlt for ~ Automatic Submerged Operation 


OF 3 CONTROLS 


MICRO-SWITCH 

Fool-proof and trouble-free. 
ELECTRODE 

For special installations. 
FLOAT SWITCH 

For Duplex Units. 


FOR SMALL SUMPS @ 


MOTOR: 1/3 HP, 1750 RPM. 110 volt CAPACITOR 
TYPE with 10 ft. waterproof cable and plug 

IMPELLER: Non-Corrosive 

SCREEN: Brass 

BASE: Heavy Duty Steel 

DISCHARGE: 1%” 

SHAFT: Stainless steel 


DIMENSIONS: Height: 1234’; Diameter:11”; 
Weight: 50 lbs. 


Engineered for One Million Starts ; 


1512 N. Fremont St. Chicago 22 weil P U M Pp Cc O. 


WATER SAVER_ — 
DURABLE-~ 
DEPENDABLE 


15/ 


SEAT-ACTION 


CLOSET 


/ 
PEAK 


/ { GUARANTEED 


/ CONFORMS TO LOCAL 
/ SANITARY CODES 


/ SEND FOR CIRCULAR V-102 


MANUFACTURED BY 
JOSEPH A. VOGEL COMPANY 


WILMINGTON, DELAWARE 
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YOU'LL LIKE 


/ PERFORMANCE FLOAT On 


WEIGHT OPERATED 


Works on Any Sump Pump 


e Easy to install and inspect e Two-pole construction 
for safer operation e Visible, vertical action contacts 
e Attractive, rugged metal enclosure 


Write tor Sumptrol Bulletin. Address Square D Company, 
4041 North Richards Street, Milwaukee 12, Wisconsin. 


now...EC&M propucts are A PART OF THE SQUARE D LINE 


SQUARE J) COMPANY 
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The most complete selection of © 
new Spray Type Lavatory Faucets 


These new spray head faucets are a 
smart choice for today’s public washrooms. Chicago Faucet 
gives you the widest choice, with models for all needs. Each 
one has the same close-with-the-pressure, renewable oper- 
ating unit that has made 
Chicago Faucets first 
choice for trouble-free 
service and lasting 


economy. 


No. 967 —Centerset design, for 
lavatories drilled on 4” centers. 
Spray spout reduces splash and 
water waste, permits washing in 


clean, running water. 


No. 877 — Combina- 
tion Lavatory Fixture 
with spray type spout. 
Distance between 
valve centers adjust- 
able from 8” to 12”. 


No. 878—Same.as 
877 but with 1%” 
Brown Popup Waste. 


Chicago Faucets 
are distributed 
through the’ 
plumbing trade 
exclusively 


THE CHICAGO FAUCET CO. 
Chicago 39, Ill. 


CHICAGO, 
FAUCETS 


Last As tong AS the Building 


Job Problems 


(Continued from page 95) 
going out more or less continuously, making 
numerous air changes inevitable. 

One of the flaws in the air-change technique 
for public buildings, such as your church job, 
is the presence of high ceilings under which at 
least half the air volume stratifies and hardly 
changes at all, perhaps not even once a day 

The crack system is generally favored for 
figuring infiltration values. This system consid- 
ers each window and door through which the 
air leaks in and, at the same time, takes into 
consideration that half the openings must let out 


the equivalent volume so new air can get in. 


a For this church job, we'd recommend that you 
break the problem into two parts. 

For the church proper, allow in-leakage from 
half of the total window cracks. This will be 
seven windows having 37 ft of crack each, or a 
total of 259 lineal ft. Assuming a 15 mph wind, 
the infiltration amounts to 39 cu ft per hour per 
lineal ft, or 10,101 cu ft of air at -10F 

Since air at -10F displaces about 11.326 cu ft 
per lb, in one hour we must elevate 10,101 /11.326 
or 892 lbs to 70F, a difference of 80 degs. Next, 
80 x 0.24 (the specific heat of air) x 892 equals 
17,126 Btu/hr. And that is the infiltration load 
for the main body of the church 


a As for the vestibule, we'll use the air-change 
method of calculation. If the congregation en- 
ters over a period of 15 to 20 minutes, we'd 
expéct the air in the vestibule to make a com- 
plete change at least two times before the doors 
finally closed for the service. Air movement 
here would amount practically to ventilation. 

If the vestibule measures say 12 by 40 ft by 30 
ft high, we’ve got a volume of 14,000 cu ft to 
change twice and 28,800 cu ft to warm up from 
-10F to about 50F. (The vestibule is seldom 
heated to the same level as the church proper.) 
This volume of -10F air weighs 2,543 lbs and 
warming it to 60 degs. will require 36,619 Btu. 

Therefore, the total infiltration load for the 
church adds up to 53,745 Btu hr. END 


Kohler Exec Tells .. . 


(Continued from page 109) 
room. Simple arithmetic shows that this 
leaves 80 percent of the homeowners wish- 
ing they had an extra bathroom. 
The survey also pointed up the growing 
remodeling potential. 


eDE’s yardstick works like this: Write 
down the number of homes in your territory 
take 21 percent, and you have the numbe1 
who are thinking about remodeling their 
bathrooms in the next two years. This figure 


could be higher if a good advertising cam 
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paign and hard selling were employed. 
What does this mean in the Rochester 
area? Well, the Chase Brass and Copper Co. 
has published a booklet that includes a yard- 
stick for measuring such potential in your 
city. In a city the size of Rochester, roughly 
350,000, the potential for the next two years 
is about 23,000 remodeled bathrooms and an 
equal number of remodeled kitchens. 


#The national picture shows about 17 mil- 
lion owner-occupied nonfarm homes in need 
of new plumbing fixtures, with many of the 
owners able to pay for the replacements. If 
we could sell a mere 5 percent of that market, 
we would be doing a big business. Even at 
that rate, the potential modernization market 
would be increasing faster than our sales. 
Those are nonfarm homes. Many of the 
farm homes in this country do not even have 
flush-type closets and many more have no 
bathtubs 


s But homes alone do not make up this plush 


remodeling market. There are hundreds and 
hundreds of commercial and industrial in- 
stallations that need immediate attention. 
Just check some of the washrooms in store 
buildings, hotels, office buildings, and indus- 
trial plants. How many of these places have 
installed new fixtures and fittings in recent 
years and how many are in sad need of re- 
placement? 

Too often, building owners make the mis- 
take of thinking that a fresh coat of paint, 
tile walls, or new flooring will make a mod- 
ern washroom. All too frequently, they by- 


(Please turn to page 180) 


GIANT BATH 
SALE 
\ 


“We're waiting for the tloor demonstration.” 
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LARGE OR SMALL 
JO-BLAST 


POWER GAS BURNERS 
COST LESS TO OPERATE 


Low cost installation and operation dictated Lo-BLAST selection in this modern school, 


Sixteen Lo-BLAST Burners at this army camp burn 30,000 cv. ft./h 
all are operating 


. of gas when 


In this development of 472 small homes, Lo-BLAST Economite Burners replaced oil 
burners originally installed. 


Lo-BLAST Burners cost on an average of 10% less to 
operate. They use an extremely quiet, low speed blower 
to provide perfectly controlled primary and secondary 
air from start to finish of each ) 

run. Operation is always in- 
dependent of natural draft 
conditions—ideal for down 
draft boilers. 


Cost less to install 
Lo-BLAST Burners eliminate 
the need for high chimneys 
—inshot design and com- 
plete factory assembly re- 
duce maintenance and instal- 
lation costs. Each unit is fac- 
tory tested on gas before 
shipment. 


Capacities: 75,000 to 
20,000,000 BTU/hr. input, 


Write for literature 


MID-CONTINENT 


METAL PRODUCTS CO. 
1960 N. Clybourn Ave., Chicago 14, Ill. 
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T Why pase vp even 
Se part of the proftt 


WHOLE foke creat pride di the fis 
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they will funetion for many year they 


job....with these cath tant 


el've spent a lot of time talking about re 
ilson } modeling and modernization, and suppose 
Pd some of you are wondering about new con 

3 struction. “Should IT go into the remodeling 


business and pass by the new construction 
PRODUC jobs?” you may ask yourself 


No, of course not. I have been emphasizing 
PIPE COVERING the remodeling market because of its great 
. All types for all services, git potential and because the new construction 
aaa market fluctuates. However, the new home 
market is picking up, and predictions are for 
a rosy future. You know we can’t postpone 

new housing indefinitely. 
ASBESTOS INSULATING 
pag for temperatures dustry offers the best hope of speeding up the 
to 1300°F. 


Recent reports show that the housing in- 
end of the business recession. 


» We are all aware of the building boom we 
SHESTS AND BLOCKS Ne the have enjoyed since the end of World War II. 
..2, 3 and 4 ply and up for if ee Se F Millions of homes were built and many per- 
temperatures to 350°F. 4 sons feared that we would reach a saturation 
point and build ourselves right out of busi- 
ness. That’s not true. 
It would take all of the housing built 
since World War II to replace the 13 million 
dwelling: > -d States that are wor 
lwellings in the United States that are worn 


foot packages, packed in cartons out and should be replaced. 
easy to stock and use. no waste. 


Three out of every 10 dwellings are rated 
by the government as dilapidated or without 
ordinary plumbing. This is an indication of 
JET-LINE COMBUSTION _ the tremendous housing job that still faces 


CHAMBERS ; our industry. 


- (6/10 gal. to 12 gal.) A The changing nature of today’s housing 
complete, easily installed 5 


ng, Package” offers a boom for us in the plumbing business. 

a aN Cfliciency and the The day of the one-bath house is fast disap- 
perfect chamber 

for conversion or pearing. Modern homemakers want at least 

replacement work. one full bath and a washroom and many 

homes are going up with two, three and 


even more baths. 
ASBESTOS PAPER 


...A full range of thicknesses and 

weights, from 8 to 64 pounds per 100 # The new Privazoning concept offers great 

square feet 18", 24” and 36” wide. 5 lb., Devel d by th l 

10 Ib., 25 Ib., 50 Ib. and 100 Ib. rolls. promise. Developed by the Plumbing Fix- 
* ture Manufacturers Assn., Privazoning is 


practical and gives an air of luxury to even 


r low and middle-priced homes. More impor- 
ra nt : son inc. . tant—it gives member's of the family complete 
ivacy. 
ASBESTOS and INSULATING MATERIALS ro. 
For example, the master bedroom includes 
‘141 WEST JACKSON BLVD.- CHICAGO 4, ILLINOIS. (Please turn to page 182) 
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Pathan 
Type 


Pathan 


TUS 


for positive ( ontrol 


Pathan 


whirl) 


in balancing hot water systems, use SARCO 


SOLID SEGMENT STEM 


Fittings use a stem having a 
instead of the butterfly 
fittings. Sarco 


construction gives vou three solid advantages: 


Sarco Balancing 
segment of a circle, 
stem on old type balancing 


First, you get linear flow. Equal openings 
give vou even throttling action and that can 
save you hours in balancing water svstems. 
Second, when you set a Sarco fitting with this 
solid segment stem in the full open position 


you get no obstruction to flow. That means 


BALANCING FITTINGS 


Phird, 


fittings are desit und yper- 


less pressure drop through the fitting 
Sarco balancing 
ate pe rlectly to 200 psi water pressure 


Available in both thread and sweat types 
Sarco Balancing Fittings are available in both 
thread and sweat types, in all patterns Also 
with integral air vents. Ready for prompt de- 
livery, too: access boxes for balancing fittings 


valves; air eliminators. Write for Bulletin 


SARCOTHERNM .. 


635 Madison Avenue, New York 22,N. Y. 


WILMINGTON 


Roof Sump Drains 


Furnished in 
both Caulk and 
threaded outlets. 


Made in extra 
heavy weight, our 
Fig. 175. 


Fig. 175 


Produced in sizes from two to eight inch. 
Carried in stock for immediate shipment. 


Write for Complete Catalog 


LOOK FOR THE 


WILMINGTON . . 
CONSULT YOUR WHOLESALER 


The Wilmington Casting Company | 
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PENN 


BOILERS 
Oil and Gas Fired 


AIR-RAD 


Hydronic Heating-Cooling 
Unit... Pioneered and 
Developed by PENN 


OIL BURNERS 


Residential and Commercial 


See Your Wholesaler or 
Write Direct For 
Sales Literature 


PENN 


BOILER AND BURNER 
MANUFACTURING CORP. 
Lancaster, Pennsyivania 
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(Continued from page 180) 
Case Non-Overflow a sleeping and lounging area, and a dressing 
One-Piece” Water Closet and bathing area with the man and wife 
ee each having a lavatory and personal water 
closet and the bathtub in the room between. 
This privacy concept is carried out in other 
bedrooms too, but on a lesser scale. 

What does this mean to us? Well, it means 
about twice the usual number of fixtures for 
each home. It means greater sales for all 
of us. 


eHow does the public feel about this? In 
KITTEN ; surveys taken at the first model home featur- 
QUIET ing Privazoning, in Miami, Fla., 92 percent 
of the people said they like the idea. About 
81 percent said they would like it in their 
home; and the important answer—70 percent 


said it would be worth paying an additional 
Non-Overflow — Safety Feature $5 per month for. — 
Privazoning — like remodeling—offers us 
great potential. 
Produced in 48 Decorator Colors How do we get this new business? How 


Comfortable Body Contour Seat do we convince the homeo.wner that he 
should spend his money on a remodeling 


Time Tested — Healthful Height 


necessity rather than on some luxury? 
We can do it the same way the appliance 
CASE MANUFACTURING CORPORATION 


and the automobile people sell the market. 
33 MAIN STREET, BUFFALO 3, N.Y. 


We should advertise . . . and we should en- 
| © PATENTE courage them to buy now and pay later. 


Buying on time has opened a brand new 
WESTERN WIRE protects the Plumber “i 


way of living for a great many people. Now 
you can pay for your auto while you drive 


NO SHARP EDGES E5> it. Why not pay for your bathtub or your 


washroom while you’re using it? 


# The business potential is great. Remodel- 


SAFE - Jo EDGE ing and new construction will keep us all 


busy if we remember to sell. Luckily for the 
perforated hanger bar industry, we have fine publications—like 


SPEEDS THE JOB—SAVES HANDS! DoMEsTIC ENGINEERING—plugging for us. 


Another improved Western Wire — . DE’s Big Push Contest did a great deal to 

product—at no increase in cost! All make the entire industry aware of the re- 

modeling potential. It has provided us with 

packaging reduces “handling” time z j valuable information, revealing surveys and 
for everyone! Speeds inventory! ae g) great ideas for selling. 

Western It was a pleasure and a valuable experi- 

ence to participate in this contest. 

a And now, it is my pleasure to present to 

OTHER IMPROVED as needed. Dick Weider, representing his firm, in behalf 

PLUMBING PRODUCTS 50’ and 100’ coils. of Domestic ENGINEERING and of Kohler Co., 


WIRE PIPE HOOKS—Standard Plain or galvanized. 
CANCE this Certificate of Award and this set of 


FLATTENED LAG SCREWS with bolts. No, 0000—3/,x22 GAUGE Kohler fixtures and fittings. END 
HANDY ANDY VISE STANDS No. 000—?/,x20 GAUGE 
COTTER PINS—All sizes. No. 00—3/,x18 GAUGE 


Larger Sizes up to 1%4’x12 gauge. What to Do About Callbacks 


Any Size Bundle 
SEND FOR CATALOG #491 Any Length Strip or Coil (Continued from page 111) 


WESTERN WIRE point to keep in mind when a homeowner says 
PRODUCTS COMPANY | he has opened the draincock and drawn off wa- 
ST. LOUIS 4, MISSOURI ter, in accordance with his instructions, and still 
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gets a thumping noise. It may be necessary to 
remove the draincock to afford an adequate 
means of flushing. 

Now let’s touch upon the matter of tempera- 
ture buildup, or stacking. It’s a condition that, 
if not corrected, can be a contributing cause to 
blown T&P valves and other assorted griefs. 

The water heater is not a miscellaneous col- 
lection of tank, controls, burner and dip tube. 
With today’s high-speed or higher-input heat- 
ers, these parts must be very carefully engi- 
neered to each other for a balanced, trouble- 
free unit. 


= Let’s consider the dip tube. The length of the 
dip tube has to be engineered to the type of 
water heater, to the heat input and to the nor- 
mal operating temperature of the water heater. 
Let’s use the 30-gallon internal flue water heat- 
er, which is probably one of the most popular 
types on the market, as our example. First, look 
at the capacity curve, Fig. 3, and note the small 
difference the length of the tube makes to the 
delivery capacity of the heater. For instance, if 
we start out with 150-degree water and the 
longest tube that can be used, we will have 
drawn 27 gallons before dropping to 120 degrees. 
If we start out with the shortest tube, we will 


= r 


CONNECTORS 


THE LABOR SAVING METHOD OF CONNECTING 
CORNERS OF C.I. RADIANT PANEL BASEBOARD 


5 


The sleeves of the specially designed fittings 
compensate for misalignment and speed up in- 
stallation. For use with American, Burnham, 
Crane, Dunkirk, U.S. Radiator, Utica and Weil- 
McLain Radiant Panels. Specify make when 
ordering or requesting information. 


SEE YOUR WHOLESALER OR WRITE FOR DETAILS 


EASY ANGLE— 


have drawn 24 gallons before dropping to 120 
degrees. The difference in stored capacity is only 
three gallons between the longest and the short- 
est tube. 


C. R. BERNSTROM, INC. 


183 HARTFORD AVE., PROVIDENCE 9, R.I. 


s Now let’s look at the bottom of the curve, at 

the effect the varying length of this tube can 

have on stacking or temperature build-up. Note 

that at the 5-gpm draw rate, on the long tube 
(Please turn to page 184) 


Goodrie U. S. Pats. 
2,510,395-6 & Pats. 


No more disappearing faucet aerators! Bubble-Stream can't] ONLY YOU CAN 
be pilfered! Aerates every drop of water —transforms ordinary UNSCREW IT! 
tap water into a soft, air-filled, SPLASH-FREE stream that's Easil led 

better tasting. Saves UP TO 60% OF WATER and WATER. | £@sily installed or removed 
HEATING COSTS. Solid brass, chrome finished. with specially designed key- 


rench (included). Once 
Model K-100¥P. ... fits all faucets with outside thread. 
Model M-100VP... fits latest faucets with '%¢" diam. inside | casing spins freely with any 


thread. motion to unscrew it 


= 


WRIGHTWay 


“Sure business is lousy, don’t just stand WGINEERING co Order from your supplier or write: 
there—get out and start some leaks!” | 


THE ONLY FAUCET AERATOR 
WITH ONE INTERNAL PART 


Standard Equipment on America’s Leading Makes of Faucets 
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| 90-XS 

| 90-XL 
Ky | “VANDAL-PROOF” | 


THE RIGHT, FULL TIME DRAFT... 
with a McLARTY MECHANICAL 
DRAFT FAN... FREEDOM FROM 
ODOR, CLEAN QUIET COMBUSTION 


@ | can cut this fan into the side of the 
smoke pipe, connect it to the motor terminals 
in the stack switch and adjust the draft in 
one half hour 

Best prospects are ceiling units, slab homes, 
single story homes with outside or short 
chimneys. | put an over-fire gauge on for 
people and if it's below 2 hundredths | give 
them the pitch. | also show them soot around joint 

If my customer is hard to sell | offer to put o 
come off Safer cleaner electrodes mean le chance of 

A heavy duty, adjustable, quiet fan you will be proud to install. Made by 
the makers of the famous ‘McLarty Booster Fans See your jobber or write 
for free informative literature. 


McLARTY SYSTEMS 


2603 Dickman Road e Battle Creek, Michigan 


e IN 7 SIZES 
radia nt front FROM 20,000 TO 65,000 B.T.U. INPUT 


Peerless gas console heaters 
are available with counter 
flow blowers, automatically 
controlled, that give you 
warm floors in all parts of 
the home. These heaters are 
approved by the American 
Gas Association for use with 
natural, L. P., mixed, and 
manufactured gases. 


GAS CONSOLE 
HEATERS 
wrx Counter Flow Heat 


vc SERIES o~ 
IN 8 SIZES 


FROM 14,000 TO 65,000 B.T.U. INPUT closed front 
The Counter Flow Blower attach- Lee 

ment fits the 45,000 to 65,000 ; 
B.T.U. Heaters, either open or ia 
closed fronts. It is complete with 
its own temperature control. The 
boost given by this blower dis- 
tributes heat to distant rooms 
and maintains an even temper- 
ature between floor and ceiling 
. . - lower Ceiling temperature 
means less heat loss. Can be had 
initially with heater or installed 
Fhe modern fuel 
PEERLESS MANUFACTURING DIVISION 


# DOVER CORPORATION THE MODERN HEATER 
LOUISVILLE 10, KENTUCKY 


(Continued from page 183) 
we will stack 32 degrees and on the short tube 
11 degrees. But this is not the normal draw rate 
in the home. Let's look (still on Fig. 3) at the 
2-gpm draw, and notice the difference. With the 
short tube, there’s a buildup of 16 degrees, and 
with the long tube a buildup of 50 degrees. We 
have the same heater in both cases, but the 
short-tube one offers freedom from worry, and 
the other is a potential “mop and pail and hard 
feelings” job because of a blown fusible plug 


type T&P valve. 


aThere might be a question in the minds of 
some contractors as to the need for improve- 
ments in T&P valves to protect against blowing 
valves, whereas the real culprit could be the 
particular dip tube being used in the heater 

I'll tell you about something that happened to 
us. We dropped to a 30-inch dip tube from our 
standard 38-inch. The effect on heater delivery 
capacity was negligible, in this case two gallons 
Then we started to get complaints of inadequate 
not water. On going into the homes and demon- 
strating that householders were getting an ade- 
quate supply of hot water, in accordance with 
their thermostat setting, we found that custom- 
ers had become so used to the stacking effect of 
the longer tube that what they wanted wasn't 
to have the heater operate at the selected tem- 
perature setting, but at a higher temperature. 


aln other words, they had grown so accustomed 
to the stacking that a selected temperature of 
140 degrees average, if adhered to, gave them 
the impression of inadequate hot water—because 
of their reduced need to dilute that temperature 
and still get the quantity of water they had been 
familiar with. With the 30-inch tube, they got 
water about 155 degrees: with the 38-inch tube, 
172 degrees. What they failed to take into con- 
sideration—and this is a key point to remember 
in preventing callbacks—was that the increased 
input as shown in Fig. 1 would continue to give 
them an adequate source of hot water and that 
they no longer had to dilute a smaller quantity 
of very hot water to get an adequate supply of 
water of the required temperature. 


a The result is that we are temporarily shifting 
back to the 38-inch tube for a while, until we 
can give this customer psychology further study. 
It may be that the old setting of 140 degrees as 
“normal” on a water heater thermostat is the 
villain in this piece. Maybe we want 150 or 155 
degrees as normal, so that the homeowner who 
has that temperature, maintained by prope: 
compensation of dip tube length to heater de- 
sign, will get true 140 to 145-degree water after 
line loss between the water heater and the 
clothes washer, sink or other fixture. 

We of the water heater industry feel that we 
can attain true customer satisfaction only by 
working very closely with the plumbing con- 

(Please turn to page 187) 
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com a You'll Do Your Customers a Favor When You Specify 


Saves Floor Space and Install a Ewing AUTOMATIC VERTICAL 


For Commercial and Industrial Installations 
Provides Abundant 180 Degree Hot Water 


Ideal for:—Laundries, motels, eating establishments, industrial plants 


Ewing boilers are in use coast to coast... THREE SIZES: 190,000—315,000 and 520,000 
anywhere a constant supply of low-cost hot BTU input. Recovery capacities up to 480 gal- 
water is needed. Compact, absolutely SAFE and lons per hour at 100 degrees temperature rise. 
amazingly efficient and economical to operate. Storage capacity 50 to 145 gallons. Inside sur- 
Vertical models require very little floor space. faces sandblasted then coated with special zinc 
Quick and easy to install. Users praise Ewing preparation and baked at 500 degrees F to 
boilers! Ewing has been a leader since 1924. assure long life and clear, clean water. Heavy- 
duty magnesium rod. 


Constructed in accordance with the requirements of the A.S.M.E. Boiler and Pressure 
Code. Each boiler is registered with National Board of Boiler and Pressure Inspectors. 


. . Excellent territories open. Write Ewing for details, prices 
Distributors! and specification sheets. Liberal profits for you! 


MANUFACTURING CO. 


©. BOX 875 
OKLAHOMA CITY, OKLA. 


eee, QUEEN CITY 
VALVES 


No. 125 
BRASS GATE VALVES 


lron Pipe Size 
Non-Rising Stem—Wedge Gate 
Size—34” to 2” inclusive 


No. 125 C 
W-K-M's famous KEY-TETE has a new look. In its bright 
new orange and vreen lithographed can. KEY-TITE’s good - BRASS GATE VALVES 


looks now match its tine qualities 
Copper x Copper 
ld 35 vears 

Same Improved Formula, A leader Its for vea Non-Rising Stem —Wedge Gate 
KEY-TITE was stil turther improved with a new service- 34% 1" 

izes— 
tested formula last year. There is no change in this formula Size 7) ’ Va ’ 
which provides a positive seal on water. gas and low -pressure | 


lines. vet won't freeze joints. KEY-TITE remains pliable 


alwavs—in the can or in the joint No. 250 
Look for KEY-TITE in the NEW ORANGE AND GREEN CAN SWING CHECK VALVE 


Iron Pipe Size. For steam and water line at pressure up 
to 125 Ibs. Sizes 2” to 2” inclusive. 


owision of OCF mousrmies | QUEEN CITY VALVES, INC. 


Dept. AA-9, P. 0. Box 2117, Houston, Texas 1203 Findlay St., CINCINNATI 14, OHIO 


tor KEY-TITE! 
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engineered designed 
with the Craftsman |, mind... 


KENNEDY 


MECHANIC KITS 


A MUST for every mechanic, Kennedy 
Mechanic Kits are a compact, con- 
venient method for carrying and storing 
tools and parts. Features hip-roof and 
four smooth-action trays. Durable, 
reinforced steel with dark brown, ripple 
baked enamei finish and contrasting 


green trays. 


Model 1017 17” x 8” x 10” 
Model 1018 18” x 10” x 1254" 


; Kennedy Mfg. Co., Van Wert 1, Ohio 
Please send name and address of nearest 
Kennedy K-20 All-Purpose Kennedy dealer Dept. DM-9 
Kit for shop or home. _ 
Brown, ripple baked | 
namel finish 


Nome 


Address 
City, Zone 
and State 


PREFAB YOUR SOIL PIPE JOBS 


The Quick and 
Easy Way! 


MICKEY SYSTEM 
SAVES MAN HOURS 


In just a matter of minutes, 
the job is laid out with the 
polished pipe i aid of specially made tem- 
plates, scale rule and graph 

. paper. Pipe is then cut to 


handle it with a | the determined lengths, as- 


sembled with fittings in jig, 


with each joint being swung 

: to a horizontal position for 

la rene ee ie level pouring of lead and 
caulking. Jobs are better, 

more accurate, install faster 


Here’s the best safeguard against damaging polished and on schedule. 
and plated pipe. 


Patent No. 2,724,175 
An extra sturdy woven strap provides soft contact. Its TEMPLATES AND 
scientifically curved nose prevents crushing. Its handle SCALE RULE conform 


can’t break. And it is simple to use, quick to adjust. to federal specifications 


For complete information ask for Bulletin D-54 . _ Write for full details today! 


LOWELL WRENCH CO. SOIL PIPE MICKEY, INC. 


. FABRICATING 510 North G Street 
WORCESTER 8, MASS. | LAKE WORTH, FLORIDA 
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(Continued from page 184) 

tractor to accurately determine true customer 
wants. We feel that if we can attain a channel 
of communication with you so that we can tell 
you our findings—and if you give us the benefit 
of your experience—we will have a means of 
overcoming the homeowner's feeling that he 
has only a little hot water to use and that the 
more he is able to dilute it the greater will be 
his available quantity. Let’s put it another way. 
With the modern, properly designed heater, he 
can set his thermostat at any desired tempera- 
ture and get more than enough water to satisfy 
his everyday needs. 

There are some designs on the market that 
equal the delivery capacity of the long tube and 
avoid its stacking problem. 


#On the subject of higher operating tempera- 
tures and preventing temperature buildup or 
stacking in the heater, I mentioned the pos- 
sibility of 150 or 155 degrees. We know that 
when the 180-degree system was tried, in some 
areas where the water has high liming charac- 
teristics (such as Rochester, N. Y.), there was 
difficulty with the heater liming up and burn- 
ing out. What I am trying to point out here is 
that we are probably working toward heater 
performance within rather narrow limits, to 
give you customer satisfaction, and the nar- 
rower the limits, the greater the engineering 
effort will have to be on that heater. 


a There's another matter that I would like to 
touch on, illustrated in Fig. 4. In some areas 
there has been agitation for the inclusion of 
vacuum relief devices on water heaters. If in- 
stalled, this device should be a high point on 
the system installation, and it should be pro- 
tected from exposure to constant line pressure. 
This is the treatment given it when installed in 


(Please turn to page 188) 


FRANK 
MC FADDEN 


“OK, I've told the plumber to stand by!” 
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Super 


DRAINAGE 


Super 


ECONOMY 


SUPER-FLO 
FLOOR DRAINS 


Super-drainage because the Super-Flo drain has 
perimeter slots around the grate which increase 
the free drainage area of the top permitting 
greater flow rate (GPM) into the drain body at 
any head. Waste water enters perimeter slots 
first, reducing friction loss and increasing flow 
rate into the Super-Flo drain. 
Super-economy since increased flow rate at any 
head permits drainage of the same or more GPM 
than a standard type floor drain of the same size 
top or larger, a smaller top size Super-Flo drain 
may be used. For example a 7” top diameter 
Super-Flo drain can be used instead of 9” top 
standard drain at considerable savings in cost. 
Send for free literature 
JOSAM MANUFACTURING COMPANY 


Dept. DE-9 Michigan City, Indiana 
a Representatives in all principal cities 


—T Josam products are sold through plumbing supply wholesalers. 


B® Write today for information on this amazing new 
completely automatic softener with 1,000,000 grains 
capacity...exclusive “bank balance” design...sweat- 
proof, corrosion-proof, rust-proof construction. 
44" high...20’diameter...in white or decorator colors. 
Ideal for sales or rental. Some exclusive territories 
available to qualified wholesalers. 


Also available 


— the complete e 
MAYCO line of low- « 
cost, proved-in- 
. 

. 

. 


MAY PRODUCTS, INC. 
BOX 427 GALESBURG. ILLINOIS 


performance water 
softeners — 30,000 


MAYCO delectric fittings 
to 83,000 grains.) 


manufacturers of: MAYCO water softeners and fi/ters.. 


« 
| 
| “hy 
| 
| 
Z 
MAYCO 
MALLLionaire 
| 
Ae 
|. 
| 
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6,000,000 
these LEE’S$ Sold! 


GAS SERVICE 
STOPS and 
STOP 

WASTES 


CAST BRASS 


There must be a reason for such large consumption. And 
there is! The reason is LEE'! The LEE name cast on any 
valve and fitting is the symbol of the finese! Thats why 
LEE is specified on so many important jobs everywhere 

Fach fitting individually tested under water at 100 pounds 
of air pressure. LEEkproof! Write us direct for Catalag 58. 


For quicker service, reserve factory stocks carried in New 
York, Boston, Los Angeles, Philadelphia and Anniston 


LEE BROTHERS FOUNDRY CO., Inc. 


P. O. BOX 231 . ANNISTON, ALABAMA 


7he LEEders far Over GO Years 


PROTECTUB 


FOR THE FINEST BATHTUB PROTECTION — 


corrugated with water repellent 
top liner. Custom made to fit 
GUM-A-TUB-low cost Kraft liner 
(3) piece preshaped.Wet to apply. 
COATATUB-Liquid vinyl plastic coat 


applied with brush, dries to strong 
flexible film, peels off 


Note: one gal. can covers 4-5 tubs. 
Ask about our porcelain enomel repair ond touchup 
kit...for permanent repair above and below woter line 


If not available at your wholesaler, write Dept. E-9 


PROTECTUB INC., 93 Seigel St., Brooklyn 6, N. Y. 


vr SIMPLICITY IN 
BALL COCK DESIGN 


Technical and functional advantages are found 
in the simplicity of the GLENVALE Ball Cock 
Corrosive elements do not impair its working 
mechanism Lever arm actuates against piz 
nosed’ rubber diaphragm. Contact with nylon 
seat assures positive closure. No costly water 
leaks. No frictional drag. No valve chatter 


D.DIV.,HOOVER 
, ARKANSAS 


ARING CO. 


(Continued from page 187) 
conjunction with flush valves. For the installe1 
in areas where there is concern about water 
mains being subject to partial pressure, there 
is a very simple approach for heaters not 
equipped with a dip tube. The dip tube has an 
anti-siphon hole in the top, which prevents 
the heater from going dry in case of a siphoning 
effect. On a heater not equipped with a dip 
tube, it would be necessary to bring the cold 
water line in, bring it up higher than the hot 
water outlet, then tee between the two lines 
with a short length of 3 16-inch copper tubing 
You may lose a little on your hot water availa- 
bility, but the effect has been proved to be 
insignificant. What you will accomplish is a 
foolproof, effective anti-siphoning device. 

(Mr. Tegler’s address also included a discus- 
sion of a surface-mounted energy cutoff device 
for the control of over-temperature conditions. 
A forthcoming article will discuss this product’s 


application to the water heater market.) END 


Two-Furnace Heating 
(Continued from page 113) 
Will operating costs be higher? 


They should be less. Remember, each area 
is controlled by its own thermostat. This 
permits easy adjustment of the equipment 
to provide continual air circulation with only 
enough heat to keep uniform temperatures 
in each area. Operating a large single unit 
to heat a small area is eliminated. 


Are there other economic advantages? 


Tests and experience show that a furnace 
that provides continuous blower operation 
will cost up to 20 percent less to operate 
than one that maintains an uneven flow of 
heat by constantly turning on and off. Con- 
tinual air motion through the ducts doesn’t 
permit any heat to be wasted. Every Btu 
of fuel is carried from the furnace to the 


rooms. 


Your press announcement mentions longer 
furnace life. How is that effected? 


By dividing the heating load of the house 
between two units, the work load of each 
is considerably lessened. Perfect balance of 
furnace size to area heating requirements 
assures the most economical and least wear- 
ing operation of the equipment. Area con- 
trol through the dual system doesn’t restrict 
the flow of air through the furnace by means 
of damper controls. The furnace always 
operates at top efficiency, the blower isn’t 
overloaded and the temperature rise through 
the furnace is normal. 


How does the two-furnace system affect 
(Please turn to page 191) 
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Smoothly Bends Any 4% or Tubing 


wale 


ALONWHITE 


The No. 600 Deluxe 
AMERICA’S GREATEST VALUE IN 
THE TOILET SEAT INDUSTRY 


FORT 
RECOVERY 
makes the 


Consistency 

of quality 

control in die cast 

plumbing fittings is 

one of the reasons the name 

Fort Recovery has become a 

symbol in the plumbing industry. 
More and more manufacturers are 
“insisting on Fort Recovery quality 
because only laboratory-controlled 
alloys are used to give lasting 
strength and finish. All lock nuts and 
slip nuts are tapped and checked for 
uniform standard threads permitting 
interchanging. Nuts are 
buffed and triple plated 
for lustrous chrome finish and long 
wear. Your inquiry will be welcomed. 


RECOVERY Inc. 


FORT RECOVERY, OHIO 


TUBE BENDER 


3g" to 1¥e” O.D 


@ 


e Just a twist of 

the wrist assures 

perfect, even bends 

—right angle, any 

angle, U and off- 

set. Save enough 

on ONE job to 

pay for your 

HANDY TUBE ite 
BENDER. 


HOLSCLAW BROS., INC. 


136 N. WILLOW ROAD @ EVANSVILLE, INDIANA Ratchet Test Plug 


The 42 LB. 


RIPHOIST 


LIFTS*PULLS 
LOWERS 
3300 LBS. 


Single Line 
6 TONS 
OR MORE 


with pulley blocks 


Unlimited cable travel 

Portable .. . Hand 

Operated 

Standard equipment 
with refineries, engi- 
neering contractors, 
mines, pile drivers. rail- 
ways, electricians, tele- 
phone and utility cos., 
steel erectors, plumbers, 


sawmills, all rigging 
One Year Written Guarantee 
East M f 
1d Princeton Griphoist, Inc. 


32 George Street 
Boston 19, Mass. 


West of Mivsissippe 

Griphoist, Inc. 

424 Bryant Street 
San Francisco 7, Calif. 


TESTING DEVICES 
GUARANTEE 
LEAK PROOF DRAINAGE LINES 


Test your drainage lines the quick and 
simple MUTUAL way, with these proven 
devices. Guarantee every job leak-proof. 
Write for details on the complete line of 
MUTUAL TESTING DEVICES. 


Ratchet Test Plug Wrench 


MUTUAL MANUFACTURING CO. 


45-16 162nd St - Flushing 58, N. Y 


With the advent of automation and mir- 
acle chemistry we introduce our #600 
Deluxe Alonwhite seat with the baked 
enamel cabinet finish for the utmost in 
durability and beauty at competitively 
low prices. 


Check These Important Features 
@ Polished Chrome on Brass Hinges 
@ Seamless, one piece construction 
@ Molded under tons of pressure 
@ Guaranteed against defects 

@ Match coiors for all pottery 


@ Impervious to climatic changes 
@ Larger, wider and heavier seat 

@ Oversized plastic bumpers 

@ Porcelain-like finish for sanitation 
@ Outlasts all competition 


KEK-CLEANED BOILERS 
LAST LONGER 
GIVE EVEN HEAT 

WITH LESS FUEL 


STEAM AVOID 
FASTER => AIR LOCK 


1125 HAMILTON STREET 
PHILADELPHIA 23, PA. 


LABORATORY 
ALO MANUFACTURING italiate MADISON NEW JERSEY 


COMPANY 
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PLUMBERS’ 
TOP LEAKS SPECIAL 
Self-Forming - 


PACKING 
Only 3/32" Diameter 


36 Feel on 
Ib. Spool 


SAVE TIME! 
OR REFUy SAVE MONEY! 


Guaranteed by ONE SIZE IS ALL YOU NEEO 


Just Wind—Compress—Lleak is 

Good Housekeeping Sealed! PLUMBERS’ SPECIAL 
Y Nor aus works like magic! Forms itself 
AS apvertisto THE into a solid, lead-like, self- 
lubricating washer on any size 
mixing faucet, spigot, radiator 
valve, etc. Speeds work. Cuts 
washer stock. Gives you big- 
ger profit! TRY PLUMBERS’ 
Here is the most advanced faucet ever made. It SPECIAL! Available at Plumb- 


offers beauty . . . long life . . . and DEPENDABLE 
service. ... with only ONE moving part. 


Being competitively priced with any quality fixture on SAMPLE 
as well as being Nationally Advertised Delta is truly Mail Coupon [5682 Cuthbert st. PE Philo, 1, Pe. 
the faucet you'll want to install. P 


, , Please send me Folder and FREE SAMPLE of 
IN CANADA: ee PLUMBERS’ SPECIAL Self-Forming Packing. No 
EMCO LIMITED ae obligation 
16 Branches across Canada 


Free literature upon request. 


Name 


Address 


BATH TUB HANGERS NON-FREEZING 


} KEEPS TUB SNUG TO WALL 
Prevents unsightly cracks be- 


tween tub rim and wall. Order from your jobber. 


@ Easily installed by any build- . 


ore plastered. SEND FOR 
@ Saves time in installation. J 
@ Can be used on studding, fur- = a 

ring strip on flat walls. Order from your Jobber 
Sex or write for information to: 


screws. TITEWALL HANGER CO. STRATAFLO PRODUCTS, INC. 


@ Adds nothing to cost of build- 9837 S. WESTERN AVE. : FORT WAYNE, INDIANA ~ 


ing. CHICAGO 43, ILLINOIS 
BLESSING. HENRY 
AUTOMATIC ELECTR 


BATH TUB Corrugated Paper 
1—IS MADE JUST FOR YOU 


2—ALL BRASS MODELS ; a “3 PROTECTORS Closet Flange Spacers 
Also: Onyx Stainless Gummed Kraft 
Protective Tub Paper 


12" & 18" Rolls 


IN 2 GREAT SERIES “THROUGH JOBBERS” 

STOP IN & PICK ONE UP OR WRITE FOR INFORMATION .. . 
AT YOUR FAVORITE LOCAL Va 
PLUMBING SUPPLY WHOLESALER to) 


gvoronteed by 


PRODUCTS COMPANY [sk ines Orders to 72 First Ave. Pittsburgh 22, Penna. 


ST CattimOet 2.9040 Inquiries to 840 N.E. 16th Ave., Ft Lauderdale, Fla. 
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(Continued from page 188) 


the cooling phase of year-round comfort? he, fom 
TAY 
It’s ideal for the addition of summer air Nv tor Plumbers ua 
conditioning because of the great flexibility OA ae 
offered. For instance, a single air condition- B t | ° ; i| Jackso 

ing unit can be used to operate either in one OA nee MR cee 
zone or in both zones. Individual air condi- of oe : 
tioners can be used for each area, or only be - 


one area of the house may need it. be = 8 


How will the addition of air conditioning 4 
affect the cost? ld 
The addition will cost no more than it would gf 


for a one-furnace installation. In addition, , 
it offers the possibility of air conditioning a OAKUM and f. 


only one part of the home which, of course, 


means a substantially reduced initial instal- ” TWISTED JUTE 


PACKING 


How are you promoting the idea? — = by 


ij 
We're reaching the heating man through our 
regular trade advertising. To overcome any Mis be JACKSON 
tendency on his part to lay too much em- 1 } 
phasis upon the slight difference in the cost Sess 
of one and two-furnace installations, our 
promotions will include case histories of con- MANUFACTURERS =memct €%) SE SINCE 1829 
tractors who have successfully used the two- 


furnace idea. THE THOMAS JACKSON & SON CO., READING, PA. 


How about the builder and the consumer? 


for the price of one” offer. The offer is open 
to any builder through his contractor and 


We’re making builders who install two-fur- a a: 

nace in model a “two furnaces < N Ww! 
the American-Standard Air Conditioning / 

Division “We think (urns on/off automatically 


distributor. model 
home is the best way to promote the idea 
to the consumer. We’re, of course,. provid- 
ing consumer brochures and offering co-op 
advertising. 


Has the idea any application in moderni- Y 
zation? 


CHECK 
The two-furnace installation is primarily a se 
new home application. Contractors, how- 
ever, may find instances when replacing a 
single furnace with two units would be ad- 
vantageous and economical. 


Neptune’s Exclusive New Switch 
Saves Steps For The Housewife 
Automatic operation of Neprune Laundry Tray Pumps is some- 


thing new—convenient—practical! You will want to be among 
the first to make Neptune installations, so here are the facts: 


y as initiz acti , sie @ Water flowing from the tray trips the new switch to start the pump action. When the 
What has the rs tial — to your twe tray is empty the switch returns to an off position to keep the pump motor and seal 
furnace campaign been? from burning out. 


: The rust resistant switch, sealed against dampness and dust, is easily installed with 
Quite understandab y, its been mixed. We a “T” connection in suction piping on new or old installations. 


are just now approaching builders directly. @ The pumps are ideal for use in homes where no sewers are available or where 
Our initial contacts, however, prove that machines sewer level. 

‘ou can buy the switch separately for present installations or 
they are interested. We think this interest the complete package for new installations. Write, wire or call 
will grow with our promotional efforts. Two- us for price and delivery information on laundry tray pumps— 
furnace balanced heat will be a part, we are or sump pumpe—today. 


convinced, of a substantial number of bet- NEPTUNE PUMP MEG. co. 
ter-class building projects in 1959. END 4911 N. 6TH ST. + DAvenport 9-2882 + PHILA. 20, PA. 
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SITUATIONS OPEN 


KITCHEN MANAGER 


To take charge of large department on 
national basis. Good future. P. O. Box 
221, Columbus, Ohio. 


HEATING MAN 
FOR LARGE DISTRIBUTOR. 
BENEFITS, GOOD WAGES. 


Address Key 690-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


COMMERCIAL 
AND 
INDUSTRIAL 


Man experienced for quotations and 
estimates. Large company, good salary. 
Future. Address Key 692-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


ESTIMATOR FOR PROGRESSIVE AND 
leading plumbing, 

ditioning contractor. 

perienced in all phases of 

work. Great opportunity. Salary open 

Write full details to ESTIMATOR, P 


Box 337, Shrewsbury, New Jersey. 


DIRECTOR OF SALES 
FOR LARGE PLUMBING, 
HEATING DISTRIBUTOR. 


Address Key 693-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


PUMP MAN TO HEAD SALES 
DIVISION WATER SYSTEMS 
AND SOFTENERS. 


Address Key 694-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


WANTED 


Man wanted. Fully experienced. All 
phases plumbing and heating supplies, 
office routine and estimate heating. 
Willing to relocate South Amboy, New 
Jersey. Write full details. Address Key 
682-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


ments, $6.00 
Advertising Department, 


ceding publication date. 


~ RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
per inch. Address all advertisements to Classified 
DOMESTIC 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


ENGINEERING, 1801 


SITUATIONS WANTED 


REPRESENTATIVES WANTED 


POSITION WANTED 
plumbing, hes 
tiels Kightee 


SALES 
wholesale 


ventilation, pump and 
e application, estimating and quo- 
Thoroughly acquainted with 
chnique in calling on dealer 
, architects and consulting 
contact in manutfactu 
Currently i 


Mississippi River Ke 
“DOMESTIC ENGINEERING 
Prairie Ave., Chicago 16, Illinois 


SALES EXECUTIVE 


Made $1000 a month in commissions. 
Northwestern University Graduate. IQ, 
130. Refrigeration schooling and experi- 
ence. $10,000.00 minimum. Send for 
resume. Address Key 695-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


PUMP MAN 


Domestic and Industrial. Experienced 
in sales and troubleshooting. Address 
Key 696-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


REPRESENTATIVES WANTED 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 194 AND 196 


REPRESENTATIVE WANTED UP- 
state New York. We have the vol 
lines. We need more coverage 
earnest, aggressive sales ( 
» cover all or part of upstate N 
to the wholesale plumbing 
It will pay you to contact 
vive details. Addre Key 697-D, “DO 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois 


MANUFACTURERS’ AGENT 


Complete line of plumbing fixtures and 
heating products. List lines now han- 
dled, territory covered. Address Key 
691-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


NORTHERN NEW JERSEY 


Manufacturer of quality, long estab- 
lished line of steam and water venting 
valves wants young, ambitious man as 
representative for line now being sold 
in this territory, primarily associated 
with and calling on heating contractors 
who are installing house heating. Must 
have knowledge of low pressure steam 
and hot water systems and preferably a 
man now selling boilers, radiation, etc. 
Address Key 704-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


LARGE CAST TRON SOIL PIPE FOUND 

ry desire representative to ive i 
> nd travel Illinois area. Cor 
n basis ubstantial drawir 
eour ddre Key 683-D, “DOMESTI¢ 
ENGINEERING,” 1801 Prairie Ave 
Chicago 16 Illinois 


MANUFACTURERS’ REPRESENTA 
wanted to take on nation 
line of cas on el, hot 


ia, 
Montana, 


ean 
moving hydronic 
through wholesaler or 
J Lege, Vice President 
BOILER COMPANY, Midland Park 
Jersey 


REPRESENTATIVE WANTED 


Exclusive patented tool item for plumb- 
ing, electrical and utility accounts sold 
through wholesalers. Potential un- 
limited. All territories open. Address 
Key 680-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


EXCLUSIVE PROTECTED TERRIT¢ 
ries open for nationally distributed 

unique washer replace 

pecialty item pase 

plumbing supply houses 


99-D, “DOMESTIC 

I Prairie Ave, 

16, Illinois 
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MEETS ALL REQUIREMENTS 
OF THE NATIONAL BUREAU 
OF STANDARDS OF THE U. S. 
DEPARTMENT OF COMMERCE 


Commercia) Standard 


Bituminized-Fibre Drain and Sewer Pipe 


Massillon Bituminous Fibre Pipe COUPLING 
gives the kind of dependable ; 

service your customers want. ye toe alt 
It installs quickly and easily . . 
its light weight makes it easy to : a 
handle . . . it’s root-proof and 


provides long, trouble-free service. 


Sean ye MASSILLON BITUMINOUS FIBRE PIPE 


Stock both Massillon Sewer Pipe 
and Massillon Perforated Pipe. 
Both are made to a strict standard 


of quality that will please your Th x 5 d C 
customers and bring e ess- ny er ompan 
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REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


EXCLUSIVE TERRITORIES OPEN 

for line of steam air valves. Write 
lines now selling and territory wanted 
Address Key 665-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 


16, Illinois 


LARGE CAST IRON SOIL PIPE 
foundry desires representative to live 
in Phoenix and travel Arizona and 
Southern California. Commission basis 
substantial drawing account Addres 
Key 701-D, “DOMESTIC ENGINEER 

Prairie Ave Chicago 16 


CONNECTICUT SALESMAN 
WANTED 


Established manufacturers’ representa- 
tive wants resident man who calls on 
plumbing and heating jobbers in Con- 
necticut. Commission basis. Address 
Key 681-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


MANUFACTURERS’ 
tive now ealling on plumbing 
heating jobbers in New York State 
carry a line of specialties. Established 
protected territory, commission basis 


collect RAvenswood 


REPRESEN 


Call 


MANUFACTURERS’ 
tive. Leading national manufacturer 
of heating, ventilating and air con- 
ditioning equipment desires representa- 
tion on a commission basis in the state 
of Oklahoma Must have aggressive 
ability to promote and sell through 
architects, consulting engineers, heat- 
ing contractors, plumbing and heating 
wholesalers and industrial accounts 
Engineering or technical background in 
heating, ventilating and air condition- 
ing required All replies confidential 
Answer by letter to Address Key 678-D 
‘DOMESTIC ENGINEERING,” 1801 
'rairie Ave., Chicago 16, Illinois 


REPRESENTA- 


MANUFACTURERS’ AGENTS 


Established Mid West manufacturer of 
complete line of commercial and indus- 
trial stee! boilers is expanding distri- 
bution area. Seeks experienced repre- 
sentatives in a number of choice terri- 
tories. Our line consists of section steel 
boilers having advantages in both new 
and existing building installations. Com- 
petitively priced. Have a good proposi- 
tion for experienced salesmen. CEN- 
TRAL STATES BOILER COMPANY, 
4649 W. Harrison Street, Chicago 44, 
Illinois. 


REPRESENTATIVES WANTED CALL- 

ing on plumbing wholesalers We 
manufacture a new flush valve plumb- 
ing specialty made of monel metal. A 
quality item competitively priced. Vari- 
ous territories open on commission 
basis. State lines now carried Men 
able to introduce new lines desired. Ad- 
dress Key 679-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 
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REPRESENTATIVE WANTED 


Texas, Arizona, Oklahoma, Colorado, 
Arkansas, Nevada, California, Wash- 
ington, Oregon, North and South 
Dakota. Major manufacturer of plastic 
pipe and fittings expanding to national 
distribution. Give details on operation 
when writing. Address Key 672-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED 

ling on contractors, retailer 
dealers. Plumbing specialties and allied 
items. Give lines now carried and ter 
ritory wanted in first letter. Territories 
open: Wisconsin, Lowa, Missouri, Ken 
tucky and Fastern Ohio Address Key 
ENGINEERING,” 


“DOMESTIC 
Prairie Ave., Chicago 16, Illinois 
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MANUFACTURERS’ REPRESENTA. 

tive calling on wholesalers wanted to 
handle new patented plumber's and pipe 
fitter’s tool Extremely high commis- 
sie All territories oper Write full 
Address Key 7-D, “DOMESTIC EN¢ 
NEERING,” 1801 Prairie Avé« Chic 
16, Illinois 


He 


y 
il 
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WANTED FOR 


irer of complete 


REPRESENTATIVE 
natir manufact 
line of automatic gas and electric 
heaters Following territories avai 
able: Philadelphia, Delaware, Maryland 
Minnesota, lowa, South Dakota, Nort} 
Dakota and Nebraska Please 
Address Key I> DOMEST 
GINEERING 1801) Prairie \ 


16, 


mal 


water 


ic BN 
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REPRESENTATIVES WANTED 


30 years supplying trade complete line 
brass shut-offs, compression flared tube 
fittings, etc. Interested representatives 
write Address Key 687-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


MANUFACTURERS’ AGENTS WITH 
hot water heating experience for wel 
known line of heating ialtie ir 
cluding motorized zone control valve 
Most territories available Send con 
plete resume’ of ranizatior Addre 
Key D, “DOMESTIC ENGINEER 
ING 1801 Prairie Ave Chicage 


spec 
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MANUFACTURER OF 
plumbing brass 
bular competitively priced 
commission representatior 
who direct All 
Address Key 6 
GINEERING,” 
cago 16, Illinois 


FULL 


goods cast 


LINE 
and 
desires 

from mer 

territories open 
DOMESTIC EN 
Prairie Ave Chi 


ti 
tu 


sell 
74-D, 
1801 


MANUFACTURERS 
tives wanted. Reputable, promotion 
ally-minded firm wit}! wants 
representatives to se auxiliary 
home heating equipment m- 
provement, plumbing 
vards, and do-it-your 
houses. The equipment has ; 
phenomenal where, 
tected territories av: 
ing brief descripti 
to Address Key 676- 
GINEERING,” 1801 
cago 16, Illinois 


REPRESENTA 


sales 


PF your opera 
“DOMESTIC 
Prairie Ave., 


MANUFACTURING COMPETITIVELY 
priced tinished brass and domes 
ief ilves Need representatior 
Eneland, New Jer Mis 
West State firm ow represented 
vou Address Key 7O03-D DOMESTIC 
ENGINEERING 1801 Prairie Ave., Chi 
16, Illinois 


LINES WANTED 


Lp 
tie tk 
jobbers 

pottery, 
New 

J ev, Connecticut 


FIRM DESIRES 


ESTABLISHED 


DOMESTIC FENG 
Prairie Ave., Chieagrs 


WESTERN PENNSYLVANIA 
NORTHEASTERN OHIO 
Aggressive representative covering 
above territory and calling on all plumb- 
ing wholesalers, seeks additional plumb- 
ing lines. Address Key 663-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 

rie Ave., Chicago 16, Illinois. 


WANTED BY COMPETENT 


\ 
t 


WESTERN PENNSYLVANIA 
NORTHEASTERN OHIO 
BUFFALO, NEW YORK AREA 


Established agent needs an additional 
plumbing line. Cover above territory 
regularly calling on all plumbing job- 
bers. THOMAS E. SENTAK, 208 
Frazier Drive, New Castle, Pa. 

LINES WANTED 


we 


NEW YORK 
organized and 
turers’ representative 
seeking additional 

i plumb 

York 

available 

ric ENGI 


ANT 


WANTED B WIDE 
orpantizatior flexible gas 
nector ine to ell trictlv to 
bing trade in Chicag and 
territory. ¢ guarantee real large vo 
! of busine Addre Key 6 
DOMESTIC ENGINEERING,” 
Prairie Ave Chicago 16, Illinois 


AWAKE SALES 
cor 

the job 
surrounding 


in 


KOPPERS-PENNY COMPANY 


4940 Greenfield Road 
Dearborn, Michigan 
Covering: Wholesalers. in 


MICHIGAN & N. W. OHIO 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 192 AND 196 
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nee Illinois ple lines plumbing 
elass lined water 
pper tubime weat 
soi ind fit 
Metropolitan Area 
Addre Kev 
16, Tllinei 
LINES 
ind experienced iles representative 
i ‘ ering New England. Write RTHUR 
FRANKLIN 4 Hartford 8S Natic] 
Mass 
ame 
balanced manuf 
= = sales organizatl 
ines rorepreser 
ing ipply who 
ind New Jersey 
Address Key 698-1] 
ae NEERING,” 1801 
16. Illinois 
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Packaged Arco- 
leader boiler 
comes in special a 
crate that speeds 
installation 


G-2 gas 
boiler also shipped 
assembied in pro- 
tective crate that 
simplifies handling 


CASH REPLACEMENTS 


with the easiest-selling residential boilers of all 


SPECIAL FREE OFFER! 


With every American-Standard guaranteed boiler pur- 
chased August through October, you get at no extra cost: 


e 75 sales cards—full-color and ‘‘glossi-coated’’—featur- 
ing boilers in modernized basements. Ideal for handouts 
or mailings. Just address and mail them. 


e Adhesive “service stickers” to put on or near boilers— 
generous imprint space. 

e Special personalized co-op advertisements available under 
the usual American-Standard plan. 

Two large, special newspaper advertisements selling 

boiler replacement will run in many Sunday papers in 

August and September. 
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Ammucan Standard and 


Get ready for the big boiler replacement market 
with the American-Standard G-2 and Arcoleader 
boilers. 

Save time and labor because they’re packaged 
—arrive completely assembled and pre-wired. You 
can “walk” them into position—no pipe rollers 
required. 

Sales are easier because of compactness, appear- 
ance, economy and the acceptance of the American- 
Standard name. And the 25-year guarantee on 
cast iron sections of the G-2, Arcoleader, Arco- 
liner, Oakmont, Severn and G-4 closes the sale 
faster. 

Get the details from your distributor, or write 


AMERICAN-STANDARD, PLUMBING AND HEATING 
Division, 40 W. 40th Street, New York 18, N. Y. 


“Standard” * are trademarks of American Radiator & Standard Sanitary Corporation 


A wentcan-Standard 


PLUMBING AND HEATING DIVISION 


ine 
2 
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ADVERTISEMENTS 


LINES WANTED 


LINES WANTED 


LINES WANTED 


SEEKING ADDITIONAL LINES 


Chicago. manufacturer’s agency with 
complete warehouse facilities seeking 
manufacturers who want large move- 
ment of their products. Concentrating 
on plumbing supply houses in five mid- 
western states. If you want the job 
done properly with young aggressive 
organization. Address Key 609-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


NEW ENGLAND MANUFACTURERS’ 
agent with Boston office and ware 
house 20 years experience selli 
Plumbing and heating wholesale 
tributors has opening for one or 
top quality lines Our organization 
tops in its tield Address Key 
DOMESTIC ENGINEERING,” 
Prairie Ave., Chicago 16, Illinois 


L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3 N.Y. 
Wholesale Jobber Only 
New York State 


TENNESSEE-ARKANSAS COVERAGE 

wholesale nz and har ire 
jobbers Let us have your line. E 
tive, efficient, 
WRIGHT AND COMP 
ton Park Ave., Tenness 
Phone BRoadway 8-7346 


HOR Ac 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave. 
St. Paul 13, Minn. 
Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


SOIL PIPE GUARAN- 
20,000 tons of mer- 
vear to finest rated 
supply houses Want foundry who 
makes a full line, all weights and who 
can deliver. 4 men traveling New York 
and New Jersey. Address Key 636-D 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


METROPOLITAN NEW YORK 
Brooklyn, Queens, Manhattan, Bronx, 
Westchester, Staten Island, Suffolk and 
Nassau Counties. Manufacturers’ repre- 
sentatives (3) calling on the plumbing, 
heating and oil burner wholesalers and 
jobbers, seeks additional quality lines 
non-conflicting with items carried at 
the present time. Years of selling know- 
how will enable you to enjoy good 
profitable business and pleasant jobber 
relationship. No credit losses over the 
years, warehousing facilities, also finan- 
cial assistance if necessary. Constant 
productive coverage. Address Key 
671-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


CAST IRON 
teed minimum 
chandise sold a 
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NEW ENGLANI 
Ve call on all plumbing and 
it eee jobbers in the six New England 
States Our jobber following can be 
utilized to great advantage to : 
good manufacturer ll items 
good coverage and 
what you have to sel 
ments and we will be y g i 
it over with you. Write WILLIAM 
DERLER, SENIOR OR JUNTOR, 21 Got 
lon Road, Needham $2, Massachusetts 


ANTED 
We 


DO YOU WANT 
65 


Wholesale accounts in Northern II- 
linois? I have personal contacts, experi- 
enced and proven sales volume that 
your firm needs! If this is the caliber 
of manufacturers’ representation you 
desire, reply Address Key 685-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


THERN OHIO—WELL 
lished, lin ited number ine 
leading wt esa attending 
Intellie nt coverage 
IMESTIC ENG 
Prairie Ave. C 


NOR ESTAR 


eressive 
Key 


ING,” 
Illinois 


669-D 


1801 


CAPABLE REPRESENTATION 


Available to manufacturers of plumb- 
ing, heating, industrial and oil burner 
materials by members of Sales Repre- 
sentatives Association of New York 
City. Our 35 members cover area within 
100 miles of New York City including 
Northern New Jersey and the Hudson 
River Valley. All of our members are 
experienced, have mature judgment 
and excellent sales contacts with repu- 
table wholesalers. Calls regularly made. 
Please contact’ secretary, MRS. E. 
KRIEGER, 141-48 79th Avenue, Flush- 
ing 67, New York. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


IOWA-NEBRASKA ESTABLISHED 
1950 Expanding With associate 

Office with available warehouse pace 

Adress Key 666-D, “DOME ST 1c ; 

NEERING,” Ave., 

16, Illinois 


1801 Prairie 


MID-SOUTH AREA 


Manufacturers’ agent desires additional 
plumbing lines for this territory. W. M. 
McKINNEY, 230 DeLoach Street, 


Memphis 11, Tennessee. 


DOME ST 1c 
l’rairie Ave., 


BOSTON 


Manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 677-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cage 16, Illinois. 


Is TRADI! 
Wel estab head 
ted \dadre 

14-1) boMESTIC ENGINEER: 


Prairie Ave Chicago 


KANSAS ST 
wit) vho 


FOR SALE 


PLUMBING BUSINESS FOR SALE 
Annual gross approximately $25,000. 
Equipped complete with two service 
trucks, first class shop and showroom. 
Ready to retire after 40 years successful 
operation. Address Key 700-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


RETIR ING PLUMBING BUSINESS Fol 


10.006 , “DOMES 
TIC ENGINE ER ING.” 1801 Prairie Ave 
Chicago 16, Illinois 


MISCELLANEOUS 


ALITY 


1.000 
POLART 
Goulburr 


BUSINESS CARDS. FINEST QI 
i printing 


ad tro it 5, Michiga in 


WAREHOUSE SPACE 


Columbus, Ohio. Experienced shipping 
and receiving personnel in this business. 
Can warehouse and ship at reasonable 
rate any manufacturer's product to dis- 
tributor or dealers. Address Key 689-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


WANTE D—SMALL ITEM IN PL 
ing line to be manufactured in ¢ 
work shop. What have you to offer No 
lin Addres Key 670-D, 
ENGINE ERING,” 1801 Prairie A , 
Chicago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 192 AND 194 
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RADIANT HEATING WARMS THE FLOOR 


In true radiant heating, steel pipe heating coils are usually 
embedded in the floor itself, providing safe, gentle, permeating 
warmth. All over the country new schools are incorporating 
steel pipe radiant systems for this sun-like heat . . . without 
hot or cold spots, drafts, or dust-laden currents. 

Steel pipe is, of course, preferred for all forms of hydronic 
heating . . . proved in three-quarters of a century of use. 

As in hydronic heating, steel pipe has hundreds of other 
applications because it is not only the least expensive but also 
the most versatile of metal tubular products. That’s why it is 
the most widely used pipe in the world . . . for radiant heating, 
snow melting, refrigeration, fire sprinkler systems, vent and 
drainage lines, electrical conduit, structural uses, gas, oil and 
water lines. 


Write for the free 48 page color booklet 
“Radiant Panel Heating with Steel Pipe.” 


STEEL PIPE IS FIRST CHOICE 


Low cost with durability e Threads smoothly, cleanly 

Strength unexcelled for safety « Sound joints, welded or coupled 
Formable — bends readily e Grades, finishes for all purposes 
Weldable— easily, strongly e Availableeverywhere from stock 


INSIST ON PIPE MADE IN U.S.A. 


Steel Pipe radiant heating grids a installed in 
four-room school addition for uniform, healthful heat. 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 
150 East Forty-Second Street, New York 17,N.Y. 
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Water Systems Report 


(Continued from page 101) 
of the things we’re doing to as- 
sure the high quality of our mo- 
tors and keep service problems 
in the field to a minimum? 


Yes, by all means do so. This 
is, of course, an important 
point to the contractor. 


We have a quality contrcl 
manager who sees to it that the 
highest standards of excellence 
are maintained on every single 
component of the motor. And 
as a final precaution we give 
every motor that leaves our 
plant a rigorous test under simu- 
lated field conditions to 
sure they’re perfect. 


make 


You folks at Franklin seem to 
have a many-sided knowledge 
of the water systems picture, 
including the consumer and 
dealer levels. Isn't this unusual 
in view of the fact that as a 
motor — that is to say, com- 
ponents — manufacturer, your 
own direct dealings are chiefly 
with other manufacturers? 
How do you attain this “grass 
roots” understanding of the 
marketplace? 


We feel a direct obligation to 
the manufacturers who buy our 
motors, to the contractor-deal- 
ers who sell and install them, 
and to the consumers who use 
them, to know as much as pos- 
sible about their needs—so that 
we can turn out the best motor 
possible. On this point, we'd like 
to describe some ways in which 
we directly serve the contractor. 


By all means do so. 


We have a humorous—but high- 
ly informative—20-page booklet 
on installing submersibles. It’s 
called “All’s Well That’s in 
Well” and presents the adven- 
tures of two characters, Sam 
Snafu and Dependable Frank. 
Sam does everything wrong and 
Frank does everything right in 
a sequence of events that depict 
a typical pump installation. What 


198 


it amounts to is a series of do's 
and don’t’s for contractors. 


You also have an excellent 
booklet on the history of water 
supply, don’t you? 


Yes. It’s a 28-page booklet 
called ‘‘Beyond the Water 
Mains.” It tells the story of 
man’s search for water and the 
development of ways to get it, 
from ancient times down to the 
present. 


Tell us about Franklin's service 
policy on submersible motors. 


Last January we initiated a com- 
plete field repair service, with 
authorized 
all key areas. And we're adding 
more all the time. The stations 
are supplied with our new serv- 
ice manual that describes the 
repair of all Franklin motors. In 
addition, we hold service schools 


service stations in 


at our factory for the mechanics 
who work in our service stations. 


#On the subject of service, we'd 
like to point out that servicing 
can be kept to a minimum if 
take the “preven- 
tion is better than the cure” at- 
titude. 


contractors 


By that you obviously mean 
service problems often can be 
avoided by making sure that a 
pump is installed right in the 
first place. 


Yes. The manufacturers instruc- 
tions always should be followed 
carefully. We can’t stress this 
strongly enough. Take one ex- 
ample. There are six ways that 
the motor lead can be connected, 
but only one is right. Trial-and- 
error or short-cut methods only 
lead to trouble. 


Are there any special features 
of the Franklin motor that 
you'd like to describe? 


Well, we have a new one-piece 
connector and cable that makes 
installation easier. The cable, 
factory-packaged, eliminates 
splicing and the possibility of 
wrong connections. The contrac- 


tor merely plugs in the connec- 
tor and he has a watertight con- 
nection. Briefly, with a Franklin 
motor-equipped submersible, 
the contractor simply connects 
the pump to the drop pipe, plugs 
the selected length of cable into 
the motor fitting, tightens the 
connector and then lowers the 
assembly into the well, taping 


the cable to the pipe at intervals. 


Before we conclude the discus- 
sion, would you gentlemen 
care to comment on the water 
systems market and the role 
the p-h contractor can play in 
it? 

DE’s series on water systems has 


pretty well established that 


there is a big market. 


eLet’s quote from your maga- 
zine. There are more than 412 
million homes (farm and rural 
non-farm) that lack running wa- 
ter and water-using appliances. 
There are homes that have run- 
ning water, but not enough to 
meet the 


demand of the addi- 


tional water-using appliances 
the like to 
have. Nearly 2!2 million farm 


homes lack flush toilets. A half 


million of the farm homes with 


homemaker would 


running water don’t even have 
that basic 20th century necessity 
—the Over 
million farm and rural non-farm 
homes lack central heating. We 
could continue this description 


water heater. nine 


of the market opportunity for 
progressive plumbing and heat- 
ing contractors in glowing terms, 
but your special reports have 
already done this. 


«Let us just say that the plumb- 
ing and heating contractor—the 
man equipped to install plumb- 
ing and heating appliances and 
equipment—is a logical man to 
sell the water systems market, 
because “a pump is behind it 
all.” And, of course, we at 
Franklin alter this slightly to “a 
pump is behind it all, and a de- 
pendable electric motor be- 
hind the pump.” END 
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: *A. C. F. Industries, Inc., W. K. M. Div... eS *Fairbanks Co., The 174 
...160 Fairbanks, Morse & Co... 172 
*Alon Manufacturing Co. .................. ...189 Fitzgibbons Boiler Co., Inc. 75 
RWAmerican Brass Co. The ~ Flexrock Co. ...... 190 
American Iron & Steel Institute, Committee : Flint & Walling Mfg. Co., Inc. 17 
on Steel Pipe Research ................ 197 *Fort Recovery Industries, Inc 189 
American Radiator & Standard Sanitary Corp., 
Air Conditioning Div. .. 141 
American Radiator & Standard Sanitary Corp., 
Plumbing & Heating Div. .... 195 
American Telephone & Telegr raph Co. «» 14 : 
*Anderson Products, Inc. ....159 Gaslight Sales Div., Arkla Air Conditioning Corp...158 
Appliance Building Co., Inc General Filters, Inc. 
Arkla Air Conditioning siete Gaslight Sales Div.....158 *General Wire Spring Co. 176 
Armstrong Cork Co. ... Gerber Plumbing Fixtures Corp . 139 
*Ayling & Reichert Co., The 153 Glenvale Products Div., Hoover Ball & Bearing Co.. .188 4 
; *Gorton Heating Corp. 171 ie 
Grayson Controls Div. &e 
Robertshaw-Fulton Controls Co . 9 ies 
*Grinnell Co., Inc. 151 2 
Griphoist, Inc. 189 
Baker Mfg. Co. 152 *Grote Mfg. Co., The 154 : 
*Barnes Mfg. Co. 41 
*Beaton & Cadwell Mfg. Co., The 156 
* Beaver Pipe Tools, Inc 140 
*Bell & Gossett Co . 24 i 
*Bernstrom, Inc., C. R. 183 
Brady Companies ..... eee *Hammond Brass Works 5 
By *Brass-Craft Mfg. Co. .... . 7 Harcraft Brass Div. of Harvey Aluminum 21 
Breeze Corporations, Inc .142 *Henry Bath Tub Protector Co 190 
*Bridgeport Brass Co. *Hess-Snyder Co., The . 193 
Hobart Mfg. Co., The, KitchenAid Home 
Dishwasher Div. .. ee 
*Hoffman Specialty Mfg. Corp .. 145 
*Holsclaw Bros., Inc. . .189 
Hoover Ball and Bearing Co., 
*Capitol Mfg. & Supply Co....... Inside Back Cover Div. 
Carrollton Mfg. Co., Sink Div.............. 
Cerro de Pasco Corp., Lewin-Mathes Div......... _ oo 
*Chase Brass & Copper Co., Subsidiary of 
Kennecott Copper Corp. “ees - 44 Industrial Plastic Fittings Co 65 
Chicago Faucet Co., The International Harvester Co. 34 & 35 
Committee on Steel Pipe Rese arch of 
American Iron & Steel Institute. 197 
Connecticut Stamping & Bending Co. The 
Affiliate of Tube Bends, Inc..... ; ree 20 
Coralware Mfg. Co. . ...202 
*Cutler Metal Products Co., Plumbing Products Div... 6 Mig. Co, ine 
Jenkins Bros. .. 
*Johns-Manville Corp. 157 
Jones & Laughlin Steel 62 & 63 
Josam Mfg. Co. .... 
Delta Faucet Div., Masco Screw Products ‘Co... 
Domestic Engineering Catalog Directory ate 167-170 2 
Domestic Engineering Publications ................161 Kenite Laboratory ...... — - 
*Dover Corp., Peerless Mfg. Div. *Kennecott Copper Corp., Bra ane & 
*Eastman Products Corp. .. 
Elkay Mfg. Co. .. 
Ewing Mfg. Co. 185 Continued on Next Page 


* See Our Catalog: in DOMESTIC ENGINEERING CATALOG DIRECTORY 
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ADVERTISE 


Continued from Preceding 


oe Pump & Mfg. Co., Inc. ... 
Lau Blower Co. 
*Lee Brothers Foundry Co., ane 
Lewin-Mathes Div., Cerro de Pasco Corp. 
*Lowell Wrench Co. 


MacEwan Market Manual, The 
* Maid-O’-Mist, Inc. : 
Masco Screw Products Co. Delta Faucet Div 
Massey-Ferguson Industrial Div. 
May Products, Inc. .. 
*McDonnell & Miller, Inc. 
McLarty Systems . 
Metalbestos Div., William Wallace Co. 
Mickey, Ine. .. 
* Mid-Continent Metal Products Co. 
Minneapolis-Honeywell Regulator Co 
*Mueller Co. ... 
*Mutual Mfg. Co. 


National Supply Co., The, Spang-Chalfant Div. 
National Tube Div., U. S. Steel Corp., Columbia- 
Geneva Steel Div., U. S. Steel Export Co. 
*National-U. S. R: ,diator Heating & Air 
Conditioning Div 
*Neptune Pump Mfg. Co. 
Nesbitt, Inc., John J. 
Nibco, Inc. 


Oshkosh Filter & Softener Co. 
Ottawa Steel Div., Young Spring & Wire Corp. 


*Peerless Mfg. Div., Dover Corp. 
*Peerless Pottery, Inc. 
Penn Boiler & Burner Mfg. ‘Corp. 
Penn Controls, Inc. .. 
Pennsylvania Range Boiler Co : 
Phelps Dodge Copper Products Corp.. 
Phillips Impact Swedging Tool 
Plumbingware Mfg. Co. 
Polar Ware Co. ‘ 
Price Pfister Brass Mfg. Co. 
*Protectub, Inc. 


Queen City Valves, Inc 


*Reed Mfg. Co 
*®Reichert Float & Mfg. Co., The 


Remington Arms Co., Inc 35, 
Republic Steel Corp 16 & 47 
Richmond Plumbing Fixtures Div., Rheem Mfg. Co 
Ridge Tool Co., The 
Robertshaw-Fulton Controls Co., Grayson 

Controls Div 


Sarcotherm Affiliate of Sarco Co., Inc 
Selck & Co., Walter E 
*Sherwood Brass Works 

*Slant-Fin Radiator Corp 

Sloan Valve Co 

Southwestern Plastic Pipe Co 
Spang-Chalfant Div. of the National Supply Co 
Square D Co. 

Sterling Faucet Co 

*Strataflo Products, Inc 

*Sundstrand Hydraulic Div 

Sundstrand Machine Tool Co 


*Tait Mfg. Co., The 

*Thrush & Co., H. A 

*Titewall Hanger Co 

* Toledo Pipe Threading Machine ‘o., The 

Trane Co., T 

Tube Bends, ». The Connecticut Stamping % 
Bending Co., Affiliate 


Union Mall leable Mfg Co., The 

United States Plumbing Fixture, Heating & 
Cooling Mfg. Corp 

U. S. Steel Corp., National Tube Div., Columbia- 
Geneva Steel Div., U. S. Steel Export Co 


* Vance Industries, Inc 
* Vogel Co., Joseph A 


*W. K. M. Div. of A. C. F. Industries, Inc 
Walker Mfg. & Sales Corp ; 175 
*Watts Regulator Co Inside Front Cover 
Weil-McLain Co 125 
*Weil Pump Co 177 
*Western Wire Products Co 182 
Westinghouse Electric Corp., Water Cooler Dept... 79 
*Wheatland Tube Co. 78 
Wheeling Steel Corp 8 
White-Rodgers Co. .124 
William Wallace Co., Metalbestos ‘Div 61 
* Wilmington Casting Co., The 181 
* Wilson, Inc., Grant 180 
*Wire Products Co. ‘ 190 
Wrightway Engineering Co 183 


Yardley Plastics Co 
Young Spring & Wire Corp., Ottawa Steel Div 


%& See Our Catalog i in | DOMESTIC ENGINEERING CATALOG DIRECTORY 
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YARDLEY PIPE 


made especially 


‘| value my reputation...” 


for the man who says: 


The man who wants to be sure of his installa- 
tions insists on Yardley Kk — the pipe with the 
safety factor that protects against splitting, 
pin holes and rupture. Yardley K is Pressu- 
rated 150 P.S.1., yet costs no more. With only 
K-150 in your stock you can set submersible 
or jet pumps to 289 feet pumping water level. 
This means substantial savings in your inven- 
tory. Get all the facts. Write for free Brochure 
“How to Choose and Use Yardley K Pipe.” 


TIP-IN METHOD 

Use K-150 solvent weld pipe. cou- 
pled one end — 20-ft. lengths. The 
well piping system is assembled 
complete, with well cap. on the 
ground and then raised or tipped 
into the well casing. 


YARDLEY K FITTINGS are 
available in a wide selec- 
tion including male and fe- 
male adapters with standard 
iron pipe threads for con- 
necting to pump outlets, ete. 


STRAIGHT-IN 

Use K-150 pre-joint, 
10 or 20-ft. lengths. 
Pipe supplied with 
iron pipe threaded 
male and female 
adapters attached. 


FOR SUBMERSIBLE PUMPS 


TIP-IN METHOD 
Use K-150 solvent weld 
pipe, coupled one end — 
20-ft. lengths. 


STRAIGHT-IN 
Use K-150 pre-joint pipe — 
either 10 or 20-ft. lengths. 


Ye WA - 
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SQUARE STEEL 
BATHTUB 


No. 4829 RH 
(Right Hand Drain) 


No. 4830 LH 
(Left Hand Drain) 


48” x 5014" x 144,” 
Approx. 148 Ibs. 


Coralsheen Colors To Match 
Any Manufacturer's Colors 


Fully Undercoated 


Sturdy Steel Cradle 
For Full Support 


Holds Tub Level, Prevents 
Pulling From Wall. 


CORALWARE 


MANUFACTURING CO. 


2401 S. Kolin Ave. 
Chicago 23, Illinois 


a 


LL 


Ys THE WEIGHT! BIG DOUBLE SAVINGS! 


Contact 
your local 
distributor 

today... 
or send in 

the coupon 
for complete 
information 


For the FIRST TIME a deep-drawn steel bathtub to compete with 
cast iron. A boon to architects, builders and plumbers to sell 
the mass market as well as the discriminating homemaker. 


The Luxuriant gives a larger bathing area than any square tub on 
the market today, yet is priced only a few dollars higher than 
any regular tub. Weighs approximately 148 pounds...you get 

big savings on installation cost as it slides right into place. 

YOU MAKE MORE MONEY ON EACH JOB. 


CORALWARE MANUFACTURING CO. 
2401 S. Kolin Ave., Chicago 23, Illinois 


Please send me complete information on the Square 
Drawn-Steel Bathtub. 


Name 


Address 
City State 


Type of Business 
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MFG. & SUPPLY CO. 
COLUMBUS, OHIO 
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BUSHINGS — PLUGS CAPS 
WELL POINTS~ CAPADAPTERS 


CO Pp E R TO S$ TE E Insulating Unions Require LY Mosy ; 
Water ler f 
The Walit,, of “"Sulatio,, qd er er anu acturers 
j ating Water heate,. equire the Use 
Union. have Of an SUlating UNion When ubing is 
Tubbe,. Washe,. a lation Withou; it thejp j 
Vents bras. from “Ontacy Warran, Y is not Valic 
With Slee] An harg CAPITO, INSULT. 
fibe,. Colla, S€pa. ING UNIONS Preven, 
Fates bras. from the Bal. Clectroly ti. or Salvanj. 
MSUlation 4Ction these Stal]. ‘ 
Sul. . Fibe, ong *Pecian, "Teateg 
Tron Pipe %*, Yu Op) 5 
have bee, "Stalled and 
Ing the life of the Ney Stine 
Water heater, At the Same ating Union ds “Pecifi. ‘ 
~ time thes, imatlating Cally designed for Olde, 
Union. have eliminated or homes that Steel 
Prevented rusty Wate, Ac. and are Teplac. 
tually, Tusty hot Wate, IS a ing the hot Wate, heate, 
The Only, Way to Prey, nt ales in hoz Wate, heater. 
leak. due to ac. becaus. Many f 
tion IS to NStal] a CAPITOS Fithe, or Copper Cast iron heating 
pond nsulating UNion Eithe, a ‘Oil 4 
Stee] Shouly be Used, “onnection to Wote, heate, STOp CAuse OF LEAKs 
depending On the two Wheneve, More than ne Wh. a 
of Pipe bein, Meta is “seq Where in 'SSimj ar le 
‘ ini Meta]. are J0ineg the *male Pipe ‘bor, 
IOing d the PiRing F 
Presence of heat and y ater. Yu « 
— - “reated The flowy, of this Yu 
SiZE5 as Clectrolyti. 4Ction When 
= this is Not SOpped it Wil] 
Bor, ends female its Attack On hole leak in Shor; Ume. 
Stee; Bras, Stee; Bras, even the tinies, SPot of Un. The Use of CAPI Nsy. 3 
Yn, ? Yn Protected SUrface and Wil] lating UNion. Wil] Stop this 
Cat Way at the tank or hos “lectroly tic and Balvanj, es 
% Wate, Pipe, “aUsing Din. 4Ction. 
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No. 51 


want buy 


-2 Feeder and Cut-off Com- 


bination — for boilers of medium Alarm Switch — for boilers up to Fits right in tappings provided by lief Valves — for hot water space 
size, pressures to 35 psi both 150 psi. Integral water column has most steam boiler manufacturers heating boilers. Complies with ASME 
steam and hot water. Other types tappings for steam trim. Also with McDonnell offers the most complete Boiler Code in every way; rated 
for different sizes and pressures. out water column body (No. 150). line of ‘‘Built-ins’’ available. and certified by National Board. 


Anybody 


cheap 


Nobody does . . . nobody wants to pinch pennies on any device his life or 
property depends on. 

Use this basic fact to drive home McDonnell quality. If a boiler owner 
wants to buy a cheap safety control, just ask him if he would buy a cheap 
parachute. Then, when he gasps, give him this clincher: “You may need a 
safety control only once, but when you need it bad you need it GOOD!” 

One thing is certain: there is no such thing as absolute safety; only 
people selling cheap safety devices claim it... BUT 

McDonnell Water Level Controls do come closer to the goal of absolute safety than any others 

. because they offer the greater dependability that results from better design carried 
Out in quality construction, 


It’s easy to sell something you believe in. It’s easy to point out quality you know so 
well in equipment you know so well. Some of the popular McDonnell products are illustrated 
here... all of them in the new and better Condensed Catalog. 


M‘Donnell & Miller, Inc. 3500 N. Spaulding Ave., Chicago 18, Ill. 
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Pong Gre 


No. 157 Pump Control, Cut-off and No. 69 Built-in Low Water Cut-off 230 Series Btu-rated Pressure Re- 
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